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Washington’s Corner Tree 


It is no longer a tree but a decaying log ly- 
ing on the bank of the north fork of the south 
branch of the Potomac River about 70 miles 
above the forks of the Potomac which come 
together fifteen miles below Cumberland, Md. 
The log which once was an oak corner tree 
marked the limit of one of the tracts into 
which Lord Fairfax’s enormous holdings in 
Virginia were divided. It has been known ever 
since, for about 174 years, the time George 
Washington, a lad less than seventeen years 
old, was chief surveyor for Lord Fairfax in 
laying off and marking out the choicest tracts 
of his lordship’s holdings, which he desired 
should pass into possession of actual settlers 
of that region then a wild frontier on the west- 
ern part of the settlements of this country. 

This land is now included in Virginia and 
West Virginia. Lord Fairfax then owned a 
million acres in this one tract and he planned 
to retain all of it for himself and his heirs 
forever. He meant to lease it to farmers at a 
perpetual yearly rental, but never to sell it. 
He was an Englishman and a believer in the 
English custom of conveying the land to his 
heirs in entail and letting it to tenants on long 
leases, thus securing an income from his prop- 
erty. 

That was what Lord Fairfax had in mind 
when he hired a sixteen year old boy who had 
been highly recommended to him and who 
was said to understand surveying. The boy 
was tall and handsome and had the reputa- 
tion, even then, of being an expert woodsman. 
He knew how to plat land, represent it on 
paper and how to measure it according to the 
tules laid down in the books. He had, how- 
ever, very little knowledge of higher mathe- 
matics, He could write a plain hand, which 
was ea. ly read, but he was a poor speller and 
remained so to the end of his life, never learn- 
ing to spell many of the commonest words. 
His use of capital letters, abbreviations and 
punctuation was erratic. Late in life he ex- 
cused himself from writing a history of the 
great events in which he had participated, 
by saying that he lacked the education which 
a writer of such a history should have. 

That was the.boy whom Lord Fairfax sent 
to the Alleghany Mountains in 1749 to survey 
his land and mark off certain tracts to be 
leased to actual settlers. Squatters in large 
number were already located on the land and 


[By Hu Maxwell] 


the owner wished to keep them in control by 
enforcing the payment of rental. 

The remuneration which Washington re- 
ceived for this work was good pay for a boy 
of sixteen or seventeen, often amounting to 
$17 a day. He was allowed in addition the 
costs of equipping and feeding the party of 
surveyors in the field. 

Washington’s surveying of that region 
brought him in direct contact with what was 











What Washington Saw 


These glades have a pritty appearance, 
resembling cultivated Lands & Improved 
Meadows at a distance; with woods here 
and there interspersed—Some of them 
are rich, with a black and lively Soil— 
others are of a stiffer, & colder Nature. 
—all of them feel very early, the effect 
of frost.—the growth of them, is a grass 
not much unlike what is called fancy 
grass, without the variegated colours of 
it; much intermixed in places with fern 
and other weeds, as also with alder @ 
other Shrubs—The Land between these 
glades is chiefly white oak, on a dry stony 
Soil—In places there are Walnut & Crab 
tree bottoms, which are very rich—The 
glades are not so level as one would 
imagine—in general they rise from the 
small water courses which run through 
all of them to the Ridges which seperate 
one from another—but they are highly 
benificial to the circumjacent Country 
from whence the Cattle are driven to 
pasture in the spring @& recalled at 
Autumn. — WASHINGTON’S Diary, SEPT. 
26, 1784. 




















then probably as fine a tract of timber as 
could be found in that part of the’ United 
States. He had a keen sense of timber values 
and frequently mentioned trees that he saw 
as he passed thru the woods. Subsequently 
he managed to acquire some of the choice 
tracts, and of one piece of black walnut in 
this region which came into his possession he 
remarked ‘‘a less sum than $15,000 will not 
buy it from me.’’ 

Washington speedily gained experience 
among the uncouth woodsmen with whom he 
associated and he soon became master of all 
the knowledge they had regarding the coun- 
try. He belonged to the aristocracy of Vir- 
ginia, and in the days of the Revolution he 
was said to be the richest man in America, 
worth $500,000. 

Washington was not accustomed to the 
rough life and rude manners of the frontiers- 
men with whom he came into contact on the 
upper streams of the Potomac, but he made 
the best of the situation. He mentions some 
of the crudities of the country people in his 
diaries and letters. With some of his party 
he stopped and spent the night with a settler. 
When shown to his bed in the loft, he said, he 
prepared to retire in the usual careful way 
and proceeded to get into bed, only to find 
that his couch was a pile of loose straw with 
a blanket spread over it. Without protest or 
complaint, he said, he got up, dressed himself 
and ‘‘lay like the others on the straw.’’ Bed- 
steads were not common pieces of furniture 
among these settlers, Washington writes as 
if the whole family and even the visitors com- 
monly slept on the bare floor in front of the 
fire with perhaps some skins of wild animals 
under them ‘‘and happy is he who gets near- 
est to the fire.’’ 

The land which Washington surveyed on the 
occasion here referred to, lay in the counties 
of Hardy, Pendleton and Grant, West Virginia. 
When I found myself in that region recently, 
I was told by some of the citizens that many 
of the ‘‘corner’’ ard ‘‘line’’ trees marked 
with an ax by Washington 174 years ago 
could still be seen, still showing the ax marks 
of the survey or on them. I made up my mind at 
once that I would search out some of these 
trees. This was not wholly a new country to 


me as I had been thru it many times in early 


(Concluded on Page 48) 
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No. 1 Com. Birch lumber. It’s 
Nature’s finest product, 
% & Sel. carefully manufactured, 
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Shows Cost System Promotes Mill Efficiency 


s NOWLEDGE,” THE OLD COPY BOOKS used to say, “is 
power.” There could hardly be a better demonstration of that 

_ _ fact than is afforded by the experience of E. B. Newcomer, of 
Philadelphia, in the use of a cost system, as related by him at the 
annual convention of the Eastern Millwork Bureau and reported 
on page 69 of the AMERICAN LUMBERMAN of Feb. 16. What Mr. 
Newcomer said about the installation’ of new machines and the 
attitude of the men toward them and toward the new method of 
cost-keeping throws much needed light upon some phases of the 
labor problem. 

Millwork concerns will find a mine of information in the detailed 
reasons given by Mr. Newcomer for installing the new machines, 
the facts he gives regarding benefits resulting from their use and 
the losses in labor and other wastes reduced or eliminated by 
Improvements in methods and equipment. There is no room to 
doubt the accuracy of the statements made by the speaker, for the 


facts he gives are based on several years’ experience and are evi- 
denced by careful records. 

One inference of the utmost significance to be drawn from the 
experience of this eastern concern is that the operator who knows 
his cost and who knows that his equipment and his workmen are 
efficient, is prepared to serve his patrons with the utmost effi- 
ciency. Guessing costs and estimating prices are left out of con- 
sideration. He can give a balanced bid on every job, knowing that 
he makes a profit on every item. The buyer soon learns that there 
is an inevitable relation between the cost to produce and the price 
he pays. The millwork manufacturer is at the same time accumu- 
lating data of immense value. In the course of time his records 
of costs will cover substantially every operation, and will thus 
afford the basis for quotations that are the last word in definite- 
ness and accuracy. 

It is made clear by the example here referred to that the machin- 
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ery and equipment of the mill are adapted to the business of the 
concern. Only in a single case was a machine installed without 
producing directly observable benefits. The cost system also serves 
the business and not the business the system. Too much emphasis 
can hardly be placed upon the need of cost-keeping, especially in 
millworking. When every concern operating a mill knows its 
costs the planing mill need no longer drain from other branches of 
the business profits that it does not earn. Mr. Newcomer per- 
formed a valuable service to the industry in making known in so 
clear and detailed a manner the results of his experience. 


“Doing One Kind Act Each Day’ 


T IS SOMETHING MORE THAN A commonplace to say that 
the hope of the future of the United States is in its boys and 
girls. America’s educational institutions are ample testimony 

to the recognition of the importance of education in the making 
of citizens of a republic. Incidental to the instruction in books 
has been training in athletic contests and games as an essential 
element in education. Independent of the schools, however, but 
hardly less important as influences in promoting good citizenship, 
has been the organizing of the young folks as Boy Scouts, Camp- 
fire Girls and similar groups. 

These organizations and the activities they promote not only 
provide pleasant recreation for the boys and girls, but they actually 
supply a necessary element in the development of character. The 
ideals they inculcate, the loyalties they encourage and the habits 
they promote are in all respects admirable, and everybody who has 
the national welfare at heart will give the organizations his hearti- 
est support. 

Many persons have been the recipient of courtesies from Boy 
Scouts who in the observance of their obligations have sought to 
perform a kind act each day, and there is something so touching 
and manly in a Scout’s refusal to accept any remuneration that 
the experience makes a deep impression upon the adult, an im- 
pression that may be even more lasting with the man than with the 
bey. 

A lumberman’s experience of this kind is related on page 45. 
The story may seem to be lacking in not disclosing the name of the 
Boy Scout most directly concerned; and yet the fact that he has 
not been identified and that he actually refused to give his name 
to the lumberman, serve to exemplify the disinterestedness which in- 
spires acts of kindness of the best sort. Moreover, the act, which 
is but an everyday occurrence in the life of a true Scout, not only 
won the allegiance of an influential business man, but it brought 
to the Boy Scouts of New Orleans a gift that they will enjoy thruout 
the year as only Boy Scouts know how to enjoy the freedom of 
woods and water. 


A Convention That Sets a High Mark 


F PERCHANCE THERE ARE ANY pessimists in the retail 
lumber business who doubt the real, practical, cash-in-the- 
pocket value of attendance at the annual meetings of their 

associations, it is a pity that they were not present at the conven- 
tion of the Illinois Lumber Merchants’ Association held in Chicago 
this week, a full report of which will be found in this issue. 

While it is not purposed to single out this convention for spe- 
cial commendation, from the numerous other State and regional 
meetings held during the last few weeks, it is not too much 
to say that in this week’s meeting the Illinois association has 
set a high mark for gatherings of this character. There have 
been other equally good associational meetings held this year, 
but not many. 

The program at Chicago was of an eminently practical char- 
acter, marked by an absence of spell-binding oratory. Discus- 
sions of subjects vital to the success of the retailer held the floor 
each day. While some of these discussions took the form of set 
addresses, the majority were of the round table variety, and 
the readiness and spontaneity with which the dealers partici- 
pated was refreshing. Anyone “listening in” for even a short 
period at almost any one of the sessions was sure to get an 
“earful” of helpful ideas and suggestions that he could take home 
and apply to his own business. It was simply a case of dipping 
the net into the stream at almost any point and bringing up some- 
thing good. 

Another thing especially noticeable at this meeting was the 
high ethical position taken by many of the dealers in stating their 
position with regard to certain of the questions under discussion. 
As was bluntly said by one speaker: “If we do not apply the ideals 
and standards of service and codperation that we hear talked 
about so much from the various convention platforms, what good 
are meetings like this anyway?” There was, however, no dispo- 
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sition to shirk or avoid any of these duties and responsibilities, 
On the contrary, it was the consensus that consideration of the 
rights of the other fellow, and a square deal all around, constitute 
the only secure basis for the success and prosperity of any business, 

A very interesting innovation at this meeting was the competi- 
tive display of miniature model houses, built by students of the 
manual training departments of high schools in various cities of 
the State, following out the suggestion, “Take a House to Your 
Convention,” advanced by the AMERICAN, LUMBERMAN in its issue 
of August 25 last, and developed in subsequent issues—which sug- 
gestion, it may be remarked, has borne fruit in fine exhibits of 
model houses at several of the leading retail conventions this 
season. , 

The display of model houses at the Illinois meeting just ended 
was extremely creditable not only to the youthful builders but 
to the local lumbermen who enlisted the interest of the schools 
and of the boys themselves, and to the officers and directors of 
the association who promoted the idea with an energy and en- 
thusiasm which put it triumphantly over. Fourteen schools and 
individuals were represented in the competition. A list of the 
prize. winners and of the other entrants appears in the conven. 
tion report in this issue. 

The AMERICAN, LUMBERMAN representative was informed that 
one lad worked over two months on the house which he sent in, 
and that in order to be sure of having it finished in time he had 
worked nearly every night for the last two weeks. It is grati- 
fying to know that his industry and application to the task in 
hand were rewarded by the winning of the third prize; but even 
if this house had failed to win any prize the young builder would 
still have been amply rewarded by the influence of the effort upon 
his own character. No one, least of all a young boy in his im- 
pressionable years, can engage in a worthy effort like this without 
something being woven into his moral makeup that will be a 
permanent asset to him. 

All in all, it was a great convention, and should afford a pow- 
erful stimulus to work for an even greater one next year. 





George Washington 


OMMEMORATION OF WASHINGTON’S BIRTHDAY ought 
to afford an occasion for a study of his character, with par- 
ticular consideration of the traits that caused him to be 

chosen leader of the continental army which was to fight for 
national independence; that caused him to be chosen chairman of 
the convention that framed the Constitution for the new Nation; 
that led to his election as chief executive of the new government 
when it began to function, and that caused his recall to military 
leadership when war with a European nation was feared. 

It is quite the fashion among biographers of a certain class to 
attempt to demonstrate that great statesmen of the Republic have 
been, after all, mere men; that despite transcendant ability and 
unquestioned patriotism, they still had the weaknesses and the foi- 
bles common to ordinary men. It is not unusual also to read Amer- 
ican history more with a view to discovering sordid and discred- 
itable episodes in the life of the nation than with the purpose of 
discerning the steps by which it has become the nursery of freedom 
for all the world. 

Nobody with such “rags and patches” of historical knowledge 
as he may acquire in haphazard reading can hope to be fortified 
to resist the attacks that are being made upon American principles 
and American institutions. Everybody who believes in those prin- 
ciples and institutions ought to have a reason for the faith that 
is in him. Without knowing positively what is American he can 
hardly expect to know what is un-American; unless he is thoroly 
inoculated with the germs of Americanism, he need hardly hope 
to be immune to the diseases that undermine the strength and even 
threaten the life of the Republic. 

Americans ought to read American literature; they owe to them- 
selves and to their country the duty, which in itself is a pleasure, 
to familiarize themselves with their national classics, and with the 
lives of the men and women who produced them. Every citizen 
ought to make it his business to know with the utmost possible 
accuracy the political history of the United States. The little that 
he learns in public school or college is not enough to begin with, and 
it must be recalled and augmented as the years pass. 

Here we have the greatest undertaking in free. government that 
the world has known, and the greatest it ever is likely to know. 
It is the culmination of man’s efforts to be free. Those who speak 


slightingly of the American form of government do so without 
knowledge or judgment; those who find fault with its functioning 
merely note the frailties of mankind. 

Let any person but look about him thruout the world and then 
say whether he would prefer to be elsewhere than in the United 
States and under any other form of government than the American. 
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Whether he places a high value upon intellectual freedom, upon 
political liberty or upon commercial opportunities, let him say 
whether he can hope to enjoy any or all more elsewhere than in the 


United States. 


today. 


It is no accident that in the United States any boy or girl born 


in poverty and ignorance may grow up into wealth and leadership. 
Nowhere else since the world began has each individual citizen 
of a great nation been allowed and even aided by the government 
itself to carve out his own destiny in accordance with his ability, 


his energy and his ambition. 


February, tho the shortest month of the year, is filled with sig- 
Holding as it does the birthdays 
of Washington and Lincoln, this second month of the year ought 


nificance for all who love America. 
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Shipments and New Business Decline 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Feb. 21.—Reports re- 

ceived today from 390 of the larger commercial 

sawmills of the country by the National Lum- 
ber Manufacturers’ Association show that pro- 
duction increased and shipments declined 
slightly for the week ended Feb. 16 from those 
of the previous week and new business de- 
creased noticeably. Compared with the cor- 


‘responding week of 1923, there were large in- 


creases in production and shipments, but a con- 
siderable decrease in current orders. 

The unfilled order file of 271 Southern Pine 
Association and West Coast Lumbermen’s 
Association mills fell off 22,000,000 feet from 
the previous week. The 141 Southern Pine 
mills reported their unfilled order file at the 
end of last week as 303,064,193 feet against 
320,047,419 feet for the week before; 130 West 
Coast mills gave their unfilled orders as 464,- 
146,718 feet as against 469,610,635 a week 
earlier for 131 ‘mills. 

For all the 390 mills, shipments were 100 
percent and new business 86 percent of actual 
production; for the Southern Pine mills these 
percentages were 98 and 77 respectively, and 
for the West Coast mills 92 and 85. The 366 
mills having a normal production figure for 
the week, gave their actual production as 101 
percent of normal,:shipments 100 percent and 
orders 87 percent thereof. 

The following data compare the national 
lumber movement as reported by seven regional 
associations for the three weeks indicated: 
Production last week 240,782,715 feet, against 
234,435,282 feet the week before with 385 mills 
reporting, and 162,948,432 feet the same week 
last year with 377 mills reporting. Shipments— 
240,537,485 feet against 246,724,571 feet the 
week before and 200,797,210 feet last year. 
Orders—206,971,210 feet, against 237,512,697 
feet the week before and 243,336,301 feet last 
year. 


The figures for the first seven weeks this 
year, gompared with the same period of 1923, 
follow: Production—1,493,427,478 feet, against 
1,326,346,207 feet—1924 increase, 167,081,271 
feet. Shipments—1,588,322,475 feet, against 
1,636,090,768 feet—1924 decrease, 47,768,293 
feet. Orders—1,661,920,973 feet against 1,869,- 
682,232 feet; 1924 decrease of 207,761,259 feet. 

Owing to the incomparability of its weekly 
orders (new business) report, none of the 
above data include mills of the California 
White & Sugar Pine Manufacturers’ Associa- 
tion of which 14 mills reported for last week a 
cut of 5,883,000 feet, shipments 11,573,000, and 
orders 11,817,000. The reported cut represents 
39 percent of that in the California pine region. 

The Southern Pine Association reports from 
New Orleans that new business decreased 20.9 
percent and shipments 6.8 percent below the 
Previous week, while production increased 3.5 
percent. Actual- production was 7.72 percent 
below normal, shipments 9.33 percent below 
normal, and orders 28.65 percent below produc- 
tion, Of the eighty-eight mills reporting their 
running time, seventy-one operated full time 
meluding six mills on overtime; three were 
shut down; two ran two days; six four days; 





and six five days. Three of the overtime mills 
were on double shifts. 

The West Coast Lumbermen’s Association 
wired from Seattle that 130 mills manufactured 
109,947,900 feet of lumber, sold 92,979,364 feet 
and shipped 101,209,419. Production for re- 
porting mills was 23 percent above normal, new 
business was 15 percent below production, and 
shipments were 9 percent above new business. 
Of all the new business taken during the week 
34 percent was for future water delivery, 
amounting to 31,562,760 feet of which 26,257,- 
409 was for domestic cargo delivery, and 5,305,- 
351 export. New business by rail amounted 
to 1,887 cars. Of the week’s lumber shipments 
43 percent moved by water, amounting to 43,- 
392,815 feet of which 23,815,558 moved coast- 
wise and intercoastal, and 19,577,257 over- 
seas. Rail shipments totaled 1,767 cars; local 
deliveries were 4,806,604 feet; unfilled domestic 
cargo orders totaled 146,715,277 feet; unfilled 
export orders, 186,031,441; unfilled rail trade 
orders were 6,573 cars. 

The California White & Sugar Pine Manu- 
facturers’ Association reported 11 mills closed. 


New Portland Organization 

{Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, ORE., Feb. 19.—The C. D. McCoy 
Lumber Co. is a new organization in the lum- 
ber field with headquarters in Portland. Offi- 
cers of the company are: President, W. F. 
Johnson; vice-president and general manager, 
C. D. MeCoy; secretary, E. E. Arthur. The 
company will specialize in railway and car ma- 
terial. It is represented in Chicago and the 
eastern market with the exception of Cleveland, 
Ohio, by the Mummert Lumber & Tie Co., its 
Cleveland representative being the W. R. Hick- 
man Lumber Co, C. D. McCoy formerly was 
connected with the Duncan company with head- 
quarters in Chicago. 


To Sell Indian Reservation Timber 

(Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Feb. 20.—Advertise- 
ments for bids covering the sale of approxi- 
mately 17,840,000 feet, board measure, of west- 
ern yellow pine, fir and tamarack timber on the 


- Spokane Indian reservation in the State of 


Washington, under authority of an act of Con- 
gress passed in 1910, were sent out today by 
the bureau of Indian affairs. 

Interior Department bids will be opened 
April 15 at Wellpinit, Wash., by the superin- 
tendent of the Spokane agency. The timber 
offered for sale is located on about 3,480 acres 
of the reservation, known as the Wellpinit unit. 

The minimum prices which will be accepted 
by the Indian bureau for the timber cut and 
scaled prior to April 1, 1927, are fixed at $3 
a thousand feet for yellow pine, and $1.25.a 
thousand feet for the other species. After 
April 1, 1927, the stumpdge price will increase 
12 percent over the prices bid for the first 
period. 

Sale of the timber at this time has been au- 
thorized in order to replenish the moneys in the 
tribal fund of the Spokane Indians and be- 
cause of the fact that the timber on the reser- 
vation is mature for cutting. There are 617 


to be devoted in its entirety to a study of their lives and of the 
lives of other statesmen who have made possible the America of 





A Correction 


HE ATTENTION OF THE AMERICAN. LUMBERMAN has been 
called to an error in the editorial article entitled “Short- 
lengths Problem Solved by Salesmen,” which appeared in the 

issue of Feb. 16, page 38. In the sentence reading, “In its report 
the committee showed that the percentage of short lengths ete.,” 
the words “odd lengths” should have been used instead of “short 
lengths,” as the context quite plainly indicated. 


Indians in the Spokane tribe living on this 
reservation. It was also announced by the 
bureau of Indian affairs that approximately 
15,000,000 feet, board measure, lying on an 
area consisting of 3,500 acres south of Well- 
pinit will be offered for sale subsequently. 


Industrial and Commercial Movements 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Feb. 21.—The Depart- 
ment of Commerce announces further figures 
representing basic industrial and commercial 
movements in January, including the following: 

Contracts awarded in twenty-seven north- 
eastern States for new construction in January 
call for an expenditure of $267,916,000 as against 
awards totaling $261,320,000 in December and 
$217,333,000 a year ago. In point of floor space 
the new contracts awarded in January totaled 
49,867,000 square feet as compared with 47,845,000 
the preceding month and 38,947,000 square feet in 
January, 1923. The cut of California redwood 
in January aggregated 38,673,000 board feet as 
against 39,785,000 board feet in December. Ship- 
ments of redwood amounted to 36,997,000 feet as 
against 31,522,000 the preceding month. Produc- 
tion of oak flooring in January amounted to 
30,130,000 board feet, an increase over the pre- 
ceeding month and a year ago. Unfilled orders 
for oak flooring increased and stocks declined. 

The Department of Labor wholesale price 
index for 404 commodities relative to 1913, at 
151 remained unchanged from December and 
compares with 156 for January, 1923. The whole- 
sale food index at 143 compares with 147 for the 
preceding month and 141 a year ago. 


Wood Shingle Standard Questionnaire 
[Special telegram to AMERICAN LUMBERMAN] 
WasHINGTON, D. C., Feb. 21.—The Central 
Committee on Lumber Standards has sent out a 
detailed questionnaire to all organizations of 
manufacturers, wholesalers and retailers in- 
terested in the standardization of wooden 
shingles. Returns are requested not later than 
March 10 in order that the necessary work in- 
cident to digesting the replies and preparing a 
summary may be finished in time for the meet- 
ings of the Central Committee and Consulting 
Committee in Chicago March 20 to 22. 


Pittsburgh Wholesaler Dies 
[Special telegram to AMERICAN LUMBERMAN] 
New York, Feb. 21.—William Flinn, presi- 
dent of the Duquesne Lumber Co., Pittsburgh, 
Pa., died Tuesday in St. Petersburg, Fla. The 
funeral will be held in Pittsburgh on Friday, 


Feb. 22. 


Southern Pine Mill Prices 
{Special telegram, to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Feb. 21.—Following are 
f.o.b. mill prices, Feb. 10 to 16, of a varying 
number of southern pine lumber mills, being 
weighted averages of reported actual sales at 
latest available dates: 


Sap Flooring Common Boards 

eS ai 82S or S4S— 
1x3” B&btr. ..... $84.56 1x 8” No. 1...... $42.50 

Flat in— po) dy | ee 45 
1x4” B&btr. ..... S428 In & We. Be cécee 25.09 
1x4” No. 2 com.. 20.37 1x12” No. 2...... 26.75 
1x6” No. 2 com.. 23.81 1x 8” No. 3...... 20.17 
1x6” No. 3 com.. 16.83 Longleaf Timbers, S4S, 

Dimension, 2x4, 16’ ’ and Under 
TES nacdesoncade $25.39 8” and under....$27.25, 
POE Satwiecceass SERO TE Se dasnaduadves 38.29 
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Origin. of Old Lumber Standards 


{With all this standardization work going on in 
the lumber industry at the present day I am won- 
dering how the old standards originated and have 
been trying to get some information in regard to 
the establishment of those standards. I have gone 
back in the history of the lumber industry to the 
time when the first sawmill was established in this 
country, in England and in Germany but no re- 
liable data were given on the development of the 
old standardization. I shall be glad to have any 
information that you can give me in brief form on 
this subject.—INQuIRY No. 1,222.] 

{The foregoing inquiry comes from a lum- 
ber and millwork concern in Kentucky. In the 
early stages of lumber manufacture the boards 
were sold in the rough direct from the mill to 
the user and the carpenter did the finishing by 
hand with a plane. The use of the term ‘‘ board 
foot’’ is merely the application of the square 
foot surface measure to a piece of wood with a 
definite thickness. In theory surface measure 
has no depth but, of course, in practice while 
the buyer and seller would be interested in su- 
perficial area, it would be necessary to deter- 
mine how much thickness should be included. 
The board foot appears to be a somewhat in- 
genious method of combining superficial with 
cubic measure, tho of course it is itself in a 
sense cubic measure. Readers of the AMERICAN 
LUMBERMAN who can give additional informa- 
tion on this subject are invited to do so. The 
name of the inquirer will be given on request.— 
EDITOR. | 


Outlet for Hardwood Dimension 


We are looking for someone to take our small 
refuse that we accumulate in our box and crating 
department. This runs largely to oak, beech, birch 
and maple from ;- or %-inch square up to %-inch 
or 1x2, from 10- to 20-inches long. This stock is 
all cut from air dried lumber and we could cut it 
to almost any size and bundle it in any way re- 
quired.—Inquiry No. 1,215. 


[The foregoing inquiry is made by a West 
Virginia hardwood lumber manufacturer. To 
this inquirer have been given the names of a 
number of users of hardwood dimension. The 
name of the inquirer will be supplied to others 
upon request.—EDITOR. | 





Slash Disposal and Reforestation 

What information can you send me on the burn- 
ing of slash in lumber companies’ logging? What 
states have a law requiring it? How successful 
has it been? What are their means of enforcing 
it?—INnqQuiry No. 1,206. 

[The most recent information on this ques- 
tion pertaining to northern woods is contained 
in an account of studies made by J. A. Mitch- 
ell of the Forest Service on Henry Ford’s log- 
ging operation in the upper peninsula of Michi- 
gan. This account appeared in the AMERICAN 
LUMBERMAN of Jan. 12, 1924. 

The laws in the different States vary so 
widely that they can not readily be summarized 
in a letter, therefore, a booklet published by 
the AMERICAN LUMBERMAN and containing out- 
lines of the laws of the various States was sent 
to the inquirer. As forestry legislation is a 
live topic, changes are being made from day to 
day by the various State legislatures. Therefore 
the booklet sent may not be altogether accurate 
with respect to some of the State laws. As 
giving what is understood to be the latest de- 
velopment in forestry law applied to southern 
pine conditions, a copy of the general forest 
conservation law of Louisiana also was sent, 
as well as a copy of the contract between State 
and private owner of land to be reforested. 

At the annual meeting of the Western For- 
estry & Conservation Association, Seattle, 
Wash., Dec. 13 and 14, 1923, the question of 
forestry practices in general was gone into very 
thoroly by some of the most competent forest- 
ers. Much of the discussion of forestry methods 
was from the viewpoint of particular regions 
and therefore does not have a general applica- 


tion. However, readers likely will be interested 
in the observation of these men on the subject 
of slash disposal. 

S. B. Show, silviculturist of the United States 
Forest Service, said: 


1. Slash should not be burned broadcast. 


2. Pile and burn (preferably) slash in strips 
along special hazard areas (i. e., where fires start) 
such as operating rights of way, donkeys, camps, 
highways; the width of strips varying somewhat 
according to topography. 

3. Leave slash unburned elsewhere (it should 
be desirable to lop and scatter) and put on inten- 
sive patrol at average rate of about 5 cents an acre 
a year (1 man for each 8,000 acres). Slash will 
rot down well in usually ten years so that hazard 
will be reduced greatly in that period. 

In California the State board of forestry has 
taken the lead along the general lines laid down 
above. It is recognized that qualified foresters 
must go over each operation with the companies 
in order to draw up the most practical plan of 
slash disposal and fire protection, since local con- 
ditions must be considered, and this is the way it 
is actually done. 


Swift Berry, secretary of the California For- 
est Protective Association, said: 


Because of the importance of advanced repro- 
duction it is proposed that broadcast burning of 
slash be abandoned and the slash left on donkey 
logging areas; except that donkey setting will be 
cleared, the brush piled and burned on other larger 
areas, as strips along logging railroads, highways, 
and along suflicient donkey trails to divide the area 
into control blocks of 20 or 40 acres. The use of 
fire patrol during the danger season is necessary 
while logging operations remain in the vicinity of 
the slash areas. 


The proposal of Mr. Berry applied to condi- 
tions affecting private 
forestry in the Califor- 
nia Sierras. 

C. 8. Chapman, sec- 
retary of the Western 
Forestry & Conserva- 
tion Association, said 
with regard to logging 
practices and slash 
disposal in the Doug- 
las fir region: 


Laws of the States of Oregon and Washington 
and these are applicable to the Douglas fir region 
so far as it lies within the United States, cover in 
quite a comprehensive way the duties of timber 
owners and operators in fire protection matters. 
They provide that all timber land must be given 
protection against fire, that slash must be burned 
annually, that watchmen must be maintained at 
operations; pumps and hose provided at engines 
operated at or near inflammable forest material; 
that tools for fire fighting purposes be available 
at every operation, and in certain instances that 
donkey cars be provided to put out fires along 
rights-of-way, as well as that railroads maintain 
speeder patrol following trains to take care of fires 
which may be started. There are other provisions 
that might be mentioned, but these are the main 
ones with which we are concerned. 


In discussing the practical steps needed in the 
western pine region, Norman Jacobson said: 


Broadcast burning is not only dangerous, but gen- 
erally destroys the seed trees, seeds and seed beds. 
This is likewise true of light burning before cut- 
ting. The secret of getting a pine forest started is 
to save the reproduction that is on the ground at 
the time of logging—at least 20 years can be saved 
in this way. 


R. H. Weidman of the Forest Service, said 
with respect to forestry steps practicable in 
western yellow pine: 


With regard to slash disposal—Provided that 
slash may be left:lying on the ground along roads, 
trails, railroads, and other lines and points of fire 
danger, it should be piled and burned to a width of 
100 feet each side of main lines of danger such as 
roads, 50 feet each side of trails and at least 100 
feet around camps. In addition, the cut-over area 
on which slash is left in this way should be divided 
into blocks of about 100 acres by strips 100 feet 
wide- on which the slash should also be piled and 
burned. Snags should be felled on all strips on 
which slash is piled and burned. Special fire 
patrol should be given the cut-over area until the 
slash is reduced to a condition of comparatively 
little fire danger. This will mean 10 to 12 years. 

A light ground fire in the virgin forest before 
cutting wipes it out. A broadcast slash fire after 
cutting not only destroys it, but destroys also 
the few seed trees that may be left. For the last 
ten years broadcast burning of yellow pine slash 
has been almost the universal practice on private 
cut-over land in this region. The result is devasta- 
tion over the greater part of this cut-over land. 








This situation with regard to fire, in fact, furp 
the most urgent reason for the need of forest: 
steps in logging yellow pine. TY 


Elers Koch, assistant district forester, said 
with respect to forestry steps practicable in log. 
ging white pine in Idaho: 

Pile and burn slash, preferably all of it, but at 
least 50 percent of the slash, concentrating the 
work along roads, railroads, and the lower slopes: 
slash to be burned the first fall or spring after 
is produced. 


Thornton T. Munger, of the Forest Servicg 
speaking of practicable forestry steps in the 
Douglas fir section, said: 


Please bear in mind that no forester recommends 
the piling of brush-in the Douglas fir region 
that it is never done here even in the national 
forests, tho quite proper and practicable in other 
regions. 

The same speaker said further: 


Slash burning as a reforestation measure must 
be a regular seasonal process and given the game 
kind of thought and attention that the laying out 
of the settings or construction of grades now has, 
Operators must be prepared to spend a little money 
on slash disposal, and I believe such an expenditure 
would be a sound investment from the point of 
view of fire insurance alone. These are the out. 
standing features of slash disposal as a reforestg. 
tion measure: 

1. Burn as soon after logging as possible, 
that means plan to burn a block each spring - 
each fall. Then there will never be a very large 
accumulation, If burning is delayed, the chances 
of natural reforestation being accomplished are 
greatly lessened. ; 

2. Confine the fire so that it will not run over 
areas already burned which are presumably sprout- 
ing with tender tree seedlings. This necessitates 
intelligent timing and setting of the fire, tending 
the burned area after the first flash has gone thru, 
and, in the case of spring burns, putting out lin. 
gering fires. 


Unfortunately little information is available 
with regard to slash disposal in the northem 
woods. The foregoing, however, gives a general 
idea of the prevailing sentiment among those 


most competent to give advice on this sub- 
ject.—EDITor. } 


K. D. Cedar Chests Wanted 


One of our customers has asked us to quote him 
f.o.b. shipping point on knock down cedar chests, 
sanded and ready for hardware and finish. We 
should like to be put in touch with someone able 
to supply this stock.—INnquiry No. 1,223. 

[The AMERICAN LUMBERMAN has no infor- 
mation regarding manufacturers of  knock- 
down cedar chests. The inquiry is made by a 
Pennsylvania lumber company, whose name and 
address will be supplied to concerns able to 
9 the knock-down cedar chests.—Ebr- 
TOR. 





Cedar’s Resistance to Decay 


Under the heading of Query and Comment ia 
the AMERICAN LUMBERMAN the question of the life 
of red cedar is discussed. I wish to say in regard 
to this that southern New Jersey is filled with red 
cedar and white cedar. The white cedar of south- 
ern New Jersey, I think, is as hearty a wood as 
exists. 

My father built a barn at Folsom, N. J., in 1835; 
most of the framing was gum, the balance pine. 
The sheathing was unplaned white cedar siding, 
and the roof white cedar shingles. This barn still 
stands with the same roof and siding. There are 
white and red cedar posts about the farm that were 
there when I was born and still there two years 
ago when I visited the place and I am now 58 
years old. 

There are buildings in south Jersey with roofs 
over 100 years old and cedar posts in many of the 
old fences 75 years old. About two years ago I 
was looking over a piece of timber in south New 
Jersey and I came across a grave having a tomb- 
stone dated 1752, of Hannah Leeman. Around 
the grave were posts of cedar which are said to 
have been there 100 years. One of the rails of 
the fence had been nailed to an oak tree and the 
tree had grown around the cedar rail, so you cal 
see cedar is very long lived.—Inquiry No. 1,205-A. 


[The foregoing comment having reference to 
Inquiry No. 1205 in the AMERICAN LUMBERMAN 
of Feb. 9, is made by a Pennsylvania lumber 
man.—EDITOR. | 
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The General Business Situation 


While inclement weather in large sections of 
the country and other seasonal circumstances 
eause the general business situation to appear 
spotty, it continues to be featured by a fun- 
damental soundness that is daily imparting 
new strength to the markets and confidence 
to buyers and producers. Recent gains in the 
yolume of business have in almost all cases 
been held, and activity in several of the 
major commodities is undergoing constant ex- 
ansion. Current statistics reflect, among 
other things, steady increases in bank clear- 
ings and savings accounts, in building permits 
in preparation for spring, and in unfilled steel 
tonnage, While car loadings are creating rec- 
ords for so early in the year, disclosing the 
eontinued large-scale distribution of general 
merchandise. Buyers still adhere closely to 
their conservative policies, but many of them 
are now on the market for jarger quantities 
of goods than for some months, and their 
orders indicate that their stocks have been 
reduced to a point where replenishment has 
become an absolute necessity. This in fact 
appears to be a general condition, with the 
result that prospects are for a progressive 
growth in trade as the season advances. The 
price position meanwhile is firming up, ad- 
vances in wholesale commodities continuing 
to exceed declines. 

The floating in this country of the Japanese 
Government loan for reconstruction purposes, 
the proceeds of which will be used for the 
purchase of material in the United States, has 
strengthened prospects for trade in building 
materials with that country. The lumber and 
steel industries are sure to be among the chief 
beneficiaries of this trade. 


Southern Pine Slower But Strong 


The snows and general bad weather that 
for the last few weeks have prevailed in the 
North and East have cut down demand for lum- 
ber in these sections. This reduction is re- 
flected by the barometer of the Southern Pine 
Association, which shows that orders at 141 
representative mills last week dropped to 71 
percent of normal—the lowest level in many 
months. However, this drop is not to be wholly 
attributed to decrease in demand, for the heavy 
mill order files, low stocks, and actual scarcity 
of many popular items have made booking or- 
ders impossible or undesirable. 

While demand from the North and East has 
been only fair, that from the South has been 
heavy. Building continues active thruout that 
section, and local consumption is almost un- 
precedentedly heavy. An excellent call comes 
from the Southwest, and all retail’ yards in 
Oklahoma and Texas are busy. ‘The oil in- 


dustry in these latter States is the origin of. 


much business, and calls for rig and construc- 
tion timbers are supplying the mills with much 
desirable business. Foreign demand is also 
very good, particularly that from South Amer- 
ica and the West Indies. 

Weather in producing territory is much im- 
proved, and production is increasing. Last 
week’s output registered 92 percent of normal 
at Southern Pine Association mills, which is 
the highest point attained since last November. 
Shipments during the week were only 1 percent 
below output. The smaller mills, however, have 
not yet been able to increase their production 
much, as the lowlands aré still very wet and 
it will be some time before woods and roads 
dry out sufficiently to make anything like nor- 
mal operations possible. 

Unsold stocks in shipping dry condition are 
scarce. Orders run largely toward mixed cars, 
and are often hard to fill. Dimension this 
Week has been quoted at about $1 less, but 
prices of boards and shed stock, especially fin- 
ish, flooring and drop siding, are being firmly 
maintained. Special cuttings are also strong. 


Mills are making no real efforts to obtain 
business, and usually refuse orders for future 
delivery at present prices. 


Conditions in the Hardwood Trade 


A slight slowing down in demand for hard- 
wood lumber is reported from upper Mis- 
sissippi Valley producing territory. The mar- 
ket, however, remains active and prices are 
strong. Automobile manufacturers continue 
to canvass the field assiduously for sap gum, 
ash, elm, maple, syeamore and other items 
suitable for body construction; wood con- 


tainer and heavy packing crate makers are. 


taking lower grades in as heavy volume as 
heretofore, and sash, door and interior trim 
interests remain large consumers of oak, gum 
and cypress. However, flooring manufactur- 
ers are said to be buying less freely, having 
accumulated a good deal of stock lately cov- 
ering immediate requirements. The volume 
of buying by furniture interests is also de- 
seribed as disappointing, while exportation is 
slack. Miscellaneous consumers are contribut- 
ing their full share toward the aggregate of 
business, and some of them appear to have 





Statistics on production, orders and 
shipments appear on page 54 





increased needs. Prices meanwhile are firm 
and there is no pressure to sell. Shipments 
for the last several weeks have exceeded pro- 
duction by a good margin, so dry supplies 
have been materially reduced. As a result 
of shortage of seasoned material, there is a 
strong demand on the part of consumers for 
kiln drying facilities. Much of the hardwoods 
now being, shipped has been run thru the 
kilns or has been air dried only ninety to 
one hundred and twenty days, and some of 
it is actually green. 

Manufacturers further south apparently 
have noted no decline whatever in the volume 
of business. Many of them, in fact, state 
that it seems to be increasing, while produc- 
tion is falling off due to inclement weather, 
and stocks are decreasing. Demand is good 
for all grades and thicknesses, with sap gum 
leading. Red gum, this section reports, is 
more active and stronger than for two years. 
The oak market also is growing brisker daily, 
and prices on this wood tend upward. 


Similar reports come from the southeastern 
producing section, demand there being pri- 
marily from automobile and furniture inter- 
ests, with millworkers and wholesalers show- 
ing increasing activity. Several advances 
have been noted, but without slowing up de- 


mand, Stocks are low and mills are working 


steadily. 


Fir Is Somewhat Less Steady 


No notable change in the Douglas fir situa- 
tion has occurred during the last week. The 
market continues to be featured by an active 
demand from the Atlantic seaboard, which 
trade, however, is being severely limited by 
the scarcity of vessel space. It has been esti- 
mated that there are orders for 40,000,000 
feet for Atlantic coast delivery during Febru- 
ary and March, for which it so far has been 
impossible to seeure space. This is working 
a hardship on the mills, and does not tend to 
strengthen the price situation. Practically all 
the cargo mills would take on much more At- 
lantic coast business if they were assured of 
space, as there is a world of it offered. 

Export business is almost negligible in 
quantity, all foreign markets being dull. The 
$150,000,000 Japanese loan in this country 
should, however, soon stimulate demand from 
the Kingdom of the Rising Sun. There is 
very little disposition to buy on the part of 
California dealers. Immense quantities of 


transit lumber remain to be sold there; but 
the general opinion is that early spring will 
witness a marked improvement in this trade. 

Demand from rail territory is no more than 
fair, being cut down by the bad weather which 
for some time has prevailed thruout the mid- 
dlewestern and eastern consuming territories. 
However, rail trade inquiries are plentiful, 
and prospects are for a big call developing as 
soon as resumption of outdoor. activities be- 
comes possible. There is a little accumula- 
tion of yard items at nearly all mills, due to 
the heavy production, which again runs bet- 
ter than 20 percent above normal; and while 
this accumulation is not considerable and 
stocks on the whole remain low, it affects 
prices. During the last fortnight these have 
shown a slight downward tendency, the ex- 
tent of which during the near future will 
probably depend on the amount of special 
cutting business that the mills obtain. Such 
business is not very heavy just now, but pros- 
pects are promising. Late reports from the 
Coast indicate that there is considerable in- 
quiry for railroad and car material, principally 
the latter, and a fair volume of orders. It ap- 
pears, however, that it will be March, and pos- 
sibly April, before any really large amount of 
this buying will be done, 


Western Pines Becoming Scarcer 


Demand for western pines of the Inland 
Empire slackened somewhat last week, due 
to unfavorable weather in the middle West, 
but the market shows the firm undertone that 
was evidenced by the recent price advances 
in both western and Idaho white pines. No. 
2 and better Idaho white pine is in such low 
supply as to be almost unobtainable. Selects 
of the same wood have advanced as much as 
$14, in the case of 5/4 B&better, all widths; 
common is up about $2. The eall for shop 
lumber is characterized as good. While eon- 
suming interests are not buying in large 
quantities, their requirements foree them to 
come into the market more frequently than 
for some weeks. Shop in 5/4 and 8/4 is be- 
coming searce, and these thicknesses are 
therefore being held very firmly. On the 
other hand, 6/4 is still in plentiful supply, 
with a corresponding weakness in price. No. 
1 shop is very scarce, and can usually be 
bought only in limited quantities together 
with the other grades. 


Scarcity of Northern Woods 


Some manufacturers of northern hardwoods 
report a slight lull in demand during last week, 
but the market remains active and capable of 
absorbing all offerings, with the result that 
prices are very firm. Dry stocks are being 
rapidly cleaned out and the shortage is in fact 
becoming intense. Considerable green lumber 
is now being shipped. Maple is still in big de- 
mand from flooring makers and automobile in- 
terests, and the movement of birch is heavy. 
Basswood also is becoming more active. Lower 
grades have a free outlet to box and crating 
case users, and are commanding good prices. 
Deep snow thruout northern Wisconsin and 
Michigan is delaying logging operations, but 
every possible effort is being made to main- 
tain them at a maximum in view of the pros- 
pective big needs during the coming season. 

It is reported that certain popular items of 
hemlock which for.some weeks have been in un- 
seasonably strong demand thruout the north- 
ern country, are becoming actually scarce, and 
that shipments to retail yards now contain a 
percentage of green stock where an assortment 
of sizes is loaded. 

A substantial improvement in inquiry for all 
classes of northern pine lumber is also re- 
ported. The interest shown in the market by 
retail yards has been a feature. The East is 
also being frequently heard from. Prices re- 
main steady. 
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Lumbermen and others interested in getting people to build homes are 
only beginning to wake up to the tremendous power of united effort—a 
power that lies ready to their hands if they will only harness it and put 
it to work. 

Much can be, and has been, accomplished in the way of fostering home 
ownership thru individual effort, but the ever increasing competition for 
the potential home owner’s attention and dollars has grown so hot that 
only by the united effort of all interests concerned in increasing the 
number of homes built, can the building of homes be placed where it 
properly belongs—at the top of the list of civilized human requirements, 
only food and clothing properly taking precedence. 

As a matter of fact, however, other desires, stimulated by enormous 
expenditures for advertising, high powered salesmanship and seductive 
instalment payment plans, have taken home ownership out of its rightful 
place as the normal ambition of every right minded man, supplanting 
this ambition with an artificially created desire for luxuries and pleas- 
ures which, while all right enough in their place, can not be allowed 
permanently to displace home ownership without serious detriment to 
national prosperity and even to its security. Because of the vastly aug- 
mented pressure upon the potential home builder to use his money for 
other purposes, it is necessary that all the interests desiring to see more 
homes built should, at least in some degree, pool their interests and 
present a united front. 

Many lumbermen realize this, and are asking ‘‘How can we turn on 
the current?’’—in other words, how gear up the scattered business units 


United Effort Will Harness Potential 


Power for Home-Building Promotion 


CLU® 


of their communities and weld them into a force capable of the 
ordinated and directed effort necessary to break down the walls at 
indifference and turn the thoughts of the people definitely towarg home 
building? 

To accomplish this end, three things are preéminently necessary: }, 
the first place, someone must initiate the program; then there must be 
leadership and direction, and finally there must be enthusiastic 0. 
operation. 

While this codperative idea has been successfully applied on a smaj 
scale in various communities, there is no cut and dried method o 
procedure. The whole idea is in its infancy, and it is not strange thy 
no uniform practice has been developed. .Indeed, it is doubtful whethy 
any standardized rules would work, as every community must work oy 
its own problem. 

‘The first step should be to call together, for a conference, represents. 
tives of all the business interests of the community that are in any way 
concerned with the building, equipping and furnishing of homes, This 
includes the lumber and building materials dealer, real estate man, repre. 
sentatives of the building and loan associations, banks, dealers in furni. 
ture, hardware, plumbing and heating supplies, paints, wallpaper, and 
musical instruments, insurance—in fact, there is hardly a business cop. 
cern in any community that is not directly benefited by the building of 
new homes and which therefore should not be enlisted in the effort to 
get people to build. 

The accompanying illustration is intended to drive home the idea of 
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ing & conference of representatives of the various interests for the 
of outlining some plan of codperative, community effort to en- 
eourage home building. The local lumberman, being preéminently asso- 
dated in the minds of the people of the community with building, is 
the logical person to initiate and lead such a movement. He will thereby 
gain prestige as a leader in community development, and form contacts 
that will be beneficial in his business. In the accompanying sketch, which 
js supposed to show ‘‘ Main Street’’ or ‘‘Yourtown,’’ it is assumed that 
guch a conference has been called. At the appointed hour, the repre- 
sentatives of the various business concerns interested are seen hurrying 
to the place of meeting, which is the office of the local lumber dealer. 
This scene can be, and ought to be, duplicated in scores of communities 
all over the country. A letter reproduced on the front cover of the 
AwerICAN LUMBERMAN of Feb. 9, told of the wonderful results following 
such a movement, initiated by a lumberman, at Tacoma, Wash. Turn to 
that issue and read the letter again; it will fire you with an ambition to 


almost anything else. 


see something of the sort consummated in your own town or community. 

Just what form this codperative effort should take in any given com- 
munity is a matter to be decided by the persons directly interested. 
Sometimes these community efforts are directed along the line of organ- 
izing home building clubs; putting on own your home shows; building 
and equipping ‘‘demonstration’’ homes; carrying on advertising cam- 
paigns emphasizing the advantages of home ownership and explaining 
how that goal may be attained; in fact, anything that will serve to 
wake the people up and make them want homes more than they want 


In this connection, the ‘‘ Bestville Plan’’ of forming a home owners’ 
club—described in the Feb. 16 issue—is a new idea, originated by the 
AMERICAN LUMBERMAN, which affords an objective for local advertising 
and is well designed to stir up interest in home ownership. But whether 
that plan or some other is followed, the main thing is to ‘‘start some- 
thing’’ that will make people think homes, talk homes, and build homes. 








Parents Honor Lumberman 


ELIZABETH, La., Feb. 18.—The parents of 
the children of this town paid special tribute 
to R. M. Hallowell, president of the Industrial 
Lumber Co., last Saturday afternoon by pre- 
senting him with a sun 
dial on the occasion of 
the formal opening of 
‘¢ Just -a- Mere - Place,’’ 
the children’s play- 
ground, on whieh the 
dial was placed. The 
opening exercises con- 





R. M. HALLOWELL, 
Elizabeth, La. ; 
Honored by Townspeople 





sisted of parades by the 
children, a demonstra- 
tion by the Boy Scouts, 
the presentation of a 
magnolia tree to Mrs. 
J. S. Lee, who has 
eharge of Elizabeth 
parks and who designed 
‘<Just-a-Mere-Place,’’ and songs and orchestra 
numbers. Eagle Scout Donald McKellar pre- 
sented the sun dial in the following words: 





About sixteen years ago the Industrial Lumber 

Co. undertook the building of the town of Eliza- 
beth. From the drawing of plans, assembling of 
material, employment of labor to the completed 
task might seem a simple thing to the onlooker but 
to the builders it was not the mere task of build- 
ing houses in which to shelter the employees of 
the company, for they knew that four walls do not 
make a home; that if they would have satisfac- 
tion and joy in the completed task that its founda- 
tion must be laid upon a higher purpose than sel- 
fish gain. So with an unselfish and farseeing eye 
they built a little city upon which today they can 
look with prid», for its comfortable and convenient 
houses are real homes where abide happy and con- 
tented families. Its churches are witness to the 
fact that God was not left out of their plans. Its 
cleanliness adds to the charm. Its splendid school 
Plant speaks of their appreciation of education 
and culture, Its growing industries testify to their 
wisdom in all lines of business. Nor was beauty 
left out of the scheme as the lovely parks prove. 
‘ Our town has not been without its shadow, for 
some of the hands that help-d to build and some 
of the hearts that were greatly concerned in every 
plan have been forever stilled. But as in all en- 
terprises there must be a leading spirit, so in this 
undertaking there was the master architect. 

Mr. Hallowell, the honored president of our com- 
pany, who planned for the material comfort of the 
citizens of Elizabeth, has builded wiser than he 
knew, for he has made for himself a place in our 
affections that shall endure. His kindness and gen- 
erosity in fitting up this beautiful park where we 
children and young prople can come at any time 
for companionship and r creation is the climax of 
his efforts to bring happiness, health and a chance 
for wholesome amusement to the young people. 

We shall try to show our appreciation of your 
generosity, Mr. Hallowell, by making use of this 
wonderful place every day, but as a lasting monu- 
— of our love for you, we are erecting this sun 
ial, which as it marks each passing hour we hope 
will also silently attest to you the love of little 


children, the sincere regard of we older boys and 
girls and the gratitude of our mothers and fathers 
who realize that in giving us this place to play you 
have also given us health, for God's fresh air and 
sunshine will prevent or cure illness. 

You are giving us an education in life’s best 
lessons, unselfishness, patience and love for one 
another, indirectly molding our characters while 
you share with us your blessings. The best wish 
we can offer to you is that we may try to emulate 
your example, learning early in life that God is 
best worshipped by loving service to our fellow 


men, 
seeeneaasaasaaaaae: 


Executive Personnel of Texas Concern 


Houston, TEx., Feb. 19.—The Kirby Lum- 
ber Co. at its recent meeting of stockholders 
elected the following officers: John H. Kirby, 
president; J. W. Link, vice president and gen- 
eral manager; J. F. B. Raweliffe, vice president 
and treasurer; W. N. Sangster, assistant gen- 
eral manager; U. C. Coolgrove, assistant treas- 
urer; R. F. Ford, secretary and auditor. 

Directors were chosen as follows: John H. 
Kirby, J. W. Link, John G. Logue, J. F. B. 
Rawcliffe, B. F. Bonner, Harry T. Kendall, all 
of Houston; Fred M. Kirby, Wilkes-Barre, 
Pa.; John F. Keith, Chicago; F. M. Etheridge, 
Dallas. 

Heads of departments and other officials ap- 
pointed: Harry T. Kendall, general sales 
agent; C. C. Smith, asistant general sales 
agent; Arthur M. Bowen, manager hardwood 
sales; W. T. Hancock, traffic manager; Harry 
C. Seaman, land and tax commissioner; James 
M. Sealy, purchasing agent; E. V. Clarke, for- 
est engineer; E. D. Bloxsom, secretary to the 
president; Andrews, Streetman, Logue & 
Mobley, attorneys. 


Scout Act Brings Needed Camp 


New ORLEANS, La., Feb. 18.—Fritz Salmen, 
of the Salmen Brick & Lumber Co., has pre- 
sented the Boy Scouts of New Orleans with an 
eighty-acre site for a permanent camp, on the 
banks of Bayou Liberty, near Slidell. The 
story going with it is as noteworthy as the 
gift itself. Months ago, it is related, Mr. 
Salmen found himself marooned by a hard 
shower in the lobby of a local office building. 
He was overdue at an important business con- 
ference elsewhere. He was also unbrella-less. 
While he waited more or less impatiently for 
the clouds to roll by, a small boy with a large 
unbrella approached and offered to take Mr. 
Salmen wherever he wanted to ge. During 
their walk, the lumberman quizzed the young- 
ster and found that he was a Boy Scout and 
according to the Scout creed specialized in 
helping folks. 

The incident stuck in his memory, so that 
when he learned of the Scouts’ need of a sum- 
mer camp, he wrote their chief executive of 
his desire to repay in kind the good turn of 
the Scout with the umbrella. A scout com- 
mittee on his invitation journeyed to Slidell, 
was shown the site on Bayou Liberty, and 
pronounced it the very thing. ‘‘It’s yours for 
the Scouts,’’ said Mr. Salmen. Incidentally, 
the Boy Scout who volunteered his umbrella 
and escort service remains unknown to fame. 
He wouldn’t tell Mr. Salmen his name. 





Expanding Market for Coast Products 


New York, Feb. 18—J. H. Bloedel, presi- 
dent of the Bloedel Donovan Lumber Mills, of 
Bellingham, Wash., in an exclusive interview, 
said today that the market for west Coast 
products in the East will surprise all lumber 
handlers in the matter of volume for 1924. 
According to Mr. Bloedel, 1923 produced a 
volume that nearly reached the billion-foot 
mark and broke all records, but this year will 
see the enormous out- 
put of the last twelve 
months greatly sur- 
passed. 

While New York City 
and its environs have 
been well attended to 


and all consunmvrs have 
been educated to the use 








J. H. BLOEDEL, 
Seattle, Wash. ; 


President Blordel Dono- 
van Lumber Mills 











of fir, western hemlock 
and west rn spruce, time 
was wanting for the edu- 
eation of northern New 
Jersey to any great ex- 
tent. Up-State New York, 
Massachusetts, particu- 
larly Bostor, and Connec- 
ticut and other New Eng- 
land States will be 
brought into line during 
1924 and cargo s to these 
sections will increase no- 
ticeably in the coming spring and summer months. 

I find conditions in New York excellent and with 
the heavy demand for building in this territory for 
the next six months shipments of lumber will be 
bound to exceed those of 1923. A very good de- 
mand exists at this time in New York and vicinity 
and while the rising freight rates are making the 
price of lumber higher, it is having little effect on 
distribution. 

Conditions on the Coast are very good. The 
success of the recent floating of the Japanese loan 
will materially aid the lumber market, as it is 
well understood that the Japanese will place most 
of their business in this country. For some time 
the Japanese trade has been slowing down and it 
is expected to pick up materially as soon as spring 
sets in. The domestic trade is excellent and I see 
no reason why it should not continue so. 


Mr. Bloedel said his mills were well filled 
up with orders and that all preparations are 
being made for the largest output of lumber 
that the west Coast has ever seen. 


Expects Increased Business in 1924 


Vauposta, Ga., Feb. 18.—One of the well 
known lumber concerns in Valdosta is the 
Downer Lumber Co. which was established 
here ten years ago. This concern has three 
good mill connections and handles orders for 
all grades of railroad timber, yard sizes in 
both longleaf and shortleaf pine, and Georgia 
roofers. It is represented in New York City 
by Robert W. Forbes and in Philsdelnhia by 
F. M. Clancey, whose office is at 1019 Harri- 
son Building. This company reports it had 
a very satisfactory year in 19243 und expects 
to do an even better business in 1924. 
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The present convention season is develop- 
ing a good many ideas about retailing, and 
about business in general, that lie a little 
outside the beaten track. Sometimes these 
things are of immediate practical value. A 
man can take them home with him and set 
them to work the next morning at seven 
o’clock. We hope to mention some of these 
business tools from time to time. But other 
ideas are developing, too; things that reach 
deep into the fabric of business and that are 
useful only in a general way and over a long 
period of time. They are the things that 
have to do with the backbone and ribs of our 
industry, and they can be set to work only 
after they have been carefully appraised 
and fitted into local needs. 

If we see the signs of the times in their 
true perspective, the rapid revolution in re- 
tailing methods that has been so apparent 
these last ten or fifteen years is still going 
on. Very few dealers, we suppose, are do- 
ing business according to precisely the same 
policies employed in 1914; and it looks as if 
the policies of 1934 would be quite as differ- 
ent from those of this year, as this year’s 
are different from the ones of ten years ago. 
Of course everybody knows this in a general 
way, but not everybody stops to see if he is 
preparing for these changes as carefully as 
the needs of his future business require. 


The Days of “Go Getter” Salesmen 


They tell us that retail profits are now 
made by selling rather than by buying. The 
present notion of sales and the service that 
must accompany them would have seemed 
fantastic at the beginning of this century. 
The wise men have long been telling us that 











This price-slashing pyrotechnician accepts his 
competitor’s price, then asks his workmen to 
pay for his failures by taking lower wages 


salesmanship is something more than having 
the lowest price and waiting for customers, 
and we are beginning to believe them. 
We’re beginning to see that we must go to 
our customers; and when that idea filtered 
in it produced the “go getter” salesman. 
That was the beginning of the era of en- 
thusiasm, and enthusiasm was jazzed up to 
something like frenzy. You all remember 
the glad hander in his palmy days. If he 
did not have it naturally he assumed a tre- 
mendous interest in his clients. He laughed 
louder than the six o’clock whistle. He de- 
veloped an arm like a blacksmith in slapping 
people on the back. He felt that the un- 


r Should Render, Without Waste, a Needed Service 
and Stick to a Price That Represents Its Worth to Community 


pardonable sin was resting a minute, and his 
endless activity suggested the proverbial 
one-armed paper hanger with the itch. Asa 
matter of fact he did get certain results for 
a time; he sold goods. People were rather 
fascinated by watching him in action. But 
after a time it began to dawn upon his cus- 
tomers that what they wanted was efficient 
and attractive homes at a fair price, and that 
instead they were paying for acrobatics and 
vaudeville. They discovered, when they 
penetrated his noise, that they couldn’t find 
much sound information or much evidence of 
sound and close business organization. His 
employers began to wonder if he was such 
a whiz as he represented himself to be, and 
if after all there wasn’t something more to 
this selling business. 


Tried to Profit at Competitor’s Price 


Prices always have been and always will 
be an important factor in business. But 
some people have begun at the wrong end of 
this price matter; they have begun with the 
figure their competitors were asking and 
worked back to the source. They decided 
rather blindly what they ought to get and 
what net profit they ought to make, and then 
they have pared everything down to the point 
where they could sell at this figure and make 
their profit; but most of them have done 
some cutting on the wages of the men who 
make and handle their stuff, and they have 
done this cutting without much regard for 
living standards or the real value of labor. 


Putting Salesmanship Into Product 


This morning I had the pleasure of break- 
fasting with A. D. Wicks, assistant sales 
manager of the Finkbine Lumber Co., of 
Jackson, Miss. Mr. Wicks had come to 
Huntington, W. Va., to tell the convention 
of West Virginia retailers in what ways 
the southern pine manufacturers, in their 
capacity as members of the Southern Pine 
Association, are prepared to codperate with 
retailers in selling southern pine lumber. 
This organization, in the work done by its 
trade extension department, makes no pre- 
tense that it is prompted to do what it does 
out of a generous and disinterested philan- 
thropy. It hopes in this way to sell more 
lumber and to make the sales more satisfac- 
tory. It has a firm hold of the idea that the 
health of the whole industry, manufacturing, 
wholesaling and retailing, depends upon the 
final consumer. If he does not buy, or if he 
does buy and is badly served, there is a 
serious flaw in the practice of salesmanship 
that is going to hurt every man all along the 
line clear back to the big woods. It believes 
in and tries to practice a closer knit and 
more efficient salesmanship; and this sales- 
manship involves a good deal more than the 
deal made by the traveling representative 
with the retailer, and by the retailer with the 
customer. It involves more or less every 
process from the tree to the trade. I men- 
tion the southern pine organization because 
I happen to be talking of Mr. Wicks. The 
same spirit and aim is present, I believe, in 
every manufacturers’ organization. 


Penalizing Labor for Sales Failure 

We happened to be talking in a gener, 
way about wages, and the fact that som 
organizations seem to have so little regan 
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for their men as human beings when settip 
wages and fixing upon selling prices tho 
must cover and carry the payroll. 
“Suppose,” said Mr. Wicks, “that I x 
part of the selling force of my company go 
out and try to land a big order, but some 
other fellow who is a better salesman than 














Real sales ability gets a price that represents 
the product’s worth—enough to pay wages 
that permit an American standard of living 


I am gets it away from me. A man might, 
I suppose, go back to the mill and say prices 
were too high. Then he’d cut them dow 
to a point where he thought the stuff would 
move, and to absorb that cut he’d reduce 
wages. Well, I won’t do that. Why should 
I, because I’ve fallen down on my job, penal- 
ize men who have done their work faith- 
fully and well in producing the lumber that 
I’ve failed to sell? That’s wrong. That’s 
beginning in the wrong place. The thing for 
me to do is to study my job, see where I’ve 
slipped and correct that weakness. To cut 
wages and prices is to put a premium on 
weakness. The business machinery isn’t up 
to grade, so, instead of bringing it up, the 
men who have done their part faithfully and 
perfectly are made to suffer. 


Sell Lumber for a Decent Living 


“A whole lot of the weakness in American 
business springs out of that sort of attitude. 
Executives dodge their own plain duty. It 
is their duty to keep the whole line of the 
organization functioning so accurately that 
‘there are no leaks or lost motion. They 
must see that labor is used at top efficiency; 
not driven, but used efficiently; that costs 
are known, analyzed and freed from leaks; 
and when they have done their best to make 
a perfectly working machine, I think it is 
their duty to pay their men living wages 80 
that they can be comfortable and self re- 
specting and can educate their children. And 
then these costs ought to be put into the lum- 
ber prices, and prices ought not to be cut. 
When you arrive at a figure that way, that’s 
what the lumber is worth and what it ought 
to bring. It is the further business of sales- 
manship to get this price. 

“There’s a limit to what one concern can 
do, of course. Sound salesmanship can ove!- 
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come the handicap of a somewhat higher 
price ‘than competitors ask, but there’s a 
limit. Some years ago a certain retailer 
asked me the prices on some item or other, 
and I told him. He said if we manufac- 


turers ever got lumber down to a reason- 


able figure he might buy. I knew he didn’t 
know what he was talking about. I knew 
that his idea of a reasonable price was about 
$10 under any price that we might name. 
He was a price trader, pure and simple. 
His mind ran only on selling figures, and 


‘not at all on the elements that make up 


price. I told him that we had men in the 
woods working at wages entirely too low, 
in order that we could quote the price that I 
had quoted. I added that if I did what I’d 
like to do, I’d go home, double the wages of 
common labor and add it to the price. Busi- 
ness is not business unless it is up to the 
level of practical efficiency all along the 
line. It isn’t business, either, unless it pays 
labor a fair wage for a fair day’s work.” 


A Muddle Headed Notion of Duty 


The Realm isn’t quoting Mr. Wicks for 
the purpose of preaching the doctrine of 
raising the wages of labor. We agree with 
him that a laborer is worthy of his hire, and 
that he ought to be able to support and edu- 
cate his children according to a decent and 
self respecting standard. But the thing 
we are interested in is his statement that 
much of the weakness of American business 
arises out of a muddled notion of what the 
executive’s duties to his business and to 
his public really are, and of what things 
really are within his control. A man may 
do a good many unwise things and not 
actually die of them. There are said to be 
many persons in the United States who have 
drunk bootleg hooch without dying or going 
blind. This activity probably hasn’t shown 
much wisdom on their part, and they’re 
likely to pay for it in future years in the 
coin of organic diseases. But they’re still 
alive and doubtless feel smart. By the same 
token, many business men are doing things 
in order to get a temporary kick out of 
business that are neither fair in practice nor 
sound in policy. 

They tell us that the retail lumberman is 

by way of being ground to powder between 
the millstones of rising costs and diminish- 
ing gross returns. This is one of those prob- 
lems that can’t be solved by a smart trick 
and banished forever. It probably can’t be 
done by special acuteness in any one tough 
salient of the long front he has to hold. 
Holding this front is a lifetime job, and if 
it is harder to hold during this period of 
rapid changes in retail lumber merchan- 
dising, why that is merely part of the price 
he has to pay for lasting thru. 
_ But since we have quoted the wise men 
In saying that the problem is here and is hard 
boiled, it is only fair to quote them farther 
that it can be solved and that it can be 
solved by average men like you and me. We 
like to say that the retail yard is an eco- 
nomic necessity.’ If that is true, and I firmly 
believe it is, then we have the stars fighting 
for us. What we have to do is to keep in 
line by having a thoughtful eye on those 
elements of the business that we control. 

R. E. Saberson, of Minneapolis, made a 
speech over at the Ohio meeting, in the 
course of which he said that retailers are 
not nearly as efficient as they think they are 
In analyzing costs. He had listened to a 
number of men who said they had their 
costs down to the lowest point that could be 
reached. Without knowing them or their 
businesses personally, he still ventured to 


doubt if this was true. The retail lumber 
business, he said, was clogged with tradi- 
tions; things that perhaps were useful in 
the old days and under past conditions. But 
because things were done in a certain way 
once, we continue to do them that way. We 
have educated the trade to expect things to 
be done in that way. 


Retail Advertising Is Often Wasteful 


Some of the new elements in the business 
that are sound and useful if handled effi- 
ciently, become sources of waste if used 
carelessly or blindly. Mr. Saberson men- 
tioned advertising, and he was not thinking 
primarily of lumber advertising. Any one 
who has followed the great advance in the 
use of advertising must know that much of 
it has been inefficient; either in the way it 
is handled or in the objects it has been aimed 
at. There have been great campaigns aimed 
at literally forcing something or other down 
the throat of the public regardless of the 
real value and usefulness of the thing ad- 
vertised. Perhaps it has been successful for 
the time being, and the advertising men 
have pointed with satisfaction to the “re- 
sults.” But if the thing has not been per 





How Old Are You 
Mister? 


That’s a bit personal, but we mean no offense 
—and please note that we are addressing the 
male species only! 


We are interested in you, and particularly so 
if you are a married man with no home of 
your own. 


Do you recall that old adage “‘Where there’s 
a will, there’s a way?” Lots of truth in that. 
Why not make up your mind now to OWN A 
HOME. You are younger today than you will 
ever be again! 


And when you DO build, it will be a display 
of good judgment to SPECIFY Clark-Lynch 
lumber! 


Clark-Lynch Lumber Co. 


“Famous for Service” 





This Wilmington (N. C.) retailer hints at the 
wisdom of providing for the future thru 
home ownership 


fectly fitted to real public need, the public 
will sooner or later throw it over; and hun- 
dreds of thousands will have been sunk to 
no good end. And much advertising does 
not get even immediate results or at least 
not to a degree commensurate with the 
effort and expense. Mr. Saberson believes 
in retail lumber advertising. It is quite 
possible to make as serious a mistake in not 
advertising at all, or too little, as in adver- 
tising too lavishly. It is a matter of careful 
study and investigation to hit upon the kind, 
quality and amount of advertising that will 
be a real, self-sustaining part of the sales 
machinery. Advertising experts can help 
with technical suggestions, but only the 
dealer can know his community and what it 
needs and the things it will respond to. 


Live Ads More Than Pay Their Way 


I heard yesterday of a yard in a town of 
3,000 people. This yard, by the way, is op- 
erated by a woman; and I was told that her 
sales in 1923 amounted to abot half a mil- 


lion dollars. She is a successful and per- 
sistent advertiser; and as her business has 
grown she has added to her office force to 
carry the routine work, but she herself has 
personal charge of the advertising. She 
does little else. To be sure she has her 
hands on every department, makes and modi- 
fies the policies and sees that they are car- 
ried out. But this part of selling is her own 
particular charge, and she lives with it. She 
knows her community, keeps in constant con- 
tact with it, notes the effect of every kind of 
publicity, and thus cuts out the dead wood 
and sticks to the live stuff. It is safe to say 
that while she spends large amounts of 
money on advertising, it is nevertheless 
thoroly efficient and economical when meas- 
ured by sales. It has few leaks. Another 
person who under the same circumstances 
spent the same amount of money just to be 
advertising, and who did not take this care, 
would lose in two ways. He would waste 
money in unproductive advertising, and he 
would lose the trade that could be created 
by sound publicity but that is not created by 
his haphazard methods. 

Much the same things may be said about 
delivery. A man may lose money by having 
too much delivery equipment, or by having 
the wrong kind or by using it inefficiently. 
He may also lose because he does not. have 
enough equipment. Nobody can tell these 
things but himself. 


Fit Business to Community’s Needs 


Enough has been said, I think, to estab- 
lish the point of the wise men that in this 
time of change a man need not worry, but 
think. He finds himself hedged in by things 
like competition, wholesale prices, sizes, 
grades and the like that he can not control. 
But there are things that he can control; 
and it is his job as manager to analyze 
and develop these things that his service 
fits local needs as near to perfection as he 
can manage. He needs to make every tub 
in his outfit stand safely and solidly on its 
own bottom. He shouldn’t be scared if he 
finds a venerable tradition standing across 
the line of progress. I wonder how many 
men have jockeyed themselves into a pocket 
by saying of some inefficient old shed that 
it’s “too good to scrap.” Has he figured 
it out in cold figures, or did he just guess at 
it? Maybe if he figured it out he would find 
it too good to be torn down. He can spend 
too much on his yard equipment; but in 
arriving at his conclusions he would do well 
not to stop merely with the cost of new 
sheds or a new office; he ought to estimate 
a possible creation of business in his com- 
munity by this new equipment, that unless 
stimulated in this way will lie dormant. 
You’ve seen a man take over a run-down 
yard in a community, multiply its trade sev- 
eral times and yet not take a nickel away 
from the other yards in the town. This 
extra trade was latent there, all the time. 
Why didn’t it come in before? 

Finally, we draw from Mr. Wicks’ state- 
ment the principle that when this state of 
real efficiency is reached, where there are 
no leaks and where the service is fitted to 
the community, then it is the business of the 
manager to include in his prices a fair re- 
turn both for himself and for his men, and 
to see that his customers pay this price. 
That’s what the stuff is worth. Every legiti- 
mate and fair thing has been done to make’ 
the prices low, and that’s what the public 
ought to pay. Make it the business of sales- 
manship, in the narrower and more imme- 
diate meaning of the term, to see that the 
public does pay it. 
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Mt. Vernon Exemplifies Permanency of Wood _ 


Wasuinoton, D. C., Feb. 21.—Mount Ver- 
non, home of George Washington, shrine of 
every patriot, furnishes a splendid example of 
the durability of timbers and siding and lum- 
ber generally when properly protected. 


The research department of the National 
Lumber Manufacturers’ Association has pre- 
ared the following interesting story concern- 
ing this famous dwelling. 


The Mt. Vernon estate was one of several owned 
by Augustine Washington, the father of George 
Washington. It was originally known as the 
Hunting Creek Estate. Lawrence, half-brother of 
George, suceveded to the title on the father's 
death. He nam d it Mt. Vernon, after the British 
admiral under whom he 8 rved in a West Indics’ 
campaign. Lawrence. in 1744-4, built the original 
house, between the two chimneys, part of which 
still stands. 

On Luwrence’s death the property passed to 
George, who took possession in 1752, and began 
remodeling the house in May, 1758. This task 


was complcted in September, 1759. When it was 
done a single-story or a story-and-a half house 
had been made two stories-and-a-half. It measured 
50x32 feet and contained twelve rooms. In 1773 
Washington began the work of adding the two 
wings—vone for a library and the other for a 
banquet hall. Each wing is 22x32 feet. At the 
sume time certain alterations were made in the 
central portion of the house. The work dragged 
on account of the Revolutionary war; but both 
wings were completed | 1778, and before Wash- 
ington r turned from the war the front portico 
and the colunnades connecting the house with the 
outbuildings in the rear were completed, 

The timbers of the framework of the mansion 
are of white oak, rough-hewn, and were cut from 
trees on the plantation. Vart of those in the 
main section of the house date from 1743. the 
others from the remodelings and extensions, Their 
ends are mortised and fastened tog. ther with 
wooden dowels. Much of the original flooring re- 
mains; for example, that of the banquet hall, 
which is now about 150 years old. The siding 
was probably sawed from local pine at a nearby 
water-power mill, which was also a flour mill. as 
was the custom of those simple days. The capacity 


of the cabinet-saws then used was so small t 

it took several days to produce enough Siding for 

one house. The lath was split from red oak 4 

gens. Both lath and siding are in excellent cn. 
on. 

The shingles, which are of cypress, have 
renewed twice since Washington's death, first in 
1860 and again in 1913. The present shingle 
were obtained from North Carolina, just t 
original ones were, and were split by hand, in the 
same manner as those of 1745, and to the same 
size as the originals. 

Judging from some of the old wooden buildings 
of Europe, it is possible that the timb-rs, at leant, 
of Mt. V: rnon will be intact as late as A.D, 2750, 
So far Mt. Vernon is r-sisting the encroachment, 
of time better than the Carlisle House, of about 
the same age, at nearby Alexandria. This house 
is of sandstone, and it has heen necessary to give 
it a protective face of cement. The climate of 
America—favorable to wood—is much hard-r op 
building stone than that of Europe. The hier. 
glyphics on the granite obelisk in Central Park, 
New York, have been almost obliterated in Jogg 
than half a century, tho they were clear after 
3,000 yeats in the Egyptian climate, 





Washington’s Corner Tree 


(Continued from front page) 


life and once or twice during more recent years. 

It was while surveying in this region that 
Washington marked a corner tree and called 
it a ‘‘hoop’’ tree in his notes. I have always 
been curivus to know just what kind of a tree 
it was. No person, other than Washington 
so far as I know, ever called a West Virginia 
tree by that name. I was gure that the tree 
was an ash or un elm, but I had no way to 
verify that conclusion. When I began to talk 
with the people of the region who were famil- 
iar with Washington’s corner tree, I asked 
about the hoop tree and told them what I 
thought about it. That set them to talking 
and comparing notes and presently one of 
them recalled that he knew of a tree in the 
immediate vicinity mentioned by Washington. 
He said it was a black ash tree, a rather rure 
growth in this region. 

The fumous Washington corner tree was 
only six miles distant from this point, up 
the north branch above Petersburg, and as 
soon as I learned its location I set out in mv 
automobile to have a look at it. I was told 
that the tree had fallen in a storm a few 
years ago and was rapidly rotting, as no effort 
had been made to save it. The locality, and 
especially the fine farm adjoining, which is 
now the county’s home for the poor, has been 
known for the last century as ‘‘ The Corners; ’? 
deriving its name from this corner tree, which 
marked a corner of this farm. The farm 





™~ 
All that remains of the famous Washington 
corner tree 


originally was leased by Lord Fairfax to a 
settler and it continued in the hands of a 
tenant until the end of the Revolutionary War, 
during which all the Fairfax lands were de- 
elared confiscated to the State of Virginia. 
The land eventually was divided up and dis- 
posed of to settlers. Thus, the Fairfax lands, 
now worth $100,000,000, came into the posses- 
sion of settlers, the first being given the pref- 





erence in most cases. It 
was late in the evening, 
and it was a dark and 
cloudy sunset when we 
stopped on the high bluff 


overlooking the North 
Fork River. A man who 
was born on the farm 


acted as guide for me and, 
pointing to an old oak log 
lying in the weeds and 
grass among a few small 
cedars, said: ‘*That log 
there was Washington’s 
eorner tree.’’ I had 
scarcely alighted from the 
car when he began to 
point out other objects in 
the vicinity with which he 
had been familiar thruout 
his life. ‘*That old oak 
tree sianding up there on 
the bank is one of the 
‘pointers’ and the other 
pointer which Washington 
provided was a tree that 
used to stund a few steps 
on the other side, but it 
fell years ago and even 
the log has disappeared. 
But this old log lying here 
which fell years ago, and 
was half roiten before it 
fell, is the corner tree 
which Washington marked. 
You can see the dim scars 
of the three ax cuts yet if 
not destroyed by decay. 
At any rate, you can still 
see the ax marks on the 
pointer, the tree up there, marks made when 
Washington was only 17 years old, as I have 
been told.’’ 

1 may say that a pointer tree is one that 
stands near a corner and is hacked with an 
ax to assist in finding the corner. Generally 
the pointer tree is only a few steps away from 
the corner. In this instance Washington 
marked two pointers, each a few steps away 
on opposite sides of the corner tree. Only a 
little daylight remained and that was de- 
cidedly dim by the time I had reached the tree 
which I had come to see. I lost no time in 
examining the interesting objects. I desired 
first of all to take a picture of the log but, 
unfortunately, was unsuccessful, at least I 
feared that I should be at that time, so that 
I drew a sketch of the log as shown by the 
accompanying illustration. This is the only 
picture so far as I know that ever has been 
made of the noted Washington corner tree, or 
corner log, I might say. The log lies between 
the highway and the river, about five steps 
from the highway and thirty from the river. 
The land around it is partly cleared and partly 





13, 1784. 








oe 


I visited my Mill, and the several tenements on this Tract. * * * 
—the Mill was quite destitute of water—the works & House 
appear to be ina very bad condition—and no reservoir of water 
—the stream as it runs, is all the resource it has ;—formerly 
there was a dam to stop the water; but that giving way it és 
brought in a narrow confined & trifling Race to the forebay, 
and the trunk, which conveys the water to the wheel are in 
bad order—In a word, little Rent, or good is to be expected 
from the present aspect of her—WASHINGTON’s Diary, Sept. 


in woods and a school house stands near. As 
I sat and looked at the old log lying in the 
grass and weeds, naturally, my thoughts went 
back, picturing the scene on that day 174 
years ago, and I wondered if Washington cut 
the notches in the tree himself or whether it 
was done by a member of his party, but I had 
no doubt that it was done under the eye of 
Washington himself. I could imagine that 
when all was ready, the tall youth of seventeen 
gave orders to proceed. Then, taking down 
his compass from his Jacob’s staff, ordering 
his men to take up the chain and placing the 
compass under his arm and the Jacob’s staff 
on his shoulder, Washington trudged up the 
river toward a spring of marvelously clear 
water gushing from under a mountain along: 
side the path. This spring has a volume strong 
enough to turn the wheels of a mill. Wash 
ington being a very observant man must have 
noticed that spring which possesses several 
points of interest, whether Washington 
stopped a few minutes there and drank from 
its pure water as I did or whether he passed 
on without taking any interest in it. 
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~ News and Business Ideas for Retailers 


Employees Organize Study Group 
JIAcKENSACK, J., Feb. 18.—The em- 
Joyees of the Hackensack Coal & Lumber Co. 
have organized themselves into a class for the 
ur of apmematnnny ——— gage 
ce course in lumber supplied by the 
spoudence Nationa] Lumber Man- 
ufacturers’ Association. 
The class is under the 
direction of H. B. Blau- 
velt, advertising man- 

ager of the company. 
The class, which in- 
cludes all members of 





the office and sales 
force, assembles at the 
main office on cach 
Monday night. The 


sessions ure conducted like those of a high 
school class, Mr. Blauvelt presiding over the 
meetings a8 instructor. Regular credit marks 
are given for attendance, punctuality, and reci- 
tations, just as in a regular school, and there 
will be final written examinations. Prizes of 
$50, $30, and $20 will be awarded to members 
of the class who make the highest marks for 
the entire course. 


Sa@aaaeaeaaaaeai 


Retailer Adds Service Department 

Movesto, CAuiF., Feb. 16.—A new service 
recently inaugurated by the American Lumber 
Co., of this city, will be of great value to pro- 
spective home builders. The company has re- 
cently remodeled its quarters to provide for 
an uptodate designing and drafting room, and 
will employ a competent architect to design 
and plan individual homes to suit the buyer’s 
taste. In this room will be displayed a variety 
of plans, photographs, and specifications of 
homes of all types and sizes, aiding the pro- 
spective builder in determining the sort of a 
home he wants. This entire department will be 
in charge of J. B. Jewell, a practical builder. 
The company also announces that it has com- 
pleted arrangements to assist the prospective 
builders in financing their construction. 


Has Notably Fine Display Room 

Anyone still harboring the old fashioned no- 
tion that a lumber dealer's establishment, or 
‘building materials store,’’? as they are more 


as trellises, rose bowers, rustic seats ete. 


keeper’s desk. Retween these two points is 


arranged a display of lawn avcessories, such as 


urns, pedestals ete., with a natural rock foun- 


tain in the center, as shown by an accompany- 
ing photograph. 


On the walls are shown panels of various 


woods and finishes, Over the information desk 
hangs a placard reading: ‘‘ Visit Our Display 


Room Downstzirs.’’ Accepting the silent in- 
vitation, the visitor finds himself in a large 


and well lighted display room, which at the 


present time is largely devoted to exhibiting 
embellishments for the lawn and garden, such 
Af- 
fixed to the walls are specimens of various 
types of bird houses, Miniature models of resi- 
denees and garnges of wood are attractive fea- 
tures of the display. 

Sections of the floor in this display room are 
marked off and spread with layers of green 
sawdust, on which are placed the various pieces 
of garden furniture and art pottery eonstitut- 
ing the exhibit. The whole arrangement is 
very effective, giving the appearance of a gar- 
den, the white showing up against the green 
in vivid contrast. The spaces are bordered 
with strips of wood, which keep the green saw- 
dust from spreading over the limits. The lay- 
out gives the effect of well defined garden 
plots, with walks between. 

The exhibit which is attracting many vis- 
itors, is a striking example of a seasonable and 
attractive display. With spring but a few 
weeks away, people’s thoughts naturally are 
turning to the embellishment of their lawns 
and gardens, and with such an array of out- 
door accessories arranged for their ready in- 
spection, it is not strange that the above 
company enjoys a reputation as headquarters 
for these goods. 

The average dealer, of course, does not pos- 
sess the space required for so elaborate a dis- 
play, but he can at least find suggestions and 
inspiration in seeing how such matters are 
handled by a lumber concern which has an 
enviable reputation for its uptodate advertising 
and merchandising methods. Even the small 
dealer can make a display of summer goois, 
such as lawn seats, trellises, bird houses, swings 
ete., that will serve to remind the people of his 
community that spring is not far away and 
that he is equipped to supply lawn furniture 








Entrance lobby to offices of the Century Lumber Co., Des Moines, lowa. 
Sign over information desk calls attention to display room 


and more coming to be known, can not be as 
uptodate and attractive in appearance as any 
other sort of a store, should take a little jour- 
ney to Des Moines, Iowa, and feast his eyes on 
the beautiful offices and display rooms of the 
Century Lumber Co., located at 713 Mulberry 
Street. 

_ Upon entering the office, the visitor first finds 
himself in a commodious lobby, with telephone 
switchboard and information desk in the fore- 
ground. A little further along is the book- 





and accessories that will add beauty to the 
premises of the buyer and afford added com- 
fort and satisfaction to himself and his fam- 
ily. 

Offers Ad Service to Retailers 

BELLINGHAM, WasH., Feb. 16.—With the ob- 
ject of codperating with the retailers as much 
as possible the Bloedel Donovan Lumber Mills 
has created an advertising department, Clarence 
Martin, editor of the ‘‘Head Saw,’’ official 


monthly publication of the company’s employes, 
being placed in charge. Mr. Martin has pre- 
pared newspaper mats, carrying attractive illus- 
trations, advertising ‘‘Diamond B’’ products, 
which will be furnished retailers free of charge. 
The mats will be dis- 
tributed among several 
hundred retailers in the | 
middle West and as far 
east as New York City. 

All the ads prepared 
by Mr. Martin in his 
initial effort are brief, 





CLAKENCE MARTIN, 
B Uingham, Wash. ; 
In Charge of Company's | 
Newly Created 
Advertising Department 





to the point, and illus- 
trated in a_ practical 
way. For example, one 
shows 2 gaunt bird and 
a windswept coop, with 
these words below: 
‘*Havea heart! A cold 
chicken never laid ‘an egg.’’ Modern and well 
built poultry houses are paying investments, 
Another, showing a dog and his house, assures 
the reader that ‘‘When you build use good, 
lumber and you will not lead a dog’s life with 
creaking and cracking joists and flooring.’’ A 
third ad, featured by a drawing of many feet, 
recites that ‘‘Diamond B’’ Douglas fir will 
not squeak beneath the tramp of feet when 
properly placed. 

Mr. Martin, young and ambitious, is enthusi- 
astic over the job the company has given him 
and he believes its free advertising service will 
prove of substantial benefit to all retailers who 
will make use of it. 


Holds Anniversary Bargain Sale 

MoveEsto, CAuiF., Feb. 16.—By way of cele- 
brating its forty-fifth anniversary, which oe- 
curred recently, the Modesto Lumber Co. an- 
nounced a big bargain sale of lumber and 
other materials, continuing one week. The 
company’s yard presented a real anniversary 
sale aspect, all the bargains being plainly 








In the display room may be scen trellises and bowers, a rustic settee and 
chair, miniature model houses, bird houses and art pottery for lawns 


marked at the sale prices so that the buyers 
might quickly make their selections and easily 
figure the cost. Sales prices prevailed whether 
the buyer wanted a single piece of lumber or 
a complete house bill. The sale included items 
in all grades of lumber, as well as doors, win- 
dows, cement, brick, roofing etc. A large 
number of buyers were attracted to the yard by 
a full page announcement of the sale carried 
in the local newspaper, as well as other pub- 
licity, and the volume of sales was large. 
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F A Canadian View of Short Lengths and Uppers 


VANCOUVER, B. C., Feb. 14, 1924. 
AMERICAN LUMBERMAN, Chicago, Ill. 

Dear Sirs: In reading your issue of Feb. 
9, on page 57, I notice a protest made by the 
Kentucky Retail Lumber Dealers’ Association 
against the adoption of odd and short lengths 
in uppers. Some years ago, when the Cana- 
dian west Coast mills decided to make odd 
lengths and short lengths of uppers, there were 
numerous meetings of and protests made by 
the retailers in Canada against the adoption 
of odd and short lengths. As a compromise, 
the mills agreed not to include odd lengths 
in drop siding and, in spite of the many pre- 
dictions of trouble made by the retailers, odd 
and short lengths were established. 

The result is that the retailers have found 
they have no difficulty in disposing of upper 
grade’stock bundled in odd lengths, or two 
pieces of short lengths to a layer in bundles 
of Jong. Furthermore, you can go thru any 
Canadian yard and you never see an accumu- 
lation of shorts. They are taken care of in 
the general distribution of the stock. On the 
other hand, you can go thru any American 
retail yard, and find piles of shorts everywhere. 
The list provides that the mill may ship 15 
percent of shorts at, of course, a less figure. 
Unfortunately many yards are operated by men 


who are not salesmen, and consequently can not 
get rid of their short lengths, or odds and 
ends. 

I have seen this thing develop here in Can- 
ada, and I know how well it works both for 
the millman and the retailer. Looking at it 
from the millman’s standpoint: He must save 
all he can in cutting up his logs, and by be- 
ing able to save this 15 or 20 percent of shorts, 
and move it without a great sacrifice, he is en- 
abled to produce good lumber and to satisfy 
his trade. We are continually getting inquiries 
from the American side for half carlots or 
carlots of shorts in uppers. At the same time, 
to sell these shorts an extremely low price is 
always necessary. Very few of our Canadian 
mills are willing to make American patterns 
or bundling, but two or three of them do, and 
one of these mills recently offered us six or 
eight carloads of shorts at prices that scarcely 
pay for saving the stock and handling it. This 
undoubtedly is the normal condition of the 
mills on the other side, and shows what a great 
saving to them the new bundling must be. 
And if it is a saving to the millman, it is a 
saving to the industry at large, and is one 
step toward the conserving of forest products. 

If the American retailer would investigate 
this side of the question freely and without 


Notes From the Realm of 


Fixes Prices for Dwellings 


GENEVA, N. Y., Feb. 18.—A committee ap- 
pointed to fix the selling prices for six styles of 
houses erected in groups of four each by the 
Geneva Housing Corporation has decided upon 
$5,306 to $5,506, according to the style of the 
house. The selling price is for the house and 
lot complete, and a part payment plan is offered. 
The houses are all of six rooms, three downstairs 
and three up. The floors downstairs are of 
hardwood and the finish upstairs is of southern 
pine. The houses are heated by furnaces and 
have modern bathrooms, cement cellars and 
good-sized attics. They are all 24 by 26 feet. 
No profit is realized by the corporation, and no 
building will be done beyond the city’s needs. 


Exhibit Spaces Are Quickly Taken 


INDIANAPOLIS, IND., Feb. 18.—J. F. Cant- 
well, director of the Indianapolis Home Com- 
plete Exposition, sponsored by the Indianapo- 
lis Real Estate Board, announced today that 
of 53,000 square feet of floor space of the 
Manufacturers’ Building, on the fair grounds, 
43,000 square feet have been reserved by 104 
exhibitors. The number of exhibitors and the 
amount of floor space reserved is greatly in 
excess of the reservations made by exhibitors 
sixty days previous to the start of the 1923 
show. 

Notes on Canadian Building 

WINNIPEG, MAN., Feb. 16.—The building in- 
spector’s report on permits taken out since the 
first of the year shows a considerable gain as 
compared with the same period of 1923. Per- 
mits were taken out during the past week for 
two large warehouses, the construction of which 
will start immediately. 

Lumber retailers report a considerable amount 
of figuring coming into their offices now 
particularly for dwellings at country points. 
They say that there is more figuring going on 
at the present time than during the same period 
a year ago. However, at this period of the 
year there is generally more or less estimating 
of this nature, a great amount of which does not 
materialize in actual construction work. 

The Western Retail Lumbermen’s Associa- 
tion’s building department is quite busy prepar- 
ing plans, and reports from this quarter show 
that it has more work on hand than a year ago. 

Line yard companies’ head offices in the city 
report that collections are still very slow, partic- 
ularly in the districts where crops were most 


plentiful. This seems rather an unusual situ- 
ation, because it might be expected that money 
from these districts would be a great deal more 
plentiful, but this is accounted for, to a great 
extent, by the fact that there is still a large 
quantity of grain unshipped, the farmers prob- 
ably holding back for higher prices. 


New Code Bars Wood Shingles 


EVANSVILLE, IND., Feb. 18.—The new build- 
ing code for Evansville prepared by Edward 
C. Kerth, city building 
inspector, which for- 
bids the use of wood 
shingles for roofs, has 
been submitted to the 
city council here for 
ratification. Owing to 
the fact that it will re- 
quire about twenty-two 
hours to read the code, 
there will be several 
meetings of the coun- - 
cil, it has been announced by Mayor William 
H. Elmendorf, so that the ordinance can be 
read piecemeal. Building Inspector Kerth 
has been assured that the new code will be 
adopted. 
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Effort for Stronger Lien Law 


LOUISVILLE, Ky., Feb. 18.—An effort backed 
by material men of the State for a stronger 
lien law would increase the legal time for the 
serving of mechanics’ liens from thirty-five to 
ninety days. This would give the lumberman 
and other persons supplying material to the 
small contractor a better chance of collecting 
bills. However, the General Contractors’ Asso- 
ciation of Louisville is opposing the bill, be- 
ing opposed to the present law because it 
affords protection to the material dealer who 
sells to irresponsible parties and affords re- 
course on the owner without taking into con- 
sideration responsibility and credit standing 
of the contractor. 

The contractors contend that the law pre- 
vents the responsible contractor from prompt- 
ly securing final payment on a contract on ac- 
count of the thirty-five days required by law 
in which liens can be filed, and to increase the 


lien filing period to ninety days would cause - 


further delays in securing settlement. All 
members of the association are being urged 


to use their influence to prevent passage of the 
bill. 


prejudice, and would take up with retailers 
this side of the line to find out whether or y 
this new bundling is causing them troy I 
am satisfied that such protest as the one me 
tioned in this letter would not be made, ay) 
that the average retail yard in the State 
would have a much better appearance ani 
would carry smaller stocks, by being able ty 
dispose of the short lengths without Sacrifice 
and without undue efforts on the part of thy, 
salesmen. 

As to odd lengths, where is there just grow; 
for complaint? Matched flooring of the betty 
quality is laid as a top floor, and ends do ny 
have to meet on joists. Ceiling, as used in the 
colder climates, may be dealt with in the say 
way. When it comes to finish, casing, base ay 
so forth, this is all cut up anyway, and b 
taking odd lengths that much of the best ¢ 
the timber is saved for the good of all, 

I believe that if you could bring this befo, 
the different branches of the trade, in the way 
we see it here, the adoption of short and oj 
lengths in your standard sizes would be » 
cepted and approved of by all, for certainly 
they mean a saving and a help to the mam. 
facturer. Yours truly, 

TOMLINSON & MITCHELL, 
By W. B. Tomlinson, 


Building , 


Demonstration House Attracts Many 


Mexis, TEx., Feb. 16.—During the two ani 
one-half days in which the Hughes’ demonstra. 
tion home was open to the public, 410 persons 
registered and made a thoro inspection of the 
building. This house was erected under the 
auspices of the Mexia News in codperation 
with others interested in advancing the idea 
of home owning in this community. E. V. 
Mosley, manager of the J. R. Neece Lumber 
Co., expressed his satisfaction at the large 
number of persons attending the demonstra- 
tion, which far exceeded his expectations, The 
numerous questions asked, involving every 
phase of home building, indicate that quite a 
number of residents are thinking of building 
homes. 


Stands Second in Homes Owned 


BuFrraLo, N. Y., Feb. 13.—This city stands 
second in the list of large cities of the State 
in the percentage of’ home owners, Rochester 
being at the top. Of each thousand families in 
Rochester, 425 own their homes; in Buffalo, 
386; in Syracuse, 379; in Albany, 287. New 
York City is the lowest in the list, only 235 out 
of every thousand families being home owners. 


Wood Lathers Get Wage Increase 


St. Louis, Mo., Feb. 18.—In the adjustment 
of wage scales for building labor that has just 
been brought about by the Joint Conferente 
Board, remuneration for wood lathers was 
fixed at $8.75 per thousand lath applied, this 
being an increase of 75 cents a thousand over 
the former scale. : 

Commenting on this situation, Mr. Schierman 
of the Schierman Lumber Co., sales agent m 
this territory for the Finkbine Lumber Co, of 
Jackson, Miss., says that the average citize 
probably does not understand the real situation 
as regards the price of lath in a building. He 
says, ‘‘The sawmills now are receiving about 
$4.25 for No. 1 common lath and less than # 
for No. 2 common lath at the mills. The mes 
who make these lath receive from 25 cents t 
30 cents an hour. The freight to St. Lous 
on lath is $1.50 a thousand. The men who 4p 


ply the lath in the building get from $3 
$4.25 a thousand more than the entire cost 
of the lath delivered in the St. Louis market. 

It is quite common for people generally t 
put the responsibility for the increased cost 0 
building upon the shoulders of lumber man 
facturers or the lumber dealers without taking 


















the tT 


New ORLEANS, La., Feb. 19.—Indications of 
a large number of home building campaigns in 


thruowt the South beginning with the opening our association is plea 


Berckes, secretary-manag' et ing shortage, are to 


The building record for January, 1924, excels even the fine showing 
made for the corresponding month of last year, building permits issued 
in 268 leading cities of the country during January, 1924, exceeding 
those of January, 1923, by about 10 percent. According to monthly 
statement of S. W. Straus & Co. the percentage of gain in three sections 
of the country was even greater than that for the country as a whole, the 
South showing 25 percent increase, the West 23 percent, and the East 
17 percent, while the central section showed a loss of 13 percent. The 
central West loss was partly due to a decrease in Chicago of around 
$4,500,000, while other cities of the central region also sustained losses. 

The total valuation of permits issued during January, 1924, in the 
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uble to investigate er to analyze the from leading daily newspa/pers in various cities prehenstve series of plan books for homes, barns, 
: elements that enter into building costs. for plan books, designs of homes, home-build- farm }uildings, garages etc. that has ever been 


various ‘ A s ar compiled in this country and in addition we have 
eemaeaannan ne = ope “eon and mgr publ ished a great amount of literature regarding 

‘ _ Id; matter to be emplo in the campaigns to stim- ways and means for financing home-building 
Active Interest in Home Building ulate this pA sa, P and home-owning, the adaptability and dura- 


bility of southern pine for various kinds of 


“The numerous requests received recently general construction as well as for particular 
h t a ‘all from the daily newspapers and other journals Purposes in building. 
various parts of the country and especially or this character of publicity material, which “From these requests that we have received 


sed to furnish,” said Mr. and from other reports available there is every 


of spring, were mentioned here today by H.C. Berckes, “indicate that the exceptional efforts indication that the year 1924 will close with 


1923 to relieve the hous- a great many more attractive homes on the 
be continued during the property rolls of the various States and many 


Pine Association, who stated that numerous Té- present year. The Southern Pine Association more home-owners on the roll of good citizens. 
quests have been received by the association is credited with having prepared the most com-  thruout the land.” 


January Building Operations Show Gains 


268 cities covered by the Straus monthly survey was $234,818,176, as com- 
a $212,950,663 in January, 1923, and $295,287,972 in Decem- 

r, ‘ 

The 209 cities reporting to the American Contractor rolled up a total 
of 43,574 permits for January, 1924, these having a total valuation of 
$227,335,078, as compared with 42,227 permits, with a valuation of 
$207,404,916, for January, 1923. 

The following compilation made by the American Contractor shows 
the number and valuation of permits issued in the principal cities of the 
country during January, 1924, with corresponding statistics for the 
same month of 1923. 
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Bird’s-eye view of the large factory in ‘‘ The Lumber Capital of America’’ 
where ‘‘Laminex’’ and ‘*Woco’’ doors are built 





Applying ‘‘ Laminex’ 





” waterproof cement in construction of built-up 
*“Laminex’’ doors, made from vertical grain fir 


Pioneer in Production Now Leader in Distribution 


TacoMA, WASH., Feb. 16.—This city besides 
being known as ‘‘The Lumber Capital of 
America,’’ is the home of ‘‘the world’s larg- 
est door manufacturer,’’ the latter title be- 
ing borne by the Wheeler, Osgood Co., pioneer 
door concern of Tacoma, established in 1889 
by W. C. Wheeler, G. R. Osgood and W. T. 
Ripley. The Wheeler, Osgood plant was the 
first door and sash producer in the North- 
west, and as such has contributed largely to 
the rapid development of this great lumber 
center. During the first few years of its 
existence the new organization confined its 
work to filling local demands for doors, sash 
and millwork, and later, thru the efforts of 
T. E. Ripley, its produet was introduced to 
the middle West and New England markets, 
a sales office being opened in Boston in 1893. 
Orders soon began to flow in and finally in 
1893 the orders of twenty different customers 
were pooled and the first carload of western 
doors invaded the eastern market. It is in- 
teresting to note that this first car of western 
doors passed en route the last carload of 
eastern doors ever shipped to the Pacific coast, 
since which time door shipments have flowed 
east instead of west. 

Until about 1900 Wheeler, Osgood doors 
were made of cedar, but when the supply of 
this wood in commercial quantities began to 
run low the Wheeler, Osgood Co., like a true 
pioneer, invaded another field, and _ pro- 


duced the first practical door from Douglas 
fir. Year after year business increased and 
the Wheeler, Osgood plant grew to meet it. 
By 1903 the company was turning out 300 
doors daily, and a few years later this had 





‘‘Laminez’’ and ‘‘Woco’’ doors are finished on eight drum sanding 
machines, and this process accounts for their fine finish 


jumped to 1,000 a day. In 1911 another step 
in advance of the rest of the industry on 
the Pacific coast was taken when the 3-ply 
veneer panel was introduced. In one year 
the production of veneer jumped to 25,000 
square feet a day, and last year 90,000 square 
feet was the daily capacity of the plant. 

Following the war, the Wheeler, Osgood 
plant was electrified and in 1919 was turned 
to the exclusive production of standard doors 
and sash. Production increased rapidly with 
this change, until in 1922, 1,000,000 doors 
were built, and in 1923 production averaged 
5,000 doors a day. In a single twenty-four 
hour day a record of over 8,000 doors has been 
reached by this producer. 


‘*‘Laminex’’ Doors of Old Growth Douglas Fir 


Continuing in the spirit of the pioneer, the 
Wheeler, Osgood Co. did not stop with this 
great accomplishment. Again it forged ahead, 
and after much research and expérimentation 
is now producing a vertical grain, built-up door 
known as the ‘‘Laminex,’’ which is the first 
door of its type to be marketed. Two tests 
were devised to determine the real strength of 
the ‘‘Laminex’’ construction. The first was 
that of actual use in the severest climates of 
the country. The results were better than had 
been hoped for. Word came from every sec- 
tion of America praising the excellent per- 
formance of ‘‘Laminex’’ doors. For example, 
they stood up perfectly thru the cold winter 
weather of Montreal; in the damp, salt air of 
the New Jersey coast, and were unaffected by 
the heat and humidity of New Orleans. The 
second test was conducted by the Forest Prod- 


ucts Laboratory of the University of Washing. 
ton school of forestry. There, too, ‘‘ Lami. 
nex’’ doors proved themselves sturdier than 
average. Three ‘‘Laminex’’ doors were soaked 
in water for twenty-four hours. Comparative 
measurements disclosed that there was practi. 
cally no shrinkage or swelling over the normal 
‘fraising’’ of the grain, and that none of the 
doors was made unfit for use. 

A second group of these stock doors was 
left in a dry kiln heated to 185 degrees Fahren- 
heit for twenty-four hours. Again ‘‘Lami- 
nex’’ construction proved sound, for joints 
and veneer were unaffected and no shrinkage 
cracks appeared. A slight loss of moisture 
content was the only change noticeable. The 
third part of the test consisted of subjecting 
regular ‘‘Laminex’’ door panels to a great 
static load by means of a 200,000-pound Olsen 
testing machine. It was found that an aver 
age load of 913 pounds was required to rup- 
ture these ‘‘Laminex’’ panels. 

It is interesting to relate that the first two 
sections of this test were duplicated quite 
by accident on doors in the hands of distribu- 
ters. One shipment was exposed to the terrific, 
blistering heat of a warehouse fire in Nash 
ville, Tenn., on the night of Oct. 23, 1923. 
Thousands of other doors in the same room 
were completely ruined; panels warped, frames 
curled and joints gave way. Altho some 
‘*Laminex’’ doors were so badly scorched that 
the grain was obliterated, and others were 
soaked for hours with steaming water, not 
one frame gave way or warped, not a panel 
curled or blistered. Another shipment of 
‘‘Laminex’’ doors was submerged for several 











‘‘Laminex’’ doors are assembled by hand and clamped by power 
machinery, the result being great sturdiness 
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, in a St. Louis flood. They too, held 


rfectly, not a single ‘‘Laminex’’ fail- 
, where many of other makes were com- 
cely ruined. This is considered a remark- 
able performance for standard, stock doors. 


New ‘‘Woco’’ Marketing Program 


eeler, Osgood Co., in common with 
“at euiensive manufaeturers of lumber prod- 
nets, recognizes that the three great outstand- 
ing developments of present day merchandising 
are the trade mark, the guaranty and advertis- 
ing which signify a change of view on the 
art of the manufacturer that his duties no 
longer end with m@gking his product but must 
extend to its final sale. ‘The manufacturer 
has found it profitable to help the retailer 
gell. When formerly the manufacturer looked 
to greater factory efficiency as the one means 
of increasing profits, he now finds it necessary 
also to help the retailer stimulate sales. The 
manufacturer has learned that he will make 
more money if he can help his dealers turn 
their stocks five times a year when formerly 
they turned them once. 

This has brought about a change in business 
practice—that of helping oneself by helping 
others—which has expanded until today it 
plays an important part in practically every 
field of production. The building supply in- 
dustry has proved no exception. Today the 
publie is buying flooring and cement, roofing 
material, wall board, hardware, paint, glass— 
everything that goes into a building in fact— 
by name. The public is asking for trade- 
marked brands because advertising has taught 
it to expect definite service from mate- 
rials that it can readily identify. 


Recognizing this new market condition, the 
Wheeler, Osgood Co. has recently changed its 
marketing program. Where it formerly sold 
‘‘Woco’’ doors and sash in competition with 
unbranded stock, it will in the future offer 
the purchasing world a trade-marked guar- 
anteed door, and will promote its product with 
a widespread campaign of advertising which, 
it is confidently expected, will help the retailer 
sell more doors. In this connection a strong 
advertising campaign on ‘‘Laminex’’ doors is 
being conducted by the Wheeler, Osgood Co. 
in magazines of national circulation, in which 
will be printed this year 23,000,000 separate 
messages about ‘‘Laminex’’ doors. The Sat- 
urday Evening Post, American Architect, 
Architectural Record, National Builder, Build- 
ing Age and American Builder Contractor 
will carry the story of this new product to 
everyone in any way interested in doors. 

The Wheeler, Osgood Co. has caught the 
spirit of progressive merchandising; it has 
perfected the manufacture of its product and 
now turns about and is creating a market for 
it, In other words, a pioneer in the field of 
production has become a leader in distribution. 


Big Deal in New Hampshire Property 


PiyMmoutH, N. H., Feb. 18.—One of the larg- 
est timber land and lumber mill transactions 
in New Hampshire in some years is practically 
completed near here, involving the transfer 
of all the Parker, Young Co.’s Beebe River 
holdings, controlled by the Woodstock Lumber 
4., of Boston, Mass., to the Draper Corpora- 
tion of Hopedale, Mass., manufacturer of tex- 
tile machinery. Papers are to be passed in a 
few days. The amount involved is stated to be 
close to $1,000,000. The sale includes twenty- 
five miles of railroad, the Beebe River sawmills, 
Beebe River Village with its homes, boardin 
houses and utilities, and about 25,000 acres o 
timber land in Campton, Thornton and Water- 
Ville, in Grafton County, and in Sandwich, Car- 
roll County. 

The Woodstock Lumber Co. acquired the 
Parker, Young Co. several years ago and has 

€n operating the Beebe River sawmills prin- 
cipally for softwoods. Only about 1,000,000 
feet of hardwoods have been cut annually. 
Charles P. Woodworth, vice president and gen- 
eral manager of the Woodstock Lumber Co., 
stated to a news representative of the AMERI- 


CAN LUMBERMAN that practically all of the 
softwood timber has now been cut out of the 
Beebe River district and that it had been de- 
cided that cutting and manufacture of the 
remaining hardwood timber would not ‘‘fit 
in’’ with the present merchandising policies 
of the organization. 

The Draper Corporation is buying the exten- 
sive properties with a view. to assuring an ade- 
quate supply of hardwood bobbins for the next 
twenty-five years. By that time, when the ma- 
ture hardwoods have been cut out and manufac- 
tured in the bobbin mills, it is expected that the 
present young softwoods will have sufficiently 
matured so that the tract will again come 
in as a softwood lumbering proposition. The 
Draper Corporation started manutacturing its 
own hardwood bobbins about fifteen years ago, 
and its present holdings will be exhausted with- 
in another year, according to the treasurer, B. 
H. Bristow Draper. 


_ Underwriters’ Annual Statement 


Kansas City, Mo., Feb. 18.—The Rankin- 
Benedict Underwriting Co., manufacturing lum- 
bermen’s underwriters, recently has been send- 
ing out to the members of that organization 
its twenty-fifth annual financial statement. 
Having completed a quarter century of fire in- 
surance service to manufacturing lumbermen, 
the company points with pride to its statement, 
which shows an inerease in membership during 
the last year of 103 making it a total of 1,240. 
There was a net increase in insurance in force 
of $16,158,025.54 making the total insurance 
in force $107,892,630.50. Interest credited to 
members during the year was $92,029.33 while 
savings returned to members during the year 
were $381,405.70, making the total savings re- 
turned $3,279,001.59. The report shows the 
total surplus and reinsurance reserve to mem- 
bers’ credit to be $23.44 for each one thousand 
dollars insurance in force, which the company 
says ‘‘is several times the corresponding figure 
of the largest and strongest American stock 
fire insurance company.’’ 


South’s WoodworkingIndustriesExpand 


ATLANTA, GA., Feb. 18.—The healthy condi- 
tion of southern business is indicated by the 
fact that January proved one of the largest 
months in the history of the lumber industry of 
this section in the number of new construction 
projects announced to be carried out this spring, 
and the number of new companies formed in 
the lumber, furniture and kindred woodwork- 
ing industries, according to information com- 
piled from a reliable source by a well known 
financing concern of Atlanta. The 1923 monthly 
average, the largest in ten years, was about 90 
such projects a month in the lumber and wood- 
working industries in the southern States; the 
January total was more than 110, which in- 
cludes new lumber plants to be constructed, 
planing mills, sawmills ete., new companies 
formed, new furniture factories ete. and addi- 
tional units by existing companies in the South. 
With the district in very good financial shape, 
there is every promise that 1924 will prove the 
biggest development year in the history of the 
lumber industries of the South. 


Plans to Improve Yard 


BIRMINGHAM, ALA., Feb. 18.—The Estes 
Lumber Co. recently purchased an entire city 
block in Ensley to be utilized for extensive im- 
provements in the company’s yards at that 
place. With this addition the Ensley yards of 
the Estes Lumber Co. will occupy two city 
blocks. This new property is accessible by both 
the Southern and the Birmingham Southern 
railways. Plans are being made for the erec- 
tion of large storage sheds which, it is claimed, 
will make the Ensley yards the most up to 
date in the South. Mr. Estes is one of the 
best known retail lumbermen in the country 
and is active in association work. 


Elizabeth Firms in Annual Meetings 


ELIZABETH, LA., Feb. 18.—The annual meet- 
ings of four of Elizabeth’s industries were held. 
here last Thursday in the office of the Industrial 
Lumber Co. The companies holding their meet- 
ings were the Industrial Lumher Co., Producers’ 
Turpentine Co., Southern Wood Products Corpo- 
ration, and the Caleasieu Paper Manufactur- 
ing Co. (Ine.) 

The Industria] Lumber Co. elected as officers 
the following: R. M. Hallowell, president; E. 
A. Wilson, vice president; F. W. Liskow, secre- 
tary; S. L. G. Wilson, treasurer; S. M. Lee, 
general manager. These officers, with the addi- 
tions of EE. E. Krauss, B. F. Smith and C. H. 
Fenstermaker, constitute the board of directors. 

The Southern Wood Products Corporation, a 
subsidiary company, manufacturing wood dis- 
tillates from pine knots, reported that during 
tho last year considerable additions had been 
made to the plant, its retorts heing increased 
from four to ten in number. It elected as di- 
rectors E. E. Krauss, R. M. Hallowell, S. C. 
Knight, A. J. Osterland, and A. B. Finke. Offi- 
cers elected were: E. FE. Krauss, president; A. J. 
Osterland, vice president; S. C. Knight, seere- 
tary and treasurer. 

The Caleasieu Manufacturing Co. (Ine.), 
manufacturing kraft paper, reported to its stock- 
holders that considerable changes were being 
made at the present time in the pulp department 
of the plant, but that the paper department is 
operating steadily. The mechanical changes 
will be completed in two or three months and 
the plant will then be ready for continuous full 
speed operations. Officers elected’ were: R. M. 
Ilallowell, president; S. M. Lee, vice president 
and general manager; J. F. Carter, secretary; 
B. F. Smith, treasurer. 





New Concern Buys Glenmora Plant 


OAKDALE, LA., Feb. 18.—Announcement has 
just been made of the recent organization of 
Hillyer, Edwards, Fuller (Inc.), and the pur- 
chase by this concern of the plant and prop- 
erty of the Ward Lumber Co. at Glenmora, La, 
Hillyer, Edwards, Fuller (Ine), with headquar- 
ters in Oakdale, is composed of the prineipal 
officers of Hillyer, Deutsch, Edwards (Ine.), of 
this city. The lumber manufactured at the 
Glenmora plant will be handled thru the sales 
organization of Hillyer, Deutsch, Edwards 

Ine.) 
The timber included in this purchase from 
the Ward Lumber Co. is of the very best qual- 
ity of Calcasieu River hardwood, capable of 
producing the highest grade lumber, and under 
the new management the plant will ‘‘cut for 
quality.’? The plant at Glenmora is under the 
management of G. H. King who has been con- 
nected with the Hillyer, Deutsch, Edwards 
company for a number of years. 





American Trees for Memorial Forest 


Boston, Mass., Feb. 18.—The plan to com- 
memorate American Heroes in the World War 
with foreign trees has fallen thru. Instead of 
using English elms, European lindens, and 
other foreign species, the Boston park commis- 
sion has decided under public pressure to plant 
good old American trees here in the proposed 
memorial forest and along the parkways. 
Mayor Curley finally vetoed Park Commis- 
sioner James B. Shea’s proposed European 
tree-buying junket, having been advised by 
the New England Nurserymen’s Association 
that in any case the United States Government 
would not permit the foreign trees to enter 
this country on account of the danger they 
would bring to domestic trees in the way of 
various parasites and tree diseases. In a pub 
lic statement the mayor announces that he has 
decided that American trees are more appropri- 
ate for the honoring of Americans. 





No Type of dwelling has ever increased in 
popularity so rapidly as the California bunga- 
low. It has become a model for all the world. 
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National Production, Shipments and Orders 


WasuHINGTON, D. C., Feb. 18.—The following statistics were compiled by the National Lumber Manufacturers’ Association : 























Production Shipments Orders 
Softwoods: 1924 1923 1924 1923 1924 1923 
: » OF » Feb. 10— 
Bia thy weed yoke Oe gual git halen: Xe sip poke dle Dee DOGS 76,688,566 66,166,617 83,709,030 67,788,382 77,573,409 90,981,593 
West Coast Lumbermen’s Association............+-eeeeeeereree 5858, 95,046,965 103,530,602 121,002,987 101,448,570 114,289,497 
Western Pine Manufacturers’ Association........-.....++0e0005 18,675,000 12,620,000 29,671,000 25,221,000 27,050,000 26,825,000 
Prone: TAM ENOE AMEOCIALION . o.0:0.0:0\02.s.0 6000.60 6:00 00 66:00:90 dense 1223,0' 8,531,000 ,640, 7,894,000 gta 14,383,000 
North Carolina Pine Association................. pre ee oe sears ~araes pers 4 petty or $280,900 
J d M facturers’ Association.. ’ ’ ’ ’ ’ 151, 70, 
Geethere anne aan. c . 6,295,300 6,964,000 9,129,500 7,897,400 9,472,000 10,455,000 
LT 
MR NRRE oa bo aoa lau ales pinwsaee wee be been a oir - 228,793,282 196,277,140 242,534,871 236,394,961 232,976,679 263,884,990 
: " . 9; 1923, D 31 to Feb. 10— 
Fa Snags ey ye Bn Rdg wie - ‘ , - “ ree wes Res BOE pete : ap oe dlnetine 425,899,495 *418,049,746 479,967,489 493,014,868 497,642,688 591,611,835 
West Coast Lumbermen’s Association...........-cceeessceevece 571,125,986 513,782,730 569,449,430 622,999,739 592,128,776 678,845,559 
Western Pine Manufacturers’ Association............-+..-s0eee 93,891,000 71,909,000 140,606,000 144,205,000 163,725,000 149,450,000 
CmNiPornie TeAWO0d ASSOCIATION | oc o.00.006 6000 s0ssecs ese senecse 47,034, 40,779,000 42,610,000 48,605,000 Bycgt | 77,508,000 
Sere AANOUNE FAD ASSDOINTION «6.6055 6o0s coc onrecicsooucccieeee 37,251,182 42,381,643 39,304,171 47,078,940 52,275, 50,897,037 
Northern Hemlock & Hardwood Manufacturers’ Association... 11,683,000 12,578,000 11,291,000 10,612,000 14,063,000 13,317,000 
Northern Pine Manufacturers’ Association.............seseeee 38,454,100 43,810,200 45,914,200 48,057,900 »104,000 44,353,000 
ee NRE Ss 5 5 cb Seid wee bk as San weds eae Reena veweoet 1,225,338,763  1,143,290,319 1,329,142,290 1,414,573,447 1,429,990,764 1,605,982,431 
*California White & Sugar Pine Manufacturers’ Assn., 6 weeks 31,786,000 _.......... OD) (ao eeeees) | 60606 CBRE Raae || Cede eee 
ds: 
scntanee Hecnlook & Hardwood Manufacturers’ Assn., 6 weeks 24,973,000 16,824,000 15,975,000 15,077,000 22,955,000 14,057,000 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WasH., Feb. 16.—Direct sales of Douglas fir, from Feb. 4 to Feb. 9, inclusive: . 
Sales——— Prices ————-— Sales——— Prices 
V. g. flooring— Oo. Feet No. High Low Sprea Common No. 1 S1S— No. Feet No. High Low Spread 
EN 6a SGh onsen doen ten ne es 8 42,000 6 $60.00 $53.00 $ 7.00 See sais austen os sense 42 893,000 7 $21.50 $17.00 $ 4.50 
ER ictus 6skesleuweeee as 57 318,00 7 55.00 49.00 6.00 Be Uy airebika kcwmsanacasaamare 20 151,000 5 23.00 19.00 4.00 
Se Ere rr 37 262,000 11 41.00 34.00 7.00 Dimension— 
. &. flooring— 2x4” SOMME ai 95 ctoos’ arlavtedwis ies teed oles J 19. 17.0 R 
WONG: 2 and better ........ 38 336,000 7 33.00 27.00 _—6.00 lll aaa aaa cata % Suse oy we we 47 
OS Se eee 12 113,000 5 32.00 24.00 8.00 2x4”, ace ecenrar siete 36 155/000 6 92°50 17:50 5.00 
eS No. Zand better ...csess 18 141,000 7 38.00 29.00 9 00 2x4", TOR PR ar 29 56,000 5 22.50 19.50 3.00 
Gani 3 bhx4” ees oeeeseseowe® 16 80,000 4 33.00 26.00 7.00 2x6”, oe) nec 14 46,000 5 25.50 21.50 4.00 
Me, 8 and better .....5.+... 61 382,000 8 34.00 25.00 9.00 2x6", 26-32" ....... 0. esse eee ‘' -- 5 00 005.00 
Rises bon bcin bee sakes Shea 20 143,000 7 26.50 20.50 6.00 Lath— 
Drop siding, 6”— a “ is an : si taedscaakt enna cnvaba teenie era ae seeoee re 4 3.85 1.40 
5 Sic saris ettenste 1 724, : y x BG nia aati nave santana bata y J mena Renu 
No 3 -nqeatiocaged tase Sow ibe beow 33 220,000 9 31.50 25.50 6.00 PNR 5s as ign na aielalacale ore waus 2 200,000 2 3.60 3.40 20 





The West Coast Review 


SEATTLE, WASH., Feb. 16.—For the week 
ended Feb. 9, 131 mills report as follows to 
the West Coast Lumbermen’s Association: 


Feet 
Production ...109,858,886 23% above normal* 
Shipments ...103,530,602 2% above orders 
Orders ...viss. 191,448,570 8% below production 


Shipments— 


Water delivery: Feet Feet 

PIOTBOSUIC §S'tci OL cs  ccwe es 27,976,203 

I 5 5 sda Lo op; 6.010 010.807 18,001,221 

ores Water (40%). cid scccccssvesons 45,977,424 
N80 MORE i 5 0 60410.0 5 p0le sd 0nd vue 53,100,000 
Local. auto and team deliveries........ 4,453,178 

103,530,602 

New Business— 
Water delivery: 

ed 32,983,786 

SP cWegieh xia eewd thw 2s 32% 7,911,606 

Ot) WATE (40%). ..0.0ciocccovcccvare 40,895,392 
SEE PRN URN. ino5 0 Saas ss bie eee s'e0 odes 56,100,000 
Local auto and team deliveries........ 4,453,178 


1 101,448,570 
| | Unfilled orders— 


DOMOSUC CATHO ..i.secccciveces 142,955,385 feet 
EE Sea asin «94 095.5 bee a ance 199,335,250 feet 
Mss tS sc ab anova esa weirs 4 6,366 cars 





| Western Pine Analysis 


| PortLanp, OrE., Feb. 16.—The Western Pine 
|Manufacturers’ Association summarizes as fol- 
| ‘lows reports for the week ended Feb. 9 from 

forty mills: 
—Percent of— 


Pro- Ship- 
j Cars Feet duction ments 
| Production ... ... 18,675,000 Bab 
Shipments* ...1,187 29,671,000 158.88 
Orderst— 
Received ...1,082 27,050,000 144.85 91.17 
On hand ...4,884 122,100,000 eel reise 





*Of these shipment totals,- local sales took 14 
cars, 346,000 feet. 


tLocal orders are not included as, in case of re- 
tail sales from mill yards, order is practically 
synonymous with shipment. 


Bookings for the week by thirty-six identi- 
tal mills were 73.20 percent of bookings for 
the previous week. 





Unsold Fir Stocks 


SEATTLE, WASH., Feb. 16.—Stocks of unsold 
Douglas fir lumber at the mills of western 
Washington and western Oregon are 28 percent 
below normal, according to the annual stock re- 
port of the West Coast Lumbermen’s Associ- 
ation sent out to the membership today. The 
stock report of January, 1923, showed fir lum- 
ber stocks at the mills 5444 percent under nor- 
mal, The report of July 1 showed them 38 
percent below normal. 

The gains in the last six months, the re- 
port shows, have been largely in the upper 
grades. The gains for the year were pretty 
well distributed over all grades. The report 
shows that virtually all commons are still more 
than 50 percent below normal. Following is a 
summary of the report made by Robert B. Al- 
len, secretary-manager of the association: 

Flooring stocks range from 70 percent below 
normal for 1x4-inch No. 1 vertical grain, to 36 per- 
cent above normal for 1x4-inch No. 3 slash grain. 
Ceiling stocks range from 32 percent below normal 
for 1x4-inch No. 3, to 15 percent above normal for 
5/8x4-inch No. 2 and better. 

Drop siding ranges from 32 percent below normal 
for 1x6-inch No. 2 and better, to 7 percent above 
normal for 1x6-inch No. 3. 

Rough green strips in 1x4-inch are 1 percent 


above normal, while 1x6-inch strips are 9 percent 
below normal. 

All sizes of boards are below normal, according 
to the report. No. 1 common 1x8-inch surfaced 
one side are 48 percent below normal; 1x10-inch 
are 66 percent below normal; 1x12-inch, 62 percent 
below normal. 

Shiplap, 1x8-inch is 55 percent below normal; 
while 1x10-inch is 61 percent below. 

In_ surfaced 2-inch dimension, 8- to 20-foot 
lengths are 43 percent below normal; 22- and 24- 
foot, 70 percent below; 26- to 32-foot lengths, 68 
percent below. 

Unsurfaced 2-inch dimension is 6 percent below 
normal in lengths from 8- to 20-foot; 74 percent 
below in 22- and 24-foot; and 44 percent below in 
26- to 32-foot lengths. 


Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Association 
has prepared the following statistics for the 
weeks ended as shown: 





1924— Production Shipments Orders 
WOU; BPs ose os 5,608,000 6,110,000 6,933,000 
JON. BGT... 655 6,252,000 6,691,000 7,085,000 
we 31-Feb. 2.28,236,000 29,562,000 38,045,000 
Jan. 1-Feb. 3..28,546,000 24,731,000 33,322,000 


*Twenty-nine mills. ‘Thirty-four mills. 





National Analysis 


WASHINGTON, D. C., Feb. 18.—The National 
Lumber Manufacturers’ Association issues the 
following analysis for the week ended Feb. 9, 
orders and shipments being shown as percent- 
ages of production: 


During During 6 
Week Ended Wks. Ended 

Feb. 9 Feb.9 
No. of Ship- Or- Ship- Or- 
Associations— mills ments ders ments ders 
Southern Pine ...... 138 10 if 113 17 
WORE COEBE 50060005 % 131° 94 92 100 104 
Western Pine ....... 40 159 145 150 181 
Calif. Pines? ....0 0 5h ie oe ee | a): 
Calif. Redwood ..... 15 81 98 91 98 


No. Carolina Pine.... 84 100 96 106 140 
No. Hemlock & Hdwd.+ 13 80 92 74 101 
Northern Pine ...... 10 145 150 119 151 


392t 106 103 108 116 
*Represents 32 percent of cut in California pine 
region. 
tIncludes hardwoods and softwoods. 
tLast week there were reports from 395 mills. 


Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics as to 
stocks on hand Feb. 1: 








Stocks Unfilled Percent 
on hand orders sold 
SO! Sle nee 4,572,000 2,642,000 58 
(ee eae 841,000 396,000 47 
Meet” be,s cons a 13,571,000 29,5 °9,000 225 
Total 3%” . 18,984,000 «7,000 177 
WOMEIE” ik eis ws 5,448,000 3,498,000 101 
Me Gowecencne fe 4,894,000 4,822,000 99 
Total %” ... 10,342,000 10,320,000 99 
POR” ccc wkteas 1,536,000 ,425,000 93 
MN wie daaidiva recs 1,694,000 2,573,000 152 
Total %” 3,230,000 3,998,000 124 
So ie 119,000 71,000 60 
MME ashetee eiwarets 1,953,000 4,547,000 253 
Total +,” 2,072,000 4,618,000 223 


Grand Total ...: 34:628,000 52/513,000 152 
Comparative Percentages of Stocks Sold 


Feb.1, Jan.1, Feb. 1, 

1924 1924 1923 

| RE eee me Rear ree 177 135 311 
Me Sacks twee a iii ae 99 78 105 
BEY Gaga aa lot apie ater ese eee 124 112 139 
Me Oeste tooo ieee 223 163 169 


152 117 218 
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Statistics on Michigan Stocks 


ae 
ein compiled by Secretary J. C. Knox: 
C&better Mer’n’ble Culls 
. « ee 40,000 2,882,000 1,183,000 
_ Seaeneeeeey 40,000 2,198,000 — 1,133,000 
No. 2common No. 3 Total 
and better common all grades 
AsH— 
Oe eitaat 264,000 309,000 573,000 
i eesacss 25,000 182,000 207,000 
Unsold ..++++e- 239,000 127,000 366,000 
. io re 2,634,000 714,000 3,348,000 
era nsees 651,000 142,000 "793,000 
Tnsold ..cacees 1,983,000 572,000 2,555,000 
BeecH— 
peers 6,245,000 2,938,000 9,183,000 
oo anni 4,829,000 1,244,000 6,073,000 
Ungold .2ccceee 1,416,000 1,694,000 3,110,000 


Hemlock Stocks on Hand Feb. 1, 1924 


Mill run Total ” Piece Stuff— No. 1 
189,000 3,744,000 On hand .. 1,289,000 
cancun 184,000 oo ee ere 
189,000 3,560,000 Unsold ... 1,289,000 
Hardwood Stocks on Hand Feb. 1, 1924 

No. 2 common No. 3 Total 
and better common on hand 
BircH— 

Ort TAWR on 0a 3,059,000 1,931,000 4,990,000 

| Re Peer 1,139,000 1,182,000 2,321,000 

0.) 1,920,000 749,000 2,669,000 

Rock ELM— 

On hand ...:. 237,000 25,000 262,000 

BOMP ncedecsuat 25,000 dwanec 25,000 

a eee 212,000 25,000 237,000 


pac, MicH., Feb. 18.—The following statistics on stocks‘’of member mills of the Michigan Hardwood Manufacturers’ Association have 


No. 3 
No..2 Merchantable or culls Mill run Total 
2,568,000 21,650,000 10,771,000 105,000 36,383,000 
,000 4,429,000 2,886,000 ....... »321,000 
2,562,000 17,221,000 7,885,000 105,000 29,062,000 
No. ) — No. 3 Total 
an etter common all grades 
Sorr ELmM— ™ 
On ae 2,592,000 849,000 3,441,000 
a 1,595,000 508,000 2,103,000 
RIRMINO  <etuliwaweed 997,000 341,000 1,388,000 
MAPLE— 
Om Hand «<cica. 36,526,000 10,742,000 47,268,000 
ees 33,233,000. 5,058,000 38,291,000 
a ee 3,293,000 5,684,000 8,977,000 
TOTAL ALL SPECIES— 
Cy WI ic ccces 51,557,000 17,508,000 69,065,000 
Lo a eae 41,497,000 8,316,000 49,813,000 
UIE -adcuaces 10,060,000 9,192,000 19,252,000 








Southern Pine Barometer 


New ORLEANS, La., Feb. 18.—For the week 
ended Feb. 15, Friday, one hundred forty-one’ 
mills report as follows to the Southern Pine 
Association : 


Percent Percent 
of pro- of ship- 


¢Cars Feet duction ments 
Production ... ... 81,105,993 ...... wanes 
Shipments . 3,782 79,690,522 98.25 ..... 
ders*— 
by <n . 2,976 62,707,296 17.82 78.69 
On hand end 
week ....14,383 303,064,193 





*Orders on hand showed a decrease of 5.31 per- 
cent during the week. 

+As a basis for carload, the average load shipped 
in January, 21,087 feet is used. 





North Carolina Pine 


NorFoLK, VA., Feb. 18.—The North Carolina 
Pine Association makes the following analysis 
of figures reported by forty mills for the week 
ended Feb. 9: 





Percentage of. 





Production Ship- 

Production— Feet Normal* Actual ments 
Actual .... 6,677,240 Te swcses aeeae 
Normal . 11,478,000 Pr oe amet ery 
Shipments ... 7,894,917 69 we “welaa'e 
Orderst ..... 8,898,700 %3 120 106 





*“Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 

+As compared with last week, there has been an 
increase in orders of 18 percent; last week there 
were reports from forty-three mills. 





California Redwood Data 


SAN FRANCISCO, CALIF., Feb. 16.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s report for the 
week ended Feb. 9: 








Member mills reported Entire 
Percent industry 
No. of of pro- (estimated) 
mills Feet duction Feet 
Production ... 15 8,223,000 100 10,700,000 
Shipments ... 15 6,640,000 81 8,600,000 
Orders— 

Received .. 15 8,093,000 98 10,500,000 
On hand ... 14 34,303,000 «ae 47,000,000 
Detailed Distribution for Week 

Shipments Orders 

15 mills 15 mills 

Northern California* ...... 2,545,000 3,175,000 
Southern California* ...... 2,401,000 2,545,000 
WHOGEGDIND ces kieueaccedasene 67,0 43,000 
RMMEGNINE. -. cicduceceudeaneaa 1,627,000 1,881,000 
WUNGIEIE iGacetasicaccthacsades sansaen 449,000 
VOAl casadedecusecances 6,640,000 8,093,000 

California White Woods 

Shipments Orders 

15 mills 15 mills 

Northern California* ...’... 1,005,000 1,288,000 
Southern California* ...... 585,000 291,000 
MERGER. icv cdevacsecceuouns i er 
TEUGRE” cathe catncandwerene 1,617,000 1,579,000 


Production (15 mills) was 1,656,000 feet; and 
orders on hand at the end of the week (14 mills) 
amounted to 6,886,000 feet. 





Luis Obispo and Bakersfield. 
Nevada, Arizona, Oregon and Washington. 
tAll other States and Canada. 





*North and south of line running thru San 


| 


California Pine Sales 


San Francisco, Cauir., Feb. 16.—For the 
period Feb. 1-9, the California White & Sugar 
Pine Manufacturers’ Association reports sales 
by grades as follows: 


California White Pine Mixed Pines 


Feet Co 
Nos. 1 & 2 clr. 263,000 “Nos ...... 265000 
C select ...... 300,000 BiG aca: 133.000 
D select ...... 358,000 le aha 4°000 
No. 3 clear.... 305,000 No. 1 dimen... 152°000 
Inch shop..... 25,000 No.2dimen... 86,000 
No. 1 shop... 717,000 Tank stock. . 3,00 
. 2 shop....1,712, 
Ne. 3 ahep.... 66ggne "Sveed Sling 
D&btr., short. 5,000 B&bt aD. cos 
Panel, %4”..... 4,000 |. Gpabeshdihal oe 3,000 
ee ee cerenastes 94,000 
7 = D 104,000 
panes ae 7 = er eee eee ene ’ 
P. Stie.. 000 i i 
No. 3cir., stnd. — 8,000 =e “ra : 
Shop, stnd.... 231,000 Gears 31.000 
Sugar Pine No. 3 com. & F 
Nos. 1 & 2 clr. 303,000 WOR  deveveee 260,000 
ee 292,000 No. 4 com 
DD OE: ccce cs 45,000 ASSt. ..0.eee 38,000 
| No. 3 clear 241,000 No. 1 dimen... 265,000 
| Inch shop..... 87,000 No.2 dimen... 306,000 
No. 1 shop.... 507,000 
No. 2 shop.... 704,000 Douglas Fir 
No. 3 shop.... 253,000 C&btr. ....... 95,000 
Shop, short... 3,000 Com., 4/4... 96,000 
No. 3clr.,stnd. .5,000 Com., 5/4 & up 54,000 
Shop, stnd.... 5,000 Ties & timbers 3,000 
Cedar Lath 
ibudiududawas 400,000 ie 200 Pieces 
NO. mix. 
; ay | 1,954,000 
Mix. pines, 5/4 No. 2 mix. pine 638,000 
ae ie aaa ; 50,000 No. 3 mix. pine 150,000 
xpor 32” mix. pine. § 
auedion’ 35,000 No. 1 white fir 50,000 


Footage of commons is of 1-inch stock only, 
no other thickness being included. 





Seek to Reduce Long Haul Rates 


SEATTLE, WASH., Feb. 16.—Lumbermen of 
this section are united in opposition to the 
bill Senator Gooding of Idaho has introduced 
to make the long and short haul clause of the 
Transportation Act absolute and thereby forbid 
the Interstate Commerce Commission to grant 
relief to railroads seeking to depart from the 
‘fourth section’? in order to meet the competi- 
tion of water carriers. On behalf of the lumber 
interests it représents, the West Coast Lumber- 
men’s Association is preparing a brief to be 
filed with the committee on interstate commerce 
which will hold a hearing on the bill on Feb. 
18, The brief sets forth why the lumbermen 
object to the Gooding bill, which they point out 
would prevent the commission from granting 
fourth section relief on an application filed 
some months ago by the transcontinental rail- 
roads, after intercostal steamship competition 
had become intense. 


If the railroads are not granted the relief 
they seek, the brief declares, the transconti- 
nental lines will have to continue to haul west 
empty 75 percent of the cars they need to 
handle eastbound lumber shipments from this 
section, or suffer a car shortage to arise on 
the Pacific coast which would seriously affect 
the lumber industry. The railroads claim that 
the westbound empty car haul is making a 
serious drain on their revenues, and intimate 


that unless it can be reduced they will be com- 
pelled to ask for an increase in eastbound rates 
to get more revenue. An eastbound rate in- 
crease naturally would fall heaviest on lum- 
ber, which is the principal commodity the trans- 
continental lines handle east from the Pacific 
Northwest. J. N. Teal, of Portland, attorney 
for the association, was in Seattle this week 
writing the brief. 


PaRBBBBBEBEEBAABEBARS: 


To Tie Bundle Stock with Green Cord 


GARIBALDI, ORE., Feb. 16.—An announcement 
that should be of particular interest to retail 
lumbermen thruout the country has just been 
made by Russell Hawkins, president of the 
Whitney Company, operating a modern lumber 
plant at this place. Mr. Hawkins announces 
that hereafter all the Whitney Company’s 
bundle stock will be tied with a green cord in 
order to distinguish this product from flooring, 
ceiling, siding ete. manufactured by other mills. 
In addition, the company has adopted the policy 
of trade marking all of the lumber that comes 
from its planing machines, this material to bear 
plainly the mark ‘‘ The Whitney Company, Gari- 
baldi.’’ Thru its attorney in New York City, 
the company has made application for registra- 
tion of its trade mark and Whitney lumber tied 
with green cord no doubt will become a familiar 
sight in many of the retail yards of the country. 


Shingle Industry Outlook Brightening 


BELLINGHAM, WASH., Feb. 16.—A new day is 
dawning in the red cedar shingle industry in 
the opinion of H. Ferguson, of Anacortes, presi- 
dent of the recently organized Whatcom & Ska- 
git County Shingle Association. At its last 
meeting in this city, Mr. Ferguson declared that 
the industry’s outlook is brightening and in an 
interview he said that one of the hopeful signs is 
a growing demand for the best quality shingle. 
He gave British Columbia manufacturers credit 
for increasing the popularity of Perfections 
thru the medium of a $60,000 advertising fund 
and gave instances showing that patent roofing 
has failed to stand the tests of weather, whereas 
the best grades of shingles have proved them- 
selves capable of withstanding any kind of 
weather from tropical heat to torrential rain. 
The red cedar shingle, he said, is gaining ground 
and in some instances has replaced patent roofs. 

Mr. Ferguson predicted that Northwestern 
shingle mills will be able to operate longer 
than they did in 1923, when some mills operated 
less than six months. He made it plain that 
red cedar manufacturers are ready to stake their 
reputations on the claim that there is no roofing 
equal to a well manufactured and properly 
cured cedar shingle in its lasting qualities. 

The Whatcom & Skagit County Shingle Asso- 
ciation has a membership that represents about 
125 machines. 
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Illinois Lumber Mer- 
chants’ Association was 
held in the Congress 
Hotel, Chicago, on 





A. C. GAUEN, 
Collinsville, TL ; 
Reélected l’resident 





Tuesday, Wednesday 
and Thursday of this 
week. The meeting 
was well attended, the 
program was excellent 
and, all in all, everyone 
seemed to feel that it was about the best con- 
vention the association has held in years. There 
was an atmosphere of cheer and optimism, due 
in part to the very satisfactory condition in 
which the association now finds itself, both as 
regards finances and membership. With all 
debts paid and a comfortable balance in the 
bank the organization faces the future with 
confidence, and a determination that the Illi- 
nois association shall take its place with the 
best and strongest State associations in the 
country. 

Total registration was about one thousand, 
including nearly one hundred ladies. 


THE OPENING SESSION 

The convention opened promptly at 1:30 
p. m. Tuesday, with President A. C. Gauen, of 
Collinsville, in the chair. After several numbers 
by the orchestra the audience joined in singing 
‘*America,’’ led by E. E. Hinehliff, of Gales- 
burg. Rev. O. W. Taylor, pastor of the Rav- 
enswood Methodist Church, Chicago, then of- 
fered the invocation, after which President 
Gauen presented Edward Hines, of the Edward 
Hines Lumber Co., Chicago, who extended the 
welcome of the Chicago lumber dealers. He 
then proceeded to a very interesting discus- 
sion of trade conditions and the lumber indus- 
try in general, in the course of which he drew 
upon his great fund of knowledge and prac- 
tical experience acquired during his forty-five 
years’ connection with the manufacturing and 
distributing branches of the trade. 


Past and Present of Lumber Trade 


Mr. Hines began his remarks in a reminis- 
cent vein, alluding to the fact that he was 
present at the first annual meeting of the 
Tilinois association held on Jan. 21 and 22, 
1891, in Schucks Hall, in Springfield, and also 
attended the association banquet held at the 
St. Nicholas Hotel. He said that he had had 
the pleasure of attending practically all the 
association annuals since. 

Comparing conditions that prevailed in the 
lumber industry a comparatively few years ago, 
he cited the fact that his company is today 
delivering lumber in 
trucks costing $5,000 
each, as against the old- 
fashioned team and 
wagon which were pur- 
chased complete for 
about $400 in 1891, 





FRED C. WENTHE, 
Effingham, III. ; 


Chairman Program Com- 
mittee 





when the company was 
organized. ‘‘Today the 
average annual depre- 
ciation on a _ $5,000 
truck, as figured in our 
bookkeeping,’’ said he, 
‘fig 25 percent, or 
about $1,200, which 
would buy annually 


three fine teams and three Schuettler wagons, 
as compared with values in 1891 and 1892. So 
our delivery vehicles are costing us at least ten 
times per unit as much as in those days, and 
we dealers should not be unmindful of this in 
figuring what we should ask for the finished 
product delivered, especially as it frequently 
occurs that deliveries now are called for and 
really must be made on an hour’s notice.’’ 

Mr. Hines gave an interesting description of 
methods of lumber manufacture, transporta- 
tion and marketing in the early days when 
white pine from the forests of Michigan, Wis- 
consin, Minnesota and the Georgian Bay region 
was the chief source of supply. 

Passing to the discussion of current conditions, 
Mr. Hines said, in part: Taking the United 
States as a whole, the demand for homes is 
fully as great as it was a year ago. From our 
own experience in the last sixty days, the gen- 
eral industrial situation was never in better 
shape than at the present time.****Take the 
great users of lumber—the railroads—they have 
never been in as good shape financially as they 
are today. This means that they are going to 
repair every car needing repairs, and that they 
are going to take care of the upkeep of the 
roads, all of which means consumption of lum- 
ber and other commodities that go along with 





Competition 


Retailing of any commodity at this date 
consists of service aided by publicity, 
bounded by efficiency and climaxed by a 
knowledge of the line engaged in. A 
great many retailers think they know 
what the word “competition” implies, but 
in order to give them something to think 
about, I will attempt to give you the 
proper definition. Competition has al- 
ways been a law of business life in every 
civilization of opportunity. It is a fine 
law to obey rationally, but it is slowly 
being supplanted by coéperation. Co- 
Operation, even, carries a competitive 
side. Too many men can think only in 
terms of price and dollars, and so their 
competition is in price only. Such men 
are like squirrels in revolving cages. 
They may move fast, but don’t get any- 
where except to Dizzyville. Sanely fair, 
just prices, plus brainy, constructive 
service, is the only sort of competition 
worth maintaining by any group or in- 
dividual in the lumber business —From 
address of President Gauen. 











lumber, which promotes the prosperity of our 
country and eventually stimulates home build- 
ing. The increased sales each month of the 
great Chicago mail order houses, demonstrates 
that the farmers are fast getting in better 
shape and have greater buying power. True, 
there is an. area in the Northwest, in the 
Dakotas and Montana, in which the farmers are 
having a rather hard time. But what is the 
population of this area? The population of the 
three States is not equal to that of Illinois; 
therefore the demands are insignificant as com- 
pared with the general demands of the United 
States—just a small, black spot on the otherwise 
clear horizon. 

To contrast the situation with that existing 
twelve months ago is to gain indisputable 
evidence of an astonishing revival from the 
previous depression. Expansion has occurred in 
practically all of the country’s basic industries, 
particularly in automobile manufacture, build- 
ing construction, railroad improvements and 
new equipment, and in the retail trade generally. 

I have given a great deal of thought to the 
general atmosphere of business, not only in our 
own country but all over the world, and I 
believe we are so safely and strongly entrenched 
here at home as to forestall any possible in- 
terruption of our domestic affairs, even against 
the disturbing influences abroad. Whatever 
conclusions we may draw as to the ultimate 
outcome of the business situation thruout the 
country must necessarily be largely influenced 
by the strength of our monetary conditions, 
coupled with the fact that we have now a 


stimulated, inspired and encouraged People, 
rather than a depressed, discouraged and hope. 
less people. If we all look forward to the really 
good things that may be obtained, I am gure 
we shall have no reasonable ground for com. 
plaint. 


Toward the close of his address Mr. Hines 
reviewed correspondence which he had with 
Roger W. Babson in Octoker, November ang 
December of last year, controverting Mr, Bab. 
son’s advice given in his ‘‘ Barometer Letter” 
of July 10, 1923, to ‘award no more build. 
ing contracts during the next thirty or sixty 
days’’ and urging his clients to write their 
architects and contractors that they were 
abandoning contemplated building, pending 
lower prices. The outcome of the correspond. 
ence was that Mr. Babson acknowledyed that 
Mr. Hines was right in his contentions, and 
that the position originally tuken by him wag 
not tenable. 


President Offers Sound Counsel 


In an address which while brief was re. 
plete with sane comment upon trade condi- 
tions and sound suggestions tending to the 
better merchandising of lumber, President 
Gauen touched upon some of the outstanding 
problems of the industry. Particularly perti- 
nent were his remarks upon competition, credits 
and salesmanship, which apear ‘‘ boxed’? on 
this and following pages. 

President Gauen congratulated the associa- 
tion upon the fact that the goal of two hun- 
dred new members before the 1924 meeting 
had been attained, and that thru this accretion 
in membership the organization has gained new 
financial strength and been enabled to close 
its fiseal year with a comfortable balance on 
hand after paying all obligations. 


Last year, said President Gauen, has been one 
of great volume in the retail business, and more 
particularly in the line we are engaged in, the 
distribution of building materials. We are all 
proud that we are engaged In a business which 
builds and creates homes and abiding places for 
civilization, and thru this creation are builders of 
a better and more contented citizenship. This 
service which we are performing in = our com- 
munities gives us prestige and establishes our 
endeavors firmly in the mind of every fair minded 
citizen. We must retain that prestige by con- 
stantly keeping in close touch with anything and 
everything that has a tend: ney toward the better- 
ment of the business, and to my mind there is no 
better way to do this than by keeping in close 
relation with all association activities: National, 
State and local; and by the constant reading of 
the lumber trade papers, whieh are always in the 
front rank of journalism and are the originators 
of most of the new ideas worth while, as well as 
keeping us posted as to market conditions and, in 
fact, are regular storehouses of good, wholesome 
knowledge. 

Essential to Know Costs 


A study of costs is interesting at all times. 
Knowing your costs is the very foundation to bulld 
a good business on. Uniform cost accounting has 
always been a topic in which our members have 
shown a lively interest, and it has been the bellef 
of many that if a system could be found that was 
fundamentally sound, applicable to the small as 
well as the large dealer, simple to operate, and 
inexpensive to install; one that was devoid of frills 
and would give practical, understandable results, it 
should be adopted as a standard and recommended 
to our members for consideration and use. The 
National Retail Lumber Dealers’ Association has 
made an exhaustive study of cost systems and its 
committee has adopted a system after it had been 
tried out for over three years with considerable 
success. I trust that many of you will, without 
further delay, interest yourselves in this very im- 
portant matter. 


Explains Proposed Group System 


We are submitting to you a set of bylaws for 
your consideration, which are more modern than 
those we are now working with. The advanced 
idea of grouping the State will create a wider in- 
terest by localizing the group for your monthly 
and quarterly meetings, thereby stimulating in- 
terest in the State organization thru the repre- 
sentatives of the local groups who will be the 
directors of the State association. In other words, 
one representative from each group will be the 
director representing each group on the directorate 
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of the State association. Trade organizations that 
have been exceptionally successful are working un- 
der this plan. 
Let the Golden Rule Prevail 

There is one thing we should court more strongly 
and that is fellowship, which means to be neigh- 
porly. In all of the great wars of the past, had 
the countries engaged ben good neighbors, there 
would have been no struggle. Let us bear this 
thought in mind, with the purpose, in our everyday 
pusiness lives, to be good neighbors, to say a good 
word and do a good deed. These are better than 
wealth, Let the Golden Rule prevail in our busi- 
ness transactions. Let our constant aim he of 
service not only to ourselves and our neighbor, 
but first to God and then to our country. 


Look Out for Too Long Credits 


After he had finished reading his address, 
Mr. Gauen in brief extemporanecous remarks 
emphasized some of the points touched upon 
therein, saying with regard to long creiits 
that if retailers do not check up on themselves 
in that respect, they will soon find that they 
have a larger investment in their book accounts 
than they have in their stock. He said that 
during the last year he had visited retail yards 
all over the State, and that all the dealers had 
the same story to tell—too much money tied 
up in book accounts. ‘‘We ought to have our 
accounts in a liquid state,’’ said Mr. Gauen, 
‘‘in other words, have a definite, reasonable 
time for the settlement of accounts for mate- 
rial sold.’’ 

Notwithstanding a slackening in building 
reported in some centers, mainly due to local- 
ized causes, Mr. Gauen believed that the build- 
ing business is in good, sound condition. 

He touched upon the idea of codperation 
with affiliated interests in the promotion of 
home building and general prosperity, say- 
ing, ‘‘This idea of ‘tuning in’ with other or- 
ganizations appeals to me strongly. It should 
be our aim to make our association the best 
organization of its class in the country. In 
caring for the great need for homes we are 
rendering true service to our fellowmen.’’ 

The convention then listened with great en- 
joyment to two solos, beautifully sung by Mrs. 
A. M. Potter, of Morrison. 


Secretary Reports Prosperous Year 


The report of Secretary J. F. Bryan indi- 
cated that the association has had a very sat- 
isfactory and prosperous year, marked by sub- 
stantial membership gains, increased revenue, 
and an excellent degree of interest and codp- 
eration on the part of the membership. Since 
the convention of a year ago, 178 members 
have been added to the roll. More than 100 
of these member: were secured in a drive which 
began May 1, when many of the loyal mem- 
bers of the association left their business and 
went out into the field to help build up the 
State organization. A special effort put forth 
by mail in October and November resulted in 
20 members. The total number of members 
in good standing at this time is 611. Mem- 
bership dues are well paid up, the fiscal year 
closing with only fifteen delinquents, some 
of whom doubtless will very soon pay up 
and put themselves in good standing. 

Secretary Bryan briefly reviewed and com- 
mended the work of the various bureaus, The 
traffic bureau, under the direction of R. J. Mc- 
Bride, has handled over ninety cases a month, 
or a total of about 1,100 during the year, these 
cases embracing tracing cars, auditing freight 
bills, supplying rate information, assistance in 
adjusting controversies, collection of claims of 
overcharges, damages etc. 

The legal department, under James B. Wes- 
cott, has proved of great value to members and 
has been frequently called upon, something like 
a hundred matters having been handled, all in- 
volving legal questions and necessitating opinions 
y advice from the attorneys. Mr. Wescott has 
a ntly been ‘called upon to interpret the 
ien law, and, said Mr. Bryan, “it is not too 
much to say that he has saved our members 
thousands of dollars by his promptness, effi- 
ciency, and willingness to serve.’ Secretary 

ryan also referred to help given by the asso- 
Clation’s attorneys to the legislative committee, 


with Practical Discussions of Plans and Methods 


in presenting to the judiciary committee of the 
State legislature the association’s side of the 
case in opposition to a bill proposing radical 
change in the State lien law. 

The architectural and publicity bureau of the 
association has furnished full or part service 
during the year to 91 members. Fifty-three 
special designs were prepared for members dur- 
ing the year, and 300 plans or blueprints fur- 
nished. A single member of the association 
purchased, during the year, 96 special blue- 
prints for his trade. 

During the year the secretary visited in their 
own ‘offices and yards, 200 Illinois dealers, mem- 
bers and nonmembers; attended practically all 
of the lucal club meetings, besides the Southern 
Illinois convention and the annual meeting of 
the National association. During the year he 
gave 55 talks or public addresses in the interest 
of the association. This work necessarily in- 
volved a great deal of travel by rail and automo- 
bile. 

The association ts in very satisfactory financial 
condition, all bills being paid and a comfortable 
balance in the bank. Moreover, all bills are 
paid monthly, and the association has an ex- 
cellent credit standing. This has been accom- 
Plished without any special assessments or 


Credits 


I am and always expect to be an op- 
timist; I believe in our country and our 
merchants, but there is a settling time 
coming in this super-credit system 
which has honeycombed our country. 
There are sixty-eight articles that are 
sold on the instalment plan. I do not 
mean articles sold by instalment houses, 
but those in which ten months and longer 
is given by the merchant and which they 
should sell on thirty days only. Take 
the automobile trade, in order to keep 
up the volume of production, people are 
induced to buy them on a $5 a month 
plan, and after such purchase we are in- 
clined to sell the garage on a nothing 
down plan, with hardly an understand- 
ing as to future payments. It is a well 
known fact that funerals can be bought on 
the instalment plan, and lots in a ceme- 
tery on forty-four monthly instalments. 
Our terms to the public must be short- 
ened and we must not lend ourselves to 
this super-credit system that now pre- 
vails. We should not regard volume as 
a necessity and try to keep it up regard- 
less of credits. Distribution costs today 
exceed production costs and to be safe, 
distribution costs must come down— 
From address of President Gauen. 














donations of money, the entire revenue coming 
from dues paid by members, the net proceeds 
of the 1923 convention, the summer meeting at 
Aurora, the souvenir programs, a fund from the 
special advertising committee, and commissions 
received from the plan service. 

Secretary Bryan in his report paid special 
tribute to the excellent work of the legislative 
committee, of which John A. Bryden is chair- 
man. When a bill was introduced in the State 
legislature last winter, proposing radical changes 
in the Illinois lien law, which would have 
emasculated it, this committee was right on the 
job and handled the matter in a most effective 
way. The committee had valuable assistance 
from H. S. Hargrave, the lumberman mem- 
ber of the legislature, who was very diligent at 
all times and to whose efforts much of the 
accomplishment can be attributed, the com- 
mittee voting unanimously against the pro- 
posed legislation. 

In closing his report, Secretary Bryan said: 
“The future of this association looks bright. 
A continuation of activities on the part of offi- 
cers and members can not help but bring good 
returns and be of much help to the entire mem- 
bership, the trade in general, and the building 
public. Without doubt, we can make good 
progress during the coming year. We need a 
larger membership, and we surely will get it. 
With the increased revenue that will come from 
additional members, the service can be extended 
and made more valuable. This association 
ought to have, and I believe will have in the 


course of two or three 
years, eight or nine 
hundred active, loyal 
members. All that is 
needed to attain that 
goal is loyal codperation 





E. S. TODD, 
Aurora, IIl.; 
Elected Vice I’resident 





and activity on the part 
of the officers and the 
membership.” 


The financial report, 
presented by Miss 
Helen <A. Leonard, 
treasurer, showed total 
receipts during the year of $22,211.68, and 
total disbursements of $19,171.59, leaving a 
eash bulance on hand of $3,040.09. 


Transportation the Basis of Prosperity 


Next followed an address by John W. Gorby, 
of Chieago, assistant to the president of the 
National Transportation Institute, on the 
transportation needs of the country. He said 
that no one should be more interested in the 
development of adequate transportation facili- 
ties than the lumber dealer of the middle West, 
inasmuch as depletion of the forests of the 
Mississippi River territory has necessitated an 
average haul of 2,600 miles for lumber from 
the Pacific coast into central territory. 

Lack of adequate transportation facilities in 
the United States may compel our freight 
traffic to go on a selective, priority basis this 
yeur, if there is any. marked increase in pro- 
duction, said Mr. Gorby. In that case, the 
first to suffer would be the building and econ- 
struction industry, because the bulky, low 
revenue producing freight will have to wait 
for the high class, manufactured goods to be 
transported. Economie law can dictate pri- 
ority schedules just as well as can wartime 
regulations, and if it does it will throttle the 
construction industry just as it did in 1920. 
The lumber industry should be the first to 
demand a policy of adequate transportation 
facilities for this country, because the lumber 
industry is the first one to be deprived of trans- 
portation when the pinch comes. Le con- 
tinued: 

That there will be a transportation pinch in 
1924 is a probable outlook, unless the industries 
of the United States cut down their production 
plans for the year. There is no sign of restric- 
tion now visible. On the contrary, American 
business is boosting for a bigger business in 
1924 than in any previous year. We have the 
productive capacity to manufacture the goods, 
but we have not the transportation capacity to 
transport them. 

American business men do not seem to realize 
that we have no reserve transportation capacity. 
Last ‘year the railroads were operating at the 
peak of their capacity for virtually eight months 
continuously. At one 
time in November there 
were fewer than 24,000 
freight cars idle in the 
entire country out of a 
total of 2,500,000. If the 
roads are called upon to 
haul more this year it 








c. L. SCHWARTZ, 
Naperville, Ill. ; 
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means that building will 
be choked off. 
Construction and 
transportation together 
are the barometer of 
prosperity. Economists 
have laid down the law 
that the amount of per- 
manent construction go- 
ing forward in the coun- 
try at any one time is 
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the test of real progress, for the reason that 
construction is the principal means by which a 
country accumulates durable wealth. In these 
two activities are summed up the greatest efforts 
of the nation to create permanent wealth. 
Construction and transportation ‘are sisters. 
Periods of depression may be charted by the 
reduced construction of residences, business 
and public buildings, bridges, roads and trans- 
portation facilities. 

The United States must have a permanent 
transportation policy. Our present unsystematic 
methods make no provision for expansion or for 
the creation of a reserve capacity. We are 
entering on a period of great expansion and 
prosperity now, in which the opportunities for 
progress are enormous, and we are on the 
threshold of this great period without enough 
transportation facilities to take care of the busi- 
ness that is in sight. We are lacking in this 
fundamental requirement. This is not a political 
question, but an economic question. It can not 
be answered in any way but by a national 
transportation policy coérdinating all means of 
transport, including railways, waterways and 
highways. 


Speaks on Advertising 


The subject of retailers’ advertising, partic- 
ularly as related to the dealers’ service of the 
Southern Pine Association, was discussed by 
E. J. Hurst, sales manager of the J. J. New- 
man Lumber Co., Brookhaven, Miss. He de- 
scribed the various means and agencies used to 
reach the millions of potential lumber consum- 
ers with the association’s message, among these 
means being books and booklets, display adver- 
tisements, exhibits, lectures, motion pictures, 
letters and circulars etc. The association’s 
plan service, consisting of hundreds of plans 
for homes, barns, garages, school houses, imple- 
ment sheds, and other structures, is one of the 
most extensive in the country, and is being 
constantly added to. Architectural and en- 
gineering advisers are maintained, to answer 
technical inquiries. 


Nearly half a hundred publications are issued 
and distributed by the Southern Pine associa- 
tion, continued Mr. Hurst, among the most 
notable of these being ‘‘Modern Homes,’ first 
issued two years ago. This is perhaps the most 
widely distributed ‘‘thome’”’ book ever published, 
more than 250,000 copies having been required 
to take care of the demand to date. The book 
seems to be in almost as great demand today 
as when it first appeared. Another very popu- 
lar publication is the book entitled ‘“‘How to 
Plan, Finance and Build Your Home,’’ first pub- 
lished in the spring of 1921. The association’s 
new garage book, now just a year old, promises 
soon to rival in popularity the publications al- 
ready named, nearly 125,000 copies of this book 
and the special plans and specification sheets 
accompanying it, having been required to take 
care of the demand to date. 


Stressing the various methods of advertising 
applicable to retail lumber dealers, Mr. Hurst 
said: The very best sort of advertising we 
know of for retail lumber dealers is an intelligent 
| distribution of plan books in the communities 
where they operate. As a means of getting the 
‘names of interested parties, many dealers find 
| ‘that advertising in their local newspaper brings 
‘good results. Others get lists of lot buyers, to 
‘whom they send a circular letter, offering serv- 
’ lice and advice. Many country dealers keep lists 
|‘of farmers, whom they circularize at frequent 
‘intervals. Calendars, blotters, and _ billboards 
sare usually good forms of advertising. There 
‘is, however, opposition to billboards, on the part 
tof civic societies in some communities, and we 
would not recommend their use where there is 
‘any considerable local sentiment against them. 
Window displays can be used to good advantage 
iby dealers who have locations on well traveled 
streets. A neat and well arranged lumber yard 
8 a good advertisement for the dealer anywhere. 
‘Exhibits at country fairs are generally a very 
zood, economical form of advertising. The 
Southern Pine Association has a number of 
sxhibits for such occasions, which can be had 
| ’or the asking, the only expense attached being 
ransportation charges, usually amounting to 
only a few dollars. 


' Committees Are Appointed 


| Secretary Bryan then read the list of com- 
nittee appointments made by President Gauen, 
is follows: 

+ Resolutions—M. E. Shurtleff, Fred Faber, J. L. 
Owing, Fred A. Miller, Charles Hanan. ; 


Auditing—F. F. Bailey, J. L. Du Plain, Joseph 
I. Mallonee. 


Nominating—C. A. Glore, C. Ridinger, O. B. 
Archibald, E. L. Conklin. 

Reception—E. P. Krum, A. C. Bradish, John 
A. Bryden, George F. Colton, Joseph Springman, 
R. T. Paddock, Lee Ireland, C. B. Moore, E. S. 
Todd, C. Ruhle. 


The report of the special committee on the 
revision of by-laws was presented by Fred 
C. Wenthe, of Effingham, chairman of the 
comittee.. The revised by-laws, which were 
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distributed in booklet form, were adopted 
without discussion. 


New Districting Plan Explained 


Mr. Wenthe briefly explained the proposed 
zoning plan, which provides for dividing the 
State into nine districts, with a representative 
from each district on the board of directors. 
He stated that the directors have tentatively 
worked out the following grouping of the coun- 
ties of the State into nine districts: 

1. Boone, McHenry, Lake, DeKalb, Kane, 
DuPage, Kendall, Cook, Will. 

2. Joe Daviess, Stephenson, Winnebago, Car- 
roll, Ogle, Whiteside, Lee, Rock Island, Bureau, 
Henry. 

3. Mercer, Warren, Knox, Henderson, Han- 
cock, McDonough, Fulton, Adams, Schuyler, 
Brown, Pike. 

4. LaSalle, Putnam, Grundy, Stark, Marshall, 
Livingston, Peoria, Woodford, Tazewell. 

5. McLean, Ford, Iroquois, DeWitt, Cham- 
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paign, Vermilion, Mason, Piatt, Moultrie, Doug- 
las, Edgar, Kankakee. 


6. Mason, Logan, Menard, Cass, Scott, Mor- 
gan, Sangamon, Green, Macoupin, Christian, 
Montgomery. 


7. Calhoun, Jersey, Madison, Bond, Clinton, 





St. Clair, Monroe, Washington, Randolph. 

8. Coles, Shelby, Cumberland, Clark, Craw. 
ford, Jasper, Effingham, Fayette, Marion, Clay, 
Richland, Lawrence, Wayne, Edwards, Wabash. 

9. Perry, Franklin, Hamilton, White, Jackson, 
Williamson, Saline, Jefferson, Gallatin, Union, 
Jackson, Pope, Hardin, Alexandria, Pulaski, 
Massac. 

The Tuesday afternoon session closed with 
the exhibition of a film entitled ‘‘The Great 
Idea—Own Your Home First,’’ contrasting in 
a graphic manner the disadvantages of living 
in a rented apartment and the joys of home 
ownership. 


WEDNESDAY AFTERNOON SESSION 


This session started off with the annual asgo- 
ciation dinner, the attendance at which was 
very large, taxing the capacity of the Gold 
Room of the Congress Hotel. About seventy- 
five ladies were included among the diners, 
The Kewanee Male Quartet, composed of lum- 
bermen, rendered a number of vocal selections 
in a manner which elicited hearty applause. 

President Gauen then called the session to 
order and introduced John N. Dyer, of Vin- 
ceines, Ind., director of the American Farm 
Bureau and past vice president of the Inter. 
national Rotary, who took as his subject 
‘Problems of Business for 1924.’’ He 
started his discourse by discussing the prob 
lems of agriculture, stating that for four 
years the farmer has been selling his products 
below the cost of production. ‘‘Put agricul- 
ture on its feet and the American farmer will 
buy more lumber, steel, cement, automobiles 
and luxuries than the total foreign consump- 
tion of these commodities under normal condi- 
tions,’’ said Mr. Dyer. The farmer will solve 
his own problems with the aid of industry, 
continued the speaker, but the initial step is 
recognition of the fact that the first essential 
to business success is a profit. 

In regard to suggested remedies for the pres- 
ent agricultural situation, Mr. Dyer said in 
part: 

Let your farmer friends know you are interested 
in their economic welfare, and aid them in getting a 
wheat price based on cost plus a profit. The wheat 
surplus of something like 200,000,000 bushels need 
not be burdensome if properly controlled. The 
American consumers living under the protection of 
a high tariff wall must grant to the farmer equal 
rights and privileges as those enjoyed by other 
lines of business, which means that the price of 
wheat should be more nearly on a level with that 
paid for other commodities. 

The farmer’s problems vitally concern the busi- 
ness interests. The first step to solving them is 
the realizing of a profit out of the soil, and here 
is where the farm bureaus of the country can help 
thru a codperative marketing system. This simply 
means the selling of the idea to the man who pro- 
duces wheat and then have him deliver his wheat 
to his codperative agency within a specified time to 
insure the movement. ou must regulate the sup- 
ply to fit the demand. 

Mr. Dyer cited instances of successful co- 
operative marketing among the Kentucky 
tobacco growers, the raisin growers of Cali- 
fornia and others, and continued: 

If the Shamets of the country can bring to their 
assistance the intellectual giants of industry to 
help solve their problems it will put agriculture on 
its feet and give the farmers a big buying power 
for the next five years, and benefit all parties con- 
cerned. The farmer needs help; he is the hope of 
the world today. It is an unfortunate condition 
that the boys and girls are not remaining on the 
farm, being attracted to the cities by the lure of 
high wages. The way to keep them on the farm is 
to assure a profit to agriculture. 

Mrs. M. F. Brown, of Geneva, next favored 
with a piano solo. 


Interest in Community Betterment 


‘Leadership in Community Betterment’’ 
was the subject of an address by H. 8. Park- 
er, president of the Effingham County Bar 
Association. The speaker said he had been 
associated with many lumbermen during the 
last few years who had taken an interest in 
community betterment. Men may be divided 


into three classes, he said. First, the one who 


lives in the past; second, the man who is a 
dreamer and an impractical individual, and 
third, the man who connects the past with the 
future, can see what has been accomplished 
and what can be accomplished. The latter cre- 
ates a codperative spirit and by organization is 
able to put thru some of the things required 
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for the betterment of the community in which 
he lives. ‘‘ Every enterprise of this kind must 
be fostered by some successful business men,’’ 
said Mr. Parker, ‘‘and I believe the lumber 
dealer is one of the kind to get behind a thing 
of this sort, as he is generally a prosperous 
member of the community. He is a man who 
deals with the necessities of life; without him 
it would be impossible to have our business 
houses or our homes, because everything that 
aids in building up the community helps to 
make the dealer’s business better.’’ 

In commenting on the subject of vision, 
Mr. Parker said: 

The word vision seems tv have some kind of a 
power back of it; it is an incentive of some kind, 
because when a man has a vision and believes in 
it and puts his efforts back of it it will mean 
something. 

He then spoke of Effingham’s new hotel, as 
an example of the culmination of one man’s 
idea, who talked of it on all occasions, the re- 
sult being the raising of $100,000 to put the 
idea across, thus demonstrating what can be 
accomplished by practicing the community 
spirit. Mr. Parker continued: 

If you can not build up your business without 
tearing down your competitor then get out of it. 
There is no reason why you can not be on friendly 
terms with your competitor for the purpose of 
getting a fair and reasonable and just price for 
your material. You can not succeed unless you 
give service. You must serve your public faith- 


fully and honestly. If you don’t win the respect 
of the community in which you live, how can you 
expect to get the respect of your customers? No 
town can become beautiful unless the homes are 
beautiful. Work so that the homes can be beauti- 
ful from within as well as from without, and 
thus build up the true community spirit. Success 
lies in the fact that you have done your just share 
in the way of community betterment. 

At this point in the proceedings the mem- 
bers listened with keen appreciation to a vio- 
lin solo by Mrs. Martha M. Brown, of Peoria. 


Association Officials Extend Greetings 


President Gauen then called on Adolph 
Pfund, of Chicago, who congratulated the Illi- 
nois association on the step it had taken toward 
dividing the association into district organize. 
The speaker then touched briefly on the work 
of the National association. 

Mrs. A. M. Potter, of Morrison, next fav- 
ored with a vocal solo. 

President Gauen introduced the following 
association officials, each of whom tendered 
a word of greetings and good wishes: D. S. 
Montgomery, of Milwaukee, Wis., secretary of 
the Wisconsin Retail Lumbermen’s Associa- 
tion; Roy Metzger, of Lebanon, Ind., and C. 
D. Root, of Crown Point, Ind., president and 
secretary respectively of the Retail Lumber 
Dealers’ Association of Indiana; W. W. Schup- 





Salesmanship 


Salesmanship is that valuable attribute 
to the business which must begin with 
the proprietor, who must remember that 
out of the last fourth of the goods in 
stock he must realize his profits, and 
that unless he has salesmanship in his 
establishment, that part of that fourth 
which represents the profit will not be 
sold. You must train your salesmen. 
You may say you have not the time, but 
if you have not the sheriff will have. The 
slogan “Goods well told are sold,” should 
be constantly kept in mind—From ad- 
dress of President Gauen. 











ner, of New York City, secretary-directing 
manager of the National-American Wholesale 
Lumber Association. 

W. G. Hollis, of Minneapolis, Minn., secre- 
tary emeritus of the Northwestern Lumber- 
men’s Association, was also called upon, and 
spoke about the proposed trip to the Inland 
Empire and. Pacific Coast mills to be under- 
taken by retailers next July. The itinerary 
is to include visits to plants at Potlatch, Idaho; 
Bend, Ore.; Portland, Ore.; Longview, Wash., 
Grays Harbor, Willapa Harbor, Tacoma, 
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Seattle, Everett, Wash., Vancouver, B. C., and 
several other points. The trip will take about 
eighteen days, starting from Minneapolis, and 
the main object will be to inspect manufac- 
turing operations and discuss short and odd 
lengths and other important matters connected 
with the lumber standardization program. 


Joint Stock Banks and Mechanics’ Liens 


J. B. Wescott, asociation counsel, touched 
at length on the Federal farm loan act provid- 





Transportation 


The transportation problem is not a 
railroad problem—it is your problem as 
business men. It is, in fact, the problem 
of every man, woman and child in Amer- 
ica. Unless we solve it, and solve it 
right, our prosperity is bound to decline. 
We are trying to take this question out of 
politics and put it into the realm of eco- 
nomics and business, where it belongs.— 
From address by John W. Gorby, assistant 
to president National Transportation In- 
stitute. 











ing for Federal farm loan banks and national 
farm loan associations, and outlined the work- 
ings of such organizations. In speaking on 
‘*The Relationship of Joint Stock Land Bank 
Loans to Mechanics Liens,’’ he said such banks 
are limiting their loans to $100 an acre thru- 
out Illinois. The borrower of money is not re- 
quired to be a stockholder in the joint stock 
land bank, as in the case-of the Federal. He 
said that while the joint stock land banks 
are organized under a Federal law they are 
more or less private institutions. He expressed 
the opinion that loans made by a joint stock or 
a Federal farm loan bank.are in no better posi- 
tion in so far as depriving a man of his lien 
than loans made by private or State banks. 


Traffic Department’s Activities 


R. J. McBride, association traffic manager, 
stated that approximately 275 members have 
availed themselves of the traffic service from 
one to twenty times during the last year, and 
in the neighborhood of 600 freight rates have 
been given to various members in response to 
inquiries. The department has given special 
attention to the expediting of both carload 
and less than carload movements of 800 ship- 
ments. Mr. MeBride laid special emphasis 
on the fact that there is no charge for this 
service, and urged the members to use it more 
frequently. He spoke of the collection of 


A ] 
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over-charge claims, recovery on which is barred 
two years after the shipment arrived at des- 
tination, therefore the members should send 
their freight bills to the traffic department at 
regular intervals thruout the year. 


Plan Book Silent Salesman for Retailers 


P. W. Branton, association plan adviser, in 
speaking on ‘‘ House Plans,’’ said it had been 
found that the creation of home ownership is 
done thru pictures. Since March 1, 1923, nine- 
ty-four members of the Illinois association 
have installed the association architectural and 
publicity ‘service in whole or in part. Since 
the board of directors contracted for this serv- 
ice at the close of the 1923 convention, fifty- 
three special designs have been prepared for 
that number of members and 248 stock plans 
have been sent out to various dealers in the 
State. The service also embraces various helps 
for dealers. Thru this service members can 
secure complete office equipment, distribution 
plan books, farm building books, newspaper 
advertising service, direet mail advertising, 
outdoor advertising, colored movie films; also 
colored calendars, blueprints, plans for stock 
designs, and special blueprints for houses, barns 
or garages. 

In addition to the above material, Mr. Bran- 
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ton explained what his department had done 
in the way of creating public interest, such as 
the issuance of inserts, colored broadsides and 
blotters. He exhibited samples of outdoor 
publicity furnished by the association showing 
pictures of homes, and bearing the inscription 
‘*Seleect your home from our many designs,’’ 
Mr. Branton said there was nothing so power- 
ful in the way of attracting human interest as 





P. T. LAXNGAN, CAIRO, ILL.; 
Who Participated in Discussions 


outdoor billboards, colored moving films ete. 
The speaker said that in order to help the deal- 
er in this eampaign of home ownership the 
association has backed up the members by 
supplying them with estimates of cost. ‘‘A 
plan book is a silent salesman for your prod- 
uct by creating a desire on the part of the 
public for building a home,’’ said Mr. Bran- 
ton. 

He urged the dealers to take more plan 
books and ereate a desire for a home among 
the people in the community in which the mem- 
bers reside and «do business. He cited many 
instances of publicity pointing out that it is 
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cheaper to own a home than pay rent, on which 
the dealer could capitalize. 
Prizes for Model House Exhibits 

F. W. Weinel, of Columbia, said there had 
been much favorable comment on the model 
house exhibits. There were fourteen models 
exhibited and only five prize winners. He 
spoke of the value of such exhibits in inspiring 
the boys entering the contest, as well as the 
members of his family and others coming in 
contact with him. Such contests also bring 


out new ideas for homes, and in this way minia- 
ture models will raise the standard of home 
construction in any community and create the 
home owning instinct. Mr. Weinel then an- 
nounced the prize winners as follows: 

First prize—Boys of the Feitshan School, 
Springfield, Il 

Second prize—LaSalle-Peru High School. 


Third prize—Harold Pelton, of the Rushville 
(11l.) High School. 


en prize—George J. Keller, of Columbia, 


Cyrus Hill and 
Charles Scatsdate, of Waterloo (iIll.) High 
School. 


Special prize of $25—Homer E. Dremann, Wal- 
nut (IIL) High School. 

Other creditable entries in the competition 
were those of Earnest Cheeseman, Union Street 
School, Freeport, Ill.; Paul D. Hesselman, Hay- 
Edwards School, Springfield. Ill.; Elmer Krause, 
Bloomington High School, Bloomington, Ill; 
Magnolia Township High School, Magnolia, IIl.; 
Henry Township High School, Henry, Ill.; Clar- 
ence Brown, Henry, Ill.; Jonothan Rowell, 
Bloomington High School, Bloomington, Il; 
Walter Kaeser, Marion Township High School, 
Marion, Ill. 


Business Stimulants and Home. Financing 

The discussion on ‘‘ Business Stimulants and 
Home Financing’’ was led by G. F. Colton, of 
Rockford, who said that in every community 
there is a normal volume of business with which 


Fifth prize—George Binder, 





how ‘‘can we best proceed to bring into be} 
a financing corporation for home building pup. 
poses, similar to that employed by the automo. 
bile industry.’’ 

J. M. Lyon, of LaHarpe, spoke of the goog 
work being performed by the building and logy 
association in his community by interesting 
the young people in investing their savings ig 
such an institution. 


P. T. Langan, of Cairo, said there are gix 
good building anc loan associations in that 
city. As a result of a codperative campaj 
sixty-five prospective home owners have been 
lined up. These institutions in Cairo loan 66% 
percent of the amount of the property, but 
Mr. Langan wanted to know how the prog 
tive home owner could raise the balance. Ip 
this connection Mr. Colton urged the members 
to consider the second mortgage plan for 
financing homes and taking care of the 33% 
percent balance, which in many cases ig the 
stumbling Llock to the prospective home owner, 


The work performed by the legislative com. 
mittee during the last year was outlined b 
J. A. Bryden, of Springfield, who said that the 
committee’s activities had been mainly di- 
rected toward tax, lien laws and other bills 
inimical to the retailers’ inierests, which have 
come up during the interval. 





Left to right: John B. Bruso, of Collinsville, George F. Colton, of Rockford, H. 8. Har- 
grave, of Hillsboro, A. E. Weaver, of Moweaqua, R. F. Puddock, of Pana, and H. Hi. 
Sonneman, of Vandalia, inspecting a piece of lumber during the course of the Illinois 


convention 


the average retailer has been satisfied. In or- 
der, however, to create a larger volume it is nec- 
essary to adopt aggressive measures. In this 
connection he suggested following up the sale 
of an automobile in the community by point- 
ing out to the new car owner the necessity for 
a garage and thus sell the material for such a 
structure. Other means of stimulating busi- 
ness, the speaker said, are plan books. An- 
other method is to interview owners of unim- 
proved homes and point out the advantages of 
hardwood flooring. A little direct advertising 
will probably stimulate the demand for sleep- 
ing porches, pergolas ete. 

In regard to home financing, Mr. Colton said 
that the retailer should be well posted as to 
where money can be obtained to help the wage 
earner erect a home. He urged the members to 
boost their local building and loan associa- 
tions, which need more savers to invest their 
funds. Local dealers, the speaker said, are 
promoting their own business when they invest 
in building and loan associations. He cited 
various plans for financing the erection of a 
home for the man of small means, and told 
what other dealers are doing in paving the way 
for financing home building. 

F. C. Wenthe, of Effingham, wanted to know 


O. B. Archibald, of Cairo, led the discussion 
on ways of reducing overhead. He stressed the 
importance of watching closely the small de- 
tails and stopping the leaks. ‘‘ Eliminate lost 
motion in getiing out orders,’’ said Mr. Archi- 
bald, ‘‘and see that equipment is kept in re- 
pair and ready for use at all times. Keep 4 
check on your truck operations, especially cost 
of tires.’? The speaker said that he had found 
solid tires more economical for his delivery 
purposes than pneumatics. Another way of 
reducing overhead is care and order around 
the retail yard, which means lower insurance 
rates. . 

In the discussion that followed the opinion 
was expressed that one of the best ways of 
reducing overhead was to study how to increase 
the volume of business, or reduce the necessary 
expenses connected with the operation of a re 
tail yard, and that means more hard work for 
the retailer; in other words, decrease costs by 
increasing volume. 


Successful Collection Methods 
The last subject discussed at the afternoon 
session was ‘‘Successful Collection Methods,’ 
in which J. B. Bruso, of Collinsville, outlined 
the gift campaign fostered by the Civic Ass0- 
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, 
gation, and put on in Collinsville recently, 
whereby with every dollar paid in on account 
the person received a ticket entitling him to a 
chance in the drawing for a valuable gift. 
This campaign, said Mr. Bruso, cost the retail- 
er 1 percent of his collections, but produced 
splendid results. The campaign ran for sixty 
days during which time something over $700,- 
900 was taken in in that community. An in- 
stance was related whereby when a sale of ma- 
terial is made and the purchaser signs the re- 
ceipt for it, he also signs a promissory note 
for the amount at the same time, which in- 
sures payment of the material when due. 
Adjournment was taken at 5:30 p. m,. 


THURSDAY FORENOON SESSION 


After a couple of vocal selections by the 
Kewanee male quartet, the session resolved 
itself into a roundtable discussion of some of 
the perplexing problems that confront the lum- 
ber retailer, H. S. Hargrave, Hillsboro, IIL, 
officiating as chairman. 


Free Delivery of Lumber 


A discussion of the question ‘‘When is a 
town large enough to justify free deliverv?’’ 
was led by J. T. Ewing, of Effingham. While 
the direct question propounded remained un- 
answered, the discussion brought out many 
interesting and widely differing opinions, as 
was to be expecte, in view of the varying 
conditions under which the dealers present 
operate, some of them being located in large 
cities, others in smaller towns situated on 
hard roads, while still others are still ‘‘in the 
mud,’’ 

Mr. Ewing was strongly of the opinion that 
under existing conditions dealers who wish 
to give real service are practically obliged 
to deliver their goods to the job. On the 
ordinary building job, ‘‘time is of the es- 
sence,’’ as the lawyers say in drawing up con- 
tracts. With high-priced carpenters or other 
mechanics idle on the job, awaiting material, 
as often happens, the time element is im- 
portant. 


One advantage of doing your own delivering. he 
said, is that your man is trained to the work and 
will unload and pile the lumber carefully, whereas 
if you have a drayman haul it. he will often throw 
it out roughly, and pile it without care, so that 
it will not show up nearly so w Il as if properly 
handled. Another point to consider is that your 
truck driver can be a considerable business asset 
to you, provided he is a good natured. likable sort 
of fellow. He gets around among the contractors, 
earpent' rs, and other users of lumber, and if he 
is well liked by them. he ean do you a lot of good. 

As for myself, I am thoroly sold on the proposi- 
tion of delivering evi rything we sll. Of course, it 
should be understood that practically all of our 
trade is within the city. which has a population of 
about 5,000. We are not often called upon to de- 
liver anything outside of the city limits. People 
buy almost everything els« on a delivered basis, 
and they are coming to take it as a matter of 
course that the price quoted includ:s delivery. In 
my opinion, we lumb'rm n must conform to the 
established custom and give the people what they 
expect, namely, delivery service. 

As to the delivery of trifling quantities, which 
of course is an annoying asp ct of the question, we 
make it a rule to deliver even a bundle of lath or 
4 bunch of shingles, with the same apparent cheer- 
fulness that we deliver larger quantities. (You 
will notice that I said “apparent.”) In such cases, 
we console ourselves with the hope that these 
= purchasts may lead to larger transactions 

er. 

We have found that it costs us about $1 a thou- 
sand feet to deliver lumb r. As already said, vur 
trade is practically all in the city limits, so that 
the longest haul does not exceed three miles. The 
above cost of $1 a thousand feet includes the 
driver’s wages ($90 a month), maintenance of the 
trucks and depreciation. 

As to how large a yard should be to justify 
Maintaining delivery. service, I would say that any 
yard that has to deliver as much as $50.000 worth 
of material a year can do its own deliv: ring cheaper 
and more satisfactorily than by turning it over to 
local draymen or handling it in any other way. 


In answer to the question as to whether 
trucks or teams afforded the cheapest method 
of delivery, Mr. Ewing emphatically stated 
that in hig judgment delivery by trucks had the 
team proposition ‘‘beat to death,’’ as re- 
gards economy and efficiency. 


Joseph Paddock was strongly opposed to the 
whole idea of the lumberman furnishing de- 
livery service, and said that his company would 
be more than glad to cut it all out if other 
dealers operating in the same territory would 
do the same. He said that recent analysis 
of the company’s yards, dividing them into 
three groups, one composed of yards which 
do not deliver at all and own no delivery equip- 
ment; another composed of yards of medium 
size, where delivery service is maintained; and 
a third group composed of the larger yards, 
also delivering, showed that the group that 
gives no delivery service last year returned the 
largest percentage of profit of any of the 
three groups. 

P, T. Langan, of Cairo, said that some time 
ago he had been obliged to purchase a heavy 
capacity truck, and that since adding this 
piece of equipment, he sends lumber out a 
distance of fifteen to twenty miles from Cairo. 
As a result, he gets a good deal of business 
that he would not otherwise handle. Mr. Lan- 
gan said that on these deliveries, he charges 
the actual cost of the service. 

Joseph J. Springman, manager Springman 
Lumter Co., Alton, Ill., said that average cost 
of deliveries made by his company in 1923 was 
3 percent of the retail price of the lumber sold. 
This cost includes drivers’ wages and other 
operating expenses, upkeep and depreciation. 

















JOIIN M. LYON, LA HARPE, ILL. ; 
Elected Director for District No. 3 


Mr. Springman attributed the ability of his 
company to deliver at this low cost to the 
fact that its truck equipment includes units 
ranging from one to four tons. 
trucks are used only for capacity, or practi- 
eally capacity, loads, the lighter units being 
used for the smaller deliveries. 


Arrangement of Yards 


An interesting discussion on the arrangement 


of retail yards was conducted by W. W. Til- 
den, of the Corn Belt Lumber Co., Blooming- 
ton, Ill. Mr. Tilden described the layout of 
his own extensive and uptodate retail establish- 
ment, a large map of which was affixed to the 


wall so that all could gain a clear idea of the 
arrangement. This plant has a number of very 
interesting features, one of them being a din- 
ing room for the men employed in the yard 


and on the trucks, the number of whom aver- 


ages about twelve the year around. This is 


a room 12x12, equipped with table, chairs ete., 


affording a comfortable place for them to eat 
Another 


their lunches and have their smokes. 
feature which affords Mr. Tilden a great deal 


of satisfaction is a fireproof vault, sufficiently 


commodious to accommodate all the essential 
records. Every foot of the yard surface is 
paved with concrete, so that mud and dust 
are banished. 

Part of the front of the shed is utilized by 


The heavy 


an immense sign, 100 feet long and 40 feet 
high, handsomely painted in colors, with a pic- 
ture of an attractive residence and the legend: 
‘*Why pay rent? Own your own home. Plans 
and specifications furnished free.’’ This sign 
aitracted so much attention that it suggested 
to Mr. Tilden the idea that if a mere picture 
of a house would arouse such interest, an 
actual house furnished complete would be an 
even stronger business getter. He accordingly 
built a complete 3-room bungalow inside of the 
big display room in the shed, which room meas- 
ures 24 feet square. This bungalow was then 
furnished in the most attractive and uptodate 
style, and opened to the public for inspection. 
Over 4,000 people, including 700 women, visited 
it the first day, and people are still coming to 
the yard daily to see this feature, which is a 
permanent fixture. Mr. Tilden called attention 
to the fact that this demonstration bungalow 
was described in detail in‘a fully illustrated 
article appearing in the AMERICAN LUMBER- 
MAN of Oct. 20, 1923, at the time the exhibit 
was completed and opened to the public. 


Uses Self-Dumping Trucks 


Mr. Tilden is enthusiastic regarding his 
truck equipment, as he feels that he now has 
something in that line that exactly fits his 
needs and is giving splendid service and sat- 
isfaction. As he handles coal, sand, and other 
building materials, he needed trucks that 
could be used for delivering these commodi- 
ties as well as lumber. He said that after 
four or five years of investigation, which 
included a number of consultations with the 
motor truck department of the AMERICAN 
(LUMBERMAN, whose advice and suggestions, 
he said, had been of great value, he finally 
installed four GMC trucks, with steel bodies, 
11-foot beds, 5 fect wide, equipped with 
double acting end gates and automatic dump- 
ing mechanism. With this equipment, he is 
enabled to deliver coal, san‘, brick ete., and 
then, without any change in the equipment 
except dropping the end gate, use the same 
body for delivering !umber. 


Influence of Hard Roads 


Introduction of the subject of the effect 
of hard roads on the city vard and the eoun- 
try yard, led to a very interesting diseus- 
sion, opened by R. T. Paddock, of Pana. It 
was fully realized by those participating, that 
the development of the motor truck and of 
hard roads has brought in its train certain 
ethical questions which ean not be ignored. 
Much of the diseussion centered around the 
question of to what extent a dealer is justi- 
fied in extending his deliveries into the terri- 
tory of his competitors. It was pointed out 
that, contrarv to the general impression, this 
is not altogether a one-sided proposition where 
the small town is entirely at the mercy of the 
dealer in the larger towns and cities who 
send their trucks fifteen to twenty-five miles, 
or even further, into surrounding country. As 
Mr. Paddock pointed out, the motor truck is 
a two-edged weapon—to use a rather awk- 
ward metaphor. ‘‘Hard roads run_ both 
ways,’’ said Mr. Paddock, ‘‘and if the deal- 
er in the big town continues to encroach on 
the territory of the small dealer, he will find 
the little fellow hauling lumber into the big 
town. It will be more to the interest of the 
city retailer to serve and work with the small 
retailer than to come into his territory and 
take away his customers.’’ While this was 
an entirely new idea to many present, the 
statement was made from the floor that in 
one of the larger cities of Michigan, re- 
tailers located at small towns adjacent are 
delivering lumber by the truck load right 
under the noses of the big dealers, the amount 
of business thus annexed by the small deal- 
ers having reached a percentage that is caus- 
ing some concern to the city dealers. 

‘‘The whole matter resolves back into the 
question of whether that which we have 
preached from this platform, namely ‘codpera- 
tion,’ is to be our guiding principle,’’ said Mr. 
Paddock. ‘‘If it is not, then what are these 
meetings for???’ J. L. Du Plain, Toluca, M1L., 


(Continued on page 78) 
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Northwest Iowans Advised to Push Homes and Better 
Equipment for Them—Stock to Fit Customer's Pocket 


[Special telegram to AMERICAN LUMBERMAN] 

Fort DopcE, Iowa, Feb. 21.—Custom is that 
the Northwest Iowa Tumbermen’s Association 
hold its annual meetings alternately here and 
in Sioux City, Iowa, and because last year’s 
meeting was held in Sioux City, the twenty- 
ninth annual is now in session in the gypsum 
center of the United States, with a registra- 
tion of nearly 200 the first day of the two-day 
assembly. The gathering is being held at the 
commodious Wahkousa Hotel. 

The formal business session opened at 2:30 
Wednesday afternoon with an address of wel- 
some by Judge W. H. Hensell, of this city, 
who said that the time has come when lumber- 
men should realize that their business is one 
cog in the general business machine, but that 
the injury of any cog is also an injury to all 
other business. During the war and following 
it, a number of cogs were broken, and this is 
still an impediment, but the trouble is that 
each business thinks it is the only one hurt. 
For a long time the farmers have been putting 
up a raven’s wail, but the fact is that other 
lines of business have been damaged as much. 
Farmers who are progressive and up to date 
in their methods, tor example, the dairy farm- 
ers and those who raise plenty of chickens, are 
making more—many of them several times as 


’ much—on 160 acres than those who refuse to 


produce anything except the staples, such as 
hogs and eattle or corn and oats, even when 
they farm double the number of acres. 


Too Many Laws, Says Judge 


Being an attorney, Judge Hensell is advised 
whereof he speaks. He said that we have too 
many laws. For example, at one session of the 
California legislature recently 3,750 new bills 
were introduced. Iowa, said Judge Hensell, 
should have its statutes cut down to about one- 
third and put into simple language so that any- 
one can understand what the laws mean. For 
instance, the Iowa mechanics’ lien law is so 
worded that no one really knows what it does 
mean. 

Expert Talks on Gypsum 


President H. A. Morrill, Sioux City, Iowa, 
on behalf of the Northwest Iowa Lumbermen’s 
Association, gave a brief response to the words 
of welcome, and then introduced Virgil G. 
Marani, chief engineer of the Gypsum Indus- 
tries, Chicago, and also member American So- 
ciety of Civil Engineers and other similar or- 
ganizations, who is one of the best posted men 
on the manufacture and uses of gypsum. Mr. 
Marani’s address was fully illustrated with 
lantern slides showing mining uses, fire re- 
sistance tests, and other interesting views of 
this industry, in which Iowa ranks second in 
production in the United States, practically all 
of Iowa’s production being at Fort Dodge. 
New York State ranks first, but its production 
is scattered among several producing points. 
The use of gypsum is increasing rapidly, and 
is more advanced in Canada than in the United 
States. 

Mr. Marani’s able presentation was followed 
by the annual address of President H. A. Mor- 
rill, Schoeneman Lumber Co., Sioux City, Iowa, 
who stated that the growth of the Northwest 
Iowa Lumbermen’s Association during the 
last year has been fairly satisfactory, but still 
there are a good many retail lumbermen in its 
territory who are not members. The associa- 
tion now has 168 members and twelve associ- 
ate members, these latter being wholesalers 
and manufacturers. Last year a resolution was 
passed at the Sioux City meeting to the effect 
that each member should get a new member 
during the year, but that has not been lived up 
to, or the increase in membership would have 
been much larger. One of the duties of the 
secretary will be to prepare a roster of all the 
lumber dealers in this territory, designating 
those who are members of the association and 
those who are not. ‘‘If you find a non-member 


dealer in your town when you receive this list, 
there is only one thing for you to do,’’ said 
President Morrill, ‘‘and that is make it your 
special business that this non-member join 
the association. There is absolutely no ques- 
tion as to the benefits of such membership, 
and the cost is low. Besides, the effect on the 
general public when men in a line of business 
think enough of it to become members of their 
trade association, is that the public has more 
respect for the men and for their business.’’ 

President Morrill said that he has a hobby 
and he thinks every man has a right to trot 
out his hobby at least once a year and tell 
about it, whether it is any good or not, and 
his hobby is the lumber dealer’s duty to his 
community. To get the right idea on this 
matter, the lumber dealer should imagine 
himself as purchasing agent for his com- 
munity for the goods it wants to buy in his 
line; and he should be governed just as if 





AVE your local newspaper 
print a list of buildings and 
homes erected during the last 
year with pictures, and support it 





with good advertising, encourag- 
ing people to build homes first. 
—JoHN SMITH, Spencer, Iowa. 











he were being paid for his services in get- 
ting what was needed at the best possible 
prices. Besides getting what is wanted, he 
should try also to educate the community as 
to what it should want, for its own best in- 
terest, so that the money spent will secure 
the greatest returns. Why inflict on the pub- 
lie the burden of paying more than it should 
by refusing to sell anything but the best 
kinds of lumber, when, for many uses, less 
expensive will do just as well and save the 
customer money? 


Creating New Flooring Business 


For a specific example, President Morrill 
told of a retail yard of not very large size, 
which had never handled anything in oak 
flooring except clear and select. Numbers 1 
and 2 common oak flooring were added and 
sold splendidly. These were offered at s0 
much per room of stated sizes, not by the 
thousand feet, the idea being to try to create 
new business in relaying old floors. Women 
are the buyers when old floors are replaced 
by oak, and they do not understand the per 
thousand feet prices, but fully understand 
the other way of quoting prices, This cam- 





Make a survey of your community to 
learn its needs in buildings. There should 
be collective advertising by retailers and 
wholesalers. Local newspapers are the 
best mediums for advertising. Keep clip- 
pings from trade papers and use free helps 
from associations. Advertise when busi- 
ness is dull to make it good and adver- 
tise when business is good to keep it 
good.—_JOHN GRANT, Rolfe, lowa. 











paign was put on during the winter when ¢q). 
penters were idle, and several carpenter, 
were so much pleased with the idea that they 
took it upon themselves to make a house 
house canvass to get this floor laying wor, 
and were strong for that retail lumber firm 
with the result that carloads of Nos, 1 anj 
2 oak flooring were sold by it, and then jt 
offered short lengths in oak flooring—nothiy 
over 18-inch—and carloads of these shor 
lengths were sold, of course at a much lowe 
price than other. grades, but still, for oj 
houses, this was good enough. Every earefy 
housekeeper takes a special pride in hard. 
wood floors in her home, he said, and thege 
hardwood floors are much more sanitary and 
easier to take care of than carpets, and more 
artistic with rugs. 


Committees Announced 


President Morrill then announced the fol. 
lowing committees: 

Nominating—John Smith, Spencer, Iowa; 
Martin Ausland, Emmetsburg, Iowa; William A, 
Wiegert, Palmer, Iowa; J. C. Larkin, Moville, 
Iowa; E. H. Townsend, Fort Dodge, Iowa. 

Resolutions—J._ T. Grant, Rolfe, lowa; E. A. 
Williams, Fort Dodge, Iowa; E. M. Stewart, 
Cherokee, Iowa. 

Auditing—Edward Henrich, Alton, Iowa; E. T. 
Lindeberg, Sioux City, Iowa. 

R. L. Williams, of this city, was secretary- 
treasurer of the association until a short time 
ago, but he gave up the lumber business and 
is attending medical school at Iowa City, and 
the board of directors appointed George H. 
Kiefer, Pocahontas, Iowa, secretary-treasurer, 
His report showed a balance in the treasury 
of $696.17. 

A telegram was read stating that the out- 
look is favorable for a reduction of the 
freight rate on lumber from the Pacific coast 
to Iowa points to 67 cents, which is 5 cents 
less than the present rate. 

G. D. Rose, president Northwestern Lun- 
bermen’s Association, who will address the 
association tomorrow, was then presented to 
the members assembled, as were also M. &. 
Stokey, Des Moines, Iowa, director and Will- 
iam H. Badeaux, secretary of the Northwest: 
ern Lumbermen’s Association. 

The directors in the Northwest Iowa Lum: 
bermen’s Association are: 

L. R. French, Hawarden; W. W. Howard, 
Pocahontas; S. A. Lincoln, Alton; F. M. Fink- 
bine, Storm Lake; F. I. Gardiner, Webster City; 
Martin Ausland, Emmetsburg; J. T. Grant, 
Rolfe; W. I. Weart, Cherokee; John Smith, 
Spencer; E. H. Townsend, Fort Dodge. 

Wednesday evening there was a _ theater 
party for the lumbermen and their wives and 
friends at the Princess Theater. 


THURSDAY MORNING 
[Special telegram to AMERICAN LUMBERMAN] 

Fort DopGE, Iowa, Feb. 21.—The morning 
session opened with a discussion on advertis- 
ing led by J. T. Grant, Rolfe, Iowa, who said 
that home building campaigns in larger cities 
are all right, but not in small towns because 
many of these are well supplied with homes. 
Towns not growing have homes for sale at 
reasonable prices. Lumbermen, he declared, 
should talk more about better building equip 
ment, for to farmers it is best not to talk 
much about autos as the auto is more of & 
competitor than the other lumber yard. In 
brief, Mr. Grant said further: 

Educate people to buy necessities instead of 
luxuries; tell them that autos are worn out ip 
three years compared with buildings that 1 
many years. Make a survey of your community 
to learn its needs in buildings. There shoul 
be collective advertising by retailers and whole- 
salers in some lines. Local newspapers are the 
best medium for advertising. Anyone who can 
talk can write advertisements, if one writes the 
same as one talks to sell goods. Keep clippings 


from trade papers and use free helps from as 
sociations and advertise when business is dU 
to make it good and advertise when business is 
good to keep it good. Few lumbermen spen 

percent of sales for advertising but other lines 
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spend 3 to 10 percent. Seventy percent of the 
autos are sold on deferred payments. A better 
plan is needed for selling homes on partial pay- 
ments. Know your goods, read trade papers, at- 
tend meetings like this one, and don’t be calam- 


ity howlers. 

John Smith, Spencer, Iowa, continued the 
discussion by saying that the farmers of this 
section are far from broke, but have been us- 


Connecticut Dealers 


[Special telegram to AMERICAN LUMBERMAN] 

BripGeporT, CONN., Feb. 20.—Lumbermen 
from the four corners of Connecticut, with a big 
eoterie of visitors from other New England 
States and from New York, today staged the 
most successful annual meeting in the history of 
the Lumber Dealers’ Association of Connecticut. 

It was the thirty-second annual of the asso- 
dation and by far its largest. The ‘‘ baby 
blizzard’’ that started last night and was rag- 
ing with unabated fury this morning failed to 
have any effect on the attendance. 

The morning session was taken up with com- 
mittee meetings and special gatherings, while 
the afternoon session was given to discussions 
for their own personal good. These sessions 
were followed tonight by a banquet at 6:30 in 
the Stratfield, Bridgeport’s leading hotel. It 
was a typical New England winter day and the 
lumbermen were glad to stay indoors for an old 
fashioned gabfest. There was no log fire and 
many of the backwoodsmen missed this, but the 
halls of the Stratfield radiated hospitality and 
royally did the association men and their 
guests enjoy the pastime of being good fellows. 


Officers’ Reports 


President John C. Barry opened the meeting 
with a speech of cordial welcome, and con- 
gratulated the association on the fact that 
every seat in the hall was filled. 

Secretary William J. Riley then read his re- 
port, prefacing his remarks by saying that a 
large part of the detail work of the association 
is now being taken care of by Secretary Paul 
8. Collier, of the Northeastern association. 

An outstanding feature of the work of your 
association was that carried forward by John 
A. Dodd, our representative from Connecticut on 
the committee on traffic, said Secretary Riley, 
to get some relief from the unfair discrimina- 
tion during the severe car shortage and poor 
service of last winter and early spring. Thru 
his efforts and those of representatives of other 
associations the railroads agreed to allow build- 
ing materials to move more freely in New Eng- 
land territory. As a result of the activity 1,325 
applications for permits were filed; 450 permits 
on new business were issued and 910 cars held 
at junction points were released for New Eng- 
land points. 

Secretary Riley spoke at length on the ad- 
vantages of district groups and earnestly 
encouraged the organizing of many such groups 
thruout this State so that the entire member- 
ship will be affiliated with some particular 
group. He closed his report with expressions 
of indebtedness for assistance he has received 
on all sides from association members. 


Sees Bright Outlook for First Half of 1924 


President Barry spoke briefly of the outlook 
for general business in 1924. Under this 
head he said that in December, 1923, judging 
from replies received to a questionnaire, busi- 
ness was very much greater than the average 
for December in five preceding years. The 
president declared the outlook was bright for 


— activity in the first six months of 


According to the president, a forecast was 
made this time last year for 1923 and we were 
told that we might look for a good business in 
the first half of the year, but the experience of 
many of our Connecticut dealers proved that the 
last half was better than the first half. We 
must not overlook the fact that construction 
Started will be completed and if our dealers are 
alive to their interests there is no good reason 
why 1924 should not be equally as good as 1923. 


President Barry specially emphasized the 
great need for and many advantages that could 
accrue from the formation of more building and 
loan associations. He stated that at the pres- 
ent time there were only forty such associa- 
tions in the State. He spoke of the wonderful 
*pportunity afforded Connecticut retail lumber 





ing their income to pay off old debts and thus 
have been reéstablishing their credit. Have 
your local newspaper, he said, print a list of 
buildings and homes built the last year with 
pictures and support it with good advertising, 
encouraging people to build a home first. 

EK. 8. Henrich, Alton, Iowa, insisted that 
service and merchandise should be as adver- 


dealers for personally getting back of building 
and loan movements as one of the best meth- 
ods for increasing business. 

He emphasized the fact that the building 
of homes is a community asset, as is also the 
successful merchant. He said that if one would 
analyze the business methods of a successful 
dealer it would be found that his success was 
attained not by cutting prices but rather by 
service to his friends and a study of the com- 
munity needs. 

The president closed his remarks with a plea 
for the organization of groups in all parts of 
the State, and said that the association was 
in a better position to render service to its 
members than at any time in its history. 

At the conclusion of his address President 





JOHN C. BARRY, 
Portland, Conn.; 
Retiring President 


WILLIAM J. RILEY, 
Hartford, Conn.; 
Retiring Secretary 
A. Richards who read a 
paper on standardization. 


Barry introduced E. 


Edmund F. Hunt and J. A. Mahlstedt 
spoke on the cost of doing business. 


Need for Building and Loan Associations 


Mr. Gillett, secretary of the water works 
bureau of Waterbury, spoke briefly on the great 
need in every town for building and loan asso- 
ciations. He said that if these associations did 
nothing more than make people pay in a sys- 
tematic and compulsory way it would be the 
best thing in the world. 

Paul §. Collier spoke on ‘‘ Association Prob- 
lems.’’ He called attention to the great need 
for concentrating attention on district groups 
which thru actual experience strengthen every 
branch of the trade. He spoke at length of 
the advantages to be gained by the Shippers’ 
Rating Bureau. 


Charles E, Marsh, of the Red Cedar Shingle 


Bureau, said it was necessary for the retailer 
to codperate with the bureau to combat prop- 
aganda circulated by the antishingle people. 


Election of Officers 


Officers were elected as follows: 

President—N. B. Richards, president Man- 
chester Lumber Co., South Manchester. 

Vice president—H. E. Thompson, Watertown. 

Treasurer—H. H. Richards, Westhaven. 

Secretary—Carlton E. Underwood, Norwalk. 

Directors—Richard Warren, New London; 
John G. Schwarz, jr., Bridgeport; John C. Barry, 
Portland, and William J. Riley, Hartford. 


R. H. Murphy was made a director for 1924- 
1925, to take the place of H. E. Thompson, 
newly elected vice president. 


N. B. Richards accepted gracefully the high 


tised, otherwise the advertisement is worse 
than useless, 


Discusses Agricultural Conditions 
J. R. Kolp, of Palmer, Iowa, a banker, then 


took up the discussion on agricultural condi- 


(Continued from page 77) 


Discuss Financing and Building of Homes 


honor bestowed upon him as president, and 


Carlton E, Underwood, newly elected secre- 

tary, pledged his best services for the ad- 

vancement of the interests of all members. 
The Connecticut association is in every 


sense a State-wide organization, its member- 


ship including lumber dealers from every 
county and from nearly every town in the 
State. It prides itself that there is no lum- 
ber association in the country that has more 
progressive ideas or that does more for its 
size for the general welfare of the industry. 

Many of the speeches of today bristled 
with statements that showed Connecticut is 
uot to stand in the background when the 
march of progress is on, and in the ranks of 
business the Lumber Dealers’ Association of 
Connecticut will be content with no other place 
than the firing line. 


Roundtable Talks Feature of Convention 


In many respects this convention was dif- 
ferent from any the association has ever 
held. There were more topics to be talked 
over comprising a wide variety of subjects; 
there were more speakers and in the round- 
table talks every man was on pins and needles 
if he wasn’t actually giving his fellow mem- 
bers his own ideas or trying to let them bene- 
fit by his experience back home. 

Emphasis was given more than once to the 
fact that the Connecticut association is affil- 
iated with the Northeastern Retail Lumber- 
men’s Association and in reality is a little 
brother of the larger organization. In fact, 
at least a score of the Connecticut lumber- 
men attended the recent convention of the 
Northeastern at the Pennsylvania Hotel in 
New York City, and these delegates were 
busy all day telling their friends and neigh- 
bors what transpired in the big town. 


Retailers and Wholesalers Optimistic 


Reports from the retailers and the whole- 
salers, too, from all over Connecticut are 
practically the same—good business that. is 
destined to get better with the approach of 
spring and keep on swelling until floodtide is 
reached in the early summer. A year ago at 
the Connecticut convention this general 
optimism was lacking. Now, however, nearly 
every community in the Nutmeg State has its 
own private building boom and from them 
the lumbermen are reaping benefits. 

In the last year, it was emphasized, the in- 
flow of west Coast lumber into Connecticut 
has been ten-fold what it was in any previous 
year and it is destined to become even larger. 
Several big distributing centers have been 
established by west Coast firms in the last 
twelve months and as these will provide gate- 
ways for the rest of New England the rel- 
ative importance of Connecticut as a lumber 
State is sure to be greatly enhanced. 

Connecticut prides itself on the fact that 
it is leading the way for the New England 
States in the matter of using west Coast lum- 
ber and it feels that it can give its sister 
States in the Northeastern section of the 
country some wise tips on fir, hemlock ete., 
when the occasion arises. 

At the banquet which closed the day’s ses- 
sion of the Nutmeg retailers, it was agreed 
by all that it was not only the most brilliant 
but by far the most largely attended of any 
convention ever held. The speakers included 
John G. Schwarz, jr., toastmaster; F. Wil- 
liam Behrens, mayor of Bridgeport; John 
C. Barry, retiring president; Edward C. Rice, 
of New York City, and Rev. John L. Davis, 
of New Britain. 
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Nebraska Retailers, at Final Session of Annual, Oppose 
Including Odd and Short Lengths in American Standards 


OmABA, NEB., Feb. 18.—While the attendance 
at the thirty-fourth annual convention of the 
Nebraska Lumber Dealers’ Association, held 
in the Rome Hotel on Wednesday, Thursday 
and Friday of last week, was not as large as at 
some of the previous annuals of this association, 
the meeting brought together a representative 
gathering of the retailers of the State. 

Altho dealers located in the larger cities, 
where the building movement has been of large 
proportions, as a rule reported a reasonably 
good trade and favorable outlook, the great 
bulk of the retailers located in the smaller 
towns of the State, and therefore mainly de- 
pendent upon the agricultural trade, reported a 
meager volume of business for the last six 
months, and viewed the future in a much less 
rosy light. However, the corn and alfalfa crops 
last fall were exceptionally heavy, and the hog 
population of the State is at high tide, a com- 
bination which, it is felt, should go far toward 
lifting the State to a higher level of agricul- 
tural prosperity. Most dealers from agricul- 
tural sections were ready to admit that the 
farmers of the State are in better condition 
financially than a year ago, altho they say that 
a long stretch of the road to complete liquida- 
tion of the obligations incurred during the 
period of inflation remains yet to be traveled. 
Good crops and good prices for farm products 


the following nominees, all of whom were elected 
by unanimous vote: 


Nebraska Lumber Dealers’ Association 
President— M. A. Phelps, Wahoo, reélected, 
Vice president—R. L. Schleuter, Kenesaw. 
Treasurer—K. S. Clark, York, revélected. 
Directors—Arthur Melville, Broken Bow; Harry 
Bosserman, Dorchester. 


Nebraska Lumber Dealers’ Insurance Association 


President—Guy Harrison, Grand Island. 

Vice president—R. L. Sehleuter, Kenesaw. 

Treasurer—C. R. Judkins, Upland, rvélected. 

Directors—Arthur Melville, Broken Bow; Harry 
Bosserman, Dorchester. 

An auditing committee was elected as follows: 
E. M. Forsythe, College View; Homer Gray, Lave- 
lock; G. W. Craven, Osceola. 


Resolutions Are Adopted 


The principal resolutions adopted were as 
follows: 


Resolved, That we favor a continuation of our 
cobperative cfforts to eliminate all preventable cost 
in freight and distribution of fuel and building 
materials. 


Realizing and believing that prices of lumb*r and 
building material have reached a lower level since 
the war than the average price of other manu- 
factured products which the agricultural classes 
have to buy, we would urge the manufacturers and 
wholesalers of building material to assist us in 
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discussion, centering around the odd lengths 
and short lengths propositions. It wag the 
consensus that the use of odd lengths, with th 
exception of 9-foot, is impracticable in thg 
territory. Sentiment also was solidly againg 
the acceptance of short lengths, except ag , 
matter of voluntary contract between the buyer 
and seller. When so sold, it was argued, they 
should be bundled with only one length to g 
bundle and have sufficient price differentia) 
made to enable the dealer to dispose of the stock 
at a profit. 

A number of the retailers present said that 
they had been able, thru persistent persona] 
effort, to sell considerable quantities of short 
length lumber. It was agreed, however, that 
considerable educational effort is necessary to 
attain this end, and that it is necessary first 
to educate the yard men so that they will push 
the sale of this material, and that it also jg 
necessary to educate the carpenters so that 
they will order it. The suspicion of the latter 
that the dealer is trying to ‘‘put something 
over’’ on him, in suggesting short lengths, must 
be overcome by showing him that for many 
uses this material is the most economical and 
the most convenient. The farmer, it was pointed 
out, is accustomed to order 16-foot lengths if 
he wants two 8-foot pieces, and 12-foot lengths 
if he wants two 6-foot picces, but it is casy to 





Some of those who attended the thirty-fourth annual convention of the Nebraska Lumber Dealers Association, held in the Rome Hotel, Omaha, 


will greatly speed up the process, and every- 
one is hoping that these essential factors to 
prosperity will be realized during the coming 
year. 

While the registrations exceeded five hundred, 
actual attendance at the sessions was relatively 
small, indicating a lack of interest on the part 
of a eonsiderable proportion of the registrants 
which detracted from the success of the conven- 
tion, a fact which the officers and the more 
active members deplored but were unable to 
remedy. It seems rather unfortunate that so 
many dealers, after incurring the expense of a 
trip to the convention city, will fail to avail 
themselves fully of the addresses and discus- 
sions that have been arranged for their bene- 
fit. In his remarks accepting reélection, Presi- 
dent M. A. Phelps, of Wahoo, very earnestly 
expressed the hope not only that next year’s 
convention would be attended by more retailers, 
but that those who do attend will support the 
sessions by their presence and participation to 
a greater degree than was manifested this year. 


THE CLOSING SESSION 


The final session of the convention, Friday 
forenoon, Feb. 15, was devoted to the consider- 
ation and adoption of resolutions, the presenta- 
tion of a report by the association’s representa- 
tive on the Central Committee on Lumber Stand- 
ards, and election of officers. 

[A report of Wednesday’s and Thursday’s 
sessions appeared on pages 62, 63 and 64 of the 
Feb. 16 issue.—EDITOR. ] 

The report of the nominating committee, pre- 
sented by F. A. Good, of Lincoln, presented 


Neb., Feb. 13, 14 and 15, 1924 


maintaining the present fair and equitable price, 
considering the cost of production. 

Resolved, That we are in sympathy with the 
memb'rs of congr’ss who are making an earnest 
effort to bring r licf to the farming communitirs by 
way of a high tariff on wheat, to the end that the 
difference will not be so great between the price of 
what the farmer has to sell and the price of what 
he has to buy. 

We favor all efforts to advance the prices of farm 
products, so that all engaged in that vocation will 
receive a fair and just remuneration for their 
labor and investment. 

Resolved, That we deplore the dearth of car- 
penters and other artisans in the building trade, 
and heartily commend for extension in our public 
schools the manual and vocational training depart- 
ments and urge that the work done there be di- 
rected toward greater practical results. 

A resolution was adopt d, expressing the sense 
of loss which the association feels in the death dur- 
ing the last year of a number of its most prominent 
and useful memb-rs, the following being named: 
George A. Hoagland, C. H. Walrath, D. C. Brad- 
ford, C. C. Van Kuran, J. H. Erford, A. J. Wheeler, 
W. D. Easely. 


The auditing committee presented a report 
certifying to the correc‘ness of the records and 
accounts of Secretary E. E. Hall. 


Standardization Is Discussed 


F. GC. Krotter, of Palisade, the association’s 
representative on the Central Committee on 
Lumter Standards, presented a report in which 
he told of the work done at the several meet- 
ings of the committee held during the year, some 
of which he attended, while others, by reason 
of illness in his family and other causes, he 
was unable to attend. 

The reading of this report was followed by a 


show him that he can just as well save the labor 
of cutting, and also that the 8-foot and 6-foot 
pieces will load into his wagon or truck more 
conveniently than the longer stock. By patient, 
consistent work along these lines, it was argued, 
a considerable outlet for short lengths can be 
created, but it was the unanimous opinion that 
short length stock must be bought at a sufi 
cient price differential to warrant the dealer 
taking the time and trouble necessary to edu- 
cate his trade to use it. 

At the conclusion of the discussion, a resolv- 
tion was adopted to the effect that the associa- 
tion was opposed to including odd or short 
lengths in the Ameriean lumber standards; and 
against the acceptance of these classes of stock, 
except as a matter of special contract, with 
appropriate concessions in price. 

After a brief session of the insurance de 
partment for the purpose of confirming the nom 
inations presented by the joint nominating com- 
mittee, as printed above, the convention ad: 
journed. 


THE ENTERTAINMENT 


On Thursday evening, the visiting dealers and 
their wives attended an entertainment provide 
by the Omaha dealers in lumber and _ building 
materials, held in the Chamber of Commerce 
rooms on the seven‘eenth floor of the Woodmet 
of the World Building. The program included 
several numbers by the Higgins orchestra, ‘‘hit- 
ting on all six,’ and an excellent minstrel 
show put on hy ‘‘the lumhermen’s 2x4 mil 
strels,’’ and featuring the Floor-y Door-y Set 
tette. At the conciusion of ihe program, 4 
buffet luncheon was served, followed by dancing: 
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Texas Forestry Association and Mill Managers Confer 
on Plans for Reforestation of the Lone Star State 


LurKIN, TEX., Feb. 18.—The Texas Forestry 
Association and the East Texas Mill Managers’ 
Association held a joint meeting in this city on 
Feb. 15 and 16. With the two organizations 
met also a special committee of eleven ap- 
pointed by Gov. Pat Neff of Texas to draft a 
reforestation program to be submitted to the 
legislature. ‘‘The meeting,’’ said R. A. Gil- 
liam, of Dallas, vice president of the Texas 
Forestry Association and member of the spe- 
eial committee, ‘‘is being held for the purpose 
of acquainting the people of east Texas with 
the work of the forestry association and to 
formulate a basis for the association’s future 
activities; to investigate conditions and to pre- 
pare for the legislature a program based on the 
results of the investigation.’’ 

After invocation made by the Rev. Dr. Solo- 
mon, Senator I. D. Fairfchild delivered the 
address of welcome. W. G. Jones, of Waco, 
president emeritus of the Texas Forestry Asso- 
ciation, briefly reviewed the history of the 
organization, and outlined its aims. 

Vice president Gilliam then called Watson 
Walker, of Diboll, to the chair and the latter 
introduced E. O. Siecke, State forester, who 
made a brief report on the State forestry de- 
partment ’s work. One of the principal achieve- 
ments of the department, he said, has been the 
installation of the patrol, the first year of 
which reduced the number of fires, the second 
reduced the number another 10 percent and 
further reductions have been apparent in suc- 
ceeding years. 

Chairman Walker next called upon J. Lewis 
Thompson, of Houston, who spoke on ‘‘For- 
estry and the Public Welfare.’’ Mr. Thomp- 
son said that the association’s problem is to 
sell the forestry program to the legislature. 
The million and a half acres enclosed in small 
farms, he said, are safe, but it is the larger 
forests that require public help. He empha- 
sized the need of fire protection and said that 
nature if unhindered would do much to solve 
the reforestation problem. 

The next speaker was F. H. Burmeister, of 
Christine, Tex., member of the legislative com- 
mittee, who made an impressive talk on forest 
conservation. The speaker referred to taxation 
as one of the important factors in the forestry 
problem. 


FRIDAY AFTERNOON 


Immediately after the opening of the after- 
noon session, Chairman Gilliam announced the 
following committees: 


Nominating—Senator I. D. Fairchild, Lufkin; 
0. M. Stone, Jasper; E. L. Kurth, Lufkin. 

Resolutions—Leonard Tillotson. Sealy; Watson 
Walker, Diboll; Mrs. Ben F. Boydstun, Greenville ; 
J. Lewis Thompson, Houston; Representative T. 
H. Burmeister, Christine. 


The first speaker of the afternoon meeting 
was H. L. McKnight, secretary of the Nacog- 
doches Chamber of Commerce. Mr. Me- 
Knight’s theme was education in its relation 
to a forestry program. 


gt to the activities of demagogic politi- 
cians, Mr. McKnight d:clared that so long as can- 
didates for office discuss policies only with a view 
to obtaining vut's “such questions as reforestation 
will remain in the background, neghcted and un- 
solved. Sometimes I am ready to say that with 
the exception of the bolsh: vists the demagog is 
the greatist menace to the perpetuation of a free, 
self-governing democracy. With unthinking voters 
rallying to the seductive appeal of unprincipled 
demagogs, your cause, the conservation of the tim- 
ber supply of Texas, must bide its time. Not that 
I would advise you to k-ssen your efforts to secure 
Wise legislation dealing with the timber supply, 
but that I would couns.1 you to reinforce and in- 
crease your patience in dealing with the human 
element involved. 

‘We are more and more trying to render public 
Service. We are hooking to our capitals, State and 
National, for service that should be rendered by 
the local eommnunity. En:rgy ix dissipated by dis- 
tance. With this-in mind, I am thinking that it 
will take an army of forestry patrolmen working 
out of Washington to reforest the same area of 
east Texas cut over lands that could be looked after 
4 two intelligent husky east Texas lads, if only 

e lads knew and understood. Likewise, it will 
require the services of a brigad® of patrolmen work- 
ng out of Austin or College Station to du the work 


that could be done by a handful of country school 
boys, if the boys only knew and understood. 

“Let us teach our own people the startling facts 
about the rapidly disappearing timber supply. 
Let us point out the interest future generations 
will have in our methods of dealing with the re- 
source undcr our control. Let us face the naked 
truth that economic waste is but another name 
for sin. Let us b:gin to teach our school boys and 
girls how nature tries to heal every wound, to re- 
cover from every injury, to recoup every loss; and 
that refor:station after all means nothing more 
than to give Mother Nature the opportunity to 
enforce her own laws. Wholesome | gislation is 
need d and will help: and you can probably secure 
it. But the final solution of the problem will come 
by the slower process of education. We ean save 
the timber supply by beginning now with ‘the little 
boys and little girls with flaxen hair and tecth 
like pearls.’ ” 


Ben 8S. Woodhead, of Beaumont, well known 
lumberman and association worker, was the 
next speaker, his subject being ‘‘ Utilization 
and Marketing of Forest Products.’’ Mr. 
Woodhead explained that tho he has been 
a lumberman for thirty years his experience 
has been confined chiefly to the selling end of 
the business. However, disclaiming any special 
knowledge of forestry, Mr. Woodhead said that 
in his view if anything is to be accomplished 
it must be thru efficient organization on the 
part of all who’are interested either directly 
or indirectly in the subject. This includes 





J. L. THOMPSON, 
Houston, Tex. ; 
“For stry and the 
Public Welfare” 


MRS. B. F. BOYDSTUN, 
Greenville. Tex. : 
“Woman's Interest In 
Forestry” 
wholesale lumbermen, who should acknowledge 
their measure of responsibility and bear their 
share of the burden. Referring to the progress 
that has been made in the organization of the 
wholesale branch of the lumber industry, Mr. 
Woodhead said that the wholesalers have first 
cleaned their own houses and put their own 
businesses on a very high plane before at- 
tempting to tell anyone else how to conduct 
his business. ‘‘In fact,’’ he said, ‘*the whole- 
sale lumber business is extremely interesting 
and not particularly profitable, but to insure 
success takes sterling integrity and some 

brains.’’ 

Continuing, Mr. Woodhead said, that exactly 
as wholesalers have proceeded a long way in 
accomplishing results thru collective efforts so 
those interested in forestry may hope to make 
progress in the preservation of trees. Mr. 
Woodhead referred to the recent trip he made 
on which he was impressed with the rapidity 
with which the trees are being cut away. 
Almost as far as the eye could see on either 
side of the right-of-way the country was cut- 
over land. After the sawmills are gone he 
wondered who will pay the taxes.. Much of 
the failure to use cut-over lands for other 
purposes has been due to the fact, Mr. Wood- 
head said, that the lands are better suited to 
the growing of trees. He could not say whether 
there is any profit in growing trees, but he 


assumed that there was not for the reason that 
few have been planted. He inferred, therefore, 
that reforestation is a function of the State. 
He conceived the object of the Texas Forestry 
Association to be to perpetuate the life of the 
forests so far as consistent with the demands 
of commerce and industry and to develop ways 
and means for reforesting the vast cut-over 
areas. 

“Commercial lumber,” Mr. Woodhead said, “is 
any picce, no matter how short nor how narrow nor 
how low in grade it may be, for which there is a 
demand or for which a demand can be created at 
a price that will a the manufacturing and 
stumpage cost. I think it primarily devolves upon 
the marketing end of the industry and those en- 
gaged in that department to initiate ways and 
means of using these small pieces. It is the prov- 
ince of the salesman to be the pioneer in this 
respect.” After the sale is made, Mr. Woodhead 
said, the coip ration of the sawmill manager and 
others is necded. He emphasized the fact that the 
manufacturer can only handle what is commonly 
called waste when the price received is sufficient 
to justify its production and sale. There are many 
ways, however, in which an intelligent salesman 
can substitute lower grads, narrower widths and 
shorter lengths by acquainting himself with the 
use to which the lumber is to be put. 

Mr. Woodhead interspersed thruout his ad- 
dress numerous observations regarding the 
changes in the lumber industry during his ex- 
perience and closed with the declaration that 
the wholesale lumbermen is keenly and directly 
interested in the preservation of the forests 
because the longer they last, the longer he has 
a job. 

When Mr. Woodhead had concluded H. M. 
Mayo, industrial agent of the Southern Pacific 
Railroad, briefly discussed the relation of rail- 
roads to forestry, showing that as large users 
of wood the railroads are vitally concerned 
in the preservation and perpetuation of the 
forests. The next speaker was Mrs. Ben. F. 
Boydstun, of Greenville, member of the special 
forestry committee, whose subject was ‘‘ Wom- 
an’s Interest in Forestry.’’ Mrs. Boydstun 
said: ‘*The lumberman, the shipper, the rail- 
road, the public have all given us the com- 
mercial aspect, the need, the opportunity, the 
privilege of adding to their own affairs; but 
woman’s interest excludes none of these, yet 
includes all. Her interest and the basic prin- 
ciple of her life is that of conserving and pre- 
serving nature’s gifts to man—our natural 
resources.’’ 

Mrs. Boydstun said that as State chairman 
on forestry of the Texas Federation of Wom- 
an’s Clubs, it had been her pleasure during the 
last four years to see aesthetie tree planting 
evolve into a study of forestry conditions, not 
only in the United States but in other coun- 
tries; and she has noted an increasing demand 
for literature bearing on varying phases of 
the work. Continuing, the speaker said: 

We are here to discuss the forest land, owner- 
ship, fire protection, tax laws, timber growing, a 
public and a private task, State forests and kin- 
dred subjects. All this means, the speaker said, 
an awakening conscience and an earnest desire 
for education, for an intelligent understanding of 
these questions. She emphasized the need of au- 
thoritative literature and responsibility of the 
forestry association to supply it for free distribu- 
tion whenever requir d. Experience had taught 
her. she said, that the forestry association must 
take the r-sponsibility for shaping and planning a 
forestry policy suited to the State’s needs and she 
declared that the interest of women may be the 
most powerful factor in selling the big forestry 
idea to the State. 

When the speaker had concluded the mem- 
bers and delegates engaged in a roundtable 
discussion on reforestation. 


SATURDAY MORNING 

At the opening of the Saturday morning ses- 
sion State Forester Siecke read a telegram 
from Gov. Neff expressing his personal inter- 
est in the subject of forestry. W. G. Jones 
next traced the growth in the State of inter- 
est in forestry, showing that progress is being 
made in the development of an intelligent pub- 
lic sentiment with respect to the subject. 

J. L. McGregor, of the Southern Pacific rail- 
road and J. A. Glenn, of the Santa Fe, told 
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of the interest that the railroads have in per- 
petuating the timber supply. 

O. M. Stone, of Jasper, spoke on ‘‘ Forestry 
in Our East Texas Counties,’’ showing that he 
had given the subject of forestry in its eco- 
nomic aspect considerable study. He _ ex- 
pressed the opinion that east Texas lands 
would reforest themselves in thirty years if 
forest fires were kept out and the necessary 
reseeding done. Periodical thinning would 
provide fence posts, telephone poles, cross ties 
and, finally, saw logs. 


Mr. Siecke in discussing the problem of 
forestry in east Texas and farm forestry in 
Angelina and Trinity counties said that edu- 
cational work must be done with the farmers 
who own practically all the timber land. It 
is hoped, the forester said, that farmers may 
be induced to develop their wood lots in such 
a way as to derive an annual income while 
perpetuating the timber supply. The forester 
also discussed’ the problem of longleaf repro- 
duction in the counties south of the shortleaf 
pine region. Few people live in that section, 
he said, and as longleaf does not reproduce 
itself readily, the forestry problem there is 
more difficult. The forester stated that he did 
not favor State control of the cut-over lands 
and expressed the opinion that in the future 
private owners will find profit in growing trees. 
Fire protection, he said, is a big factor in the 
problem and he submitted figures showing the 
number of fires due to different causes and 
the percentage of each class to the whole num- 
ber. 


Other speakers were Mr. Spencer of the San 
Antonio & Aransas Pass railway, and Sena- 
tor Cousins, of Sabine. 


In a general discussion of forestry which 
succeeded the following participated: 

R. J. Wilson, Peavy Wilson Lumber Co., Shreve- 
port, La. ; Eli Weiner, Angelina County Lumber Co., 
Keltys, Tex.; Ben Woodhead, Beaumont Lumber 
Co., Beaumont, Tex.; Allen A. Few, Jasper County 
Lumber Co., Jasper, Tex.; Benton McMillen, Za- 
valla; B. L. Kurth and J. H. Kurth (jr.), Ange- 
lina County Lumber Co., Keltys, Tex.; Leonard 
Tillotson, Sealy, Tex.; Watson Walker, Southern 
Pine Lumber Co., Diboll, Tex. ; Representative Bur- 
meister, Christine, Tex. ; I. A. Coston, Lufkin, Tex. ; 
B. L. Zeigler, Martin Wagon Works, Lufkin, Tex. 

The committee on resolutions then submitted 
its report, which was adopted; declaring it 
the right and duty of the State to take steps 
to preserve and renew the timber resources; 
commending the largest possible participation 
of private enterprise in reforestation and urg- 
ing tax relief that will permit the growing of 
timber on private lands; commending the 
Texas senate for its recognition of the serious- 
ness of the situation and its responsibility for 
constructive action; pledging the association’s 
support to the senate forestry committee in the 
discharge of the duties imposed upon it; com- 
mending the action of the Federal Senate in 
authorizing an inquiry into the forest re- 
sources of the nation and making such infor- 
mation available to the States; urging upon 
the schools of the State the service they may 
render in behalf of forestry and expressing ap- 
preciation of the courtesies extended during 
the meeting in Lufkin. 

One resolution submitted read in part as 
follows: 

That we recommend governmental initiative, 
within well defined limitations, demonstrating 
practical methods of reforestation, and that to the 
extent found necessary to the adoption of a State 
policy for the promotion of forest reproduction, all 
such legislation, constitutional or statutory, be se- 
cured at the earliest possible date; and that in 
the acquisition of lands unsuited to profitable ag- 
ricultural production and particularly adapted to 
the regrowing of commercial timber, the funds for 
such purpose to come preferably from direct ap- 
propriation from the general revenues or thru bond 
issues. That we endorse the excellent progress 
made by the State forestry department, with the 
cobperation of the Federal Forest Service in re- 
ducing fire waste and conserving our timber re- 
sources, and that we endorse those provisions of 
the MeNary bill which provide for continued Fed- 


eral cojperation in forest protection, and the en- 
couragement of farm forestry work. 


SOCIAL FEATURES 
Friday noon a buffet luncheon was served 
to the delegates at the Martin Wagon Works 
and an inspection of the plant was made. 
Friday night the delegates were entertained 


at a banquet at the Hotel Angelina, where a 
musical program was rendered. Addresses were 
delivered by Ben 8. Woodhead, of Beaumont; 
F. H. Burmeister, of Christine; W. G. Jones, 
of Waco, and Mrs. Ben Boydstun, of Green- 
ville. After the dinner program the delegates 
were entertained at the Palace Theater with 
the picture ‘‘From Log to Lumber’’ shown 





thru the courtesy of the Southern Pine Aggo. 
ciation. 

Saturday at noon the delegates visited the 
plant of the Lufkin Foundry & Machine Gp, 
where they were entertained at a buffet lunch. 
eon. The final number of the entertainment 
was a dance at the Hotel Angelina, which was 
participated in by all. 


Penn Retailers Announce Meaty Program 


PitTsBuRGH, Pa., Feb. 18.—The program of 
the seventeenth annual convention-reunion of 
the Retail Lumber Dealers’ Association of 
Pennsylvania, to be held in the William Penn 
Hotel here Feb. 27, 28 and 29, has been com- 
pleted and is in the hands of the printer. 


The first session will be held Wednesday, 
Feb. 27, from 10 a. m. until 12:45 p. m., to 
be followed by registration on the seventeenth 
floor of the hotel from 12:45 until 1:15 p. m. 
During the first session, the address of wel- 
come will be made by Luke Barnett, of Pitts- 
burgh, and the response, with an address, will 
be made by C. E. Roland, of New Alexandria, 
president of the association. C. H. Walker, 
of Cincinnati, will talk on ‘‘The Growth of 
An Industry;’’ William Dean, of William 
Dean Co., Pittsburgh, on ‘‘Lumber Cost Sys- 
tem,’’ and Rev. Dr. C. Wallace Petty, of the 
First Baptist Church, Pittsburgh, on ‘‘Ideal- 
ism in Business.’’ 

An estimating contest will be held at the 
close of this session, open to members and 
their employees, three fine prizes to be given 
on the basis of speed and accuracy in figuring 
a bill. 

On the evening of the first day of the con- 
vention, the Pittsburgh Wholesale Lumber 
Dealers’ Association will entertain the ladies 
and gentlemen of the association, the form of 
the entertainment to be announced at the first 
session. 


At the Thursday morning session, beginning 
at 9:30, A. C. Robinson, president of the Peo- 
ple’s Savings & Trust Co., Pittsburgh, will dis- 
cuss ‘‘Finance otf Tomorrow;’’ W. R. Cole, of 
Punxsutawney, vice president of the associa- 
tion, will talk on ‘‘Your Duty to the Associ- 
ation;’’ Martin L. Pierce, sales manager of 
the Hoover Suction Sweeper Co., Canton, Ohio, 
on ‘‘Salesmanship,’’ and W. H. Williams, 
president of the Pittsburgh Lumbermen’s 
Club, on ‘‘Do You Know Your Costs?’’ The 
session will conclude with some wit and wis- 
dom from Willard Scott, world famous humor- 
ist and philosopher of Brookline, Mass. 


At the afternoon session, beginning at 1:30, 
Lemon L. Smith, of Johnstown, a director of 
the association, will talk on ‘‘Credits and 
Collections;’’ George E. Evans, of Fairchance, 
another director, on ‘‘Plan Books and Their 
Use;’’ Elmer A. Diebold, of Pittsburgh, past 
president of the National Retail Lumber Deal- 
ers’ Association, on ‘‘Administrative Ex- 
pense,’’ and William B. Stayer, of Pittsburgh, 
secretary of the State association, on ‘‘The 
Hour of Triumph.’’ The session will conclude 
with some humor and philosophy from Willard 
Scott. 


The ladies attending the convention will 
meet at 12:30 p. m. in the reception room on 
the seventeenth floor of the hotel, and will be 
conducted by the committee to the University 
Club for luncheon and entertainment, at the 
close of which they will return to the hotel 
for the informal banquet to begin at 6 p. m. 
President Roland, of the association, will pre- 
side at the banquet and introduce the toast- 
master, E. Bruce Hill, of Pittsburgh. Capt. 
Irving O’Hay, of New York City, will make 
an address on ‘‘ Life and Laughter,’’ and Rev. 
Dr. Isaac T. Headland of Mt. Union college, 
Alliance, O., on ‘‘The Building of Civiliza- 
tion.’’ The banquet will conclude with dane- 
ing in the ball room from 10 p. m. to 12:45 
a. Mm 


At the morning session Friday, beginning 
at 10 o’clock, Charles E. Marsh, of the Red 
Cedar Shingle Bureau, of Chicago, will speak on 


‘‘Derogatory Legislation;’’? Edward Eller, of 
the Pittsburgh Wholesale Lumber Dealers’ Ag. 
sociation, on ‘‘An Orderly Industry;”’ J, 
Howard Gleason, United States income tax 
expert, on ‘‘ Your Income Taxes,’’ and Harr 
Willock, of Pittsburgh, on ‘‘ Untax Industry,” 


Reports of committees on resolutions ang 
introduction of new officers and directors will 
be first in the order of business at the Fri- 
day afternoon session, beginning at 1:30 
o’clock. Following this will be an address by 
Maj. D. W. Simpson, of Indiana, Pa., a past 
president, on ‘‘My Competitor,’’ and an ad- 
dress by Maj. A. P. Simmonds, of the United 
States military intelligence bureau of New 
York City, on ‘‘The Country We Live In,’’ 
which will conclude the convention. 


In connection with its convention-reunion, 
the State association has issued a year book 
of 124 pages, giving a list of all dealers in 
Pennsylvania alphabetically by counties, and a 
record of the doings of the association the 
last year. Included also are biographies of 
men prominent in the industry in Pennsylvania. 


Timber and Land Assessed Separately 


NEw ORLEANS, La., Feb. 18.—The Louisiana 
Tax Commission, in its instructions to assessors 
over the State, directs that timber and the land 
upon which it stands be separately valued and 
assessed, to bring their practice to conformity 
with the decision of the Louisiana Supreme 
Court. Timber on each tract is to be assessed 
as a unit, at the ‘‘actual market value per 
thousand feet of stumpage as of Jan. 1, 
1923.’? Owners, it is added, are required to 
furnish assessors information regarding acre- 
age of their holdings, and their estimates of 
stumpage. 

The commission tentatively fixes the range 
of hardwood valuations for assessment at from 
$2 to $6 a thousand, the land upon which 
hardwood stands to be assessed separately 
and valued at ‘‘not less than’’ $2 an aere. 
For pine the suggested range is $5.50 to 
$8.50 a thousand, and the land at not less 
than $2 an acre; for cypress from $6.50 to 
$10.50 a thousand and the land at not less 
than $1 an acre. 

Lumber on the yards to be assessed as fol- 
lows: Cypress $25 a thousand (same as last 
year); oak and ash $17 a thousand (same 
as last year); pine $15 (as compared with 
$17 last year); gum, tupelo, cottonwood, wil- 
low ete., $11 (as compared with $12 last 
year); denuded pine land, class A, at $5 an 
acre; class B at $3.50; denuded cypress land, 
class A, $2 to $4 an acre; class B, $1 to $2 
an acre. 

‘*As to denuded hardwood land,’’ the in- 
structions continue, ‘‘no specific instructions 
can be given, but assessors will be required 
to value these lands in accordance with actual 
value. It is not meant by the above that each 
acre of denuded land shall be valued in accord- 
ance with the averages given, because of the 
locations of these lands and the various agri 
cultural uses for which they may be employed. 
Denuded pine lands adjacent to railroads, good 
roads, cities and towns, are worth more than 
those not so situated. In certain parishes of 
this State denuded pine lands having the ad- 
vantages above enumerated and eultivated in 
truck command higher values.’’ , 





To BUILD A HOUSE larger than needed is 4 
waste of money, and to care for it is a con- 
stant waste of toil and time. 
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Western Retailers in Annual Institute 


Nore.—A more complete report of the 
final three days’ session of the annual 
meeting of the Western Retail Lumber- 
men’s Association (U. S.) will appear in 
the March 1 issue of the AMERICAN 
LUMBERMAN.—EDITOR. 








{Special telegram to AMERICAN LUMBERMAN] 

Los ANGELES, CALIF., Feb. 20.—A typical 
southland welcome, with smiles and California 
sunshine, greeted the delegates to the twenty- 
first annual institute of the Western Retail 
Lumbermen’s Association and the Lumber- 
men’s Mutual Society at the opening of its ses- 
sions here Tuesday. The headquarters is in the 
new Los Angeles Biltmore and the business ses- 
gions are being held at Cinderella Roof, one of 
the largest pavilions on the west Coast. - The 
attendance is ample, representing eleven States, 
and the entertainment features which are being 
staged by the Los Angeles Lumbermen’s Club, 
with a view ef giving especial attention to the 
ladies, are numerous and attractive. 


In addition to the business sessions yester- 
day and today, Hoo-Hoo has set a new mark in 
having initiated a class of 167 kittens. The 
ceremonial took place Tuesday evening amid 
the gala atmosphere of Venice, following an 
elaborate dinner and entertainment in ‘‘ The 
Ship.’? The committee in charge made full 
use of the varied paraphernalia in the fun 
house, a miniature Coney Island, and put the 
kittens thru their paces in a manner that neith- 
er the victims nor the exultant gathering of 
old cats will ever forget. 


Up to the present moment the business ses- 
sions of the institute have sounded as their 
keynote a policy of more money for new build- 
ings and less money for luxuries. Such was 
the broad-gage stand taken by President O. A. 
Spear, of Provo, Utah, in delivering the annual 
address. His effort forms a document so clear 
in its views, so logical in its development, and 
so highly constructive in its conclusions that it 
has instantly taken its place as a classic. Even 
to the most casual observer, he said, it is evi- 
dent that the entire country has gone credit 
mad. People are being urged and assisted to 
buy on the ‘‘have and save plan’’ rather than 
on the ‘‘save and have plan.’’ When self 
denial is insufficient, there is a weakening of 
moral fiber. ‘‘Save and have’’ does more for 
the saver than ‘‘have and save.’’? One of the 
great present needs is to encourage the owning 
of homes that pedple can afford. 


Secretary A. L. Porter, in his annual report, 
showed that the association was a good invest- 
ment for its members, and in particular the 
Lumbermen’s Mutual Society, with its insur- 
ance feature, had experienced a wonderful year. 
In association territory, 1920 census, Califor- 
nia had 43 percent of families owning homes; 
Idaho, 61; Oregon and Washington, 54; Mon- 
tana and Utah, 60; and Nevada, 47 percent. 


Tells of the Field of the Wholesaler 


T. B. Lawrence, of the Hart-Wood Lumber 
Co, Los Angeles, read an able paper on the 
wholesaler, his obligations and opportunities 1m 
the distribution of lumber. There was a broad 
field, he said, for observing new methods in 
building, new selling ideas, new advertising 
and proper methods of cost keeping. Mr. Law- 
rence placed the wholesaler’s duty on a high 
ethical level, saying that the best advice was 
that the retailer did not conduct a stock and 
bond business, nor was he a speculator. In 
handling a commodity and serving a commu- 
nity with lumber products the only way it can 
be done properly is when the retailer has a 
alr stock of all items, therefore he should 


' buy what he needs, keep his stock normal at 


all times regardless of whether the price is in- 
creasing or decreasing. The wholesaler’s serv- 
lee to the manufacturer was to aid in distribut- 
ing stock where it was most needed and would 
bring the best return. He must know the type 
of logs cut at each mill and the type of equip- 


ment, find a market for items hard to move; 
keep the manufacturer informed of changing 
requirements, building laws, studding lengths, 
joists, grades, lath, shingles and so on. Oppor- 
tunities for the wholesaler in future, for the 
betterment of general conditions in the lumber 
industry, for the wider use of forest products, 
stablilization, standardization, elimination of 
waste could come only thru organization. 


O. D. Hauschild, of Minneapolis, manager of 
the Retail Lumbermen’s Interinsurance Ex- 
change, gave a keen analysis of loans to farm- 
ers, citing instances where money had been 
misapplied. In effect, Mr. Hauschild said that 
one of the insistent needs of the retail lum- 
ber business was fewer farmers trying to pay 
for pleasure cars, and more farmers milking 
cows. 


W. C. Miller, manager of the Columbia Val- 
ley Lumber Co. (the Bloedel Donovan retail or- 
ganization), has extended a cordial invitation 
to the retailers to meet next year in Seattle. 
The invitation is backed by letters and tele- 
grams from leading lumbermen of the entire 
Puget Sound region, assuring the retailers that 
every courtesy will be extended to them if they 
accept Mr. Miller’s invitation. 


An invitation was received also from the 
Portland Lumbermen’s Club for the meeting 
in 1925 to go to that city. 


LUMBER CLUBS 


Activities of Jackson Club 


JACKSON, Miss., Feb. 18.—The Lumbermen’s 
Club met last Thursday in its new quarters 
at the Edwards House. No set program had 
been prepared, it being merely a gathering 
of lumbermen from all over the city, represent- 
ing every branch of the industry, having lunch 
together and talking over matters of common 
interest. The two Corwin brothers, one from 
Jackson, Mich., and the other from Pontiac, 
Mich., were visitors, and made short talks 
relative to retail condi- 
tions. 

A. D. Wicks, of the 
Finkbine Lumber Co., 
gave an account of a 
recent trip he made 
over the North on a 
speaking tour for the 
Southern Pine Associa- 
tion at conventions of 
retailers. He said con- 
ditions looked very fa- 
vorable in all sections he visited, and the lum- 
bermen he met were very optimistic as to fu- 
ture conditions in their respective localities. 
He said business prospects looked exceedingly 
good around Huntington, W. Va., where the 
non-union mines were operated. 

Committees were appointed to submit names 
of candidates for officers of the club, to serve 
the next six months. These names will be pre- 
sented at the next meeting and voted on the 
following week. 

















Pittsburgh Club Weekly 
PITTSBURGH, PA., Feb. 18.—The weekly 
luncheon of the Pittsburgh Lumbermen’s Club 
last Wednesday in the Fort Pitt Hotel was one 
of the biggest held in a long time, there having 
been an attendance of more than fifty. Three 
more firms were elected to membership on the 
active list. They are: Rutter Bros., Turtle 
Creek; Dominick Genre, Wilmerding, and the 
Lesher Lumber & Supply Co., of Pitcairn. A 
number of members of the club plan to attend 
the annual convention of the Millwork Cost 

Bureau in Chicago, April 17 and 18. 





HoracE GREELEY once said, ‘‘You’re bound 
to make mistakes, but let them be new ones, not 
the same old ones.’’ 


%" No. 1 Common costs little — 
and makes good Oak floors 


You have many opportunities for extra profit 
right in yourown neighborhood. Every home 
with softwood floors needs modernizing. Tell 
the owner about the advantages and economy 
of 3%’’ oak flooring, to tone up the home and 
add permanent value. 

Wewillhelpyou. Write 
for free postcards, in colors, 
with space for your name 
and address, to mail to pros- 
pects from your office. 









Satisfaction 
or your 
money back 


This %’’ No. 1 Common Oak makes a good 
and inexpensive Oak floor. 

Stock is 2 to 16 feet long, every foot guar- 
anteed, and ready for immediate shipment 
from Chicago at very attractive prices. 

Wire our expense for prices, any quantity, 
elivered anywhere. 





ame & AU | Close up of %" Flooring 


is: 


E. RTHOLOMEW Harowooo Co 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 
2-23-24 








A new book by 
**The 


Lumberman 
Poet’’ 


By 
DOUGLAS MALLOCH 





“Pack your things” and “come on 
home” to “church and Mother and 
Home and Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


American Lumberman 
431 South Dearborn Street, CHICAGO 
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Feb. 26—Northern Indiana & Southern Michigan Retail 
Lumber Dealers’ Association, Oliver Hotel, South 
Bend, Ind. 


Feb. 26-27—North Dakota Retail Lumbermen’s Associa- 


Annual. 


tion, Fargo, N. D. Annual. 


Feb. 27-20—Ketail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa. 
Annual, 


Feb, 28—Pacific Lumber Inspection Bureau, Seattle, 
Wash. Annual. 


March 5-6—Southern Sash, Door & Millwork Manufac- 
turers’ Association, Association of Commerce Build- 
ing, New Orleans, La. Quarterly meeting. 


March 6—Lumbermen’s Exchange of the City of Phila- 
delphia, Philadelphia, Pa. Annual. 


March 6-7—New Jersey Lumbermen’s Association, Tray- 
more Hotel, Atlantic City, N. J. Annual, 


March 10—Joint meeting of Louisiana Mill Managers’ 
Association aud East Texas Mill Managers’ Asso- 
ciation, New Orleans, La. 


March 11-12—Southern Pine Association, Hotel Roose- 
velt, New Orleans, La. Annual, 


March 19-20—South Dakota Retail Lumbermen’s Associa- 
tion, Sioux Falls, 8. D. Annual, 


March 19-20—Southeast Missouri Retail Lumber Dealers’ 
Association, Cape Girardeau, Mo. Annual, 


March 19-20—National-American Wholesale Lumber As- 
sociation, Hotel Sinton, Cincinnati, Ohio. Annual. 


March 20-21—Consulting Committee on Lumber Stand- 
ards, Congress Hotel, Chicago. 

March 22—Central Committee on Lumber Standards, 
Congress Hotel, Chicago. 

March 22-29—Own Your Home Exposition, Coliseum, 
Chicago. Annual. 


March 27—North Carolina Pine Association, Monticello 
Hotel, Norfork, Va. Annual. 


April 7-12—Home Complete Exposition, Manufacturers’ 
Building, State Fair grounds, Indianapolis, Ind. 
Annual, 


April 8-10—Lumbermen’s Association of Texas, Hotel 
Paso del Norte, El Paso, Tex. Annual. 


April 9-11—National Association of Box Manufacturers, 
Drake Hotel, Chicago. Annual. 


April 17-18—National Lumber Manufacturers’ Associa- 
tion, Congress Hotel, Chicugo. Annual, 


April 17-18—Millwork Cost Bureau, Congress Hotel, Chi- 
cago. Annual, 


April 19-26—Own Your Home Exposition, Sixty-ninth 
Regiment Armory, New York City. Annual. 


April 22-23—General Conference on Lumber Standardiza- 
tion, at Department of Commerce, Washington, D. C. 


May 5-8—Chamber of Commerce of the U. 8S. A., Cleve- 
land, Ohio. Annual. 


May 6-7—Associated Cooperage Industries of America, 
St. Louls, Mo. Annual. 


May 6-7—Appalachian Logging Congress, Hotel Sinton, 
Cincinnati, Ohio. Spiing meeting. 


May 8-9—Hardwood Manufacturers’ Institute, Seelbach 
Hotel, Louisville, Ky. Annual, 


May 17—East Texas Mill Managers’ Association, Lum- 
bermen’s Club, Houston, Tex. Annual. 


Associated Cooperage Industries 


Sr. Louis, Mo., Feb. 18—The annual meet- 
ing of the Associated Cooperage Industries of 
America will be held in St. Louis, May 6 and 
7, it was announced today by C. G. Hirt, secre- 
tary of the association. 


Pacific Inspection Bureau Annual 


SEATTLE, WASH., Feb. 16.—A conference be- 
tween the board of trustees of the Pacific Lum- 
ber Inspection Bureau and the West Coast 
Lumber Association’s special committee on uni- 
fication of rail grades will be held in Seattle 
on Feb. 27, taking up a subject that was con- 
sidered at the recent annual meeting of the 
association. 

The Pacific Lumber Inspection Bureau will 
hold its annual meeting at its head offices in 
Seattle the following day and will consider 
the report of its trustees on the unification 
conference. Little other than routine business, 
it is said, will come betore the meeting. Offi- 
cers and trustees will be elected. Prospects 
are that the present officers will be reélected. 


Hardwood Manufacturers’ Institute 


Announcement is made by J. M. Pritchard, 
Chicago, secretary-manager of the Hardwood 
Manufacturers’ Institute, that’ its second an- 
nual convention will be held May 8 and 9 at 
the Seelbach Hotel, Louisville, Ky. The an- 
nouncement further states that ‘‘special atten- 
tion is being given to the development of an 
attractive program dealing with subjects of 








mutual interest to all branches of the industry 
and the members of the Hardwod Manufac- 
turers’ Institute extend a most cordial invita- 
tion to other manufacturers as well as to the 
consumers and distributers of hardwood to meet 
with them and discuss these problems.’’ 
Arrangements for hotel accommodations and 
comfort of the visitors are being made by the 
Louisville Publicity & Convention League. 
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Consulting Committee Meeting 


There will be a meeting of the Consulting 
Committee on Lumber Standards at the Con- 
gress Hotel, Chicago, on March 20 and 21, be- 
ginning at 10 a, m. 

At this meeiing an endeavor will be made 
to formulate such recommendations on the fol- 
lowing subjects as may be considered prac- 
ticable of ratification this spring: 

(a) Basic grades for yard lumber. 

(b) Basie grades for structural timbers. 

(c) Odd and short length lumber. 

(d) Bundling. 

¢) Dtinitions of defects and blemishes, 

f) Grade marking. 

(g) Standard form of specification for soft- 
wood lumber grading rules. 

(h) Rough dry yard lumber sizes, 

(i) Basie factory lumber grading rules. 

(j) Moldings. 

(k) Simplification of workings (1. e. flooring). 

(1) Tally cards, 

(m) Shipping weights for lumber. ° 
n) Insp. ction s: rvice, 

0) Shipping instructions. 

(p) Lumber definitions and abbreviations, 
{a} Nomenclature of commercial species, 
r) Shingls. 

Following the above meeting of the Con- 
sulting Committee, there will be a meeting of 
the Central Committee 
on Lumber Standards 
at the same place on 

arch 22, at which final 
action will be taken in 
regard to the recom- 
mendations to be made 
by the Central Commit- 
tee to all organizations 
concerned with _ the 
standardization of lum- 
ber. On April 22 and 
23, there will be a general conference at the 
Department of Commerce in Washington to 
which all of these organizations will be invited 
to send accredited delegates, and the recom- 
mendations of the Central Committee will be 
formally presented at that time. 


Southern Pine Program 


New Or.EANS, LA., Feb. 19.—Subjects and 
problems regarded as of vital importance to 
the entire southern lumber industry will be 
considered at the ninth annual meeting of the 
Southern Pine Association, which will be held 
in New Orleans at the Roosevelt Hotel, Tues- 
day and Wednesday, March 11 and 12. On 
March 10 there will be meetings of the board 
of directors of the association, and of the 
transportation, grade-marking, trade extension 
and possibly other committees to complete de- 
tails of reports on these particular subjects to 
be presented to the general meeting. 

President John H. Kirby, of Houston, Tex., 
will preside at the opening session March 11, 
and Rev. George 8. Sexton, of Shreveport, La., 
president of Centenary College, will offer the 
invocation and make an address in memory of 
the late John E. Rhodes, who for eight years 
was secretary-manager of the association and 
whose death occurred last June. President 
Kirby will deliver his address as head of the 
association and Secretary-manager H. C. 
Berckes will present his report touching upon 
the activities of the association since the last 
annual meeting and calling attention to the 
vital problems affecting the southern pine in- 
dustry at present and for the future. 

Judge John H. Lucas, of Kansas City, also 
will present his report as chief counsel at the 


~~ 








morning session and Wilson Compton, of Wash. 
ingion, D. C., secretary-manager of the Na. 
tional Lumber .Manufacturers’ Association 
will speak on ‘‘The Lumber Industry’s Na. 
tional Problems.’’ 

Among the important problems to be eon. 

sidered and acted upon at the annual meeting 
will be grade-marking of southern pine lum. 
ber; standardization of grades and sizes; plans 
for future advertising, trade extension and 
market research work; cut-over land utiliza. 
tion; forestry and reforestation in the gouth- 
ern States; transporiation matters and various 
other activities of the organization. 
_ Among the principal speakers and their sub- 
jects at the sessions Tuesday afternoon, March 
11 and Wednesday, March 12, will be the fo)- 
lowing: 

R. H. Aishton, Washington, D. C., president 
American Railway Association, on transporta- 
tion problems: ‘Standardization of Grades and 
Sizes,’’ by W. T. Murray, Rochelle, La., chair- 
man grading committee; ‘‘How to Make Grade- 
Marking Effective,’’ by C. C. Sheppard, Oak- 
dale, La., chairman grade-marking committee; 
“Grade-Marking from the Retailers’ View- 
point,” by Gerald E. Melliff, prominent retaj) 
lumberman of San Antonio, Tex.; ‘‘How Adver- 
tising Helps Southern Pine,’”’ by James E. Stick- 
ney, Kansas City, of the Ferry-Hanly Advertis- 
ing Co.; ‘‘Looking Ahead in Marketing Southern 
Pine,’’ by Rodney E. Browne, director of mar- 
ket research, in charge of the association's 
branch office in New York City; ‘‘Cut-Over Land 
Utilization. and Forestry,’’ by A. G. T. Moore, 
director cut-over land and traffic department of 
the association. 

The program has been arranged so as to 
afford ample opportunity for discussion by the 
subscribers from the floor of each address and 
subject presented. Advance reservations from 
lumbermen from all over the South indicate 
the attendance at the 1924 meeting may exceed 
the record attendance of 643 established at the 
1923 gathering. 


Prepare to Entertain Dakotans 


Sioux Fauis, 8. D., Feb. 18.—The Tri-State 
Association of Building Material Salesmen is 
already making plans for the entertainment of 
the lumbermen attending the annual conven- 
tion of the South Dakota Retail Lumbermen’s 
Association which will be held March 19 and 
20. A banquet will be given the evening of 
March 20. Officers of the salesmen’s associa- 
tion are: 

President—Fred Y. Fellows. 

Vice president—W. L. Shepherd. 

Secretary-treasurer—George A. Carroll. 

Committees are working hard to make this 
year’s annual surpass those: of former years. 
Meetings are held weekly and the reports of the 
salesmen indicate a larger attendance than last 
year. The members of the committees are as 
follows: Banquet, A. H. Thornton, chairman, 
H. M. Schade, Frank Buchanan, Earle D. Wil- 
liams, O. C. Ellison; entertainmert, H. J. Kley- 
man, chairman, F. L. Douthit, F. T. Thompson, 
Ray Kennedy; finance, George A. Carroll, chair- 
man, D. L. Hood, Ray Gore. 


Wholesalers to Consider Distribution 


New York, Feb. 18.—The approaching con- 
vention of the National-American Wholesale 
Lumber Association to be held in Cincinnati, 
March 19 and 20, is its first convention since 
the wholesale lumber industry has been organ- 
ized on a national basis, and the association 
committee in charge is urging its members to 
attend and is preparing a splendid program. 
The Cincinnati Lumbermen’s Club is planning 
an elaborate entertainment for both gentlemen 
and ladies and expects a large delegation. 

Practical problems of codperation between 
manufacturers and wholesalers and between 
wholesalers and retailers will be discussed by 
John W. Blodgett, president National Lumber 
Manufacturers’ Association, and Fred H. Lud- 
wig, formerly president of the Pennsylvania 
Lumbermen’s Association. A prominent Cana- 
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p berman will also speak, and Associa- 
on wate Joseph E. Davies, of Washington, 
will bring a forceful message. ' 
The cost of doing a wholesale lumber busi- 
ness, the marketing of shingles and similar 
rtinent problems will be among those dis- 
cussed in addition to consideration of sugges- 
tions for improving the direct services like 
the credit bureau, arbitration plan, sales serv- 
ice, transportation bureau, ete. 
The banquet will be held Thursday evening, 
March 20, the speakers being Simeon D. Fess, 
United States senator from Ohio, and Judge 
Baggott, a well known humorist of Dayton. 
The railroads have granted a reduction in 
railroad fares, the usual number of certificates 
being required. The committee especially urges 
that early room reservations be made and the 
ginton Hotel, which will be headquarters, is 
making preparation to care for a record crowd. 


Sash and Door Salesmen’s Annual 


The Central Association of the Traveling 
Lumber & Sash & Door Salesmen held its thir- 
ty-second annual meeting at the Auditorium 
Hotel, Chicago, Feb. 19. The business session 
was preceded by a luncheon at 12:30 p. m. 
The total membership of the organization, 
which covers Indiana 
and Illinois, is 170. 

The business session, 
at which there was a 
fair representation of 
members present, dis- 
elosed the fact that the 
association has made a 





T, H. NELSON, 
Indianapolis, Ind. ; 
Reé#lected Secretary 





splendid gain during 
the last year, having 
added sixty new names 
to its roster. The finan- 
cial condition, accord- 
ing to Secretary-treas- 
er T. H. Nelson, of 
Indianapolis, Ind., is at 
this time the best in the association’s history, 
and everything points to greater prosperity 
in 1924. 

The association was organized Feb. 15, thir- 
ty-two years ago in Indianapolis, and is the 
oldest organization of its kind in existence. 
Only four charter members are now living, 
viz.: L, L. Barth, of Chicago; Louis Wuichet, 
of Chicago; C. L. Barnett, of Toledo, Ohio, 
and Ernest C. Leaming, of Cleveland, Ohio. 

The following officers were chosen for 1924: 


President—O. E. Cranford, Indianapolis, Ind. 
: a president—Wayne Dulladway, Indianapolis, 
nd. 





, Secretary-treasurer—T. H. Nelson, Indianapolis, 
nd. 


Directors (for two years)—Ii. L. Leathers, Chi- 
cago, O. S. Murphy, Chicago, W. M. Simpson, 
Indianapolis, Ind., (for one year); John P. Bin- 
ford, Indianapolis. Ind. ‘ 

This is the eleventh time that Mr. Nelson 
has been elected to the responsible office of 
secretary-treasurer of the association. 

The members remained over to attend the 


sessions of the Illinois Lumber Merchants’ As- 
sociation. 


Conference on Industrial Hazards 


At the midyear conference of the National 
Safety Council’s Engineering Section, the Chi- 
cago Safety Council and the Western Society 
of Engineers held at the Morrison Hotel Feb. 
19, the hazards of woodworking plants were 
the chief subject of discussion. A. S. Kurk- 
jian, Grand Rapids, Mich., of the Oliver Ma- 
chinery Co., presented a chart and statistics 
showing the results of organized effort in that 
city to determine the causes of accidents in 
woodworking plants and reduce their number. 
: H. Disston, Philadelphia, Pa., vice-president 


Henry Disston & Sons Co., made a very inter- 
esting and instructive address on ‘‘Safety in 
the Use and Care of Saws.’’ Mr. Disston 
showed that some of the accidents occurring in 
the use of saws are owing to negligence and 
incompetence of those whose duty it is to keep 
the saws fit for service. His address was sup- 
plemented with picture slides. John Plant, 
chief engineer of the Chicago bureau of fire 
prevention and publie safety, discussed fire 
protection of woodworking plants and lumber 
yards, stressing the importance of seeing that 
protective equipment was what it appeared to 
te. Adequate water supply for sprinkler sys- 
tems, fire stops between rooms, clean aisles and 
alleys, efficient extinguishers and fire hydrants 
that can be reached by engines were urged as 
esseniial. John A. Neale, chief engineer of the 
Chicago board of fire underwriters, in discuss- 
ing the same subject emphasized the need of 
young, vigorous and trustworthy watchmen. 
Plants, he said, are in charge of the watchmen 
more hours than they are in operation. The 
speaker also told of some of the devices of dis- 
honest watchmen in manipulating time records. 

The afternoon session of the meeting was 
devoted to the general topie of health medical 
service. Addresses were delivered by Dr. F. 
G. Barr, Dayton, Ohio, of the National Cash 
Register Co., on ‘‘Cutting Down the Time Lost 
on Account of Illness.’’ Dr. L. M. Francis, 
of Buffalo, N. Y., spoke on ‘‘Prevention of 
Eye Injuries.’’ Round table discussion fol- 
lowed all the addresses. 

At the evening dinner meeting J. L. Warner, 
Wilmington, Del., of E. I. DuPont de Nemours 
& Co., spoke on ‘‘Why I am Interested in 
Safety,’’ and R. M. Sweitzer, county clerk, 
Chicago, spoke on ‘‘Protecting the Lives of 
Our Fellow Citizens.’’ 


Urged to Make Census Returns 
WASHINGTON, D. C., Feb. 18—W. M. 


Steuart, director of the bureau of census, De- 
partment of Commerce, has reminded the Na- 
tional Lumber Manufacturers’ Association that 
up to Jan. 31 only 35 percent of the manufac- 
turers required to make returns for the cen- 
sus of 1923, had been heard from. A second 
reminder is now being sent out by the bureau 
to all who so far failed to make their returns. 
The bureau is organized to compile and an- 
nounce the totals for lumber within a few 
days after the receipt of the last report. It 
is, therefore, up to the lumber manufacturers 
to obtain early authentic figures on the 1923 
output. The National Lumber Manufacturers’ 
Association is therefore urging all lumber 
producers to comply at once with the census 
bureau’s request. 


Hold Big Banquet and Concat 
{Special telegram to AMERICAN LUMBERMAN] 
Los ANGELES, CALIF., Feb. 20.—One of the 

largest Hoo-Hoo banquets and concatenations 
ever held on the Pacifie Coast was staged last 
night, in connection with the annual meeting 
of the Western Retail Lumbermen’s Associa- 
tion (U. 8.). The banquet was attended by 
450 members of the order and guests, while at 
the concatenation 167 new members and rein- 
statements were added to the Hoo-Hoo roster. 


Concatenations in Prospect 


St. Louis, Mo., Feb. 19.—Announcement of 
forthcoming concatenations was made at Hoo- 
Hoo headquarters here today as follows: 


Atlanta, Ga., Feb. 23, in charge of Vicegerent 
Snark J. M. Burckel, preceded by a dinner. 

Little Rock, Ark., April 14, in connection with 
the convention of the Arkansas Association of 
Lumber Dealers, with Supreme Bojum J. H. Allen 
and Secretary-treasurer Henry R. Isherwood of St. 
Louis, and Parson Peter A. Simpkin, chaplain of 
Hoo-Hoo, taking part. 





A HARDY SPECIES of eucalypt known as Snow 
Gum which grows in its native country where 
the temperature goes down to 16 degrees below 
zero, is being tried out at the nursery of the 
Appalachian Forest Experiment Station, Ashe- 
ville, N. C 





O you who are 
investigating the 
Northwest as to 
lumber possibilities, 
we will be very glad 
to offer the infor- 
mation and experi- 
ence of thirty-one 
years. 

“One of the Northwest’. 

great banks” 


Yhe UNITED STATES 
~ NATIONAL BANK 
(PORTLAND, OREGON 




















You Can Reduce 
Credit Losses 
in 1924 


~~ —by selling on the 
credit ratings and 
reports of 


Clancy’s 
Red Book Service 
the recognized 
authority on lum- 
ber credits. 


Write for rates and 
Pamphiet No. 49-S. 


We handle collections any- 
where tor manufacturers 
and wholesalers. 


LUMBERMEN’S Crebit AssociaATION 
Suite 1746-68—608 So. Dearborn Street 


CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 

















Fix Your Credit Loss ] 


in Advance 


d You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

_ Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders, 


The American Credit-Indemnity Co. 
OF NEW YORK 














511 Locust St. 1045II]. Mer. Bank Bid. 
| St. Louis, Mo. Chicago, [il 
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Here’s our 


when you can MPTOUS 

get a Better AIR-COOLED BURNER 
One for Less 

Money in 


Seattle 
? 





This Smokeless and Sparkless Burner Will Last 20 Years 


We also manufacture 
MARINE AND 
StaTiONARY BOILERS 
Tanks and Sheet Iron Work of all descriptions 
REFUSE BURNERS and TOPS A SPECIALTY 


Wholesale and Retail Dealers in Pure Iron Wire for Burner 
Tops and Smoke Stacks. Repairing Done on Short Notice. 


H Phone Ballard 555 
Seattle Boiler Works [pois Bl SP 
Successor to Ballard Boiler Works 


Frank F. Hopkins, Prop. Rea. Phone Ballard 1209 
Canadian Office, 1103 Columbia St., New Westminister. B. C 


4 a 








TAMMS 


fle a 
Mortar coorS 


Strong — Permanent — Non-Fading 
Right Prices — Quick Shipments 


Mines and Mills, TAMMS SILICA CO., 
a Tamms, Ill. Chicago ai 


Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U. S. A. 
Cable Address: “Pickwood,” St. Louis 














EXPERIENCED TIMBER SERVICE 


OF ALL DESCRIPTIONS 
Bankers’ valuations of timber, mills and 
logging plants. 
Timber examinations and detailed reports. 
Typographic surveys. 
Logging plans, R. R. locations. 


THE JOHN P. VAN ORSDEL CO. 


Forest Engineers to Lumbermen 


505 Lowman Building. SEATTLE, WASH. 








ROBERT W. HUNT CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bidg. Clarke Bldg. 


Gen’! Office—2200 Insurance Exchange, CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
600-60! LUMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 











THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 











Suspends Rates to Michigan Points 

[Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., Feb. 20.—The Interstate 
Commerce Commission has suspended from 
Feb. 21 until June 20 the operation of certain 
schedules as published in supplements Nos. 2 
and 5 to Agent R. H. Countiss tariff I. C. C. 
No. 1,132. 

The suspended schedules propose to restrict 
the routing of lumber and other forest products 
from Arizona, California, Nevada, New Mex- 
ico, Oregon and Utah to destinations in Mich- 
igan, on the Copper Range Railroad, to read 
as follows: 

Rates to points on the Copper Range Railroad 
apply only on shipments handled in connection 


with the Chicago, Milwaukee & St. Paul Rail- 
road via McKeever, Mich. 


CESSES ESE SE SZ) 


Ruling in Millwork Rate Case 


WASHINGTON, D. C., Feb. 19.—Division 2 of 
the Interstate Commerce Commission has 
handed down an important formal opinion in 
Docket No. 13,095—Andersen Lumber Co. vs. 
Northern Pacifie Railway Co., et. al.—intended 
to dispose of the long-standing controversy con- 
cerning rates on window and door frames, 
knocked down, from South Stillwater (now 
Bayport), Minn., and from the Pacific North- 
west. 

Division 2 holds that the rates assailed were 
not and are not unreasonable or unjustly dis- 
criminatory, but that they were and are unduly 
prejudicial to complainant and its traffic to the 
extent that they exceed contemporaneous rates 
on lumber in carloads from Bayport to the 
same points. 

A further finding is that the granting by the 
Chicago, Milwaukee & St. Paul and the North- 
ern Pacific railroad of transit at points in 
Oregon, Washington and Idaho while con- 
temporaneously denying like transit at Bay- 
port subjects complainant to undue prejudice 
and unduly prefers its competitors operating 
mills in those States; and that this undue 
prejudice should be removed by establishing at 
South Stillwater transit arrangements embrac- 
ing like restrictions as to maximum inbound 
and out-of-line or back hauls, similar to those 
contemporaneously maintained by said de- 
fendants at the competing points in the North- 
west. 

Division 2 states that the evidence is inade- 
quate to support a finding that complainant has 
been damaged by the payment of rates found 
to have been unduly prejudicial, and reparation 
is denied. 

An order has been issued, effective on or be- 
fore May 8, directing the Milwaukee and the 
Northern Pacific to cease and desist from pub- 
lishing and maintaining transit at points in 
the Northwest while failing or refusing to pub- 
lish and maintain similar arrangements at Bay- 
port. 

A further order requires the carriers named 
to establish on or before May 8 the same 
transit arrangements at Bayport as are main- 
tained at points in Oregon, Washington and 
Idaho. 

A third order directs the carriers to estab- 
lish on or before the same date upon 30 days’ 
notice and thereafter to maintain and apply to 
the transportation of window and door frames, 
knocked down, with or without pulleys, in car- 
loads, from Bayport, Minn., to points in Trunk- 
Line, Central, Western Trunk-Line, Southeast- 
ern and Southwestern territories, rates which 
do not exceed the rates on lumber contem- 
poraneously in effect between the same points. 

Division 2 points out that the West Coast 
Lumbermen’s Association, the Crowley Co., of 
Spokane, the Western Pine Manufacturers’ 
Association and the California Redwood Asso- 
ciation intervened and introduced evidence in 
opposition to the allegations of undue prejudice 
to complainant and preference of the mills of 
the Northwest. 








‘‘They do not oppose the allegation of un- 
reasonableness,’’ says the opinion, ‘‘and are 
agreed that complainant is entitled to the 
lumber basis of rates on its product, but th 
object to any finding under which the carriers 
might, in the alternative, increase the rates 
from the Northwest or cancel or modify the 
transit arrangements now in force.’’ 

The attack upon the rates was largely based 
upon the findings of the commission in Rate 
on Lumber and Lumber Products, which with 
the other things recommended to the carriers 
a lumber list which included ‘‘frames, blinds 
doors, screens, and windows, k.d., with or with. 
out pulleys,’’ at the lumber rates, and upon the 
fact that this relationship generally is ob. 
served from the competitive points. 


(SPEER AAa: 


Many Intervenors in Rate Case 


WASHINGTON, D. C., Feb. 18.—An order has 
been issued by the Interstate Commerce Com. 
mission permitting the following companies to 
intervene in Docket No. 15,303—Los Angeles 
Lumber Products Co. vs. Southern Pacific Co,: 

Anderson & Middleton Lumber Co., of Ore- 
gon, Booth-Kelly Lumber Co., Brighton Mills 
Co., Coast Range Lumber Co., Dollar Portland 
Lumber Co., Duluth-Oregon Lumber Co., East- 
ern & Western Lumber Co., East Side Mill & 
Lumber Co., Fischer Lumber Co., Inman-Poul- 
sen Lumber Co., L. B. Menefee Lumber (Co., 
Peninsula Lumber Co., Silverton Lumber Co, 
Silver Falls Timber Co., Standard Box & Lum. 
ber Co., Tomlin Box Co., G. H. P. Lumber Co,, 
West Oregon Lumber Co., Winchester Bay 
Lumber Co., and Willamette Valley Lumber- 
men’s Association. 

Many other companies have intervened in this 
proceeding. 


Complaint Filed by Coast Shippers 


WASHINGTON, D. C., Feb. 18.—A complaint 
has been filed with the Interstate Commerce 
Commission, naming the Director General, as 
agent and various railroads defendants, by the 
Pacific Coast Shippers’ Association (Inc.), 
Bohemia Lumber Co., Booth-Kelly Lumber Co., 
Yarlisle-Pennell Lumber Co., and other con- 
cerns, in which reparation is sought on numer- 
ous shipments of forest products, growing out 
of the application of more than one 5-cent in- 
crease on carloads of lumber which moved after 
General Order No. 28 necame effective. The 
complaint is largely based on a ruling by Divi- 
sion 1 in which it held that ‘‘ where one of the 
tariffs used in making combination rates on 
thru shipments contains a rule that such rates 
will be subject to the increase but once, there 
is a holding out to the shipper of the rate so 
constructed and the carrier should make good 
on that holding out.’’ 


Bad Weather Checks Car Loadings 


WasuHinoTon, D. C., Feb. 20.—During the 
week ended Feb. 9 the railroads of the coun- 
try loaded 906,489 cars with revenue freight, 
a decrease of 23,447 cars under the preceding 
week, due in large part to severe weather con- 
ditions in some sections of the country. This 
was, however, an increase of 57,137 cars over 
the corresponding week of last year and an in- 
crease of 128,698 cars over the same week of 
1922, 

Loading of forest products totaled 77,962 
cars, or 2,170 less than the week before, but 
13,899 more than the corresponding week of 
1923 and 25,978 more than the same week of 
1922. 

Coal loading totaled 199,791 cars, an increase 
of 836 cars over the preceding week, and 8,801 
ears over the same week last year. It was also 
an increase of 7,002 cars over the same week 
of 1922. 

Loading of grain and grain products for the 
week totaled 46,471 cars, or 7,174 less than the 
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receding week, but 5,605 more than during the 
game week last year. | : 

ed by districts, increases over the 
week before in the total loading of all com- 
modities were reported in the Allegheny, Poca- 
hontas and Southern districts, while the East- 
ern. Northwestern, Centralwestern and South- 
western districts reported decreases. All dis- 
tricts, however, reported increases over the 
corresponding week last year except the North- 
western, while all showed increases over the 
corresponding week two years ago. 


Asks New Route for Lumber Road 


WasHINGTON, D. C., Feb. 18.—The Edward 
Hines Yellow Pine Trustees, operating the Mis- 
issippi Southern Railroad in Mississippi, have 
filed application with the Interstate Commerce 
(Commission to open the certificate granted them 
May 23, 1923, under Finance Docket No. 2,888 
and to make the certificate applicable to a 
somewhat different route between the present 
terminal at “Kiln, Miss., and the Louisville & 
Nashville Railroad at Pass Christian, Miss., in- 
stead of at Bay St. Louis, Miss. The line pro- 
posed to be constructed is both a new line and 
an extension. The Edward Hines Trustees pro- 
pose to finance the construction of the new line 
out of their own funds without issuing any 
securities. Permission is desired to retain ex- 
cess earnings derived from the new line. 

It is pointed out that present and future pub- 
lie convenience require the construction of the 
extension. It is shown also that after construc- 
tion was begun it was found that a line from 
Kiln to Pass Christian can be constructed more 
cheaply than one from Kiln to Bay St. Louis 
and it is believed that the former would serve 
the public much better than the latter. 
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Issues Permit to Operate Railroad 


WasHineton, D. C., Feb. 18.—In Finance 
Docket No. 2,619, Division 4 of the Interstate 
Commerce Commission on further hearing an- 
nounces the issuance of a certificate authoriz- 
ing the Superior & Southeastern Railway Co. 
to operate a railroad in Ashland and Sawyer 
counties, Wisconsin. The road will be known 
as the Loretta Line, extending from a point 
near the intersection of the Superior & South- 
eastern with the Radisson branch of the Chi- 
cago, St. Paul, Minneapolis & Omaha Railway, 
at Loretta, in a northerly direction, a distance 
of 3.42 miles in Sawyer County. The amended 
application also asked permission to operate, 
under trackage rights, over the logging rail- 
road of the Park Falls Lumber Co., extending 
from a connection with applicant’s line at 
Clam Lake Terminal in a general southerly 
direction to a connection with the northern 
terminus of the Loretta Line, a distance of 
14.11 miles, in Ashland and Sawyer counties. 
The two segments of applicant’s line are con- 
nected by the tracks of the lumber company. 

Division 4 states that the applicant’s rail- 
road and the logging road of the Park Falls 
Lumber Co. form a continuous line 28.33 miles 
long. The Superior & Southeastern and the 
lumber company are controlled by the same in- 
terests. The railroad was built to transport 
forest products and serves three lumbering in- 
dustries. 
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Equipment Inquiries and Orders 


Th the latest number of the Railway Age 
tailways are shown to be in the market or to 
have purchased the following equipment or 
ordered the following repairs: 


5 INQUIRIES—Denver & Rio Grande Western, 

bo 0-ton automobile cars ; Missouri Pacific, 1,000 

9.00 O perathed automobile cars ; The gg 

40 ton goon | ; Bmpire Oil Works, O11 C ty, Pe. 
; n 

steel underframe sieges Sy Georgia, repairs to 10 


OnDers—Chesapeake & Ohi 

0, repairs to 500 steel 
| rose cars in shops of Hocking Valley Railroad ; 
poten rnd Topeka & Santa Fe, 500 55-ton gondola 
Grow Tom American Car & Foundry Co.; Fruit 
frigerne,, XPress, 500 steel underframes for re- 
Coe ron cars from Western Steel Car & Foundry 
shop beg Ay build 1,000 refrigerators in its own 
the Stang Paso & Southwestern, 400 box cars from 
2,000 oe ard Steel Car Co.; Norfolk & Western, 
999 steel hopper cars from Ralston Steel Car Co., 


1,000 steel hopper cars from Pressed Steel Car Co., 
and 1,000 steel hopper cars from the Virginia 
Bridge & Iron Co. 


Oppose Cut in Steel Barrel Rate 


St. Louis, Mo., Feb. 18.—The Associated 
Cooperage Industries of America has filed a 
protest against the reduction on iron and steel 
barrels, carloads, from Central Freight Associa- 
tion and Illinois Freight Association territories, 
Ohio and Mississippi river crossings to Mis- 
sissippi Valley points named in Agent Jones 
Tariff 15 series, as contemplated in Southern 
Freight Association Docket No. 12,490, be- 
cause no provision had been made with respect 
to applying similar reduction on wooden bar- 
rels. As a result of the protest, the standing 
rate committee disapproved the proposed ad- 
justment. 


Furniture Men Protest Increases 


INDIANAPOLIS, IND., Feb. 19.—Petitions di- 
rected toward securing the lowest possible 
freight rates for the 198 manufacturers of fur- 
niture in Indiana have been filed by the traffic 
department of the Indiana Chamber of Com- 
merce with the Interstate Commerce Commis- 
sion. 

An intervening petition was filed in the case 
of the National Council of Furniture Associa- 
tions against railroads operating in the terri- 
tory reached by the manufacturers of Indiana 
furniture, seeking a reduction of 18 percent on 
freight rates on furniture products shipped 
from Indiana to territory east of the Missis- 
sippi and north of the Ohio and Potomac riv- 
ers. 

The second action is a petition for suspen- 
sion of certain supplements to various railway 
tariffs, which would abolish present commodity 
rates on furniture in carload lots from Indiana 
to points in the Mississippi Valley. The changes 
proposed by the railroads, would take effect on 
March 1, 8 and 15, according to the State cham- 
ber of commerce and would result in increases 
in some instances amounting to 75 percent. 
Producing centers in Indiana which would be 
affected include Evansville, Bloomington, Jas- 
per, Tell City, Huntingburg and Indianapolis. 


Asks Lower Cooperage Rate 


MEMPHIS, TENN., Feb. 19.—The Southern 
Hardwood Traffic Association has filed applica- 
tion with the Transcontinental Freight Bureau 
for a reduction of 16 cents a hundredweight on 
cooperage stock—knocked down—moving from 
points in the South and Southwest to Pacific 
Coast destinations, and a hearing has been ar- 
ranged with the bureau at an early date at Chi- 
cago which will be attended by representatives 
of the association. 


Plan Hickory Tree Conservation 


Boston, Mass., Feb. 18.—New England golf 
enthusiasts are organizing a ‘‘ Plant a Hickory’’ 
movement which it is intended shall have tan- 
gible results this spring and summer. Many 
golfers already know, and others are learning 
thru the steady mounting in the price of their 
clubs, that ‘‘ something must be done.’’ And 
that something, forestry experts declare they 
are in a position to tell those concerned, is the 
conservation of America’s hickory trees. 

It might not be a bad idea for the golfers 
to open war upon the tree bores, for one thing, 
and for another to agitate the motion to plant 
two hickories in the place of each tree felled 
to manufacture golf club shafts. This is what 
the New England leaders in the conservation 
movement are advocating. Let every golf club 
in the country, they say, adopt at its next meet- 
ing of the board of directors a resolution to 
look after the hickory trees in its township, 
county and State. And perhaps they might 
even go so far as to plant a few hickory trees 
and, as it were, raise their own golf clubs. 
Otherwise, according to manufacturers of the 
better class of hickory golf club shafts, within 
another decade, or even less time, there will be 
no more hickories in a commercial sense. 
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West Penn Lumber Co. 





Wholesale Lumber' 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 








PITTSBURGH, PA. 

















White Pine 


IDAHO 
MINNESOTA 
WESTMONT 
LONG and SHORT LEAF 


ALSO | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 














B.W.Cross Lumber Co. 


301 Oliver Building 
Pittsburgh, oc « WE 


White Pine, Yellow Pine, Hemlock & Fir 
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Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window rames, Mouldings 
and Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho 




















17 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 


HARDWOOD Gyerlaslitg FLOORIN 


114 kinds Maple, Beech, Birch and Oak Shigeed in 

Mixed Cars with Northern & Southern Hardwoods. 

NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 





And does it accurately. 
moulding, lumber bills, car freights, car-invoices, yar 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 


THE ACTUARY DOES A MAN’S WORK 
A book to use for figuri 
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For Real 
Values 


We add expert manufacture 
and strict grading to naturally 
excellent timber. You can 
therefore be sure of getting 
your money's worth when you 
buy hardwoods from us. 

When you figure the cost per 
board foot in the finished prod- 
uct you'll find it economical to 
buy Paepcke Leicht lumber. 
Ask for prices on: 


Gum, Oak, Cottonwood, Ash, Elm, 
Maple, Cypress. 


Paepcke Leicht 


Lumber Company 


a General Offices: 


eon. . ae 
Blytheville, po 510 No. Dearborn St. 
Greenville, Miss. CHICAGO 














Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


William Horner 


Grand Rapids Trust Company, 
Receivers. 
Plant: Sales Office: 
Newberry, Mich. REED CITY, MICH. 
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Brokers - Agents 


| Edward Chaloner & Co. | 


Wood Brokers and Agents 
for the Sale of American Hard- 
woods in Logs and Lumber 


LIVERPOOL, ENGLAND 
Cable Address: “CHALONER, LIVERPOOL” 

















WRIGHT, GRAHAM & CO., Wood Brokers 
86 St. Vincent St., Glasgow, Scotiand, 3 Eastcheap St., Lon- 
don, E. C. Cable Address: ‘‘Brackridge,’’ Glasgow. Cable 
Address: ‘‘Nivarium,’’ London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage. 











Schools Are Using Wood Samples 


The National Lumber Manufacturers’ Asso- 
ciation is distributing at cost ($10) wall-racks 
holding 35 sample blocks of as many species of 
lumber. The purpose of the distribution is to 
disseminate information and arouse interest re- 
garding the varieties of lumber. They are in 
great demand by schools and colleges as well 
as by lumber dealers. Each sample block is 
2% inches wide, 5 inches long and %-inch thick. 
They are mounted in a suspensible oak frame. 
The following letter from the Estes Lumber 
Co., Birmingham, Ala., to the National indi- 
cates a common method of distribution and utili- 
zation of the sample-racks: 

We have been so successful with the eleven racks 
of American woods that we ordered from you for 
the schools of Birmingham and they have created 
so much interest, that we are this day in request 
of thirty-five racks from the board of education 
of Jefferson County. These racks are to be used in 
thirty-five of their schools that have manual train- 
ing departments. We, therefore, request that you 
enter our order for thirty-five more racks, and we 
shall put these in these training classes and_ be- 
lieve that it will be the proper way to interest 
the coming generation deeper into the advantages 
of American woods. 

The racks are supplied from the branch office 
of the National Lumber Manufacturers’ Asso- 
ciation, Conway Building, Chicago. 


Interest in Railroad Land Grants 


Members of Congress are manifesting keen 
interest in the request of the secretaries of 
agriculture and interior that Congress make an 
investigation as to the right of the Northern 
Pacific Railway Co. to acquire approximately 
3,000,000 acres of land now embraced within 
the boundaries of the national forests in Idaho, 
Montana and Washington under the terms of 
old land grants. 

The grants to the rail- 
road made by Congress 
in 1864 and 1870 di- 
vided the granted areas 
into primary limits and 
first and second indem- 
nity limits, the latter 
to be used to make up 
any losses of acreage in 
the primary limits by 
reason of Indian reser- : 
vations, mineral classifications, homesteaders’ 
rights or other prior liens on such land. The 
present claims of the Northern Pacific are based 
upon a decision of the United States Supreme 
Court in 1921, in which the court held that the 
Government could not reserve as against the 
railway company any of the land within the 
so called first and second indemnity limits 
needed to satisfy the acreage which the railway 
company was to receive out of the primary lim- 
its. 
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Will Compile Business Data 


The Department of Commerce will continue 
to publish its monthly ‘‘Survey of Current 
Business,’’ in connection with which it re- 
ceived statistics from lumber and other trade 
associations. This and other publications are 
the only mediums thru which the department 
can now distribute this information. 

The Department of Commerce Saturday 
issued this statement: 


The recent correspondence between this depart- 
ment and the attorney general relative to the le- 
gality of the collection, compilation and distribu- 
tion by trade associations of statistics or general 
information has caused widespread discussion and 
the department has been frequently asked for a 
statement as to its policy for the future. 

The Department of Commerce will continue to 
publish its monthly Survey of Current Business, in 
conection with which it has been receiving informa- 
tion and statistics from various associations. For 
the purposes of this and other publications and the 
performance of other duties imposed upon it by law, 
the department will from time to time request 
associations to furnish it with such statistics as 
may be necessary or convenient for its purposes. 
The information which associations furnish will be 
used, within the limits of department appropria- 


tions and facilities, in the publications to the ey 
tent that it proves suitable. ‘ 

The department is not at present in a Position 
to distribute the information received Otherwigg 
than thru its publications. F 

The department does not express any views as 
to the legal status of any association from whi 
it receives the information or any approval of its 
activities. 


This statement is being sent out as a cirey, 
lar letter by 8. B. Davis, solicitor for th 
Department of Commerce, who addressed , 
copy to the National Lumber Manufacturer) 
Association. Wilson Compton, secretary-map. 
ager of the national association, sent the fg). 
lowing reply to Judge Davis: 


Pursuant to the terms of your letter of Feb, 1; 
the National Lumber Manufacturers’ Associatio, 
requests the assistance of the Department of 
Commerce in giving useful publicity to th. 
statistical, unidentified, current trade informa. 
tion which it compiles, distributes to subscribers 
and publishes and broadcasts thru such chan- 
nels as are available for that purpose. 

The association understands the character and 
limits of the assistance now offered by the De- 
partment of Commerce. It regrets the limits 
imposed and still more the circumstances under. 
stood to have been responsible for the imposi- 
tion of these limits. Desirous, however, of ge. 
curing the widest possible use of lumber trade 
information, the association will be glad to have 
prompt advice from the Department of Com- 
merce of the manner in which, and extent to 
which, it will contribute to the further publica- 
tion of such information; and of such additional] 
types, if any, of information as the Department 
of Commerce may desire to have for its use, 


TIMBER LAND SALES 


BALD KNoB, ARK., Feb. 18.—The J. H. McHale 
Lumber Co. has purchased 38,700 acres of timber 
land from the Wrape interests. A. P. Moody & 
Sons secured 1,800 acres at the same time. The 
land lies south of Bald Knob and the timber will 
be worked at the local mills of the two companies. 
A railroad now operated by A. P. Moody & Sons 
will be extended into the tract. 


ASTORIA, ORE., Feb. 16.—The State of Washing- 
ton recently sold 3,706 acres of timber lands at 
auction. Several tracts, totalling 3,466 acres were 
purchased by the Crown Willamette Paper Co. 
Two tracts were bought by W. F. McGregor, of 
Astoria, containing 240 acres. 


WHITESBURG, Ky., Feb. 19.—Ison & Whitaker, of 
Blackey, Ky., closed deals on the Banks hardwood 
boundary lying along Lower Rockhouse Creek a 
few miles out from Blackey. The timber lies near 
the Rockhouse Creek branch road and it is stated 
that active development will begin at once, J. 
M. McIntyre, of Hombre, Ky., closed a deal in the 
same section for a good boundary along Bull Creek. 
The Louisville Cooperage Co. is negotiating for a 
boundary in the Cornettsville section. 


AvuGUSTA, ME., Feb. 19.—A timberland transac- 
tion of unusual importance in this section has been 
completed by Blaine S. Viles, former State forest 
commissioner and several associates. They have 
acquired the entire timber land properties of the 
North Anson Manufacturing Co. The various tracts 
are all in Somerset County. Title was taken in 
the name of the Kennebec Land Co. The area il- 
volved is approximately 13,000 acres. 





Boston, MAss., Feb. 18.—The Draper Corpora 
tion of Hopedale, Mass., manufacturer of textile 
machinery, is buying from the Woodstock Lumber 
Co, the entire Beebe River property in New Hamp 
shire, formerly owned by the Parker, Young Co. 
including about 25,000 acres of hardwood timber. 
The timber is to be used in the manufacture of 
bobbins for the textile mills. The tract is ex 
pected to afford an adequate supply for about 25 
years. 





Prizes for Forest Fire Pledge 


SyracusE, N. Y., Feb. 5.—The State College 
of Forestry of this place has offered prizes 
amounting to $25 for the best set of rules of 
pledge to be observed by all persons entering 
the forests of the State. The purpose is 10 
embody in such pledge rules for the use of fire. 
The announcement of the prize offer states that 
70 percent of forest fires are due to man’s care 
lessness, and the pledge or rule ought therefore 
to point out ways to avoid this loss. The con 
test closes March 3. Pledges should be mailed 
to the Contest Editor, New York State Colleg? 
of Forestry, Syracuse, N. Y. 
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When Low Limbs Die 


The low limbs die, and yet the tree 
Moves on and upward toward the sky; 
I find therein some truth for me, 
Who watch my first endeavors die. 
When hopes of mine as lifeless lie 
[ shall] put out new sprigs of green; 
The tree lives on, and so shall I, 
Tho snows are deep and winds are keen, 
Shall lift my head courageously 
When low limbs die, as does the tree. 


The low limbs die and leave behind 
The honorable wounds of war, 
And so in ev’ry life you find 
The record of the years before; 
Some hurt we knew, some loss we bore, 
Some fault or failure, who shall say; 
But trees move upward evermore, 
And, when the old things pass away, 
Men seek new heights of heart and mind 
And leave the dead things all behind. 


Between Trains 


BELLINGHAM, WASH.—I used to hear about 
Bellingham when a boy back in Michigan, when 
some of our shingle-weaving neighbors lit out 
for Bellingham and the shinglemills of the Pa- 
cifie coast. Today it was a logger, Charles 








Nolte by name, who showed us this wonder 
waterfront and gave us a glimpse from the 
famous Chuckanut Drive of the mills and the 
hills and the islands. Say what you will—and 
if you come to Bellingham you will say a lot, 
and it will be mostly ohs and ahs—Bellingham 
has an unsurpassed harbor; and it doesn’t mat- 
ter whether you look at it with the cold and 
eritical eye of the shipper or ship-owner or the 
warmer and more critical eye of the artist. 
Look at your map and see where Bellingham 
lies—geographically we mean, of course. To 
the southwestward, the strait of Juan de Fuca, 
and the path to the Orient; to the northwest- 
ward the seapath to Alaska. In front of you 
the San Juan islands. Back of you, Mt. Baker, 
And all around you a rich agricultural, dairy 
and chicken country. It is British Colum- 
bia’s nearest large American neighbor. Next 
time you drive north from California over the 
20-foot cement highways of the Pacific coast, 
keep on northward till you come to Bellingham. 
Maybe you won’t want to go back. 





_Cornina, N. Y.—Rome may have sat on seven 
hills, but we bet that Corning would have beaten 
ef on a re-count. In Corning you are always 
gomg up or coming down, Corning being much 





like life in general in that particular. It is one 


of the few towns we know of where the price 
of gasoline really matters; in Corning it does 
matter, because you do a lot of your driving 
in second. In Corning when an optimist parks 
he puts on the brake; when a pessimist parks he 
puts on the brake and leaves her in gear. We 
were the guest here of Bill Turnbull, and also 
found a friend in W. T. Smith, who looks after 
the lumber needs of this community. 


HorNELL, N. Y.—What we shall remember 
most are the mountains and the Erie railroad; 
the mountains are very beautiful. 





ALLEGHENY, N. Y.—A little town, with the 
handicap of a bigger one near at hand, yet 
populated with a number of God-bless-’em peo- 
ple who don’t let the bigger town frighten them 
but try to do for their little town all they can. 


CaTraraAuGus, N. Y.—A salesman of automo- 
bile accessories that we met at hotel in Sala- 
maneu drove us here over hills and dales—with 
his brakes out of order. The leakiest roof we 
ever saw was on the boarding-house of a Min- 
nesota shingle-mill. 


UNION CiTy, Pa.—Somebody is going to 
write a song sometime ‘‘ Down Along the Erie,’’. 
to celebrate these towns like Union City and 
others along the southern tier that we have just 
mentioned. Not all of the good towns in New 
York are on the New York Central nor all the 
good towns in Pennsylvania on the Pennsy}- 
vania, altho it so happens that Union City also 
is. We might mention, too, that the Erie today 
was on time, and the Pennsylvania tonight two 
hours late. 





WaAuSsAU, Wis.—Wausau always was and al- 
ways will be a lumber city. Other things it has, 
yes, and other things it will have; but lumber 
built its greatness. W.S. Thom was our partic- 
ular host on this happy occasion, and the Rotary 
Club the occasion itself; and in the crowd we 
found many lumbermen, men we had heretofore 
heard of but that now for the first time we 
actually gazed upon. Wausau is still a large 
manufacturer and an even larger distributer 
of lumber, for it is the headquarters of a num- 
ber of well (and justly so) known wholesalers; 
not to mention the retailers, who are merely the 
fellows who get the lumber into the hands of 
the housebuilder ete., which, when you come to 
think of it, is rather important, too. 

Among the lumbermen present at Rotary to- 
night, we were happy to encounter old friends 
like W. C. Landon, who presided, and the 
Thoms, but also new friends like Lucius 
Wheeler, G. G. Jones, O. C. Temke, G. B. and 
W. B. Heinemann, Matt McCullough, G. E. Fos- 
ter and B. F. Wilson. 


Ben Hager’s Problem Solved 


LUMBERMAN POET, care AMERICAN LUMBERMAN : 
From the AMERICAN LUMBERMAN of Sept. 8 we 
note that Ben Hager is interested in finding out 
just where his two pails of concrete went after 
mixing six pails of sand, cement and water. We 
think we can help Ben out. You might tell him 
that we are sure these two pails went to the same 
place our first and second grade of maple goes 
when it begins to check, or in more enlightening 
terms, the same place the hole of a doughnut goes 
when you eat the doughnut.—R.G.S., Wausau, Wis. 








We See b’ the Papers 


They say men are going to wear lighter 
shades next year. Some noses are beginning to 
fade out a little already. 

They say that an enemy could easily take the 
Panama Canal, but we don’t imagine it could 
take it far. 

Mannheim castle in Germany has 1,200 rooms, 
but probably if you landed there some night 
they would tell you they didn’t have anything 
for less than $4. 


- 


How many “Ceda’line” mail 
enclosures can you use? 


Will sell one ceda’lined closet at least, to every home 
in your vicinity. ‘Shows the many advantages over 
chests: clothes are not mussed; articles can be found 
easily ; no extra space taken up ; quickly installed. An 
effective precaution against moths, and a clean fragrant 
place to store clothes and linens. 


Your name and address will be imprinted on each 


circular. 
E. L. BRUCE COMPANY 


Manufacturers Memphis, Tenn. 





Write for a 
supply, and 
asampleof # 

Bruce ‘ 
““Ceda’line” 











Made to enclose 
with your ordinary 
mailing envelope. 
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12-223 Saat Motors Detroit, Mich. 


Tough WHITE ASH Specialists 


We have established the confidence we 
enjoy with the trade largely for two reasons: 


(1) Quality Stock 
(2) Prompt Service 


Our distributing yard at Fort Wayne, 
Indiana, with splendid railroad facilities 
and through transit rates, is stocked with 
selected TOUGH WHITE ASH, Gum, 
Cypress, Maple and Elm. Also, direct 
mill shipments. 




















Give us a chance to deliver the goods. 














Quadrupled Sales 
in Three Years 


testify to the increasing popularity of 


perfect Garage Door 


Present capacity 500 a day. 
You, too, can make money on this 
well built, economical door. 


Write for sales facts. 


The Rowe & Giles 


CHAGRIN FALLS, 


Rs Lumber Co. 
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3 cars 4/4” Ist & 2nds 


5 cars 4/4” No. 2 Common 
3 cars 4/4” No. 3 Common 
4 cars 5/4” Sel. & Btr. 


Jean LaRue Says: Anything in Northern 
“* She’s dam’ good Hardwoods 
mans to deal wid!”’ PROMPT SHIPMENT 


The Adams-Thom 
waiss™ Lumber Co. 


8 cars 4/4” No. | Com. & Sel. 


5 cars 5/4” No. 1 Com. & Sel. 
6 cars 5/4” No. | Com. & Btr. 
Yo car 6/4” No. | Com. & Btr. 
Y. car 8/4” No. | Com. & Btr. 














Kneeland-McLurg 
Lumber Company 


PHILLIPS, WIS, 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 


Hardwood Lumber 
Maple and Birch Flooring 














White Pine 


We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory 
Selects are our Specialties. 


We solicit your business. 











Rust-Owen Lumber Co. 


DRUMMOND. WISCONSIN 











We Can 
SHIP 


Straight Cars— Mixed Cars or L. C. L. 
of the following woods: — 


ASH - BASSWOOD 

BIRCH - SOFT ELM 
Try HARD MAPLE-OAK-SPRUCE 
Us WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster- Latimer 
MELLEN, = T umber Co. 











Incorporations 


ALABAMA. Evergreen—People’s Planing Mill Co., 
incorporated; capital, $10,000. 

ARKANSAS. Pine Bluff—Leslie Lumber & Supply 
Co., increasing capital from $50,000 to $200,000. 

Plainview—Plainview Lumber Co., incorporated. 


CALIFORNIA. Beverly Hills—Beverly Door & Sash 
Co., incorporated; capital, $25,000. 

Burlingame—Nelson & Shirkey, incorporated. 

San Francisco—E. K. Wood Lumber Co., increasing 
capital to $10,000,000. 

an Francisco—Cole Hunter Lumber Co., incorporated. 

CONNECTICUT. Seymour—Seymour Lumber & Sup- 
ply Co., incorporated; capital, $50,000. 

FLORIDA. Osceola—Osceola Cypress Co., increasing 
capital from $750,000 to $1,500,000. 

GEORGIA. Augusta—Augusta Hardwood Co., incor- 
porated; capital, $100,000. 

ILLINOIS. Caseyville—Caseyville Lumber Co., incor- 
porated; capital, $10,000. ’ 

Catlin—Catlin Grain Co., incorporated; capital, $22,- 
000; retail lumber. 

Chicago—Aetna Furniture Co., increasing capital to 


Chicago—Avondale Sash & Door Co., incorporated. 
— Four Lumber Co., increasing capital to 


Chicago—Davis Millwork & Construction Co., incor- 
porated; capital, $5,000. 

INDIANA. Center Point—Center Point Lumber Co., 
incorporated. 

Indianapolis—Standard Hardwood Co., incorporated; 
capital, $15,000; to operate sawmill, deal in timber and 
wood products etc. ; 

Indianapolis—Bohn Refrigerator Co., a Delaware cor- 
poration, has qualified to conduct business in Indiana; 
capital in State, 4,290 preferred and 25 shares common, 
no per. value; headquarters, Indianapolis; agent, R. W. 
McBride; to manufacture and deal in refrigerators and 
other kitchen furniture. 

Shelbyville—Lyon Novelty Works, incorporated; cap- 
ital, $5,000; to manufacture furniture and household 
novelties. 

Shelbyville—Walnut Lumber & Veneer Co., incorpo- 
rated; capital, $50,000; to manufacture and deal in 
timber and timber products. 

KENTUCKY. Lexington—Congleton Lumber Co., in- 
creasing capital from $60,000 to $75,000. 

Lexington—H. M, Page Lumber Co., incorporated. 

LOUISIANA. Rushton—R. L. Hudson Lumber Co., 
incorporated; capital, $225,000. 

MICHIGAN. Lansing—Hager Lumber Co., increasing 
capital from $40,000 to $150,000. 

MINNESOTA. Aitkin—Weisbeck Lumber Co., incor- 
porated; —< $75,000. 

Minneapolis—Northern Timber Products Co., incor- 
porated. 


MISSOURI. St. Louis—Fred Medart Manufacturing 
Co., increasing capital from $750,000 to $1,250,000. 

St. Louis—Madewell Furniture Manufacturing Co., in- 
corporated. 

MONTANA. Tuscor— Tuscor Lumber Co., incorpo- 
rated; capital, $100,000; retail. 

NEW JERSEY. Newark—Seacoast Lumber Co., in- 
corporated; capital, $125,000. 

Somerville—Gunzelman & Cramer Lumber Co., incor- 
porated. 

OHIO. Cincinnati—Cincinnati Well-Built Homes Co., 
incorporated; capital, $10,000; to do general building, 
especially homes. 

Dennison—Dennison Lumber Co., increasing capital 
stock; will manufacture garage doors in addition to 
other lines, 

Ironton—R. G. Elmer & Son Lumber Co., incorpo- 
rated; capital, $20,000; general retail lumber business. 

OKLAHOMA. Albion—Kinnichi River Lumber Co., in- 
corporated. 

Stroud—Evans Bros. Lumber Co., incorporated. 

— Grande Ronde—Foster Lumber Co., incor- 
porated. 

Klamath Falls—Southern Oregon Lumber Co., incor- 
porated; capital, $25,000; sawmill. 

North Bend—Coos Bay Logging Co., capital increased 
to $200,000. 

Portland—Blue Lake Logging Co., incorporated; cap- 
ital, $600,000. 

Portland—Henry Kirk Saw Mill Co., incorporated; 
capital, $50,000. 

Portland—C. D, McCoy Lumber Co., incorporated; 
capital, $50,000. 

Salem—Salem Lumber Co., incorporated; capital, $25,- 


Sheridan—Sheridan Furniture Manufacturing Co., in- 
creasing capital to $7,500. 

PENNSYLVANIA. Pittsburgh—Millvale Planing Mill 
Co., incorporated; capital, $10,000. 

Scranton—Roaring Brook Lumber Co., incorporated; 
capital, $15,000. 

West Alexander—Chambers Lumber Co., incorporated; 
capital, $50,000. 

RHODE ISLAND. Providence — Barone Lumber Co., 
incorporated; capital, $100,000, 

SOUTH CAROLINA. ee agen, Furni- 
ture Co., incorporated; capital, $15,000. 

Kingstree—Kingstree Lumber & Supply Co., incor- 
porated; capital, $10,000. 

TENNESSEE. Chattanooga — Blair Lumber Co., in- 
creasing capital from $75,000 to $150,000. 

Chattanooga—Milne Chair Co., incorporated; capital, 


Memphis—Central Lumber Co., incorporated; capital, 
,000. 
Morristown—Carver Wagon Co., increasing capital to 


$100,000. 

Nashville—Southern Furniture Co., incorporated; cap- 
ital, $25,000. 

TEXAS. San Antonio—Couch-Abeles Lumber Co., in- 
corporated; capital, $50,000. 





UTAH. Salt Lake City—Rio Grande Li 

corporated; capital, $50,000. umber Co,, ty 
VIRGINIA. Roanoke—Grand Piano Co., ine 

a ae aig to Ry ag manufacturer, — 

ap—Be umber Co., increasi 

$25,000 to $50,000. 7. 
WASHINGTON. Bellingham—Puget Sound 

& Shingle Co., increasing capital from $400 00 


"ae N Yard High come 
arleston—Navy Ya ghway Mill "4 
—— — oie es ke On, 
numclaw—Enumclaw ing Co. nereas 
ing capital to $30,000. — ae 
ee Lumber Co., incorporated; capital 


Sheridan—Sheridan Furniture Manufacturing Co,, {p 
creasing capital to $7,500. a 
Seattle—S. M. & O. Timber Co., incorporated; capital 


0,000. 
Seattle—Stavis Bay Logging Co., inc : 
ital, $3,000, re gging orporated; cap. 
attle—Watson-Hall Co., incorporated; capital, $15 
000; succeeds to sawmill and other holdin ratgon. 
Hall Fuel Co. wieetlie 
Tacoma—Ajax Shingle Co., incorporated; capital, $15. 


Tacoma—Eureka Lumber Co., incorporated; capital, 
WEST VIRGINIA. Charleston—Three Forks L 
Co., incorporated; capital, $50,000. a 
WISCONSIN. Caswell—McDonald Lumber Co., incor. 

porated; capital, $25,000. ‘ 
Milwaukee—G. A. Butler Co., incorporated. 
Oshkosh—Oshkosh Millwork Co., increasing capital 


to $100,000. 
Business Changes 


ARKANSAS. Marked Tree, Lepanto and Parkin— 
Algoa Cooperage Co.’s holdings changed hands, a Cleve. 
land, Ohio, concern taking over the mills; will continue 
under same name. 

Rison—Walker mill plant north of Cotton Belt Station 
sold by Chas. L. Walker to Robert H. Dedman. 

CALIFORNIA, Lynwood — Johnson & Hespe sold to 
Hudson Lumber Co, 


COLORADO. Florence—Leher Lumber Co. sold 
Gibson Lumber Co. ’ 

GEORGIA. Atlanta—J. O. Acree disposed of hold- 
ings in Acree & Pridgen Roofing Co. and established 
new roofing and lumber company at 94 Stewart Ave. 

Dudley—Gettys & Wright Lumber Co. succeeded by 
J. M. Gettys Lumber Co. 

Thomasville—J. B. Jemison & Co. changing name to 
Jemison-Tittle Lumber Co. 

ILLINOIS. Dana and Long Point—L. M. Bayne & 
Co., of Ottawa, have purchased yards of O. ©. Marshall, 

Danvers—George D. Kime sold interest in Habecker 
& Kime Lumber Co. which will be known as J, N, 
Habecker Lumber Co. Mr. Kime will continue to be 
associated with the firm and Marion Stephenson has 
joined the staff. 

Lincoln—Lincoln Furniture & Manufacturing Co. suec- 
ceeded by Lincoln Planing Mill Co. 
5 an a imate mae Lumber Co. sold to H. B. 
chulze. 

Serena—Marshall & Malaise succeeded by Codperative 
Grain & oy Co. 

Springfiel a | R. Fitzpatrick Millwork & Glass (. 
succeeded by J. R. Fitzpatrick Mill & Lumber Co. 

INDIANA. Gary—Manhattan Lumber Co. succeeded 
by Industrial Lumber & Supply Co. 

Leesburg—W. 8S. Felkner has purchased interest of 
Mr. Scoles in Gilliam & Scoles Lumber Co.; company 
will be incorporated with Robert Gilliam as manager. 


IOWA. Pocahontas—W. W. Howard sold interest {n 
Howard-Schnieders Lumber Co. to Geo. Kiefer and will 
move to Los Angeles where he will go into the retall 
lumber business with W. T. White. 

Sigourney—Sigourney Lumber Co. succeeded by Lew 
Wallace. 

KANSAS. Hutchinson—Fortna Lumber Co. succeeded 
by Anawalt-Fortna Lumber Co. 

Wichita—Central Lumber & Supply Co. sold to J. W. 
Metz Lumber Co. 

LOUISIANA. Plaquemine—H. H. Wiggin Lumber 0. 
sold to Arkla Lumber & Manufacturing Co. 

Westlake—Lock, Moore & Co. sold two commissary 
stores to National Department Stores of De Quincy; 
stores, which are at Lockport and Abbie Joe, will 
continued at present locations. 

MASSACHUSETTS. Great Barrington —Thomas & 
Palmer succeeded by Frank Palmer. 

MICHIGAN. Lansing—Longstreet Lumber Co. s0ld 
to W. F. Kraas, of DeWitt, and Alton J. Hager and 
Norman Cove, of Lansing. Will be operated under 
name of Kraas Lumber Co. (Inc.); capital, $100,000. 

MINNESOTA. Hutchinson—M. B. Omann_ succeeds 
H. BE. Freehold as manager of Interior Lumber Oy 
former is part owner of Crow River Lumber Co., 
oe —_ y= nog se cae, as manager 

at yar LA orge genmiller. 

McGregor—Hawthorne Lumber Co. succeeded by 
Cloverland Builders’ Supply Co. (Inc.); $50,000. 

MISSISSIPPI. Shaw — Bolivar Lumber Oo. sold 
J. H. Tatum. cost 

Waynesboro—Reported here that two-thirds inte! 
in the Turkey Creek Lumber Co., of Santwell, has etl 
purchased by Mr. Stark, of Orange, Texas, who 
assist in operation of the plant. 

MISSOURI. Magnolia—Thompson & McDougal se 
ceeded by McDougal & Parrott. 

OHIO. East, Liverpool—D. A. Forbes lumber yard sold 
to Scott Lumber Co. 

Milford—Buckingham & Hair sold to Milford Lumber 


OKLAHOMA, Loveland —Bryan Bros. Lumber ©. 
sold to Boutell Lumber Co. 6 
OREGON. Blodgett—Frank Burnap sold sawmill 

E. B. Follett. 
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Larwood—Cameron Lumber Co. will move sawmill to 


AIDADY: end—Pierce Logging Co, succeeds Kirby-Pierce 


hard—Moore Mill & Lumber Co. purchased 

thes af Fyfe-Wilson Lumber Co. 
PENNSYLVANIA. Athens, Laceyville and Luzerne— 
Whipple Bros. me succeeded by J. J. Vanderworker. 
Dunmore—F. J. Peck & Son succeeded by Roaring 


ber Co. 
Brpeaaklin—W. H. Cox, jr., succeeded by J. O. McMul- 


a pet tle_-Post & Wick sold to William Curry 


—_— Wales—A. K. Shearer & Sons succeeded by 
A. K. Shearer. 

. Bay City—John H. Grant, of Bay City Lum- 
per Co., purchased the local yard of William Cameron 
& Co.; two yards will be consolidated. 

El Paso—Thede-Sherrod Lumber Co. changing name 
to Sherrod Lumber Co., following resignation of P. ©. 
Thede as president and director. 

Lockhart—William Cameron & Co, sold to J. F. Grant 


Lamber Co sitam Cameron & Co. succeeded by John 
F, Grant. 

WASHINGTON. Collins—Chris Alvik sold sawmill to 
Speer & Douglas and it will be moved to Bear Creek. 

Hartford—Heath Shingle Co. changing name to Heath 
Lumber & Shingle Co. 
. Olympia—C. H. Sylvester sold sawmill to C. S. Ball 
and W. A. Ryan. 

WEST VIRGINIA. Ravenswood—J. F. Noll & Son 
succeeded by John H, Noll. 


New Ventures 


ALABAMA. Mobile—Central Cement & Supply Co. 
has been named distributor in Georgia, Florida, Ala- 
bama and Mississippi for the shingles manufactured by 
the Jamison Lumber & Shingle Co., of Everett, Wash. 

ARKANSAS. McCrory—Planters Mercantile Co. re- 
cently began retail business. 

Sparkman—A company has been formed by W. A. 
Adams, J. A. Leonard and P. H, Taylor, all local men, 
to install stave mill. - 

Womble—Caddo River Lumber Co. recently began; 
sawmill. 

COLORADO. Ordway — Foster Lumber Co. recently 
began; retail. 

FLORIDA. Safety Harbor—W. S. Landess will open 
retail lumber yard. 

GEORGIA. Barnesville—Milner Lumber Co. recently 


began. 

Cartersville—Smith Bros. recently began planing mill 
and retail yard. 

ILLINOIS. Edwardsville—T. H. Gibson Lumber Co. 
will open in building material and lumber business 
about April 1. (Address mail to Waverly, Ill.) 

Penfield, Rantoul, Sullivan, Villa Grove—W. E. Terry 
Lumber Co. recently began; headquarters, Aurora. 

INDIANA. Jeffersonville— Dunlevy & Howard re- 
cently began; retail. 

KENTUCKY. Kuttawa—B. W. Doon will open lum- 
ber and building material business about April 1. 

MARYLAND. Baltimore—Charles M. Stieff (Inc.) 
po rebuild lumber shed recently burned; will be 20x125 
eet. 

MICHIGAN. Kalamazoo—De Boer & Sons recently 
began retail lumber business. 

MISSOURI. St. Louis—Yellow Pine Sales Co. re- 
cently began; commission; 693 Arcade building. ia 

NEW JERSEY. Collingswood—Codling Lumber Co., 
pad branch office opened here; main office in Philadet- 

NEW YORK. New York—Frank Leslie recently be- 
gan retail business at 158 Prince Street. 

NORTH CAROLINA. Thomasville—Goodman & Ed- 
wards recently began; retail. - 

SOUTH CAROLINA. Columbia—J. S. McIntosh has 
opened branch office for Southeastern Industrial Sales 
Agency, of High Point, N. C.; lumber and building 
material dealer. 

TEXAS, Anson—H. H. Hardin Lumber Yard recently 
opened; sheds and office to be constructed; Ira Jones, 
manager; H. H. Hardin, Fort Worth, head of company. 

Waco—I. M. Johnson will open lumber yard on Clay 
Ave.; shed and office to be erected. 

, WASHINGTON. Seattle—George and Roland Row- 
ea engaged in business as Rowland Bros. Lum- 

WEST VIRGINIA. Charleston—S. & S. Lumber Co. 
recently began; wholesale hardwood. 

WISCONSIN. Hagle River—Builders’ Service Co. or- 
a zed, with Charles W. Fish as president and Otis 

. Pennington as vice president; will deal in building 
materials, grain, hay and feed; will have retail yards 
and warehouses at Birnamwood and Aniwa. 


New Mills and Equipment 


ALABAMA, Berry—W. P. Brown Lumber Co., of 
mi eas as started construction of a new planing 
B, 8 
and panes Ronse ng about $50,000, including machinery 
rewton—Garnette Bros, 
construction oe cee bon, Lamnber Co, has completed 
ss Pen my R. Nettles will soon erect sawmill and 
oe “mile railroad will be constructed into timber hold- 
near here, 
z Wilmar—P. 0. Morris Lumber Co. has begun work on 
new sawmill here; machinery purchased. 
8 ARKANEAS. Cotter—T. W. Boswell, of Boswell 
th 0., which is operating on Buffalo River, says 
= another mill will be constructed. 
fice ‘butltng eats for erection of a new two-story 
announced. g for ~ Standard Lumber Co. have been 
CALIFORNIA, Ins Angeles— 
erecting building to vost $0000" Black Planing Mill 
acifie Beach—South Coast Lumber Co. opening yard. 


Wilmington—L. W 
ft. warehouse; cost, ‘soe Lumber Co. building 24x200 


weLOBIDA. St. Cloud—J. W. Griffin Lumber Co. ad- 
at a new sawmill is being constructed here with 


daily capacity of 150,000 feet; planing mill also under 
construction; copes, 60,000 feet. { 

Watertown—East Coast Lumber Co.’s mill, recently 
destroyed by fire, will be rebuilt at once: new mill will 
be double band with gang, a replica of old mill. 

Old Town—Oxford &+Clark, of Madison, Fla., have 
ractically completed their new here and will 

gin sawing at once. 

ILLINOIS. Granite Tt Bros. Lumber Co, re- 
building plant destroyed fire. 

INDIANA. Jasper—Jasper Wood Products Co. will 
erect new woodworking plant. . 

KENTUCKY. Whitesburg—Hays Lumber Co. to erect 
a 34x34 ft. office building. 

LOUISIANA. Haynesville—R. BD. Major and W. W. 
Caldwell, of Monroe, La., representing the Major Stave 
Co., of that place, will build a branch mill for stave 
manufacture. 

MARYLAND. Cumberland—Additions have been com- 
_ to the plant of the Timber Preserving Co., at 

reenspring, 14 miles east of here, which will increase 
the capacity to 6,000,000 cubic feet annually. Improve- 
ments include a boiler room extension 20x40 feet, a new 
tank room, 30x30 feet, and a new cylinder room, 15x154 
feet, with new boiler, electric generator set, etc. 

MARYLAND. Hagerstown—H. L. Coffman Lumber 
Co. sold property to M. P. Moler, pipe organ manufac- 
turer, who will erect a modern lumber plant. 

MISSISSIPPI. Starkville—Price Moore, of Kosciusko, 
and associates are planning to put in planing mills and 
will also manufacture all kinds of dressed lumber; the 
plant will be in operation in a few months and will be 
located at Sturgis, it is reported. 

NEW YORK. Hornell—Hornell Lumber Co. sold to 
group of local men; new plant will be erected. 

NORTH CAROLINA. High Point—Giant Furniture 
Co. awarded contracts for extensive improvements to 
= plant, including vacuum system of heating, boiler, 
ete. 


OHIO. Newcomerstown—Zimmer Lumber Co. build- 
ing storage house. 

Kent—Kent Lumber Co. erecting addition to plant. 

PENNSYLVANIA. Homestead — Planing mill to be 
erected by J. O. Snyder. 

SOUTH CAROLINA. Clinton—Fuller Simpson Furni- 
ture Co., recently incorporated with capital of $15,000, 
may erect plant here for furniture manufacture, accord- 
ing to E. G. Fuller, president. 

TENNESSEE. Englewood — Edward Lee and James 
— are establishing plant here for manufacture of 

xes. 

TEXAS. El Paso—Fort Smith Furniture Manufac- 
turing Co. will erect warehouse. 

Kerens—B. F. Newhouse will erect sawmill. 

WASHINGTON. 
cently purchased block on Northern Pacific tracks to 
give it additional trackage space; will put $50,000 into 
additional equipment. 

Casualties 

ALABAMA. Collinsville—Stone Lumber Co., loss by 
fire in dry kilns. 

GEORGIA. Arlington—Arlington Stave Manufactur- 
ing Co., loss by fire, $2,000. 

INDIANA. New Albany—New Albany Box & Basket 
Co., loss by fire, $40,000; two warehouses destroyed with 
large quantity of raw and finished stock. 

Shelbyville—Hodell Furniture Co., loss by explosion 
in boiler room. 

NORTH CAROLINA. 
Timber Co., loss by fire. 

Edenton—M. G. Brown Co. (Inc.), loss by fire, $5,000; 
machinery damaged. 

Gastonia—Spencer Lumber Co., loss by fire, $75,000; 
partly insured. 

PENNSYLVANIA. Lancaster—Frey & Son, loss by 
fire, $30,000; planing mill damaged. 

Pees. ©. Cogley Lumber Co., loss by fire, 


Currie—Six barns of Cape Fear 


WEST VIRGINIA. Richwood—Smoot Lumber Co.’s 
plant at Arcola, destroyed by fire; loss, $40,000; fully 
insured; mill will be rebuilt at once. 


New Catalog on Wire Rope 


A new 80-page catalog has recently been issued 
by the Macwhyte Co., of Kenosha, Wis., which 
states that “it has been our aim to place in the 
hands of our friends and customers a catalog that 
will answer all their questions pertaining to wire 
rope in as few words as possible.” Page 5 shows 
a picture of the company’s main office and works 
at Kenosha, and the two following pages contain 
illustrations of the various departments of the 
plant, such as the chemical laboratory, wire clean- 
ing, wire drawing benches, closing machines, wire 
stranding and wire testing. Then follows a short, 
concise description of wire rope, its method of 
manufacture, materials used, various constructions 
and qualities, together with a few practical sug- 
gestions and a bit of valuable information. Pages 
12 to 65 illustrate and describe the different kinds 
of wire rope and other products manufactured by 
the Macwhyte Co. Directions for attaching sockets 
to wire rope and splices are given on pages 66 to 
68. Other valuable data contained in the catalog 
include lubrication of wire rope, wire rope for in- 
cline planes, tables showing how the life of wire 
rope is affected by reducing the size of the sheaves 
and drums, tables for iron hoisting ropes etc. A 
telegraph code is printed on pages 74 to 76, fol- 
lowed by an alphabetical index. 

The new general catalog on Macwhyte wire rope 
is replete with valuable information, and all users 
of such equipment will find it to their advantage to 
have a copy of it for ready reference. 








Spokane—White Pine Sash Co. re- - 
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Dry Stock 
Specials: 


50M’ 4/4” No. 2 Com. & Btr. Ash 
50M’ 4/4” No. 2 Com. Basswood 

100M’ 4/4” No. | Com. & Btr. Basswood 
60M’ 4/4” No. 3 Common Basswood 
20M’ 5/4” FAS Basswood 

30M’ 5/4” Select Basswood 

150M’ 4/4” Selects Birch 

100M’ 4/4” No. | Com. & Btr. Birch 
25M’ 5/4” FAS Birch 

25M’ 5/4” Selects Birch 

100M’ 5/4” No. | Com. & Btr. Birch 
25M’ 6/4” FAS Birch 

100M’ 6/4” No. i Com. & Btr. Birch 
10M’ 8/4” Selects Birch 

30M’ 4/4” Sel. & Btr. Hard Maple 
25M’ 5/4” Sel. & Btr. Soft Elm 
71M’ 4/4” No, 2 Common Rock Elm 
15M’ 4/4” Sel. & Btr. Red Oak 

15M’ 5/4” No. 2 Com. & Btr. Red Oak 
18M’ 6/4” No. 2 Com. & Btr. Red Oak 


We manufacture all Northern 
Hardwoods and Softwoods. 
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Better Quality 
Band Sawn 


Southern 
Hardwoods 


That is the aim of our. 
organization and we 
are proud to say that 
we're “making good” 
with the most critical 
buyers. 


We manufacture high 
quality lumber and 
ship it when you want 
it. Let us prove it on 
your next order. 















The Hendrix Mill 
& Lumber Go., 


Band Mill and Yards: MOUND CITY, ILL. 
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In Every Hour— 
60 Window Frames 


That’s the average window frame 
production reported by Kelsey 
Smith & Company, White Plains, 
N. Y., using the 


Atlas — IMPROVED PHILLIPS — Invented 


WINDOW FRAME MACHINE 


Pulley Mortiser—Pocket Cutter—Variety SawTable 





In scores of other mills this machine, the only ma- 
chine at which two men can work together at the 
same time, is saving money and increasing profits. 
The Improved Phillips can prove as profitable in your 
mill. For full information write for Bulletin C-45— 
sent on request. 


ATLAS MANUFACTURING COMPANY 


ORLANDO, FLORIDA 
Original Growth 


ot cot DINE 


in Rough, Kiln Dried 








Not a B & Better Finish our 
complaint gpecialty 

shipped 

last year. 


Dressed Shed Stock 


and Dimension also. 


Haynes-Spann 








Alabama = Luimber Co. ig 


‘4 Alabama 





“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver Saa Francisco 





Cypress Makes Lounge for Seals 


NEw ORLEANS, LA., Feb. 18.—With the open- 
ing of the new aquarium at Audubon Park, 
here, a few days ago, the seals were revealed 
reposing graeefully upon a sturdy cypress 
platform in the center of the pool assigned for 
their residence. Upon inquiry it developed that 
seals and cypress ‘‘go together,’’ not because 
of any special affinity, but because the keepers 
of the seals find that cypress is best adapted 
to use as a water lounge in a sealery. Recently 
the St. Bernard Cypress Co. filled a rush order 
from the J. E. Higgins Lumber Co., of San 
Francisco, for thirty pieces of clear heart 
cypress to be shipped by express. The mate- 
rial was specially ordered to build a platform 
for the seals in the San Francisco municipal 
aquarium at Golden Gate Park. Incidentally, 
the express charges amounted to several times 
the cost of the cypress itself. 


SASH, DOORS and MILLWORK 


The demand for sash, doors and interior finish 
of all kinds continues active, and the outlook for 
satisfactory trade for the near future is excellent. 
There is an increasing amount of figuring on 
special work as the spring building season ap- 
proaches. Plants manufacturing standard items 
are accumulating stocks, preparatory to the ex- 
pected demand from retail yards. Manufacturing 
establishments are reported to be buying materials 
in good quantities, indicating their faith that 
building is going to continue at an active rate 


and that there is a good volume of business in 
sight. 


Manufacturers and distributers at Kansas City, 
Mo., report a good inquiry from the country. 
Recent bad weather doubtless has held back some 
orders, as well as some new figuring on special 
work. The Kansas City plants are expecting to 
increase their forces and lengthen their working 
hours as soon as the weather becomes more settled. 


The door and millwork trade at Buffalo, N. Y., 
is reported to be in fair volume, tho the amount 
of business has been somewhat curtailed this 
month by the steady cold and stormy weather. 
The mill owners believe, however, that this reac- 
tion will be followed by a brisk trade in March, 
and most of them are not complaining even of 
present business. 


The Omaha (Neb.) sash and door factories 
have on their books at this time more orders than 
for some time past, altho the volume does not 
exceed that of this time last year. Altho orders 
slowed up a little last week, owing to unfavorable 
weather conditions thruout much of the Omaha 
territory, the plants here are still running full 
blast, and millmen say that the outlook for the 
year is unusually bright. 

Reports from Columbus, Ohio, are to the effect 
that sash, doors and millwork of all kinds are in 
steady demand and most of the mills have orders 
booked which will take their output for the next 
four to six weeks. Some of the mills are making 
improvements, in the form of added equipment, 
in order to increase their output. Interior trim 
mills are buying materials more liberally than for 
some time past. The plants have accumulated 
considerable stocks of doors and sash, which they 
are confident will be moved early in the building 
season. 


The Norwood Sash & Door Co. is the name of a 
new concern located at 78 North Third Street, 
Columbus, Ohio. This is a branch of a Cincinnati 
corporation. W. W. Starrett is the local manager. 
One of the features of this establishment is a 
model home erected in the showroom, showing 
many desirable built-in features. 


The sash and door trade of Baltimore, Md., is 
reported quite satisfactory, with an increasing 
number of orders in prospect. There is believed 
to be plenty of work ahead of the sash and door 
factories. Some dissatisfaction is expressed over 
the action of mills which take business at figures 
which leave them very scant profits or none at 
all, so that they run about half the year without 
making any money and have to look to the other 
half to come out with any profit, which condition 
is said to create troublesome competition and to 
be bad for all concerned. 


Five out of the six large sash and door plants 
of Oshkosh, Wis., are planning extensive building 
activities for the coming year, with total expendi- 
tures involving about $200,000. Among these 
projects are the following: Gould Manufacturing 
Co., dry kiln and toy factory extension; Paine 














cris 
Lumber Co., barn; Foster-Lothman (Co,, Ware. 
house and factory addition; Morgan Co., 2-8tory 
warehouse ; Radford & Wright Co., 2-story wars. 
house. 

Window glass business during the last weg 
was reported fair, with promise of improving as 
the spring building season approaches. Plat, 
glass manufacturers report that they have gyq. 
cient business on hand to keep their plants fully 
occupied well into the spring months and that 
their output is going into immediate consumption, 


Millmen’s Association Wins Point 

Sr. Louis, Mo., Feb. 18.—The defense wo 
another important point in the ouster guit 
brought by Attorney General Barrett against 
the St. Louis Millmen’s Association for alleged 
violation of the Missouri antitrust laws when 
the Missouri Supreme Court en bane excluded 
the testimony given by A. J. Siegel, president 
of the Huttig Sash & Door Co. The testimony 
given by Mr. Siegel was at a hearing in §, 
Louis on Jan. 9, and was reported fully in the 
AMERICAN LUMBERMAN of Jan. 12. 

Mr. Siegel had been summoned by the 
State to testify against his associates and 
shortly after he was heard attorneys for the 
defense filed a motion to exclude the testi- 
mony. The motion was sustained ‘‘ without 
prejudice to introduction of such evidence 
hereafter if it should become competent.’’ 

Particular objection was raised by the de- 
fense to the introduction of a letter from 




















Manual training pupils of the Boston Public 
schools have been making model houses to be 
sent by the Red Cross Juniors to French chil- 
dren. The models are made of beaver board 
and can be easily knocked down and shipped 
in portable packages. This colonial house 
has a sleeping porch and inside the model are 
fireplaces that remind one of Revolutionary 
days 





Attorney General Barrett to Mr. Siegel, in 
which the State official related a conservation 
he (Barrett) stated the two had at a dinner 
at Mission Inn. The defense contended that 
the testimony was inadmissable because. Mr. 
Siegel was attending a social affair and his 
statements, if made, were not made while he 
was acting in the scope of his employment by 
his company, nor could it be binding upon any 
of the other defendants. 

Attorney General Barrett’s comment on the 
supreme court ruling was that ‘‘the case 
against the millmen is complete in every par- 
ticular without the testimony of Siegel. I will 
not very likely call him back to testify.’’ 

The hearings of this case have been marked 
by frequent objections to testimony by coun 
sel for defense. Dorsey W. Shackleford, su- 
preme court commissioner, who is hearing the 
testimony, has overruled all objections made by 
the defense, because, he has stated, he desires 
to have all testimony possible put before the 
supreme court, that body to decide as¢to its 
admissibility. i 

The State will resume the taking of testi 
mony in St. Louis on March 4. 
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lowans Advised to Push Home Building and Equipment 


(Concluded from Page 63.) 


h he supported by charts and figures, 
saying that agriculture is the life blood of 
industry and the backbone of the nation. 
Last year lowa, he declared, had a balance 
of $160,000,000 from farm products after pay- 
ing living expenses, taxes and interest. How- 
one-fifth of the living expenses on the 
average can be cut out by proper manage- 
ment. Price fixing can never operate suc- 
cessfully unless there is at the same time 
regulation of production. At the present 
time, he added, we should look with extreme 
optimism at existing conditions. Mr. Kolp 
also said that it is the duty of the retail 
jumberman to find the surplus cash in his 
community and direct its investment into 
permanent improvements such as better build- 
ings and those institutions which finance 
farmers. He heartily favored this kind of 
expenditure instead of wasting the money on 


temporary pleasures. 
Push the Building and Loan Plan 


tions whic 


evel, 


E. 8. Henrich, Alton, Iowa, said that com- 
paring the so-called hard times of the recent 
past with, for instance, 1893, when corn sold 
at 9 cents a bushel, eggs at 5 cents a dozen, 
and cows at $9 to $11 each, if a buyer could 
be found at all, conditions now are good be- 
cause prices are fair. He added that the bad 
conditions of thirty years ago were readjusted 
nicely in a few years by close attention to 
business on the part of farmers and others, 
and warned his hearers not to forget that war 
time overhead including taxes is still with 
them, and therefore not to have too many 
frozen accounts. Mr. Henrich said the best 
thing a lumberman can do in his community 
is to push the building and loan plan. He told 
of the Alton plan, where, with a population 
of 1,000, houses are sold thru first and second 
mortgages, with practically no cash first pay- 
ment. He added that the building and loan 
plan is the best way to interest young people 
and get them to saving money. In one Iowa 
town of 700 people there is only one home not 
owned by the occupants. Home owners are 
the good citizens. 


The morning meeting closed with an ad- 
dress by G. D. Rose, Dubuque, president of 
the Northwestern Lumbermen’s Association, 
on a dealer’s responsibility, in which he said 
that besides being a lumberman he is presi- 
dent of a newspaper company, so that, there- 
fore, advertising is a vital subject to him. 
Mr. Rose continued, saying that lumbermen 
are closer than any other business to the 
three fundamentals—home, church and school 
—as they supply the materials to build these 
bulwarks of our country which is such a 
contrast to hopeless Russia. He said the busi- 
ness man must be a leveling influence in his 
community and fight injurious propaganda 
of certain politicians, as the newspapers are 
fighting it. In speaking of competitors he 
mentioned two kinds—good and the other 
kind—and said that since the Golden Rule in 
business has the sanction of the United States 
Government as set out in codes of ethics, 
friendly competition is a good thing and un- 
friendly competition is injurious to everyone, 
including the public. For example, people 
kicked about shingles sold at less than cost 
but were perfectly satisfied with the same 
shingles sold at a fair profit. Mr. Rose added 
that the Iowa farmer is not ‘‘busted’’ finan- 
cially any more than the retail lumber deal- 
ers are or any other class of business men. 


THURSDAY AFTERNOON 


The afternoon session opened with an ad- 
dress by. Dwight’ N. Lewis, of Des Moines, 
State railway commissioner, who made the 
startling statement that for each dollar in- 
mons in homes, eight dollars are being spent 
os automobiles, Failure to appreciate true 
values results in dissatisfaction, so political 


spellbinders tell the public that the railways 
are to blame for unsatisfactory conditions. 
The return to normal from inflated values has 
left some industries high and dry. Retail 
lumbermen are, in fact, bankers in financing 
building. There has been no car shortage this 
year and the movement of freight cars has in 
two years increased from 22 to 28 miles a 
day. The basic commodities, such as coal, 
grain, lumber and building materials, should 
take the lowest possible freight rates. 


‘¢Some of Our Modern Problems’’ was the 
subject of an able discussion by R. E. Saber- 
son, of Minneapolis. His talk was much along 
the lines of his addresses at other conventions 
this year. Among other things he said: 

The male population has increased 14 percent, 
but in the building trades the increase has been 
only 10 percent. Autos are here and we must in 
some way make use of them to increase the sales 
of the retail lumber dealers. There should be bet- 
ter financing plans, to get away from price compe- 
tition and contractors. We must begin to think in 
terms of consumers, otherwise contractors will fig- 
ure one retailer against the other and take the 
profit the retailers should have. Service too often 
is only another name for increased expenses which 
wipe out the retailer’s profits. Standardization 
will make our forests last seven years longer. 
Money is made in selling, not in buying. Local 
fights of lumbermen are a kind of insanity. Re- 
tailers should teach the public efficiency in han- 
dling lumber; should show customers how to use 
and conserve lumber—this sort of service means 
profit to both customer and dealer. 

Mr. Saberson then referred to side lines, 
and said the profit on one gallon of paint 
equals that on one ton of coal, while that on a 
gallon of varnish equals the profit on two tons 
of coal. Retail lumbermen would be lost with- 
out their associations, he said. 


W. H. Badeaux, secretary of the Northwest- 
ern Lumbermen’s Association, of Minneapolis, 
told of the activities of that organization. He 
spoke of its traffic department which, altho 
used by only 38 percent of the members, re- 
turned $163,000 in cash last year; its help 
on legislative matters and on tracing cars; its 
legal department for members, that gave twen- 
ty-two hundred legal opinions last year; its 
architectural department serving members at 
cost; its advertising service to build up the 
community—not stock advertising; and its in- 
surance and odd service departments. Every 
member of the Northwest Iowa Lumbermen’s 
Association is also a member of the North- 
western Lumbermen’s Association. In closing, 
Mr. Badeaux said there were two things the 
retailers must have—-associations and trade 
papers. 

The auditing committee reported the books 
of the association correct. 


The extension of organization of county 
groups was urged by the resolutions committee. 


The following officers were elected: 


President—William Veale, Le Mars. 

Vice president—John Smith, Spencer. 

Secretary-treasurer—George H. Keifer, Pocahon- 
tas. 

Directors—S. A. Lincoln, Alton; F. M. Fink- 
bine, Storm Lake; H. A. Morrill, Sioux City; W. 
A. Wiegert, Palmer; Martin Ausland, Emmetsburg ; 
J. T. Grant, Rolfe; John Haire, Fort Dodge; E. H. 
Townsend, Fort Dodge; George Sokol, Sibley; E. 
T. Lindeberg, Sioux City. 

The annual meeting will be held next year 
in Sioux City. The convention came to a close 
tonight with an enjoyable banquet. 





DuRING the last year the New York State 
conservation commission distributed 8,646,707 
trees from the State nurseries, which was more 
than double the amount for 1922. Farmers and 
private land owners took 3,150,952 trees and 
more were planted by individual landowners 
than by industrial concerns, municipalities or 
the State. Many orders for trees for 1924 plant- 
ing are being received by the commission and if 
they continue at the present rate the stock will 
be exhausted, in spite of an increase of more 
than 1,000,000 trees in the nursery stock avail- 
able for this year. Provision has been made 
for a further large increase in nursery stock. 













% in. oak floor- 
ing over the old 
soft wood floors. 


Sell More Flooring 


by 


Offering 


Superior 


Brand 
Oak Flooring 


To be laid over old floors 


You can increase your flooring 
business by suggesting “New 
Floors over Old.”” Home owners 
need to be told of the compara- 
tively low cost of this method of 
putting fine Oak Floors in old 
houses. 

By working through your local 
contractors or by addressing a list 
of your home owners direct, you 
can get a great many new flooring 
orders. 

Superior Brand Oak Flooring is 
free from knife marks, reducing 
scraping and sanding to a mini- 
mum, and is manufactured with 
the view of eliminating cupping 
and buckling. 

All of our lumber comes from the 
immediate vicinity of our mills in 
the St. Francis Valley and enables 
us to manufacture flooring of ex- 
ceptional beauty in color and tex- 
ture. 

We will gladly send samples to 
interested dealers. 


Superior Oak Flooring Co. 


HELENA, ARK. 
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The LUMBER 


Department Store 
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GIANT REDWOOD, 25 FT. IN DIAMETER 


HE central location and excellent 

railroad facilities of St. Louis enable 

us to give you prompt service. Try us. 
Longleaf Pine, La. Red Cypress, Sitka Spruce, 
Douglas Fir, Washington Red Cedar, Tenn. 
Red Cedar, California White and Sugar Pine, 


Redwood, White Oak flooring, Maple, Beech 
and Birch flooring. 


Julius Seidel 
Lumber Co. 


ST.LOUIS, : : MISSOURI 











Southern Hardwoods 
Specialties: Oak, Ash and Gum 





Georgia Short Leaf Pine 


Roofers—Boards— Dimension 


CYPRESS LUMBER 


Prompt Shipments— Kiln Drying Facilities 
Manufacturers 


E. B. Smith Lumber Co. 


MACON, GEORGIA 











JACKSON & TINDLE, Inc.’ 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
Maple, Elm, Birch, Beech, 


Basswood,Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg,, Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 











Oak and Gum 
MOULDINGS 


From the Heart of the 
Hardwood Country. 


York Lumber & Mfg. Co. 


MEMPHIS, TENN. 




















Illinois Lumber Merchants Hold Annual Crowded Wit 
Practical Discussions of Plans and Methods 


(Continued from Page 61) 


was strongly of the opinion that dealers should 
not take advantage of the tempting opportunity 
afforded by motor trucks and hard roads, to 
come into the territory of other dealers. 

Mr. Hargrave’s remarked that the big city 
dealer who enters the territory of the local re- 
tailer and takes his trade away from him is 
simply adopting the same tactics as the big 
mail order houses to which the retailers have 
made such strenuous objection. 


Discuss Terms of Sale 


The perennial question of trade terms, the 
granting of cash discounts, and the charging of 
interest on past due accounts, was thrashed out 
in a discussion conducted by J. H. Mallonee, of 
Harrisburg, Ill. His viewpoint was that neither 
cash discounts nor charging of interest are in 
themselves desirable, but that of the two, cash 
discounts are preferable to the extent that they 
succeed in getting the money and thereby reduc- 
ing the volume of book accounts carried. The 
ideal condition, of course, is to get cash in 
hand, or within 30 days, for the goods, but it 
was recognized that this is not always prac- 
ticable. ‘‘Sixty days at the most is the limit 
that a dealer should carry a customer’s account 
without getting interest on it,’’ said Mr. Mal- 
lonee. ‘‘If you have to carry it longer than 
that, get a note, with real estate or some other 
good security behind it.’’ 

B. E. Herlan, of the E. Herlan Lumber Co., 
Divernon, Ill., has had in operation for the last 
three years a plan of handling credits, which 
has worked so successfully that at the end of 
last year, only about 8 percent of the year’s 
business was represented by book accounts. In 
the first place, the company aims to approxi- 
mate as closely as possible the ideal of getting 
cash at the time the sale is made. When it is 
necessary to waive this rule, interest is charged 
after 30 days, and thereafter the customer is 
rendered a monthly statement of balance due, 
with ‘‘accumulated interest’’ entered on a 
separate line. This keeps before the debtor the 
fact that the interest charged is steadily mount- 
ing, and naturally he is impelled to stop this 
charge as soon as possible. The adoption of 
this plan, Mr. Herlan said, had resulted in ma- 
terially speeding up settlements. 


THURSDAY AFTERNOON 


The Thursday afternoon session was opened 
at 1:45 with two vocal selections by the 
Kewanee Male Quartet, following which Presi- 
dent Gauen introduced William A. Durgin, 
chief of the division of simplified practice of 
the Department of Commerce, Washington, 
D. C., who outlined the standardization move- 
ment since its inception. In this movement, 
Mr. Durgin said, the object of the Department 
of Commerce has been to bring all interests 
together on this proposition and help accelerate 
the program. Mr, Durgin made a plea to the 
retailers to read the circular dated Dec. 13, 
1923, issued by the Department of Commerce 
and containing, recommended simplifications in 
lumber practices as adopted at the lumber 
standardization conference. He said that these 
recommendations are very definitely a com- 
promise agreement in which every point of 
view is partly realized. ‘‘If we succeed in 
securing approval of these recommendations, ’’ 
Mr. Durgin said, ‘‘they will be put into effect 
for one year beginning July 1, 1924, and then 
we will come to you and ask for your ideas on 
the subject and recommendations for submis- 
sion to the conference committee and make 
such revisions in the recommended standards 
as may be necessary. The Department of Com- 
merce believes that the only instructive way of 
getting at standardization is thru the codper- 
ation of the industries themselves.’’ 

Mr. Durgin spoke of the acceptance form 
printed on page 15 of the circular issued by 
the Department of Commerce covering these 
recommendations and asked the retailers to sign 


this and send it in to the secretary of egy, 
merce. ‘*You must work out your own meth. 
ods of making these recommendations effy. 
tive,’? said Mr. Durgin. ‘‘Our entire pu 

is to support a movement which we belie 
all interests favor. We want to help you in 
this matter to the best of our ability.”’ 

A piano solo by Bernard C. Deter, of Naper. 
ville, was next enjoyed. 

H. J. Colman, of Chicago, outlined the Ng. 
tional’s cost accounting system and the Tesults 
obtained since its installation in various yards 
thruout the country. He said that a good cog 
accounting system was the remedy for loy 
prices and selling goods below cost. 

The report of the auditing committee, pre. 
sented by F. F. Bailey, chairman, was to the 
effect that an examination of the receipts and 
disbursements had disclosed that everything 
was in satisfactory condition. 


Officers Elected 


Charles A. Glore, as chairman of the nominat. 
ing committee, submitted the following report, 
which was adopted unanimously: 


President—A. C. Gauen, Collinsville (reélected), 
Vice president—E. S. Todd, Aurora. 


Directors (for three years), district No, 1~— 
William Baethke, Glen Ellyn; district No. 3, John 
M. Lyon, LaHarpe; district No. 7, Joseph Spring. 
man, Alton. 


Secretary—J. F. Bryan, Chicago. 
Treasurer—H. A. Leonard, Chicago. 


In acknowledging the honor conferred on him 
by reélecting him to the presidency, Mr. Gauen 
said he would continue to work for the best in- 
terests of the association. He said his hobby 
was membership, and urged the members to in- 
duce their neighbors to join and thus make the 
—" 100 percent strong thruout . the 

tate. 


Resolutions Adopted 


In its report, submitted by Chairman M. E. 
Shurtleff, the resolutions committee, recognis- 
ing the fundamental importance of adequate 
transportation service, went on record as favor- 
ing the Esch-Cummins Act and as being op 
posed to any material changes in it by Congress 
at this time. It also suggested that the asso- 
ciation lend its efforts toward a solution of the 
farmer’s problem to the end that there should 
be an equalization of profits as between the 
price the farmer receives for his product and 
what he pays for the necessities of life. It 
endorsed the Mellon tax reform policy, also the 
work being done by the National in perfecting 
a uniform cost accounting system. It thanked 
the officers and committees for their efforts dur- 
ing the last year, and also extended greetings 
to George W. Hotchkiss, secretary emeritus of 
the association. A memorial was offered to the 
following deceased members: Will Stevens, 
LaSalle; George Heartt and George Luce, of 
the Lord Lumber Co., LaGrange; John Douglas, 
Alexander Lumber Co., Mansfield; E. R. Lacey, 
Knoxville, and William Springman, Alton. 


The resolution adopted on the lumber stand: 
ardization movement follows: 


Resolved, That this association is in favor of 
the aims of the lumber standardization movement, 
and that we, as members of this association, will 
use our best efforts in securing general adoption 
of the recognized standards. Be it further 


Resolved, That we are desirous of aiding the 
roducer in marketing such odd or short length 
umber as may be properly classed yard lumber; 
that in random length and width shipments of 
lumber it should be written into the American 
Lumber Standards that such shipments of lumber 
consist of lengths 8 to 20: feet, even lengths only, 
and a fair proportion of the different lengths, and 
that the widths be in even inches, wide material 
only, and a fair proportion of the various widths. 
Be it further 

Resolved, That with regard to material custo 
marily bundled, we are in favor of having @ 
such material bundled only one length to a bundle, 
and that such practice be made standard in the 
American Lumber Standards. 
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Lumbermen’s Wives Enjoy Convention 


The feminine contingent at the Illinois Lum- 
per Merchants’ convention was unusually large, 
nearly one hundred wives and daughters of 
jumbermen being in attendance. They thoroly 
enjoyed the convention and especially the pro- 

‘am of entertainment provided for them, 
hich included, in addition to the annual asso- 
ciation dinner, a matinee party at the Chicago 
Theater, followed by a personally conducted 
tour thru the playhouse; visiting the various 
exhibits, and a trip to the Drake Hotel, fol- 
lowed by a personally conducted tour thru the 
hotel and a luncheon. 

Believing that the viewpoint of these ladies, 
poth with regard to the convention and the 
lumber business in general, would be of rather 
unusual interest, the AMERICAN LUMBERMAN 
assigned to one of its editorial staff the role 
of ‘‘inquiring reporter,’’ to interview some of 
the representative ‘‘lumberwomen’’ in attend- 
ance. These interviews appear below: 

Mrs. J. W. Mackemer, Peoria, Ill. (J. W. 
Mackemer Lumber Co.): ‘‘I have been at- 
tending the annual conventions of the Illinois 
association for many years, and always greatly 
enjoy the meetings. It is a pleasure each year 
to renew acquaintance with the wives of other 





of the various departments and articles in which 
we are both interested. In fact, I believe I get 
as much pleasure out of this reading as he does, 
and that is saying considerable. 
has so many friends and acquaintances in the 
trade, and I have come to know so many thru 
attending these conventions, that in reading the 
paper we constantly come across references to 
people we know, which seems almost like a per- 
sonal message from them.’’ 


Mr. Langan 


Mrs. H. E. Chamberlin, Little York, Ill.: ‘‘I 


think the lumber business is the best business 
in the world,’’ was this lady’s enthusiastic com- 
ment. 
a lumberman should be as well informed as 
possible concerning her husband’s business, as 
such understanding creates a strong bond of 
sympathy between them. 
deal of trouble would be avoided if American 
women showed more interest in their husbands’ 
business. ’’ 
has taken the AMERICAN LUMBERMAN for many 
years, and that she reads it with considerable 
regularity. 


She added that she thought the wife of 


**T think a great 


She remarked that Mr. Chamberlin 


Mrs. E. J. Lyon, Forrest, Il. (Forrest Lum- 


ber Co.): ‘‘I am interested in the lumber 


business because my 
husband is engaged in 
that business. I think 
it is the duty and privi- 
lege of every woman 
to know all about her 
husband’s business and 
aid him in every possi- 
ble way.’’ Mrs. Lyon 
said that she enjoyed 
the banquet and was 
particularly ._pleased 
with the arrangements 
made for the comfort 
and entertainment of 
the visiting ladies. She 
considered the sight- 
seeing trips and the 
visits to the various ex- 
hibitors’ booths very 
educational. She added 
that she hopes to have 
the pleasure of attend- 
ing many more conven- 
tions. 


Mrs. G. M. Barton, 
Kewanee, Ill. (Record 
Lumber Co.): ‘‘I am 
as much interested in 
the convention as Mr. 
Barton. The exhibits, 





Exhibit of the E. Bartholomew Hardwood Co. at the annual convention la 
of the Illinois Lumber Merchants’ Association play 


lumbermen in attendance, and to form new 
friendships.’? Altho the mother of two boys 
and three girls, Mrs. Mackemer finds time to 
keep in touch with her husband’s business, and 
frequently visits the yards, especially when a 
nice lot of new stock has come in from the 
Southern mills in which Mr. Mackemer is in- 
terested, or from other sources. She knows 
lumber, and is able to identify practically all 
the various species of woods carried in stock. 
She remarked that she reads the AMERICAN 
LUMBERMAN regularly, the Lumberman Poet 
page being a favorite feature which she never 
fails to peruse. 


Mrs. P. T. Langan, Cairo, Ill. (P. T. Langan 
Lumber Co.): ‘‘T get a good deal of pleasure 
out of the association conventions, which I have 
been attending in company with Mr. Langan for 
4 good many years. I do not feel that I would 
Wish to miss one of these annual gatherings. 
Naturally I am very much interested in every- 
thing pertaining to the lumber business, and 
feel that I am pretty well informed regarding 
the different branches of the industry, as since 
Mr. Langan’s eyesight began to fail, I read 
the AMERICAN LUMBERMAN to him each week, 
it usually requiring two evenings to cover all 


and especially the dis- 
of model houses 
built by the high school 
manual training stu- 
dents, are very interesting.’’? Mrs. Barton 


thinks that a lumberman’s wife should keep in 


touch with the business. Moreover, this is 


no mere theory with her, as she has upon more 


than one occasion helped to run the office dur- 
ing the absence of a regular employee. 


Mrs. E. 8S. Todd, Aurora, Ill.: ‘‘I naturally 
take a great deal of interest in the affairs of 
the association, in which Mr. Todd has long 
been a director. I usually attend the annual 
conventions, and greatly enjoy them.’’ 


Mrs. J. H. McCune, Rushville, Il. (J. H. 
McCune Lumber Co.): ‘‘I must admit that 
this is the first time that I have been in the 
convention hall, shopping having engaged most 
ot my attention until now, and I must say that 
the State Street stores are wonderfully attrac- 
tive places to spend one’s time—and spare 
cash. So you see, I really am not qualified 
to say much about the convention as yet. I am, 
however, very much interested in the display 
of model houses, especially as the one awarded 
third prize was built by one of our Rushville 
high school boys, Harold Pelton, who worked 
very hard on it for over two months. For the 
last two or three weeks, he worked many nights 






Two-in-One 






WE have both hard- 
wood and pine 
mills in operation at the 
same place. This may 
prove attractive to you, 
especially when you 
consider that we cut 
practically all items. 


Mills are located on 
four trunk lines. 




























Send us 
your inquiries BIG 
now. MILLS 
Manufacturing 
SOUTHERN |} X<llow Fine 
E.G.Flooring 
PINE LUMBER || ‘rd 22 shes 
Stock, Kiln 
COMPANY Dried Timbers 
upto I2X12-24" 
Big Timbers 
for Export 
Hardwood 
Lumber 
4 

















SOUTHERN 
PINE 


HARDWOODS 


‘THE steady growth of our 

business, since our organi- 
zation, is indicative of the 
quality of service—the satisfac- 
tion—we are rendering lumber 
buyers. An opportunity to 
demonstrate our ability to meet 
your requirements will be ap- 
preciated. 


Beaumont 
Lumber 


Co. 


BEAUMONT, TEXAS 


Ben. S. Woodhead, Pres. W.A. Priddle, Vice-Pres. 
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900% 


Manufacturers 


9th Floor Union 
Trust Building, 


Service 
YouWant 


BAND SAWN AND KILN DRIED 


N. C. Pine 


You'll find our prices 
©, right and our quality 
4 unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


r DRESSED LUMBER 


Incorporated 1885 


Baltimore, Maryland 








North 


—the big 
market fo 
Our stock 


Forman-Blades LumberCo. 
ELIZABETH CITY, N.C. 


Carolina Pine 


gest value lumber on the 
r both dealer and builder. 
8 insure prompt deliveries. 
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Major & 





N.C. PINE 


shooks, crating material. 


HERTFORD, N. C, 


Thin Ceiling— 
Our Specialty 
manufacture everything 
and shed stocks, box 


Loomis Company 








jfRepeat 


come to dealer: 
grade and qua 


ELLINGTON 


you find in our 
N. C. PINE Poecng, eine 
"Shorteat, Yellow Pine "5vetca4 
We are Car and Cargo Shippers. 


Orders 
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Operating John L. Roper Lumber Co. 


QUICK SELLERS—tThat is what you 


want and what you get when you stock our 


It is band sawed and carefully kiln dried. 


C. PINE 


Lumber Co.,Novfelk, 


Virginia. 








on the house, in order to have it ready in time 
for the convention, and I think -he is entitled 
to a good deal of credit for his industry and 
application, as well as the skill shown in the 
construction of the house.’’ 


Mrs. G. W. Orth, Milwaukee, Wis. (Tibbits- 
Cameron Lumber Co., operating a line of yards, 
some of which are in Illinois): ‘‘This is my 
first visit to a lumbermen’s convention, and I 
am very enthusiastic about it. I have greatly 
enjoyed the meetings thus far.’’ 


Mrs. O. B. Archibald, Cairo, Ill. (Cairo Lum- 
ber Co.): Mrs. Archibald, like all the other 
ladies interviewed, expressed herself as de- 
lighted with the convention and the arrange- 
ments made for the comfort and enjoyment of 
the visiting ladies. She is a thoro lumber- 
woman, not only regarding the lumber business 
as the best of all possible lines of business, 
but being quite familiar with the different kinds 
of woods. One of her much prized possessions 
is a Mah Jongg rack, which was made under 
Mr. Archibald’s direction, in the company’s 
planing mill, from an exceptionally fine piece of 
sycamore, which finished up beautifully, the 
rack being greatly admired by all who see it. 


Mrs. W. W. Tilden, Bloomington, Ill. (Corn 
Belt Lumber Co.): ‘‘Not much happens in 
the lumber yard that I do not know about,’’ 
said Mrs. Tilden, a statement which can be 
fully substantiated by the AMERICAN LUMBER- 
MAN representative, who attended the com- 
pany ’s house warming last October, a feature 
of which was a model bungalow, completely 
furnished, which was fully described and illus- 
trated in this newspaper at that time. Mrs. 
Tilden, by the way, had personal charge of the 
furnishing of this demonstration bungalow, 
which was inspected by over 4,000 people at 
the time it was opened, and has been attracting 


—____._* 
many visitors ever since. ‘‘T am in loyg With 


the lumber business,’’ said Mrs. Tilden be 
cause it is fundamental, serving one of the 
greatest needs of the American people—thy 
of home. Did it ever occur to you that the 
lumber dealer is almost the only merchant yi, 
does not show a complete product? People ate 
not interested in piles of boards, nor of brie, 
nor of any other building material, but the 
are interested in the home complete. That wy 
our reason for building the demonstration bun. 
galew—in order to show people a completely 
finished home, which is the best way to crest, 
the desire to own a home.’’ Mrs. Tilden jy 
greatly interested in the idea of forming , 
ladies’ auxiliary to the Illinois association, an 
hopes to see this achieved. ‘‘ At our house y 
simply eat, sleep and talk lumber,’’ said Mx 
Tilden, laughingly. 


Mrs. L. M. Bayne, Ottawa, Ill. (L. M. Bayne 
Lumber Co.): ‘‘Previous to this one, I have 
not attended any of the association annuals fy 
a number of years, but I am enjoying this ox 
so much that I feel that I do not want to mix 
any more.’’ 


Miss B. Eppstein, Fairbury, Ill. (in charg. 
of accounting department of John N, Bach, 
lumberman): ‘‘T greatly enjoy attending the 
annual convention of the Illinois dealers, 4 
there are so many interesting things brought 
out in the discussions, and the other features 
of the convention are very enjoyable. I shall 
return home more than ever proud that I am 
connected with the lumber business.’’ Miss 
Eppstein also said that more and more the 
women are forming the habit of coming t 
the local lumber yard, to talk over home build. 
ing plans and to get acquainted with the mate. 
rials to be used. She prophesied that within 
the next twenty-five years a very large per- 
centage of the employees of retail lumber estab- 
lishments will be women. 


Washington Interlocking Skidders 


The efficiency of the interlocking skidder in op- 
erations where there is particularly rough ground 
and where long hauls are necessary in yarding 
down steep mountain sides, is being demonstrated 
in a number otf logging projects on the Pacific 
coast. It has been found that where conditions 
of the terrain are such that railroad building is 
difficult or unduly expensive, or even, as sometimes 
occurs, practically impossible, the use of the skid- 
der system of skyline logging offers the most eco- 
nomical solution. 





In the camp of the Wallace Falls Timber Co., at 
Goldbar, Wash., one of the big Washington inter- 
locking skidders has been performing amazing feats 
in handling timber under the most exacting con- 
ditions. With its reach of half a mile or more, it 
has enabled one railroad to do the work of two 
and saved large sums that would have been neces. 
sary for track construction without it. 

“In building the Washington interlocking skid 
ders,” says Gerald Frink, manager of the Wasbing- 


ton Iron Works, ‘‘we have taken into consideration 
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“fee exceptional demands which logging conditions 
on the Pacific coast make of engines and equipment. 
ghey are built to endure the most severe condi- 
tions and the heaviest strains that can possibly 
be required of them. 

“jt is well known and recognized among lum- 
permen that nowhere else in the world are logging 
operations carried on under such difficult con- 
ditions—roughness of ground, size of timber and 
immensity of operations—as exist on the Pacific 
coast. Our engineers, being thoroly familiar with 


the needs of this section and familiar with every 
detail of operation as earried on in this region, 
have put into every part of this super-engine the 
extra strength and sturdiness to enable it to stand 
up under the most exacting demands.” 

The Washington Iron Works originated air-con- 
trolled and operated skidder drums and brakes and 
are the sole licensees and manufacturers of the 
Berger automatic pressure control valves, which 
are special features that add greatly to the effi- 
ciency and ease of operation of these huge engines. 











EVANSVILLE, IND. 


Feb, 18—During last week hardwood business 
has been fairly active. Most hardwood mills in 
this vicinity are being operated steadily, and logs 
are more plentiful. Most wood consuming factor- 
jes are being operated full time. Furniture man- 
ufacturers say indications point to this being as 
good a year as 1923, if not better. Orders se- 
cured at the Chicago and other markets will be 
sufficient to keep the plants busy for several 
months. The automobile and musical instrument 
manufacturers are in the market for a good deal 
of lumber, and there also are a good many inquir- 
ies from the railroads. Stave business is a good 
deal better than it was at the first of the year. 
Box manufacturers have been buying a good deal 
of lumber, and the bulk of this is being brought 
here in barges from the lower Mississippi. Build- 
ing operations have slackened to some extent, due 
to winter weather. There is still a great shortage 
of houses in many of the towns in southern Indi- 
ana, southern Illinois and western and northern 


Kentucky. 
ATLANTA, GA. 


Feb. 18.—In the hardwood market primary de- 
mand at present is from the furniture and auto- 
motive body trades, as has been the case for some 
months, with the millwork plants and wholesalers 
showing an increased activity in buying as the 
spring building season approaches. The furniture 
trade is buying extensively of quartered red and 
sap gum, and prices are holding to a figure that 
is entirely satisfactory to the trade. Several ad- 
vances have been lately noted in both these woods 
for a number of items, but they are not sufficient 
to have any effect on buying. The same is true 
of ash, maple and elm, with the automobile body 
manufacturers purchasing heavily for their early 
spring requirements, and on a basis of approxi- 
mately 20 percent or-more greater production than 
at this time a year ago. Mills producing these 
items are operating steadily, with a quick sale for 
about all they are able to produce. The box trade 
also is showing signs of greater activity, and recent 
increases in tupelo buying and lesser grades of 
hardwood are reported. 


JACKSON, MISS. 


Feb. 18.—Manufacturers of hardwood state the 
market is fully as active as during the week pre- 
vious, with prospects for a continuance of this 
situation. The demand is entirely satisfactory. 
Mill stocks are declining on account of very heavy 
recent shipments. Some mills report sales of partly 
dry sap gum, so scarce is this item. Oak for floor- 
ing is in heavy demand. In fact the demand for 
all items continues heavy. Cars have been in good 
supply and the weather has been unusually good. 


COLUMBUS, OHIO 


Feb. 18—Hardwood buying is general by retail- 
ers and the factory trade. Retail stocks are only 
fair. Shipments are steady, while production 
keeps pace. No. 2 common stocks are the scarcest 
in the list. Prices are firm and all changes are 
toward higher levels. The American Column & 
Lumber Co. reports a steady demand for hardwoods. 
F. B. Pryor, sales manager W. M. Ritter Lumber 
Co., reports a strong market for hardwoods with 
both factories and dealers in the market. There 
is a growing scarcity in certain items, and low 
grades are especially strong. The Virginia Lumber 
Co. is having a steady demand for all hardwoods, 
with prices firm. 
en are buying considerable southern pine, 
bos Ay — not being large and in some cases they 
po ag en badly. Prices are steady. Dimension, 
se L and boards are showing the most strength. 
ik - Whitacre, of the W. L. Whitacre Lumber 
nds gg a good business when weather condi- 
pe a taken into consideration. ‘Transit cars 
stele merous. R. M. Lucas, secretary Columbus 
ermen’s Credit Club, reports a good retail 








business, altho the weather has been unfavorable. 
Prices are fairly steady. The H. C. Creith Lum- 
ber Co., retailers, is having a good retail trade. 
The Sowers-Benbow Lumber Co. reports a steady 
demand. The Doddington Co., operating five re- 
tail yards in Columbus, is quite busy at all of its 
mills and plants. The Acme Lumber Co. is having 
a nice trade. 


L. C. Bonner, formerly sales manager American 
Column & Lumber Co., has resigned to accept a 
position with the Pittsburgh office of the Keystone 
Manufacturing Co. He has been succeeded by D. 
G. White, formerly with the Hardwood Manufac- 
turers’ Institute. 


MARINETTE, WIS. 


Feb. 18.—Present weather is ideal for logging, 
according to local lumbermen who recently visited 
operations. The abundance of snow has enabled the 
timber contractors to cut with increased rapidity, 
whereas six weeks ago they were all lagging be- 
cause of the fear of an open winter. The blizzard 
which temporarily blockaded railroad traffic re- 
cently had no effect on woods operations, it is 
stated. 

The Builders’ Service Co. has been organized at 
Eagle River, Wis., by Charles W. Fish, Elcho lum- 
berman, as president; and Otis L. Penning, vice 
president. Retail and yards and warehouses will 
be operated in Birnamwood and Aniwa. 


MERRILL, WIS. 


Feb. 18.—Demand for hardwoods last week 
slightly slackened. Prices are unchanged, and 
considerable green lumber is being shipped. Dry 
stocks are rapidly becoming scarce. Pine stocks 
are badly broken. Recent demand for pine has not 
been brisk, and while the price of western shop 
pine has advanced $5 to $10 in the last thirty days, 
northern pine prices are still as they were during 
the last several months. Wholesale carload prices 
for average widths, 1x4 inches and wider, 8 to 16 
feet: No. 1 common, $65; No. 2, $45; No. 3, $34. 
Shop, 5/4 and 6/4, Bé&better, $180; C, $170; D, 
$110; No. 1, $100; No. 2, $85; No. 3, $50. Nor- 
way pine, 2x4- up to 2x12-inch, is $35. Pine lath, 
No. 1 white, are $10; No. 1 mixed, $8.50; No. 2 
mixed, $7.75; No. 3 mixed, $6.50; 32-inch, $3.50. 

Owing to the deep snow in northern Wisconsin, 
farmers have practically given up logging for the 
present. Woods operations on a larger scale have 
been inconvenienced but are progressing. Farmers 
who logged earlier this winter, and who have logs 
conveniently placed for hauling, are bringing these 
to market. The regular logging operators are rush- 
ing their operations, especially where it is neces- 
sary to do the hauling over the ice of streams. 

The Anson-Gilkey & Hurd Co., of Merrill, has let 
a contract for the construction of a 30x100-foot 
addition to its plant. Part will be three stories, 
the remainder two. It will be frame and will be 
used for storage. 

The several Stange timber and manufacturing 
companies met here Saturday and elected officers 
as follows: UNION LAND Co., Merrill: A. H. 
Stange, president; C. J. Kinzel, vice president; L. 
K. Kinzel, secretary treasurer; Charles H. Stange, 
assistant secretary and second vice president. 
KINZEL LuMBER Co., Merrill: Charles J. Kinzel, 
president; Charles H. Stange, vice president; L. 
K. Kinzel, secretary treasurer. STANGE LUMBER 
Co., Merrill: A. H. Stange, president; Charles H. 
Stange, vice president; Charles J. Kinzel, second 
vice president and assistant secretary; L. K. Kin- 
zel, secretary treasurer. E. W. ELLIS LUMBER Co., 
Wisconsin Rapids: R. M. Rogers, president; A. H. 
Stange, vice president; Charles J. Kinzel, second 
vice president; Charles H. Stange, secretary and 
treasurer; L. K. Kinzel, assistant secretary. WHIs- 
CONSIN-MICHIGAN LUMBER Co., Eagle River: BE. 
W. Ellis, president; A. H. Stange, vice president ; 
Charles J. Kinzel, second vice president; L. K. 
Kinze], secretary treasurer; Mrs. E. W. Ellis, as- 
sistant secretary. MT. EMILY TIMBER Co., La 
Grande, Ore.: A. H. Stange, president; August J. 

















The best known and most 
generally used wood on the 
Atlantic Coast for many 
years has been North Caro- 
lina Pine. 


Its adaptability to the di- 
versified needs of builders 
makes it a quick seller for all 
dealers. 


We can furnish any quan- 
tity you require on short no- 
tice. Get in touch with us 
now. 


Camp Manufacturing Co. 


FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 
NEW YORK: 1214 Flat Iron Bldg. 
GEO. W. JONES, Megr., Phone 982 Gramercy 
PHILADELPHIA: Real Estate Trust Blidg., 
E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE 
L. CAMP, Manager 


DAILY CAPACITY 


Planing Mills 
f "Se aS rer ey 
MILLS 
Franklin, Va. Arringdale, Va. 
Wallace, N. C. 
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Goldsboro 
N.C. Pine 


A General Purpose 
Building Lumber 














Since the days of the 
Pilgrims, North Caro- 
lina Pine has been the 
favored wood for all 
building purposes on 
the East Coast. We 
have steadfastly upheld 
its quality thru perfect 
milling and careful 
grading. The modern 
equipment of our mills 
and our ideal location 
for rail and water trans- 
portation enable us to 
offer 


jiffy Service 
to East Coast 
Buyers 


It has always been our 
policy to seek trade 
only from the territory 
we know we can serve 
promptly—either by rail 
or water. Many of our 
customers have been 
with us for years. This 

roves we deliver the 

ind of lumber they 
want and when they 
want it. We’ll do the 
same for you. 


Johnson & 
Wimsatt, 


WASHINGTON, D. C. 











Stange, vice president; Charles J. Kinzel, secre- 
tary and treasurer; Mrs. August J. Stange, assis- 
tant secretary. 


WARREN, ARK. 


Feb. 18.—The hardwood market is displaying 
evidence of a slight weakness, prices not being as 
strong as they were earlier this week, altho there 
is no appreciable decline. Buyers are not as 
eager for stock as they were then. FAS sap gum 
is in strong demand, as is oak. Nos. 1 and 2 
common oak are moving readily to hardwood floor- 
ing people. Red gum, altho in fair position, has 
never regained the place in the market lost some 
time ago. Car material is moving moderately well. 


JACKSONVILLE, FLA. 


Feb. 18.—The southern hardwood market con- 
tinues to maintain a rapid pace, with sales con- 
siderably in advance of production. All consuming 
groups are participating in a general buying move- 
ment. More favorable weather than usual at 
this season now prevails. Prices are still on the 
upward grade, with plain and quarter-sawn sap 
gum, and No. 1 and No. 2 common plain red and 
white oak, leading the list. It is noteworthy, how- 
ever, that red gum is in decidedly better demand 
than at any time during the last two years, and 
that prices thereon are moving upward in sym- 
pathy with sap gum. There is no let-up in buying 
of sap gum, ash, elm, hickory and maple on the 
part of automobile interests. They, too, are in 
the market for substantial quantities of sound 
wormy oak. A large volume of business is also 
coming in from the building trades. The flooring 
industry is increasingly active, and plants which 
failed to store up surplus stocks of dry oak are 
encountering difficulties in keeping up their pro- 
duction. The supply of common plain oak for 
flooring is very low indeed. Automobile manufac- 
turers have been buying hardwood lumber thruout 
the winter, but it is reported to have gone imme- 
diately into production. Furniture manufacturers 
are buying much more freely since the close of 
their January shows. Their purchases of red 
gum have done much to strengthen that wood, 
but they still are inclined to limit their purchases 
to immediate requirements. Implement manufac- 
turers are buying modestly of hardwood lumber. 
The export market is quiet. 


MEMPHIS, TENN. 


Feb. 19.—Demand for hardwood lumber is not 
quite as aggressive as during the greater part of 
January and the first half of February. There 
is apparently no let-up in buying on the part of 
automobile manufacturers, who are actively in the 
market for sap gum, ash, elm, maple and sycamore, 
as well as other items. There is likewise no fall- 
ing off in demand so far as manufacturers of wood 
containers, including heavy packing crates, are 
concerned. Building trade interests, too, who 
produce sash, doors and interior trim, are like- 
wise buying rather freely in oak, gum and cypress, 
taking the latter in selects and lower grades in 
volume. Flooring manufacturers, however, are 
slowing down somewhat in their purchases of Nos. 
1 and 2 common, largely because of recent rather 
full covering, while demand from furniture in- 
terests is proving just a little disappointing. Ex- 
port buying is rather slack at the moment, partly 
because of the price level in the South and partly 
because of the dock laborers’ strike in the United 
Kingdom. The general view among southern hard- 
wood interests is that there will be plenty of de- 
mand for everything that is dry enough to be 
shipped. Prices are firm and there is not the 
slightest pressure to sell. Shipments since Jan. 1 
have been admittedly heavier than the quantity of 
lumber placed on sticks, and the decrease in stocks 
of all kinds, particularly shipping dry, constitutes 
one of the notable features of the hardwood situa- 
tion. The greatest shortage is in all grades of 
sap gum, in Nos, 1 and 2 common oak, and in all 
grades of elm and maple. 

Owing to the shortage of shipping dry lumber, 
there is a strong demand for kiln drying facilities, 
The Ford Motor Co. has, during the last few days, 
phoned to owners of “custom” kilns in Memphis, 
asking the latter to handle lumber for it. They 
have replied, however, that they are fully en- 
gaged for the next “eight weeks.” The company 
has sought to secure promise of these facilities at 
the end of that time, but the owners have de- 
clined to enter into engagements that far ahead. 
A considerable percentage of the lumber now being 
shipped is that run thru kilns or dried in the air 
for ninety to one hundred and twenty days. 

It is again raining thruout the southern valley 
producing area, including northern Louisiana, east- 
ern Arkansas, western Tennessee, western Missis- 
sippi and southeastern Missouri, and this additional 
precipitation is interfering with work. in the 
woods. It is estimated that production in the 
southern field is about 70 percent of normal, com- 
pared with 60 percent two weeks ago. There is no 


— 


disposition among hafaiwood operators here, how. 
ever, to expect a closer approach to normal pro. 
duction before the latter part of April at the 
earliest, while shipments are going forward at an 
unusually full rate. 

Nickey Bros. (Inc.) manufacturers of hardwood 
lumber, oak flooring and veneers, announce the ip. 
stallation of kiln drying equipment that will prac. 
tically treble their present facilities. Present 
capacity of 12,000,000 feet will be increased to 35, 
000,000 feet. Present kilns are of the progressive 
type, but the new ones will be largely of the com. 
partment type, according to E. L. McLallen, one of 
the executives. 

The Memphis Band Mill Co., which operates g 
large band mill in New South Memphis, has been 
reorganized by the election of the following offi- 
cers: Otis A. Felger, president; O. L. Felger, vice 
president; and Earl Felger, secretary-treasurer, 
Ben Sheffley, sales manager, continues in that 
capacity. O. A. Felger, present chief executive, 
succeeds James F. McSweyn. The retiring presi- 
dent, it is understood, continues as a stockholder, 
as does his son, George McSweyn, who recently 
accepted an executive position with the E. L. Bruce 
Co. Mr. Sheffley says that business is “good” and 
that the company has only 8,000,000 feet of stock 
as compared with approximately 15,000,000 feet 
the corresponding time a year ago. 

Carroll Strohm is now in charge of the Mem. 
phis offices of the A. J. Chestnut Co. (Inc.), suc- 
ceeding F. E. Longwell. Mr. Strohm was con- 
nected with the Memphis offices of the McLean 
Hardwood Lumber Co., Buffalo, N. Y., for twelve 
years, and during the last three he has been with 
the Tennessee Oak Flooring Co., Nashville. The 
company will handle hardwoods at wholesale, 


LOUISVILLE, KY. 


Feb. 20.—Demand for hardwoods is reported 
active, there being an especially good movement 
on small orders to the furniture trade, which is 
steadily in the market but buying on a conservative 
basis. The automobile, railroad, hardwood flooring 
and planer lines are all taking some material, and 
cabinet and fixture plant business is about normal, 
Local jobbers and producers report that prices are 
steady. There is a little shortage in some items, 
Local quotations, inch stocks: Quartered white oak, 
FAS, $140; common, $80. 
Quartered red oak, $115 
for FAS and $65 for com- 
mon. Plain oak, FAS, 
$100; common, $62.50@ 
$65. Poplar, FAS, $110 
@$115; saps and selects, 
$85@$90; common, $57 
@$60. Quartered or plain 
red gum, $85 and $52; 
sap gum, $57 and $47; 
quartered sap, $60 and 
$50. Walnut, $215; se- 
lects, $155; common, $115. Ash, $105 and $60. 
Chestnut, $110 and $65. 

The Mengel Co., Louisville, will rebuild its ve- 
neer plant burned at Hickman, Ky., on Feb. 14, 
with a loss of $800,000. The first unit will be 
started at once; it will have but one-third the ca- 
pacity of the old plant. 

The Mengel Co., which has started manufacture 
of a plywood disc automobile wheel, built up of 
veneers, or laminated, has arranged an exhibit at 
the Louisville Automobile Show this week. The 
wheel is made under Sendelbach patents. The 
outer or tread edge is all of end-wood, upon which 
there is a shrunken steel band. 

The new plant of the Eugene Straus Cabinet 
Co., Louisville, started operations on Feb. 14, with 
one hundred workers and will gradually increase 
to three hundred. The plant will produce store, 
office and bank fixtures. 

Senator Newton Bright’s bill for re-creating the 
office of Kentucky State forester, with an appro- 
priation of $15,000 a year, has been favorably re 
ported by senate committee. 

A number of lumber concerns dealing with con- 
tractors and builders have recently gone into the 
new Building Material Trade Association, which is 
developing into a luncheon club. Among lumber 
concerns now in this organization are the C. W. 
Brickley Lumber Co.; City Mill & Lumber Co.; W. 
J. Hughes & Sons Co.; Louisville Planing Mill Co.; 
Clifton Lumber & Coal Co.; Kentucky Lumber & 
Millwork Co.; John Bartman & Sons Co.; Corey 
Scheffel Lumber Co.; Frey Planing Mill Co.; 
Henry Koehler Lumber Co.; S. P. Graham Lumber 
Co.; Johnson Lumber & Supply Co.; Southern 
Wood Products Co.; Will B. Miller Co.; Anderson 
Manufacturing Co.; Fred G. Jones Lumber Co.; 
Higgins Lumber Co.; Tobe Greiner Co. 

The Kentucky Lumber & Millwork Co. arranged 
a dinner at the Brown Hotel on the evening of 
Feb. 14, at which it had as its guests its various 
department managers. Talks were made by G. A. 
Christen, president, in which he told of the seven 
year growth of the company since he took charge; 
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and by J. M. Chappell, vice president ; W. P. Davis, 
plant manager, and C. B. Hoke, secretary. 


INDIANAPOLIS, IND. 


Feb. 19.—The demand for hardwoods seems to 
pe about the only bright spot in the lumber situa- 
tion here. The industrials and retailers both are 
getting into the market in good shape, and mill 
representatives declare February will be one of 
the banner months of the present year. Ash, oak, 
hickory and sap gum all seem to be extremely 

pular. ‘There has been no change in prices, 
The automobile industry is buying rather actively, 
restricting itself to rather small orders, however. 
Further factories are taking stocks steadily, but 
that industry is not disposed to load up, as there 
will be no effort to carry big stocks. The crate 
pusiness is just about holding its own. Retailers, 
however, are buying rather actively. Construction 
will break all records this spring, they say. Hard- 
wood flooring manufacturers are busy making up 
stocks for spring trade. Cooperage business here 
is good, some of the larger plants reporting an 
unprecedented demand for 5- and 10-gallon kegs. 


LUFKIN, TEX. 


Feb. 18.—The hardwood market -is holding its 
own in this territory. Demand seems to be in- 
creasing, and production is falling off due to in- 
clement weather and heavy rains. Demand for 
all grades and thicknesses is good, but gum is still 
jeading. The oak market is growing more active 
daily, and prices are on the upward trend. Judg- 
ing from inquiries made, consumers’ stocks are not 
especially heavy, and the consensus is that, as 
stocks grow scarcer and production continues to 
fall off, prices will increase, 


MILWAUKEE, WIS. 


Feb. 19.—Demand for hardwoods in all grades 
is stronger than it has been in many weeks. In ad- 
dition to brisk retail yard demand for building lum- 
ber, a heavy call has come from consuming in- 
dustries. Automobile and furniture manufacturers, 
flooring, interior trim and sash and door factories 
have joined with the makers of wood products of 
all kinds in demanding stock. As a result, the 
available dry stocks of hardwoods in the local mar- 
ket are becoming more and more restricted. Pur- 
chasing of green stock has been resorted to by the 
consumers, 

Expectation of a heavy building boom this 
spring is responsible for much of the activity in 
the current market. Retailers are stocking be- 
yond apparent requirements. There is indication 
that the coming months will witness a resumption 
of industrial expansion. Building permits to date 
are running ahead of last year in value. Similar 
conditions prevail thruout the State. January 
building contracts in Wisconsin amounted to about 
$3,500,000. 

Elm, birch and the maples are wanted on all 
sides, maple being particularly desirable from the 
viewpoint of the flooring manufacturer, while the 
interior trim factories are calling for large 
amounts of birch. All signs presage one of the 
busiest spring seasons in market history. 

The elimination of the shingle roof would be the 
greatest factor in cutting down fires, H. K. Rogers, 
assistant in the fire prevention department of the 
Western Actuarial Bureau, Chicago, told members 
of the Milwaukee foremen’s safety school in an 
address at the Milwaukee Auditorium. More than 
three thousand foremen in Milwaukee’s industries 
heard the speaker denounce the wood shingle and 
praise the composition substitute, 


NEW YORK, N. Y. 


Feb, 18.—Oak flooring is leading the hardwoods 
in demand, and prices are advancing steadily. 
Prevailing price for 2%4-inch face No. 1 common is 
about $68; select red, about $88; clear red, $100 
to $105 ; select white, $93 to $94; clear white, $105 
to $115. 

Sap gum is very strong. Demand is fair and 
prices are high. No. 1 common is now selling from 
$48 to $55 for 1-inch; 1-inch FAS selling from 
$62.50 to $68 for Mississippi Valley stock. Little 
red gum is being sold. Stocks of gum are plentiful. 

Maple flooring is advancing with oak. Oak lum- 
ber in FAS has advanced about $10 in the last 
month. 

Poplar is quite strong, but has not advanced as 
much as oak. One-inch No. 1 common poplar sells 
= + wl to $77. There has not been much advance 


Chestnut is holding firm, with indications of its 
going up. No. 1 common chestnut is stiffening. 

The trim people are unusually busy and from 
this source is coming a large part of the demand. 

Black & Yates (Inc.) are unloading a shipment 
of 350,000 feet of Philippine mahogany, of all 
thicknesses and grades, Two other shipments are 
on the water and are due here within the next 
Month. These contain 500,000 feet. A mill at 
Kolambugan, Philippine Islands, is now loading 


800,000 feet of mahogany for Black & Yates. W. 
G. Scrim, American sales representative of the 
Kolambugan Lumber and Developing Co., who has 
headquarters in Los Angeles as well as in New 
York, says Philippine mahogany is selling much 
more regularly today than for some time, owing 
to the scarcity of Mexican mahogany due to the 
rebellion. Mr. Scrim says the Kolambugan com- 
pany used more than 2,000,000 feet of mahogany 
in Los Angeles alone last year. Black & Yates dis- 
posed of a similar amount on the Atlantic coast. 


BUFFALO, N. Y. 


Feb. 20.—Building permits for last week num- 
bered seventy-five, with costs of $310,300. Owing 
to severe weather, building operations are not as 
extensive as some weeks ago. 

The Atlantic Lumber Co. reports a steady de- 
mand for hardwoods, and it has three mills in 
active operation, at Sardis, Ga., and Knoxville and 
Duff, Tenn. 

George M. Zimmermann, a prominent local lum- 
berman, has been elected a director of the Buf- 
falo Trust Co. He was formerly president of the 
Lafayette National Bank and is a director of the 
American Savings Bank, besides being actively con- 
nected with a number of other local organizations. 
He served as comptroller of the city under Mayor 
J. N. Adams, 

Harold Hauenstein, of the A. G. Hauenstein 
Lumber Co., leaves at the end of this week for a 
vacation in Florida. 

Two lumbermen from Birmingham, Ala., were 
visitors to this market during last week: B. G. 
Betty, of Betty & Sons, and Brooks Flowers, of 
the lumber company bearing his name. 

J. H. Campbell, of the lumber and coal firm of 
Currie & Campbell, Philadelphia, Pa., was a visitor 
to this city last week. 

Henry I. George, of Graves, Manbert & George, 
is making a business trip to southern mills. 

R. D. McLean, of the R. D. McLean Lumber Co., 
left early this week for a business trip to Maine. 


CINCINNATI, OHIO 


Feb. 19.—Invitations have been sent out by 
Secretary W. F. Gammage, of the Cincinnati Lum- 
bermen’s Club, to 1,500 lumbermen in all parts of 
the country inviting them to be present at the 
second annual convention of the National-American 
Wholesale Lumber Dealers’ Association. The let- 
ters extend an invitation from the club and have 
been sent not only to members of the national as- 
sociation but also to prospective members and to 
others who might be interested in the convention. 
About 1,000 lumbermen are expected to attend the 
convention. The visitors will be the guests of the 
Cincinnati club at a theater party, supper and 
dance to be given on the evening of March 20. 

Stockholders in the Kosse, Shoe & Schleyer Co. 
have bought out the holdings of Mrs. Max Kosse 
in the company, following which there has been a 
realignment of the officers, P. V. Shoe stepping up 
to the presidency of the company. A. Heitz be- 
comes vice president, F. S. Slacke, treasurer, Alex. 
Schmidt, secretary, and W. R. Barringer, assistant 
secretary. Messrs. Shoe, Heitz, Slacke and 
Schmidt, with Mrs. Kosse, form the board of 
directors. Mrs. Kosse will remain as a director 
until she has been paid in full for her holdings. 


SHAE BBRBEBBGBGEBGBaAGi 


HYMENEAL 


BLOEDEL-PALMEDO. The Centennial 
Chapel of St. George’s Church, Stuyvesant 
Square, New York City, was the scene of a 
beautiful wedding ceremony at 4 o’clock Satur- 
day afternoon, Feb. 16, when Miss Eleanore 
Palmedo, daughter of Mrs. Ulrich Palmedo of 
New York City and Great Barrington, Mass., 
became the bride of Lawrence Hotchkiss Bloe- 
del, son of Mr. and Mrs. J. H. Bloedel, of Seattle 
and Bellingham, Wash. The Rev. Dr. Karl 
Reiland performed the ceremony. Elizabeth 
Philbrick of New York was maid of honor and 
the bride’s other attendants were Charlotte 
Bloedel, sister of the bridegroom; Mrs. Robert 
Gardner of Chicago; Corinth Tracy of Williams- 
town, Mass., and Martha Ticnor of Camden, 8. 
C. Geoffrey Bennett of New York, a classmate 
of the bridegroom at Williams College, was best 
man and the ushers were Roland and Harold 
Palmedo, brothers of the bride; George Nebol- 
sine of Princeton, N. J.; Philip McConnell of 
Lacrosse, Wis.; Grenville Sewall of Boston and 
Prentice Bloedel, a brother of the bridegroom. 
The wedding was followed by a brilliant recep- 
tion at the Plaza Hotel. The bridal pair left 
immediately after the reception for southern 
California, where they will remain for several 
weeks. Thence they will go to Seattle for a 
short stay and later to Bellingham, where they 
will make their home. Lawrence Bloedel is the 
younger son of J. H. Bloedel, president of the 
Bloedel Donovan Lumber Mills at Bellingham, 
and is a graduate of Williams College. Among 
the guests at the wedding ceremony were Mr. 
and Mrs. Edward Hines of Chicago. Mrs. 
Palmedo, the bride’s mother, has a home in 
Great Barrington, and spends her winters in 
New York City. 








Quality Lumber that 
Attracts Buyers 


Builders and carpenters like 
the soft, even texture, bright 
color, light weight and perfect 
manufacture that are character- 
istic features of our 


Shortleaf Pins 


Order it in 4-4, 5-4, 6-4 and 
8-4 finish; No. 117 drop siding, 
boards. We ship in straight or 


mixed cars. 


For hardwood prices, address 
Southern Hardwood Sales Co., 
Indianapolis, Ind. 


NEW DEEMER 


Manufacturing Co. 


Incorporated 
H. H. Bates, Manager DEEMER, MISS. 




















Weaver Brothers 


Shreveport, Louisiana 
Manufacturers of 
LONG AND SHORT LEAF 


Yellow Pine and 


Hardwood Lumber 


Mills at: — Flora, La. Couchwood,La. Alden 
ridge, Neches, Texas. Boyd, Florida 




















MANUFACTURERS OF 


Powel LONG LEAF 
LUMBER YellowPine, 
COMPANY Moulding and Plaster Lath 


Lake Charles, Mills a, ent La., and 
Louisiana Capacity, 300,000 feet daily. 








¥. W. HARGROVE, 


Gohimbix eM Crnpann 


MANUFACTURERS AND WHOLESALERS OF 


ELLOW PINE LUMBER 
500,000’ Dry Dimension 


F or Sale he —. 







CotumBia 
Mississippi 








; “To Che. Trade. ; 


Please remember us with your inqui- 
ries when in the market for anything 
in kiln dried 


Anythingin’ Maple, Oak, Poplar 
Hardwoods = Chestnut, Ete. 
Clarksburg, W. Va. 








q Delphi Lumber Co., 
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MISSISSIPPI | 


Sumter Service 
is Good Service 


We give immediate and 
prompt attention to all 
orders—large or small. Test 
us on an order of 


SOFT SHORTLEAF 
PINE 


You can’t beat this lum- 
ber for soft, even texture, 
bright color and uniform 
milling. 





Straight or Mixed Cars. 


The 
Sumter Lumber Co. 


ELECTRIC MILLS, MISS. 


E. E. Hall, Sales Manager 


Y Short Leaf a 
ellow P ine 
Band Sawed, Steam Kiln 


Dried and Soda Dipped 


Our daily capacity of 
125,000 ft. insures ample 
stocks at all times to 
meet your Rush Needs. 


WRITE US TODAY 


Columbus my 
(ussissirpt Lumber Company ; 






























4x4 to 

18x18—10 to 70 ft. 
Rough or Sized 

3” and 4” Ceiling and 

Flooring, No. 116 Siding, 

Moulding, etc.,in all grades. 


Williams Yellow Pine Co. 


POPLARVILLE, MISSISSIPPI 











Contains the best work of “The Lumber- 


THE WooD man Poet.” including ‘*TODAY,” just 


By Douglas Malloch now America’ most widely quoted poem. 
No Jumberman’s library is complete without one 


Price potspaid, $1.25 
AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 











TACOMA, WASH. 


Feb. 16.—The Tacoma Lumbermen’s Club and 
the Chicago Milwaukee & St. Paul railway are 
planning the exhibition, thruout the _ territory 
covered by the road, of a giant log as an example 
of the timber handled by the mills of the North- 
west. The log, which will be furnished by the 
St. Paul & Tacoma Lumber Co., will be loaded on 
a flat car and taken east next week, and will be 
exhibited during the summer at all agricultural 
fairs, community enterprises and in all the lumber 
consuming centers of the middle West. Ornamental 
signs, calling attention to this sample of North- 
west timber, are to be erected on the car, and the 
exhibit is expected to be a valuable educational 
asset for the farming communities of the plains 
States. The log selected is 72 inches in diameter 
and 40 feet long. It will be started east some 
time next week. 

Support of the lecture tour made annually by 
Frank Branch Riley, of Portland, in the interests 
of the Pacific Northwest, will be given by the 
Tacoma Lumbermen’s Club, which decided, at its 
regular meeting Wednesday, to sponsor the raising 
of funds in Tacoma for the work. Mr. Riley ap- 
peared before the club and outlined the work he is 
doing, after which the lumbermen voted to get 
behind the movement. President Lee L. Doud was 
authorized to name a committee to organize the 
campaign. No other business was taken up at 
the meeting. 

Howard P. Lewis, dean of the college of com- 
merce of the University of Washington, will de- 
liver the principal address at the annual banquet 
of the Tacoma Lumbermen’s Club to be held next 
Tuesday at the Scottish Rite Cathedral here. FE. 
G. Ames, of Seattle, president of the Puget Mill 
Co., is also on the program. John E. Manley, past 
president of the club will preside as toastmaster, 
and a number of other lumbermen are to be called 
on for short talks. An elaborate musical and en- 
tertainment program has been arranged for, and 
nearly four hundred lumbermen from all parts of 
the Northwest are expected to attend. 

The feature of the “Own Your Home” Exposi- 
tion, to be held at the Glide Rink, April 7 to 12, 
will be a “Beautiful House Complete,” according 
to an announcement made by the promoters of the 
exposition this week. This house will be erected 
on the lot adjoining the exposition building, and 
this site will be roofed over and made part of the 
exposition grounds. The plan is to focus the 
entire exposition on this house, and every exhibit 
will iead up to this feature. The house will be 
completely furnished and equipped, even to a lawn 
with grass and flowers actually blooming. It will 
embody the latest ideas in home construction which 
make for beauty, comfort and permanence. Interest 
in Tacoma’s “Own Your Home” Exposition is wide- 
spread, and is evidenced by the letters pouring 
in to the association and to John Dower, its or- 
ganizer, asking for details and for assistance in 
organizing similar movements in other cities. 

Plans for another furniture exposition to be 
held at Tacoma in April or May were discussed at 
a meeting of furniture manufacturers and retailers 
this week. The lumbermen will probably be asked 
to assist in the exposition, as they are largely in- 
terested in the development of the furniture in- 
dustry in this city. 

Elimination of fire hazards in the Olympic Pen- 
insula by compelling private timber operators to 
burn properly the slashings left last fall, has been 
ordered by the State forest service. 

Signing of the contract between the railroads 
and the city for the operation of the belt line 
switching system for the tideflats industrial dis- 
trict, is expected some time next week. With the 
belt line in operation, one of the principal ob- 
stacles to the further development of this industrial 
area will be removed. 

Tacoma’s consistent increase in shipping is 
again shown by the report of the city harbormaster 
for January, which shows a gain of nearly 40 
percent over the same month last year. Arrivals 
at -the port during January were 171 deep sea 
vessels, with a tonnage of 467,896; 166 vessels, 
with a tonnage of 449,189, departed during the 
month. 

Lumber carriers at the Tacoma docks during the 
present week included the following: For the 
Orient, Loch Tay, Philocetes, Hakushika Maru and 
Ethelfreda, at Port dock; Aldebaran, at Defiance 
mill, and Knockfierna, at St. Paul mill. For the 
Atlantic coast, Minnesotan, at Baker dock; Mystic, 
Wabash and Henry 8. Grove, at Port dock, and 
Lancaster, at St. Paul mill. For California, Sil- 
verado, at Terminal dock; Northland and Doyles- 
town, at Baker dock; Forest King, J. C. Kirk- 
patrick and Wahkeena, at Port dock, and San 


Diego, at Dickman mill. 
Carmago, at Port dock, and Colusa, at Puget 
Sound mill. 

Everett G. Griggs, president of the St. Paul & 
Tacoma Lumber Co., and Lee L. Doud, secretary 
of the Defiance Lumber Co., were nominated by the 


For South America, West 


waterfront mills holding memberships in the 
Douglas Fir Exploitation & Export Co. to represent 
the Tacoma fistrict on the company’s board of 
trustees. Their names will be presented to the 
members at the annual meeting Feb. 28, when the 
elections will be held. The nominations were made 
at a meeting of the Tacoma district mills con- 
nected with the company held today at the com- 
pany’s offices here. Mr. Doud was nominated to 
succeed W. Yale Henry, president of the Henry 
Mill & Timber Co., who had declined a renomina- 
tion. The rail mills have not yet named their 
candidates for trusteeships. For the post of trustee 
on the board of the Pacific Lumber Inspection 
Bureau, the waterfront mills nominated Ralph 
Dickman, president of the Dickman Lumber Co,, 
and the rail mills, John BE. Manley, secretary of the 
Manley-Moore Lumber Co. 

The regular weekly meeting of the Tacoma and 
southwestern Washington members of the Douglas 
Fir Exploitation & Export Co. will be held every 
Friday morning in future, instead of on Wednes- 
days as in the past. 

Tacoma lumbermen were deeply. interested in the 
announcement of the floating of the Japanese loan 
this week, and expect that it will have an im- 
portant effect on the lumber market here. Most 
of the money obtained in this country will prob- 
ably be used to purchase Northwest lumber. Everett 
G. Griggs, president of the St. Paul & Tacoma 
Lumber Co. and one of the commissioners who 
visited Japan for the Douglas Fir Exploitation & 
Export Co., commented on the loan as follows: 
“Plans were being made for the loan when I was 
in Japan. The Japanese will spend not only the 
$150,000,000 borrowed in the United States, but 
a great deal more besides. The loan insures beyond 
doubt their huge expenditures for our products. 
Japan can not get along without our lumber, and 
the new orders will start coming as soon as they 
can clear the congestion that exists at present.” 

Purchase of a site, plans for the immediate con- 
struction of a new sawmill and the organization of 
anew company were announced here today. The 
new firm, the Eureka Lumber Co., is capitalized at 


$125,000. The officers are Charles E. Hagberg, 
Tacoma and Seattle lumberman, president and 
treasurer; Andrew Hagberg, vice president, and 


Charles Holme, treasurer. The company has pur- 
chased a 7-acre mill site between Alexander Avenue 
and the Wapato Waterway. Plans for the mill 
call for a plant with a capacity of approximately 
100,000 feet, which will employ a hundred men. 
It is reported that the company paid $40,000 for 
the site. 

R. J. Reed, veteran Tacoma millworker, will 
erect a 50,000-foot capacity mill to cost $30,000, 
he announced today. Mr. Reed has purchased a 
site on the City Waterway, adjoining the plant of 
the City Lumber Co. 

Organization of the Ajax Shingle Co., a new 
concern capitalized at $15,000, was announced here 
this week. The company was organized by M. L. 
Houtz, L. N. La Vergne and John E. Belcher. 

Part of an issue of $1,000,000 in bonds put out 
by the Thomsen & Clark Timber Co. (Ltd.), of 
Vancouver, B. C., have been placed on sale in 
Tacoma and are finding a ready market here. 

Reversing the decision of the Grays Harbor su- 
perior court, the State supreme court at Olympia 
has handed down a decision in which it is held that 
Henry McCleary, of the Henry McCleary Timber 
Co., was not guilty of constructive fraud in the 
sale of 119 shares of the company’s stock when 
acting as administrator of the estate of John G. 
Olmstead. 


BELLINGHAM, WASH. 


Feb. 16.—Extension of the Olympic Peninsula 
railroad of the Bloedel Donovan Lumber Mills will 
be undertaken this year, says Vice President J. J. 
Donovan, who announced that Charles Donovan, 
one of the engineers of the Milwaukee’s Olympic 
Peninsula line, had been engaged to make the 
necessary surveys. When these are finished the 
company will call for bids, intending to deal only 
with contractors prepared to push the work to 
early completion. The line will be extended thru 
the Goodyear timber, where the company is now 
logging, to and thru the tracts purchased from the 
J. D. Lacey Co. The main line extension will be 
about eighteen miles. The preliminary survey 
started this week. Jack Donovan, eldest son of 
J. J. Donovan, 
gineer. 


is reconnoitering with the en- 
Jack Donovan is a very capable engineer 
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himself and has proved his worth on _ several 
gcasions in the construction of logging railroad 
pridges. 

The St. Paul & Tacoma Lumber Co., which re- 
cently absorbed the Nooksack Timber Co., has in- 
creased its operations in the Nooksack company’s 
camp and is now employing 154 men. Manager 
gverett G. Griggs, jr., says the company has moré 
than thirty buildings in the camp. 

The largest cut in its history will be made this 
year by the Columbia Valley Logging Co., says 
President Harold W. Hunter. It plans to produce 
50,000,000 feet near Lake Cultus. All of this will 
pass thru Bellingham, the fir en route to the 
Campbell River Lumber Co.’s plant at White Rock, 
gp. C. Mr. Hunter says the company has greatly 
reduced its fire hazard. It is now working in ex- 
ceptionally fine timber. 

The Concrete camp of the Puget Sound Saw- 
mills & Shingle Co. resumed activity Feb. 14 and 
will operate two sides. On the same date the 
Nestos camp, in the same district, began running. 
Its output will be taken by the Puget Sound 
concern. With this production and that from its 
own and other camps, including the McNeill- 
O'Hearne Co., the Bellingham company will daily 
receive forty-five to fifty cars of logs. 

The remodeled sawmill of the Morrison Mill Co. 
began cutting on Feb. 14 after being closed six 
weeks for the installation of machinery and altera- 
tions. It.is employing about sixty men. The com- 
pany’s box factory is not yet running at capacity, 
but orders for shook are increasing. It made one 
shipment to Hawaii this week. 

Cargo shipments this week were: Bloedel 
Donovan Lumber Mills—Makaweli,: 500,000 feet, 
Hawaii; West Camargo, 500,000 feet, east coast 
South America. E. K. Wood Lumber Co.—El Capi- 
tan, 2,250,000 feet, San Pedro; Carnia, 650,000 
feet, Japan; Cascade, 1,700,000 feet, San Pedro, 
of which 600,000 feet was loaded at the company’s 
Anacortes mill, the first lumber to be lifted at 
that plant’s dock. Puget Sound Sawmills & Shingle 
Co—W. R. Chamberlain, jr., 350,000 feet, Cal- 
ifornia, 

A banquet for officers and employees of the 
Columbia Valley Lumber Co. was held here Feb. 9. 
Among those present were W. C. Miller, general 
manager, and H. E. Halbert, cashier, both of 
Seattle; J. P. McAvoy, manager, and Frank Kirk- 
ley, assistant manager of the Kirkland yards, and 
Earl Le Valley, manager of the Bellingham yards. 
William Russell, Washington State University col- 


lege of business administration, was the chief . 


speaker. Mr. Miller also spoke. 

James H. Prentice, secretary of the Bloedel 
Donovan Lumber Mills, was this week reélected a 
member of the board of control for Battersby Field, 
the city’s chief athletic park. 

President Fred J. Wood. of the E. K. Wood 
Lumber Co., is back from a month’s sojourn in 
California. He reports the lumber market as fair 
in the Los Angeles area, and as pretty good around 
San Francisco Bay. 


PORTLAND, ORE. 


Feb. 16.—Placing of the large loan by Japan 
this week is expected to have a strengthening 
effect on exchange and eventually result in new 
orders for the Pacific Northwest. Pacific North- 
west mills have about filled all orders placed by 
commercial companies following the earthquake, 
and about 40 percent of the orders for 90,000,000 
feet placed by the Japanese Government with mills 
of the Douglas Fir Exploitation & Export Co. 
Persons closely in touch with the situation think 
that new orders will begin coming in from Japan 
in another month or so. Taken as a whole the 
foreign demand for lumber is rather quiet. At- 
lantic coast business, however, is active, and a 
marked improvement is noted in the demand for 
car and railroad material. Long fir dimension has 
been in especially good demand. The demand from 
retail yards continues light, and California buyers 
are still holding off. It was reported here today 
that mills on Grays Harbor, now running double 
shift, expect to reduce to one shift till Japan 
again enters the market on a large scale. The 
Spruce items in strong demand now are special and 
export clears, both of them scarce. 

Much building is going on in Portland, and a 
very large volume is looked for during the coming 
summer. Capital is being brought in from the 
East and invested in dwellings, for which it seems 
there is a ready demand. H. M. Rowell, of Rowell, 
Brown & Co., who specialize in hardwood, but also 
handle fir lumber and shingles, has a hobby of 
keeping close tab on building permits, and he pre- 
dicts that 1924 is going to be a big building year. 
He also finds more hardwood flooring going into 
the buildings than ever hefore. 

It was announced today by J. W. Kuhl, local 
Manager Douglas Fir Exploitation & Export Co., 
ae ~ annual election will be held in Seattle, 


Elaborate preparations are under way for the 


dance to be given by the Portland Lumbermen’s 
Club Wednesday evening, Feb. 27, at the Laurel- 
hurst Club. The committee, headed by C. E. Put- 
man, is overlooking nothing to make the affair a 
huge success. 

A modern sawmill with a daily capacity of 80,- 
000 feet will be built at St. Helens by the Columbia 
County Lumber Co. to replace the mills destroyed 
by fire some months ago. Actual construction has 
begun and several carloads of machinery are now 
on the ground. The plant will be ready for opera- 
tion by July 1, according to H. F. McCormick, 
president and principal stockholder. 

Cc. C. Carter, of Myrtle Point, Ore., is planning 
to start the building of a logging railroad about 
one and a half miles long from Myrtle Point into 
the fir timber on Sugar Loaf Mountain. The logs 
will be shipped to the Stout Lumber Co. mill at 
North Bend, Ore., which has contracted for the 
cut, estimated at 30,000,000 feet. 

Robert A. Long, chairman of the board of di- 
rectors of the Long-Bell Lumber Co., was at Long- 
view, Wash., this week and it was announced that 
the company’s mill there will be ready to cut 
lumber July 1. The Longview Public Service Co.’s 
power plant will be ready before that date, as will 
also the Longview, Portland & Northern Railroad, 
over which logs will be brought to the mill from 
the great body around Riderwood, the timber 
terminus of the road. 

L. A. Nelson, secretary of the Oregon district 
of the West Coast Lumbermen’s Association, re- 
turned a couple of days ago from a tour of the 
Tillamook country. He found the mills there all 
working and handling a fair volume of business. 

O. M. Clark, of the Clark & Wilson Lumber 
Co., spoke at a special dinner of the Portland 
Chamber of Commerce Wednesday night, taking for 
his subject his observations on the recently com- 
pleted tour of Japan as commissioner for the 
Douglas Fir Exploitation & Export Co. 

R. A. Booth, of the Booth-Kelly Lumber Co., has 
been one of the State’s staunchest champions of 
good roads, and to honor him in a small measure 
at least, a fine new bridge over the Umpqua River 
has been named the Robert A. Booth Bridge. 

The Carlisle-Pennell Lumber Co. of Onalaska, 
Wash., has transferred its sales department to 
Portland, with offices in the Yeon Building. Jack 
Smith, sales manager, has charge here. Mr. Smith 
is a former Portland man and is one of the best 
known and most popular lumbermen of the North- 
west. 

The F. W. Roblin Lumber Co. is now in its new 
offices on the third floor of the Northwestern Bank 
Building. 

Cc. D. MeCoy, well known Portland lumberman, 
has opened an office in the Oregonian Building. 
Associated with him is Mr. Johnson, formerly of 
the Western Lumber & Export Co., of Cottage 
Grove, Ore. 

O. F. Folsom, of the Folsom Itumber Co., San 
Francisco, was in Portland during the week. He 
is San Francisco representative for the H. J. An- 
derson Lumber Co., of Portland. 

F. A. Voget, manager pine department Henry D. 
Davis Lumber Co., has recovered from an opera- 
tion that confined him to the hospital and his 
home about. a month. 

Harry Aldrich, of the Brighton Mills Co. here, 
is the proud father of a baby which arrived in the 
Aldrich home this week. This is the second child. 


DULUTH, MINN. 


Feb. 19.—Substantial improvement in inquiry 
for all classes of northern pine lumber has been 
reported here during the last few days. Retail 
inquiries have been a feature. Fresh eastern call 
for medium priced lumber has also been coming to 
hand. A sawmill operator here received numbers 
of replies to three offerings of Nos. 3, 4 and 5 
boards last week; in every case the materials were 
wanted and the prospective buyers were willing 
to pay the price he asked. The spurt in inquiry 
is attributed in a great measure to the recent 
announcement of moderate price revisions in a few 
items, as the feeling had been current in trade 
circles that extensive concessions were scheduled 
to be made. When it was seen that comparatively 
few items were affected, confidence regarding the 
stability of the market was restored. 

The Weyerhaeuser interests at Cloquet, the Vir- 
ginia & Rainy Lake Co., at Virginia, and the In- 
ternational Falls Lumber Co. are increasing their 
sawmill operations and, with saw logs now moving 
in freely from their camps, they are looking for- 
ward to running at capacity. Northern Minnesota 
operators express doubts whether woods products 
outputs this winter will be adequate. Operators 
getting out pulpwood, ties, mine timbers and other 
products are apprehensive regarding the possibil- 
ity of hauling their season’s cuts out of the woods 
before logging roads are broken up by spring 
thaws; they claim that the season is about a 
month late. The larger operators getting out saw 
logs will not, however, be affected. The outcome 
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ey HE relative merits and costs of various types 
of construction are fully explained in the 
Hool and Johnson 2-voiume “‘Handbook of Build- 
ing Construction.” Covers fully principles, 
methods, costs, etc. Illustrated, 1474 pages, 


’ $10.00 postpaid. Address American Lumberman, 
431 So. Dearborn St., Chicago, Ill. 


for the smaller operators, they claim, depends upon 
spring weather. A disconcerting development is 
that the labor market is stiffening. 

Sixty-five Hoo-Hoo were in attendance at the 
monthly luncheon and meeting of the Duluth or- 
ganization held last Monday. P. Berke, vice presi- 
dent of the club, presided in the absence of Philip 
Heimbach, who is spending a vacation in California. 


CENTRALIA, WASH. 


Feb. 16.—Several million feet of car material 
orders were placed with the mills in this district 
during the week. Timber and dimension orders 
have fallen off, due to slack demand at this season 
for that class of material. Orders for uppers 
are being held up until after March 1, owing to 
that being the time when taxes are assessed. It 
is predicted that early next month local demand 
and eastern Washington requirements will take 
care of several million feet of lumber. Production 
is normal, with shipments and bookings about 90 
percent normal. Car supply is good. Shingle 
prices continue firm, but demand is light. 


SEATTLE, WASH. 


Feb. 16.—There has been little change in the 
lumber situation in the last Week. The Atlantic 
coast demand continues good, tho manufacturers 
are apprehensive of a threatened increase in in- 
tercoastal steamship rates that they fear would 
tend to check buying in that market. The fact 
that Japan is still out of the market does some- 
thing to relieve that apprehension. Shippers be- 
lieve the lull in Japanese buying will have the 
effect of sending tonnage back into the Canal trade, 
and that this will oper- 


to association business ; also that he will set aside 
every Monday evening for conferences on associa. 
tion work. 

Al. Scofield, of the Merrill-Ring Lumber Co., ig 
in the Seattle General Hospital recovering from 
major surgical operation. Mr. Scofield is making 
good progress, despite his seventy-two years, 

F. B. Kelley, of the Pacific Coast Lumber (o, 
of Boston, Mass., was a caller at the head Offices 
of the Pacific Coast Shippers’ Association here 
this week. He is on the Coast to look out for the 
requirements of his company for 1924. 


NEW YORK, N. Y. 


Feb. 18.—The January movement of lumber jn 
this territory set a high market, for winter busi. 
ness. During the first ten days of February no 
let-up in demand was noticeable, but that business 
has not been as active in the last week is the ex. 
perience of every handler of lumber in the district, 
This slackening of demand was accompanied by no 
recession of prices except in a few isolated and un. 
important cases. There was a strong tendency, 
however, to a strengthening in price of Idaho and 
western white pine. 

Walter N. Knauth & Co. (Inc.), leaders in the 
distribution of southern pine on the Atlantic gea- 
board, have just announced a decision to open up 
a white pine and fir department and already opera- 
tions are actively under way. Walter N. Knauth 
recently returned from a trip to the Pacific coast, 
where he spent four months. Shortly after hig 
return, he set out for a visit to his plants in Flor. 
ida, where he found operations very much ham- 
pered by wet weather. Prior to examining into the 
Idaho and western white pine and fir situation, the 





ate to keep intercoastal 





rates near their present’ - = 
level. The California 
market continues quiet. 
Rail orders showed a lull 
in the last week, but the 
outlook is not discourag- 
ing. There was no great 
volume of export buying, 
and the orders filed were 
from countries other than 
Japan. The Douglas Fir 
Exploitation & Export 
Co., which is particularly 
interested now in the 
Japanese situation,  re- 
ports it unchanged. The 
only feature the company 
notes is an unusually large 
number of inquiries from 
the United Kingdom and 
the Continent which, 
however, have not yet 
resulted in orders and 
which are not very hope- 
fully regarded. Lumber 
production continues well 
above normal, but with 
Japanese business still in 
the offing, California dull 
and the rail markets and 
the Atlantic coast coming 
in slowly, there is a ten- 
dency on the part of man- 
ufacturers to guard 
against overproduction. 
This has prompted a 
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Just to let AMERICAN LUMBERMAN readers get some idea of the kind of 
woods produced in Brazil, H. W. Kennedy, a subscriber to this news- 
paper, who is located at Tres Barros, Estado de Santa Catharina, 
Brazil, South America, has sent the accompanying picture, showing 
himself seated on a large imbina log. He says imbina resembles 
American black walnut, is a good cabinet wood, and is very lasting 





number of the larger mills 
to lay off night shift crews, with others contem- 
plating like action. Wholesalers report sales slow, 
and are inclined to believe that bad weather re- 
tarding resumption of building operations in the 
rail market territory is responsible for some of 
the dullness. 

Revision of the grading rules of the West Coast 
Lumber Association to conform to the recommenda- 
tions of the national standardization conference 
is now being made by a committee of which C. H. 
Watzek, of Wauna, Ore., is chairman. Other mem- 
bers of the committee are R. W. Martin, Booth- 
Kelly Lumber Co., Eugene, Ore.; R. F. Morse, 
Long-Bell Lumber Co., Longview, Wash.; BD. A. 
Poyneer, Ferry-Baker Lumber Co., Everett, Wash. ; 
R. W. Hunt, Weyerhaeuser Timber Co., Everett, 
Wash.; A. H. Landram, St. Paul & Tacoma Lum- 
ber Co., Tacoma; Thorpe Babcock, Northwestern 
Lumber Co., Hoquiam, Wash. Assisting the com- 
mittee in an advisory capacity are George Erlinger, 
Dallas, Ore.; C. J. Hogue, New York; P. D. Ryan, 
Chicago, and L. A. Nelson, Portland. It is hoped 
to have the rules redrafted in time to permit them 
to be acted upon at a meeting of the stockholders 
of the association to be held in Portland on March 
i 

Ernest Dolge, of Tacoma, the new president of 
the West Coast Lumbermen’s Association, is tak- 
ing up the duties of that office in his customary 
earnest and efficient manner, and announces that 
hereafter he will devote every Tuesday entirely 


company handled only shortleaf pine, North Caro- 
lina pine and cypress. 

Charles Hill, general sales manager Southern 
Pine Sales Corporation, who suffered injuries in an 
automobile accident several weeks ago, is improv- 
ing. It is believed his recovery will be complete, 
tho tedious. 

T. R. Preston, New. York manager Frost & Davis 
Lumber Co., returned last week after a long ab- 
sence due to a physical breakdown from overwork. 
Mr. Preston’s health is completely restored. Wil- 
liam G. Frost says February is keeping up well 
with the January output. 

The Munrio arrived last Monday for the Charles 
R. McCormick Co., with a full cargo of fir, hem- 
lock and spruce and is now nearly unloaded. The 
George Allen arrived about the same time with @ 
diversified cargo, including shingles and lath. 
The Munieries, which recently discharged half & 
cargo here, has arrived in Philadelphia to com- 
plete unloading. 

T. H. Goodhue, local manager Weyerhaeuser 
Sales Co., says prices of Idaho and western white 
pine are advancing and that a good volume is mov- 
ing. 

The Artigas arrived Saturday for the McCor- 
mick company and the Hauptmann is due about 
March 1. The McCormick company, according to 
C. B. Ropp, is keeping up its general average of 
unloading three ships at a time. Mr. Bopp is traf- 
fic manager here. W. R. Hewitt, the McCormick 
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manager here, said the demand slumped off 
slightly after three days of snow, but came back 
jmmediately with the return of sunny skies. Busi- 
ness is holding up well, he added. 

Lanhford W. Smith, sales manager Red River 
Lumber Co., of Westwood, Calif., visited New 
York during the last week and left for Boston 
Friday night. Mr. Smith expected to be in Phila- 
delphia today, and after covering the Quaker City 
will head for the West, with stops in Pittsburgh, 
Buffalo and Chicago. He says the company is 
pooked up for sixty days with orders for its output 
of California sugar and white pine. 

R. E. Stocking, of Power, Moir & Stocking, Flat- 


jron Building, will leave for the Canadian mills. 


during the latter part of the month, to look after 
supplies for spring distribution. 

J. H. Gress, of the Gress Manufacturing Co., re- 
turned to New York from Jacksonville, Fla., last 
week, where he had been taking a vacation and 
visiting mills. 

The Harry S. Lafond Lumber Co. will move on 
March 1 to very much larger quarters in the same 
puilding, where the company will occupy practically 
all of the thirty-ninth floor. The Metropolitan 
Building, in which the company is located, is one 
of the finest office structures in the city. Mr. 
Lafond says the taking on of the entire output of 
the W. M. Cady Co. that comes to the Atlantic 
seaboard will necessitate greatly increased facil- 
ities. The W. M. Cady Co., of McNary (formerly 
Cooley) Ariz., manufactures large quantities of 
western white pine. The Lafond company rep- 
resented the Cady interests when they were man- 
ufacturing southern pine in Louisiana, and the 
new arrangement is the outcome of many years of 
association. The Lafond firm will continue to 
handle southern pine, as heretofore, and will 
remain the eastern sales agent for the Finkbine 
Lumber Co., of Jackson, Miss., and the Peavy- 
Byrnes Lumber Co., of Shreveport, La. 


BOSTON, MASS. 


Feb. 19.—Building operations in New England 
continue active for this time of year, and retail 
lumber yards are somewhat busier than usual at 
this season. There is a growing tendency toward 
caution on the part of the retailers, however, in 
replenishing their stocks. Prices are well held on 
practically all lumber lines. Logging conditions 
in northern New England and the Maritime Prov- 
inces have improved since the first of the year. 
Enough snow is now reported for all practical 
purposes. On account of carry-over, the pulpwood 
cut will be only two-thirds normal, so the loggers 
will devote more attention to long logs for the 
sawmills. It is now quite possible that log prices 
can be shaded a little when the spring drives 
arrive in the booms. | 

What is. said to be something comparatively 
new in railroad maintenance is the shipping of 
hardwood railroad ties from Maine to points south 
of New England. Reading barges are being loaded 
at Stockton, Me., with these hardwood ties, which 
are shipped down from northern Maine, and the 
destination is Philadelphia, where these ties will 
be used by the Reading railroad. 

Lumber arrivals at Boston: Maine, Vancouver, 
B. C., 350,845 feet fir, 59,372 feet red cedar and 
2,349 pieces western hemlock “to order.” Schooner 
Vilda A., Bear River, N. S., 17,000 feet spruce 
piling, John G. Hall & Co. Sarah Haton, St. John, 
N. B., 187,188 feet rough and sized softwoods, 
Salem, Mass., John G. Hall & Co. 


HOUSTON, TEX. 


Feb. 18.—The lumber industry in this section 
last week faced an unfavorable situation as to 
transit shipments. Wholesalers had bought more 
than they could place, and as a consequence some 
cars were sacrificed. Others were stored. This de- 
velopment has caused a temporary lull in ship- 
ments, particularly of the common grades. There 
is still a firm demand for the higher grades, the 
prices of which are holding up to the former level. 
Plenty of inquiries for various grades are still 
being received. Weather is quite favorable. Pro- 
duction is sufficiently large to pile up some re- 
Serve log reserves for the usual spring rainy sea- 
son. On the whole hardwoods are in better de- 
Mand than southern pine. In spite of the con- 
tinued poor demand for shingles, the west Coast 
Producers have maintained the same high level of 
Prices. Lath were in slower demand than usual 
— the last week, but there was no decline in 


New construction slated to begin in Houston 
during the spring and early summer already totals 
$5,000,000, a survey of building plans this week 
revealed. The total is made up mainly of major 
building projects, but indications are that there 
will be an unusually large amount of frame, stucco 
and brick veneer houses built. 

Practically all lumber and house building con- 
cerns have signed for booths in Houston’s Own 


Your Home Exposition to be held April 7 to 12. 
The erection of a 10-story annex to the West 
Building by the officers of the West Lumber Co. 
will begin with the next thirty days, it was an- 
nounced last week. The cost will be about $200,- 


000. 
BANGOR, ME. 


Feb. 18.—Very favorable conditions for woods 
operations are now reported by Maine loggers. 
There is sufficient snow for all purposes and a 
plentiful supply of labor available at a wage con- 
siderably below that of recent years. During the 
fall and early winter common woods labor was paid 
$3 a day, but since the first of the year the rate 
has dropped to $2 a day, including board and lodg- 
ing. Estimates of the log crop this season range 
from one-half to three-quarters of normal. The 
cut of pulpwood will be about two-thirds of the 
usual amount taken out of the Maine forests, not 
on account of decrease in consumption but be- 
cause the woodpulp and paper companies have 
fairly large supplies of wood carried over from last 


= MACON, GA. 


Feb. 18.—The weather in roofer producing ter- 
ritory has been ideal, with the result that most 
mills are running full time and shipping out all 
the lumber that they sold in January. Shortleaf 
roofer prices have declined $1 in most cases, and 
in some cases more. Inquiries have been consid- 
erably fewer, and orders have fallen off. The stock 
that is being purchased is generally for prompt 
shipment. Weather in consuming territory is so 
bad that the retailers are holding back. The man- 
ufacturers expect that this decline in activity will 
not continue very long. Roofer prices: 1x4-inch, 
$16.50 ; 1x6-inch, $22; 1x8- 1x10- and 1x12-inch, 

23 


Price of 2-inch stock has likewise softened about 
a dollar straight thru the list. Quotations, No. 2 


B&better : 

10-16’ 18’ 20’ 
SEG aceowee net $20.50 $21.50 $23.00 
S54, 8 & 106 occcs 22.00 23.00 24.00 
BERR hehioeseite 22.00 23.00 25.00 


Kiln dried shortleaf finish continues to move 
freely. Inquiries, with good prices attached, are 
numerous, and orders are not at all hard to secure 
when the manufacturer has stock to move. Prices 
for B&better finish, 6-to 12-inch: 4/4, $47; 5/4, 
$52.50; 6/4, $52.50; 8/4, $55. 


ATLANTA, GA. 


Feb. 18.—There has been a considerable increase 
in production at the southeastern mills the last 
two or three weeks. Production in February of 
this year will show a marked betterment over Feb- 
ruary of last year, and continued activity is in 
prospect, as both inquiries and orders are showing 
a greater volume from week to week. Several of 
the mills manufacturing pine are reported to be 
seriously considering operating day and night, as 
heavy recent sales are making it difficult to ac- 
cumulate any surplus stock. Weather has been 
favorable to production. In the pine market here 
there have been a number of price advances lately, 
most items now being quoted several dollars higher 
than in mid-January. The tendency is toward 
further increases, but the trade expects them to be 
gradual and not to have any serious effect on pur- 
chasing. 

Demand for roofers, ceiling lumber, flooring, kiln 
dried finish and millwork lumber is reported very 
active and, with construction becoming more active 
over the Southeast every week, all indications give 
promise of a steady demand for these items thru 
the spring and early summer. Roofer prices have 
lately continued upward, with the average now 
for 1x6 No. 2 common around $24; some mills 
quoting a dollar or so higher than this. No. 3 
common roofers are about $7 less. In the 1x8- 
and 1x10-inch the prices for No. 2 common roofers 
are about $1 to $1.25 above the 1x6-inch price, 
with No. 3 common 1x8-inch quoted around $17 
or a little higher. 

In flooring one or two items have lately expe- 
rienced a slight decline in price, but for the most 
part there have been increases since Feb. 1 of $2 
to $3 a thousand. For 1x4 B&better flooring the 
average appears to be around $43.50, in some in- 
stances up to $44. No. 1 of the same dimension 
has advanced $1.50 to $2, running now around 
$42 or slightly higher in some cases. No. 2 com- 
mon is averaging around half this price, a slight 
advance noted recently, while No. 3 common is up 
about 50 cents, quoted around $14. Substantially 
the same ratio prevails for other sizes, with 
B&better grades showing no price changes of con- 
sequence, while the common grades have slightly 
advanced. In ceiling lumber most items have gone 
upward since the early part of February, save the 
B&better grades, in some instances as high as $4 
and $4.50, tho most of the advances have been 















ROUGH OR DRESSED 
} MOULDINGS, LATH, 
| SHINGLES 


MM Sales Agent for the Following Mills:— 


| THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 


Gilmania Mill, Gilmania,S.C. _—_In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 
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Quality Guaranteed 


Rhem Shingle Co., Inc. 


RHEMS, S.C. 
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Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress 


Rough and Dressed 


Shingles and Lath 


Sales Office, 280 Madison Ave., New York City i 


Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
*‘Ask the Wholesaler’’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 























HAND MADE 

Cc ss inane. 

s oa r- s and lengths. 
ne e Samples on 
and request. 


Clap Boards 


Gulf Coast Timber Co., Inc. 
MORGAN CITY, LA. 
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Timber 


Comprehensive 

timber valua- 
Estimates tions to Bankers 

and Lumber- 
Anywhere i u-. 


GEO. DROLET 


Tuscaloosa, Alabama 


Forest 
Engineer 














PACIFIC COAST 
||| The Place to Buy 


Pacific Coast Forest 
Products in any quan- 
tity you require. 


Lumber, Lath, 
Shingles, Siding 
can be ordered in mixed 


cars. That's our specialty. 
Send a trial order today. 


i Cepanalie 
No iil me Co. 


Seattle, Wash. 

















718-19-20-21 White Bldg. 
S. L. Johnson, Manager 


[~ 
Polleys Lumber Co. 


Manufacturers of 


Western White Pine 
Dry Shop 


Shipments via 
. P.an 
Milwaukee Rys. 








a | 





General Offices and Mills 
MISSOULA, MONT. 




















FIR 
Flooring, Siding, 
Ceiling, Timbers, 
Dimension, Lumber 


Try Our Mixed 
Car Service 


It will save 

















you time, CEDAR 
trouble and LONG FIR a and 
money on hingles. 
every order. TIMBERS Tell us your 
It always § needs now. 
satisfies. JOHN D. COLLINS 
HEMLOCK LUMBER CO. 
Boards and Shiplap oavnen eae. 


























Flooring, 
Ceiling, 
Bevel 
Sidi 


iding 
and Finish, Long 
Timbers, Joists, 
Dimension, etc. 


CEDAR 


Bevel Siding, 
Finish and 
Shingles. 


FIR 
loano an 
" WEST pint 
SPRUCER RED CEDAR F 
CEDAR POST & POLES 
NORTHERN PINE 2. 


MemLock 











E are manufacturing 40,000,000 ft. annually of Idaho and West- 
W ern Pine at Dalkena, Washington. Send ‘= your a. 











IDAHO | WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
PINE 609-614 Lumber Exchange, | We make a special- 
Grades Minneapolis, Mian. ty of Shop. 











around $1 to $1.50. All common grades have ad- 
vanced, 1x4-inch No. 1 common showing a marked 
increase, selling now around $41. 

Kiln dried finish prices have been showing a de- 
cidedly spotty tendency. Several items have not 
advanced to any appreciable degree in the last 
five weeks, while other items have shown rather 
sharp advances, in some cases as high as $8 to $9. 

Retail lumber trade in the district is more active 
than it has been in some months. This promises 
to be a home building year in the Southeast, due 
to the excellent financial condition of the district 
occasioned by high cotton prices and good busi- 
ness. Practically all the retail lumber dealers of 
Atlanta will take part in the annual “Own Your 
Home”’ exposition to be held at the Atlanta Audi- 
torium in April. One of the features will be a 
completely built house to be erected in the Audi- 
torium by the Minter Homes Co. 

The name of the new Bona Allen Building in 
Atlanta has been changed to the Builders Exchange 
Building, due to the fact that most of the office 
space has been taken by members of the Atlanta 
Builders Exchange, including most of the retail 
lumber dealers, building supply and affiliated lines 
in Atlanta. 

Austell, Ga., an Atlanta suburb, has donated a 
large tract of land to the Austell Cabinet Co., re- 
cently formed in Atlanta to construct a large furni- 
ture and cabinet factory at that place. Work on 
the plant will be completed by May 1. 

The Malsby Co., of Atlanta, one of the oldest 
firms in the Southeast distributing lumber and 
sawmill machinery and equipment, announces the 
recent removal of the company into new and 
larger quarters at 45 to 49 East Mitchell Street. 
The Malsby Co. is distributer in the district for 
a number of well known manufacturers, including 
E. C. Atkins & Co. 


JACKSON, MISS. 


Feb. 18.—New business booked by the mills in 
this section shows a slight decline. Pressure for 
stock from the yards is not quite so heavy, as a 
great many have taken care of their immediate 
needs. Mill bookings have exceeded production for 
the last eight weeks, and shipments have been 
greatly in excess of cut, so that mill stocks are 
very low and assortments broken. Dry No. 2 and 
No. 3 boards, 6-inch and wider, are hard to find 
for quick shipment. The demand for car material 
is light. However, the mills seem to be well sup- 
plied with special cutting, and prices are satis- 
factory. Prices on all items are very firm. Export 
demand is fair, the South American market being 
the most active. Lath are much stronger, advances 
of 50 cents on No. 1 and 25 cents on No. 2 
prevailing. Shingles are quiet. Mills have been 
well supplied with labor but in spring many men 
will be drawn from the sawmills to the cotton 
fields. Cars are plentiful, but the supply is very 
irregular. 

W. E. Guild, general manager Finkbine Lumber 
Co., returned today from a ten days’ trip to 
Baltimore, New York, and other eastern points. 


KANSAS CITY, MO. 


Feb. 19.—Bad weather and bad roads are being 
blamed by sales managers for holding back con- 
siderable business which they have been expecting. 
In the Southwest the situation in the country is 
particularly bad. Heavy snows and rains, alter- 
nating with thaws and freezes, have left the 
country roads in almost impassable condition. City 
yards also have had some delivery trouble. Be- 
cause of these conditions, middlewestern. country 
yards have done little buying the last two weeks. 
Most of the business has come from the cities, and 
even that has taken a slump because of so much 
building being delayed by bad weather. Industrial 
demand is good in some lines and poor in others, 
hardwood and western pine mills getting most of 
this business. 

John Hatcher, Kansas City representative of 
the Kirby-Bonner Lumber Co., attended the Ne- 
braska retailers’ meeting in Omaha last week. 


SHREVEPORT, LA. 


Feb. 18.—Production and shipments were fairly 
heavy last week. The mills are well supplied with 
orders but, considering the rate at which ship- 
ments are being made, they will need business in 
the near future. Some of the heavier operators 
have noted a slight recession in prices, applying 
mostly on dimension, which is undoubtedly off $1 
or more. Some transit cars of dimension have 
been sacrificed to avoid demurrage. Boards and 
shed stock, especially such items as finish, flooring 
and drop siding, are as firm as they were last week. 
The big mills that are able to ship out mixed cars 
containing these items say that they are not hav- 
ing a bit of trouble in getting as much business as 
they want. There has been a slowing up of de- 
mand for certain surplus items, partly because of 
bad weather up north, and partly because dealers 





bought rather heavily in January. There is some 
rumor of attempted cancellations by a few dealers, 
but on the whole the market situation is good. The 
oil fields are calling for rig and construction tim- 
bers, and this has also brought about renewed ac- 
tivity among all the retail yards ‘of the central 
southern section, notably in Oklahoma and Texas, 
The best demand is from the Southwest, where 
spring trade is already opening up. Prices are 
about the same as last week, with continued de- 
mand for all the stock that this section can fur- 
nish. : 


WARREN, ARK. 


Feb. 18.—Bookings this week were slightly under 
last week’s total, due primarily to broken mill 
stocks. Demand has been good and prices con- 
tinue strong and show some advances. Common 
items continue to lead in demand and show the 
largest advances. Flooring holds firmly, but is 
not moving in very large quantities. Inquiries are 
being received in good volume from dealers and 
industrials, but there are few from car material 
buyers. Straight car ordering by dealers has de- 
clined, indicating that yard stocks must be re- 
plenished, but mixed car buying is going on in 
large volume. Stock is moving to industrials in 
small quantities, altho some buying is going on. 
Car siding is moving in small volume, at low 
prices. The weather this week has been good. 
Stocks at mills are still badly broken and, as ship- 
ments are on the same level as production, there 
seems little opportunity to fill up stocks. Labor 
supply is good, and there are sufficient cars for 
all requirements. Good weather has enabled a 
number of small mills to begin operating. 


NORFOLK, VA. 


Feb. 18.—Inquiries are just as numerous as dur- 
ing the last several weeks and, because of lack of 
stock, many mills are still unable to quote on much 
of the new business offered them. It would appear 
from statistics that the southern pine mills are 
booking a larger volume of orders in proportion 
than the North Carolina pine mills. There will 


be further advances in good rough lumber, but in 
the lower grades advances will come rather slowly. 
Should demand for dressed lumber continue brisk, 
prices should show a decided increase within a 
short time. 


Sales of 4/4 edge No. 2 
and better have been 
rather light, due to lack 
of stock. Buyers are 
rather insistent that mills 
take on more business. 
Another advance of $1 
has been made by some 
mills. No. 2 and better 
4/4 stock widths are very 
active, rough and dressed, 
and large sales have been 
more frequent. Demand 
for 1x4-, 4%4-, 5-, 7- and 8-inch is particularly 
good, and recent sales have been on a higher basis 
of price. Edge 4/4 No. 3 is also moving well. No. 
3 4/4 stock widths are improving in demand, with 
6-, 10- and 12-inch difficult to buy for quick ship- 
ment. The surplus of 8-inch is rapidly dwindling 
and prices are better. Straight cars of 5/4 edge 
No. 2 and better are not very popular, but mixed 
cars of 4/4, 5/4, 6/4 and 8/4 edge are very popular, 
with the last two thicknesses very scarce. Nos. 1 
and 2 bark strips and miscuts continue in good 
demand, and recently sold at slightly better prices. 

Sales of 4/4 edge No. 1 box showed a slight in- 
crease, due to the booking of small cargoes for 
shipment as quickly as possible. These brought 
good prices. A few of the mills have advanced 
their price on this item $1. No. 1 4/4 stock box 
is in good demand, rough and dressed. A number 
of mills are still oversold on these items. The de- 
mand for 4/4 edge No. 2 box continues very good, 
especially for resawn rough and D2S and resawn 
stock. Sales are light, due to many mills being 
oversold, and others refusing further large con- 
tracts unless at higher prices. No. 2 4/4 stock 
box continues very active, and there i§ not a great 
deal to be had. Mills are holding firm for last 
list prices. Box bar strips, 4/4, continue to im- 
prove in demand. 

Sales of flooring, thin ceiling, partition etc. con- 
tinue to show a gradual improvement, particularly 
in the first three items mentioned. Flooring, 244- 
and 3%-inch face, in all grades appears to be 
scarce, and while there is a surplus of 3-inch No. 2 
and better flooring, this has been cut down per- 
ceptibly due to better demand during the last 
week. Mixed car inquiries are very numerous and 
many mills find it hard to quote on these. Orders 
for solid cars showed a gain recently. Sales of 
roofers, kiln dried and air dried, have been light, 
but there is little of either kind to be had. Lath 
are now selling more freely. 

Below is a statement of exports of forest prod- 
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ucts thru Norfolk and Newport News, Va., during 
December, 1923: 





Item Feet Value 
Lumber— 

Ratha: img ol oer" oo. ah Aenee eK we 2,684,000 $172,996 
NID © v6 ole hRiay Broce ow or ou 662,000 7,40 
ee 35,000 6,68 
I Seer eric 49,000 3,410 
reer 30,000 2,438 
> Se ea RRR Seg na ene a 12,000 1,070 
BE” Since Voisie's ee ea 59 17,000 1,550 
NE Te Disa whe pice PinweaS 6 426-8 15,000 1,085 
Mule TOOTING 2.65. ccc cos 52,000 4,281 
I ORI x fo kc wo 676.46 Sms 8,000 2,148 
ae ree 21,000 1,425 
*3,585,000 *$244,496 
Cedar pencil slats......... 8) errr 
MECCUIBRCOUS 2c cccccccces ee teweas 
MME fn. cae acutency eee ee Onsaues $338,526 


*Destination of all above lumber was United 
Kingdom. 

The exports during December, 1923, were less 
than during November, 1923, the figures for the 
latter month being 3,956,000 feet valued at $309,- 
151, average value per thousand feet $78.15; and 
were also less than during December, 1922, the 
figures for that month being 3,805,000 feet, valued 
at $288,699, average value per thousand feet, 
$75.87. The average value per thousand feet 
during December, 1923, was $68.20. 


OMAHA, NEB. 


Feb. 18.—A moderation in temperature during 
the week has brought about renewed activity in 
the construction program, and the stiffening of 
lumber prices in practically every instance. The 
supply on hand is sufficient to care for the immedi- 
ate needs of all prospects, and shipments are 
gradually improving. This month will show a de- 
cided improvement in building activities over those 
of January. 


NEW ORLEANS, LA. 


Feb. 18.—Local reports indicate little change in 
market conditions for the week, except that book- 
ings of southern pine registered a decline, at- 
tributed in part to severe weather north and in 
part to broken mill stocks and crowded order files. 
In cypress the week brought no featurable develop- 
ment, demand and prices both holding steady. The 
call for hardwood appears to be gaining steadily, 
tho without sensational jumps. Dry stocks are 
depleted in some of the wanted items, and produc- 
tion is still restricted by bad weather. Sap gum 
probably holds its position at the head of the sell- 
ing list, but has sold into low supply and red 
gum is working into better call. Common oak, 
in good demand for some time, finds steadily in- 
creasing request. The specialty woods are sharing 
in the gradual improvement. 

At its quarterly meeting here the other day, the 
Louisiana forest advisory board voted to continue 
the boys’ forestry clubs, having found them a 
most effective means of stimulating juvenile interest 
in forestry. Those present were Prof. J. G. Lee, 
of Louisiana State University; B. F. Smith, In- 
dustrial Lumber Co.; J. K. Johnson, Great 
Southern Lumber Co.; Dudley Berwick, State con- 
servation commissioner, and V. H. Sonderegger, 
State forester. 

J. Bohn, of the Swan Creek Lumber & Supply 
Co., Toledo, Ohio, visited New Orleans last week. 

Fred W. Salmen, of the Salmen Brick & Lum- 
ber Co., New Orleans and Slidell, went to Los An- 
geles a few days ago to attend the annual meeting 
of the Common Brick Manufacturers’ Association 
of America. Mrs. Salmen accompanied him. 

The Philip Lanier Lumber Co. is moving its 
offices from the fourteenth to the twelfth floor 
of the Hibernia Bank Building in order to obtain 
additional office space. 


LAKE CHARLES, LA. 


Feb. 18.—Tho there continues a fairly strong 
call for southern pine from Texas and Oklahoma 
points, orders have not been as heavy as for the 
last few weeks, but manufacturers are not really 
soliciting business. Shipping conditions being 
ideal, shipments have exeeeded orders and pro- 
duction, tho practically all mills are running full 
time with overtime reported by some. A decided 
effort is being made by large buyers to place 
orders at present prices for future delivery, but 
mills are not inclined to cater to this kind of 
business, Stocks are very irregular, and produc- 
tion is being pushed. ‘Transit cars are a little 
More plentiful, but are not bringing top prices. 
However, there has ndt been any noticeable change 
in prices, Building in this territory has been 
stimulated by the improvement in business condi- 
tions generally, and by good weather. Timbers 
and dimension are still unusually strong, and there 
is a good demand for common stocks. | 

Lumbermen in this section on Feb. 11 enter- 
tained informally at luncheon Edgar P. Allen, 


publicity director National Lumber Manufacturers’ 
Association and Albert S. Israel, publicity manager 
Southern Pine Association. Mr. Allen stated that 
the outlook for business for the coming year was 
unusually bright. “The reforestation bill before 
congress,’ Mr. Allen stated, “embodies the most 
satisfactory forestry proposals ever presented to 
the national lawmakers.” Mr.Israel, who attended 
the Southern Forestry Congress at Savannah, Ga., 
gave a brief resume of its work. 


ELKINS, W. VA. 


Feb. 19.—West Virginia No. 2 common oak is 
in somewhat stronger demand as a result of a 
better demand for flooring, and there has been a 
slight advance in price. Prices remain firm and 
the demand good thruout the general list of 
hardwoods. Five-quarter red oak is coming a 
little more strongly into demand, according to 
some manufacturers. 

J. M. Woodford, head of the Wood Lumber 
Co., of Elkins, has become a candidate for the 
Democratic nomination for member of the county 
court in Randolph County, where Mr. Woodford’s 
company operates on an extensive scale. 

Troy E. Hardman, president of the Hardman 
Lumber Co., of Elkins, has gone to Pinehurst, 
N. C., to remain about a month, on the advice of 
his physician. 

The Randolph Planing Mill Co., of Elkins, in 
which Philadelphia people are extensively inter- 
ested, not long ago elected O. H. Taylor, who has 
been in charge of the plant for some time, as 
treasurer and general manager. Officers of this 
company are: Charles Messinger, president; S. 
Frank Williamson, vice president, and E. H. Wil- 
liamson, secretary. 


LAUREL, MISS. 


Feb. 18.—Lumber demand from the West In- 
dies and South America shows signs of improve- 
ment. The domestic demand from the interior, 
while not as heavy as it was two or three weeks 
ago, is of sufficient volume to justify the mills in 
feeling optimistic. The falling off in domestic de- 
mand is due to bad weather in the North and 
East, and the consequent curtailment of purchases 
on the part of retail yards. This, however, is now 
being offset to some extent by the resumption of 
railroad and car material purchases. The mills 
and dealers are generally very optimistic over the 
outlook for spring and summer. Mill stocks in this 
section are unquestionably low, and order files in 
good shape. 

George C. Craig, of Craig-Huff, Philadelphia, Pa., 
spent some time in Laurel during the past week. 

George T. Wilson, traffic manager for the 
Wausau-Southern Lumber Co., made a business trip 
to Memphis, Tenn., last week. 


JACKSONVILLE, FLA. 


Feb. 18.—Demand for southern pine has de- 
clined. The decrease is due to a large extent to 
cautious buying. Then, too, a number of mills are 
not soliciting business, on account of broken stocks 
and having enough orders to keep them running for 
the next thirty days. Prices show no signs of 
weakening. Shipments are being well maintained, 
and exceed production and orders. 

On account of mills being sold ahead on better 
grades of shed stock, very few sales of this were 
made during the week. Demand, however, was 
mostly for the lower grades. No. 2 common floor- 
ing, ceiling and siding were the principal items pur- 
chased. Stocks of thin ceiling, in all grades, and 
of shortleaf finish are extremely hard to find. No. 
3 common boards are in good demand, and 1x6-12- 
inch bring $19, mill. Mixed orders are much more 
frequent than they were two weeks ago. Dimension 
and timbers are holding firm and the mills are well 
supplied with orders. Small framing is moving 
well in the lower grades. From the number of 
inquiries being received, the railroads will soon be 
in the market for large quantities of merchantable 
switch ties. Some sales have been made at $24 
to $26. The Florida East Coast Railroad is buy- 
ing prime switch ties from mills on the line at $36 
f.o.b. cars. The demand for pine shingles is good, 
4x18-inch No. 1 selling at $5.50, and 4x18-inch No. 
2, at $2.75. Lath are moving fairly well. 

Weather has improved, and logging and manu- 
facturing are active. Labor conditions are satis- 
factory. Cars are furnished promptly, and ship- 
ments go thru without delay. 

Georgia air dried roofers are not as active as 
they were two weeks ago. Orders are being placed 
at $1 under last week’s prices, quotations being 
$23 for 6-inch and $24 for 8-, 10- and 12-inch. 
Limited stocks are being offered. 

A decided increase has come in orders for cy- 
press, altho there has been no appreciable increase 
in prices. There is a ready demand for the fac- 
tory grades, as well as for “A” and “B”’ finish. 








PACIFIC COAST 
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, PacificStates Lumber(Co. 


TACOMA, . . WASHINGTON 


Pick out your assortment— 


Mixed car orders with service our 
specialty:— 


Fir and 
Hemlock ‘ 


, Dimension 


Drop Siding 
Finish 











Lath 
Mouldings 


Lumber 
Timbers 
Shingles 
Lath 


Cedar 


AGENTS: 


S.B.Marvin, - 518 Peoples Gas Bldg., Chicago | 
G. A. Jones, 706 Lumber Exchange, Minneapolis 
Joseph Lean. - - P. O. Box 774, Omaha 
Frank Probst, - P. O. Box 1187, Fargo, N. D. 
O. G. Valentine, - - - Denver, Colo. 
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FERRY-BAKER LUMBER co; 


SAETT, 


oo re 


We Reach All Markets 


with equal facility inasmuch as we have 
access to all transcontinental lines, so 
you need not hesitate to send us your 
orders for 


Vertical Grain and Flat Grain 


FIR FLOORING 
Grain” Fir Stepping cuantity 


Fir Lumber, Hemlock Boards and Shiplap. 











The uniformity of our quality, millwork 
and grading will bring you repeat orders. 
Let us prove it. 


Straight or mixed car orders solicited. 


Ferry-Baker Lumber Co. 











L General Office and Mills, 








/ Westen White Pine » 
DRY SHOP 


Wish to Move at Once:— 
20 Cars 6/4 No. 2 Shop 
10 Cars 8/4 No. 2 Shop 


Kiln Dried & Air Dried 


Also Splendid Stocks:— 
5/4, 6’4 and 84 
No. 2 Shop and Better. 


Pine Zone Lumber Co. 


EVERETT, WASH. 4 








% SPOKANE, WASHINGTON ee 
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LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 














PORTLAND, ORE. 


AND THE COLUMBIA VALLEY 











WILLAPA LUMBER COMPANY 
OLD GROWTH 


Fir Spruce Hemlock 


Our Specialty 


VERTICAL GRAIN UPPERS 


Carefully dried—Well manufactured. 


Mills : eae RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 


Robert S. Burnside, 1609 Steger Building. 











Now’s the Time to Try 


H. J. Anderson 
Lumber Co. 


OUR SPECIALTIES: 
Pacific Coast Hemlock 
Mouldings, Window Frame Jambs 
Casings, Stools, Door Jambs, Etc. 


Main Office: 
No. 1106-1107 Northwestern Bank Building, 


PORTLAND, ORE. 
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Geo. T. Quality 
MICKLE 
Service Lumber Co. 


Lumber Specialists 


Rail and Cargo 


DOUGLAS FIR 
SPRUCE 
HEMLOCK 


411-417 Yeon Building, 











THE ACTUARY DOES A MAN’S WORK 


And does it accurately. book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 481 8S. 


Dearbora St., Chicago, Ill. 


PORTLAND, OREGON 
‘. JS 


The mills do not seem to have an excess of any 
items, and common grades are in especially good 
demand. Stocks of No. 1 and No. 2 common have 
gradually been cleared out. Bé&better short stock 
is in perhaps better demand than for some months, 
and slight increases in prices have been noted. 
Railroad orders are negligible. A few orders for 
tank and silo stock are being placed, but the vol- 


ume is not as great as a month or so ago. Quo- 
tations, f.o.b. cars Jacksonville, are: 

4/4 5/4 6/4 8/4 
Ce $109.00 $113.00 $115.00 $123.00 
ee 99.00 103.00 105.00 110.00 
Factory select 67.00 77.50 83.00 90.00 
a asin 418s 42.00 54.00 62.00 69.00 
OE, oivssca0s 25.00 25.00 25.00 25.00 
So eee 17.00 18.00 18.00 20.00 
Clear heart 105.00 110.00 115.00 120.00 
<i gl Ie 97.50 100.00 103.00 110.00 
én 90.00 95.00 100.00 105.00 
WE (ieee wane 76.00 80.00 86.00 90.00 
<a re 65.00 72.00 77.00 83.00 
No. 1 common 45.00 50.00 52.00 55.00 
No. 2 common 31.00 33.00 33.00 35.00 


Members of the Northeastern Retail Lumber- 
men’s Association are expected in Jacksonville 
about March 9, en route to Havana, Cuba. On the 
way they expect to visit several sawmill operations 
in the North Carolina pine territory. They will 
visit the mills of the Putnam Lumber Co. and 
Brooks-Scanlon Corporation, and they will go to 
Palatka, where they will be guests of the Wilson 
Cypress Co. 

J. R. Westerfield, jr., of Salmen Brick & Lumber 
Co. (Ltd.), New Orleans, La., with large lumber 
yards in Havana, Cuba, was in Jacksonville this 
week for the purpose of contracting for large quan- 
tities of lumber. Business in Cuba is better than 
it has been for the last three years, he says. 

Cc. P. Winslow, of the Forest Products Labo- 
ratory, Madison, Wis., called at the office of the 
Georgia-Florida Saw Mill Association the first of 
the week to discuss standardization. He will go 
on to New Orleans. J. P. Lynch, general manager 
Council Lumber Co., Council, Ga., was another 
business visitor. 

J. E. Graves, president Georgia-Florida Saw Mill 
Association, called on Secretary Harrell on his way 
to points down the east coast. He was accom- 
panied by John Graves, of Graves Bros. Co., Hos- 
ford, Fla., and Graves Wilhoit and James Wilhoit, 
these three being on their way to Havana, Cuba. 

Mr. Harris, of the Ellwood Lumber Co., Pitts- 
burgh, Pa., is visiting Jacksonville. He is seeking 
direct mill connections. 


ABERDEEN-HOQUIAM, WASH. 


Feb. 16.—Both rail and water business during 
last week have been rather quiet. Due to the 
lull in export business, many logging camps are 
closing down. California business continues quiet, 
particularly the rail market. According to ship- 


~ping men on the Harbor, bottoms are finding in- 


creased demand, there being fewer ships tied up 
than a few months ago. Shipping of California 
ports is showing a slight improvement. 

The Castle Point, of the McCormick fleet, is load- 
ing at the mill of the North Western Lumber Co., 
Hoquiam. She will take on 500,000 feet of lumber, 
three million shingles and 800,000 lath. The 
Claremont is also loading at the North Western 
mill. The Hermion, under charter to the Canadian- 
American Shipping Co., is expected on the Harbor 
this week. The Shasta is loading at the BH. K. 
Wood Lumber Co. plant for San Pedro; the 
Cricket, A. J. West Mill; the motorship Lassen, at 
the BE. K. Wood Lumber Co. mill, for San Fran- 
cisco; the Hallgrim, Eureka Cedar Lumber & 
Shingle Co.; Sisikiyou, Grays Harbor Lumber Co. ; 
Yarborough, Anderson & Middleton Co.; Poljana, 
Aberdeen Lumber & Shingle Co., and the Scatwell, 
at the Port Dock, for Japan. A new monthly rec- 
ord was established in January for water ship- 
ments from this port, when 112,064,586 feet of 
lumber went by vessel to California, the Atlantic 
seaboard and foreign ports. This is an increase of 
more than 22,500,000 feet of lumber over the pre- 
vious record, made in June, 1922. Sixty-eight ves- 
sels called during the month for lumber; 24 ves- 
sels cleared for foreign ports with 58,227,224 feet; 
seven vessels carried 13,787,362 to the east coast, 
and thirty-seven vessels went coastwise with 40,- 
050,000 feet of lumber. From charters announced, 
it is expected that February shipments will come 
well above the average, but will not equal the 
January figures. 

Albert Johnson, congressman from Washington, 
has introduced a bill which is now before the rivers 
and harbors committee, providing that a survey 
be made of the bar and inner harbor of Grays 
Harbor with a view to recommending upon the ad- 
visability of maintaining a channel more adequate 
to meet the needs of commerce than the depth au- 
thorized under existing projects. A new record 
for February has been established for building per- 
mits in both Hoquiam and Aberdeen. The total 


ing last year: 


—. 


already is higher than for any month since July 
1923. Included in the new projects are many new 
residences, as the shortage of houses is still keenly 
felt here. 

A number of holders of logged-off land, including 
representatives of the Weyerhaeuser interests, met 
with the commissioners of Grays Harbor County 
last week and signified their willingness to turn 
over their lands for State fire patrol at the rate of 
5 cents an acre. The reduction of taxes op 
logged-off lands, which in this country are higher 
in proportion than on other properties, will prob. 
ably be effected this year. 


LOS ANGELES, CALIF. 


Feb. 16.—The local cargo market continues in a 
rather lifeless mood. A sale of a million feet, at 
$23 for rough and $24 for surfaced, is reported, 
This means a price of not more than $17 at the 
mill. Shippers continue to unload stock at the 
harbor, which tends further to aggravate an al. 
ready aggravated situation. Fifty-eight cargoes 
came in during the month up to Thursday night, 
with an aggregate boat capacity of 74,155,000 feet, 
There is a noticeable improvement in retail condi- 
tions and somewhat better prices are being main- 
tained. Indications are that building permits for 
the month will reach $15,000,000. 

Waterborne coastwise lumber receipts at south- 
ern California ports during the calendar year 1923, 
compiled by Henry Riddiford, secretary of the 
Los Angeles Lumbermen’s Exchange, show a total 
of 1,836,599,591 feet, a new record. Reference to 
the statistics in former years, says Mr. Riddiford, 
gives emphasis to the remarkable development of 
the lumber market in this territory. In 1922, re 
ceipts totaled 1,398,947,079 feet ; in 1921, 790,501,- 
847 feet; in 1920, 892,174,101 feet; in 1919, 716,- 
210,065 feet; in 1918, 521,288,007 feet. The 1923 
receipts are given as follows: 


Los Angeles........ 
cccccces 1,042,483,465 

Long Beach. 6,910,221 Ventura .... 7,600,000 

Santa Barbara 16,202,768 San Diego...138,311,432 


Los Angeles receipts of 1,542,483,463 feet com- 
pare with 1,169,475,383 feet in 1922 and 614,098, 
918 feet in 1921. The 1923 are detailed as follows: 
1,397,513,701 feet lumber; 297,028,297 lath; 161,- 
296,100 shingles; 1,283,140 shakes; 3,270,735 
lineal feet poles and piles; 1,113,744 ties; 275,300 
bundles box shook; 180,202 cross arms. Figures 
compiled by Secretary Riddiford show the follow- 
ing sources of receipts at Los Angeles harbor dur- 
Atlantic coast, 4,282,137 feet; 
Canada, 69,100,000 feet ; Guatemala, 347,981 feet; 
Nicaragua, 33,738 feet; Philippine Islands, 5,187,- 
600 feet; Australia, 2,100 feet. 

Hall Baly has severed his connection with the 
E. K. Wood Lumber Co. and joined the staff of the 
Los Angeles Lumber Products Co., as sales manager, 

A. B. Wastell, manager California Retail Lum- 
ber Dealers’ Association, San Francisco, is calling 
on the trade in southern California. 


BALTIMORE, MD. 


Feb. 18.—The steamer Melville Dollar, which ar- 
rived here last week from Victoria, B. C., brought 
one lot of 50,424 feet and another of 47,508 feet 
of lumber for the Keystone Lumber Co., of Pitts- 
burgh, Pa. This is about the first direct shipment 
from Victoria to arrive in Baltimore. 

W. O. Radcliffe, buyer for the J. H. Duker Box 
Co., this city, is reported to have severed his 
connection with the corporation. Mr. Radcliffe 
is well known in the lumber trade. 

Francis K. Read, of the Ryland & Brooks Lum- 
ber Co. (Inc.), underwent an operation for ap- 
pendicitis last Thursday and is now reported to 
be getting on very nicely. 

W. S. Henderson, of Greenleaf Johnson & Son, 
Baltimore, who has just returned from a trip to 
the South, reports that the new 50,000-foot plant 
of the H. G. and W. G. Zitgraf brothers, at Au- 
gusta, Ga., operating as the Richmond Lumber Co., 
will start up by mid April. The production will be 
distributed by Greenleaf Johnson & Son. About 
one-fifth will be poplar, cypress and ash, The gum 
will be left standing. H,. G. Zitgraf was formerly 
vice-president and general manager of the Zitgraf 
Lumber Co., Stillson, Ga. 

S. C. Major, S. C. Major Lumber Co., Memphis, 
Tenn., stopped in Baltimore Feb. 18 in the course 
of a trip to New York, where he was to take the 
steamer for a pleasure trip to Bermuda. 

John A. Calhoun, of William D. Gill & Son (Inc.), 
distributers of Georgia pine and other woods, is @ 
Baltimorean now enjoying himself in Bermuda. 

M. S. Baer, of the hardwood firm of Richard P. 
Baer & Co., who was married in December to Miss 
Katherine Triede and who sailed Jan. 8 from New 
York on a prolonged wedding trip, was last heard 
from as about to leave Paris for London. 


(Continued on page 104) 
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Redondo. .121,103,888 
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WALSTEIN ROACH CHESTER, one of the 
oldest and best known lumber merchants in the 
East, died Wednesday, Feb. 13, at his home, 239 
Walnut street, Brookline, Mass., after a very 
prief illness. Physically active and mentally 
alert to the last, Mr. Chester was a remarkable 
example of what clean living and hard work will 
pring in the way of tangible rewards and the 
respect of his fellows. He founded and for more 
than half a century was the active head of 
w. R. Chester & Company, manufacturers and 
wholesalers of lumber, with headquarters in 
Boston. Mr. Chester was born in New London, 
Conn., July 16, 1833, and lacked only five months 
of being 91 years old. Becoming identified with 
the lumber industry in his early youth, Mr. 
Chester made that his life work. At gatherings 
of eastern lumbermen in recent years, Mr. 
Chester was invariably introduced as the ‘“‘Dean 
of the Lumber Trade.’”’ He was president of the 
Davol Mills of Fall River, Mass., a cotton manu- 
facturing enterprise, and had other large in- 
terests besides his connections with the lumber 
industry. He was formerly a selectman of the 
Town of Brookline, chairman of the Brookline 
Republican Committee, vice president and treas- 
urer of the Massachusetts State Board of Trade, 
and president and director of the Massachu- 
setts Wholesale Lumber Association. He was 
an active member of the Young Men’s Chris- 
tian Association, the Starr Family Association, 
the Massachusetts Society of Mayflower 
Descendants, Sons of the American Revolution, 
Society of Colonial Wars, American Forestry 
Association and the Appalachian Mountain Club. 





THE LATE W. R. CHESTER 


Mr. Chester leaves a son, Harry C. Chester of 
Brookline, an active Boston lumberman; a sister, 
Mrs. C. F. Emery of Kansas City, Mo., and a 
brother, Rear Admiral Colby M. Chester of 
Washington, D. C., famous for his connection 
with certain concessions secured from the 
Turkish government in the Near East. The 
funeral services held Friday, February 15, from 
Mr. Chester’s late home in Brookline, Mass., 
were attended by a large delegation of Boston 
umbermen. 





ROBERT FRANKLIN GOODMAN, for many 
years a prominent lumberman of Wisconsin and 
Chicago, and the father of three widely known 
lumbermen, died at his home in Marinette, Wis., 
on Wednesday, Feb. 20, at. the age of 79. Mr. 

odman was in very good health with the 
exception of failing eyesight until recently when 
he suffered an attack of nephritis and from that 
time he gradually failed until he was confined 
to his home a few weeks ago. He had been 
active _in the conduct of his business affairs 
until his eyesight began to go a year or so ago. 
Mr. Goodman was a pioneer of the northern 
Wisconsin lumber industry, and was one of a 
family of famous lumbermen. He was born at 
Pike Mills, Potter County, Pennsylvania, in 1844, 
and was the descendant of English and French 
Settlers of Colonial days. His father, O. B. 

oodman, was a Pennsylvania lumberman.: The 
Son served in the Civil War, being wounded in 
the battle of Gettysburg. At the close of the 
war he engaged in railroading and real estate 
Operations in Buffalo for a time and then in 
. he joined with his elder brothers, James 

- and William O. Goodman in the real estate, 
timber land and lumber business, at Marinette, 

Ss. James B. Goodman was the founder of 
the Sawyer Goodman Co., in 1878, and W. O. 

odman was a partner in that concern. Robert 





F. Goodman, upon the death of James B., be- 
came the active head of that business. He or- 
ganized the Goodman Lumber Co., in 1907, and 
was associated with a number of other lumber 
concerns as well as several banking, paper 
manufacturing and other enterprises. Mr. Good- 
man’s three sons have followed in the footsteps 
of their father and uncles and each has become 
prominent in the lumber business. Charles 
Allen Goodman is secretary and manager of the 
Sawyer Goodman Co.; Robert Barber Goodman 
is secretary and manager of the Goodman Lum- 
ber Co., and James Franklin Goodman is vice 
president and acting manager of the Dickason- 
Goodman Lumber Co., of Kansas City. 





JOHN B. DOUGLAS, who was for many years 
yard manager for the Alexander Lumber Co., 
and was before that active in the Wisconsin 
lumber trade, died at his home in Mansfield, II1., 
on Feb. 16, at the age of 54. His death was 
very sudden and the news of it was received 
with deep sorrow in the several places where 
he had lived during his carrer in the lumber 
business. Mr. Douglas was born in Wisconsin, 
near Stoughton, in 1870. He lived in Evansville 
during his boyhood and received his education 
there. For a number of years he was connected 
with the Brittingham-Hixon Co. of Madison and 
Janesville. But for twenty-five years he had 
been associated with the Alexander Lumber Co., 
line yard operator of Illinois. For eleven years 
he was manager of the yard in New Berlin and 
for the last fourteen years was manager of the 
yard at Mansfield. He made many friends in 
both towns and was held in high esteem as 
citizen and neighbor. A widow, two daughters 
and three sons survive him. 





JOHN W. TROUNCE, vice-president of the 
Goodyear Lumber Co. and of the Buffalo & 
Susquehanna Coal & Coke Co., died suddenly 
at his home in Toronto, Ont., on Feb. 18, aged 
50. He was born in Port Perry, Ont., and went 
to Toronto as a boy of fourteen, later going to 
Buffalo, where he was connected with the Good- 
year lumber and coal interests for thirty years, 
becoming widely known in Buffalo and the en- 
tire Eastern part of the country. He had charge 
of the coal company’s sales, with office in Elli- 
cott Square, Buffalo. His death was quite un- 
expected, as he had been actively at work and 
in apparent good health prior to his demise. 
He is survived by his wife, Ida Boone Trounce, 
Toronto; his father, W. J. Trounce, Toronto; 
two sisters, Mrs. A. M. T. Beecher, New York 
City, and Miss Anora K. Trounce, Buffalo, and 
two brothers, James O. Trounce, New York, and 
Frank W. Trounce, San Francisco. The funeral 
was held at his home in Toronto on Feb. 20. 





GEORGE W. KENDALL, for many years 
active in the woodworking industry and proprie- 
tor of a wheelwright shop in Lynnfield, Mass., 
died last week in Yarmouthville, Me., at the 
venerable age of 98. He was born in Dover, Me., 
July 21, 1825, going to Wakefield, Mass., as a 
boy and founding his wood wheel making busi- 
ness in Lynnfield before the Civil War. He 
was a charter member of Trinity Lodge of 
Masons, Presque Isle, Me., and manufactured all 
the furniture still used in the lodgeroom there. 
Mr. Kendall was known as the oldest Mason in 
New England. He leaves a daughter, Mrs. 
William Hanley of Wakefield, Mass. 





MRS. E. G. WOODFORD, wife of the presi- 
dent of the White Lumber Co. and the Woodford 
Lumber Co., of Woodford, Wis., died in Fond 
du Lac, Wis., after being taken from the train 
on which she was traveling to Milwaukee with 
her husband to attend the convention of Wis- 
consin retailers. She had suffered a fatal stroke. 
The body was taken to Menominee, Mich., her 
girlhood home, and the funeral was held there 
on Sunday, Feb. 17. Mrs. Woodford is survived 
by her husband, three sons, a sister and several 
brothers. Her sister is the wife of Francis Dono- 
van, of Aberdeen, Wash., who with her husband, 
reached Menominee in time for the funeral. 





RALPH DE LANCEY HYDE, formerly active 
in the shingle business in Vancouver, B. C., died 
at his home in Escanaba, Mich., on Feb. 12, of 
influenza. At the time of his death he was 
sales manager for the Oakland Motor Co. in the 
Upper Peninsula. While on the Coast he con- 
tributed a number of articles to the AMERICAN 
‘LUMBERMAN on the qualities of a shingle roof 
and similar subjects. He came to Chicago in 
1919 as shingle sales representative for the 
Allen-Stolze Lumber Co., of Vancouver, and soon 
afterward took the position in Escanaba. He is 
survived by a widow and three daughters. 





BERNARD SCHECK, for several years a 
prominent lumber manufacturer in the middle 
Georgia section, died suddenly at his home in 
Macon, Ga., some time during the night on 
Thursday, Feb. 14, being found dead in bed in 
the morning. He was 50 years old. Mr. Scheck 
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SHIPMENTS 100,000,000 FEET ANNUALLY 
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LUMBER MANUFACTURERS 


Salesmen and Buyers 


Commission Representation Wanted. Commission Buying Accounts Solicited. 
E. B. HAZEN, President. F. G. WATERHOUSE, Vice-Pres. 
E. R. BLAIR, Treasurer. H. WILKINSON, Secretary. 
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ESTIMATOR 


A new publication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 

anels, doors, sash, blinds, door and window 
rames, etc.,etc. Send for circular containing 
sample pages. 


Pocket Size (412 x 6%4”’) $5.00, Postpaid. 
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alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchanee CHICAGO, ILL. 


Tel. Harrison 1295 














COOS BAY 
LUMBER CO. 


Manufacturers of 


Douglas Fir and 
Port Orford Cedar 


Sawmills, Marshfield, Oregon 
Distributing Plant—Bay Point, Cal. 
Annual Production 
200,000,000 Feet 


GENERAL OFFICES 


1000 Balfour Building, 
SAN FRANCISCO, CAL. 











LOS ANGELES OFFICE: 
806 Central Building 





























PACIFIC COAST 
FACTORY & INDUSTRIAL 
LUMBER STOCKS 





Specializing in 
California 
White Pine 


Oregon White Pine 
Douglas Fir 

Sitka Spruce 
Western Hemlock 


Fred W. Roblin Lumber Co. 


Northwestern Bank Bldg., PORTLAND, ORE. 





























-MAC ARTHUR & KAUFFMAN 


SHELDON BLDG., SAN FRANCISCO, CAL. 


SUGAR and WHITE PINE 


Our specialty for 15 years. Write for prices. 
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Henry Brandemeier, of the Brandemeier Lumber 
Co., Seattle, Wash., was a recent visitor among 
the local trade. 


The Big Four Lumber Co. has recently secured 
permission from the State treasurer to increase 
its capitalization to $50,000. 


Paul F. Smith, sales manager of Bradley, Miller 
& Co. (Inc.), Bay City, Mich., transacted busi- 
ness on this market this week. 


George Hollister, representative at Peoria, II1., 
for the Louisiana Red Cypress Co., New Orleans, 
La., was in the city this week on business matters. 


George Hicks, president of the Bowman-Hicks 
Lumber Co., Kansas City, Mo., passed thru this 
city a few days ago on his way east on a business 
trip. 


Frank J. Heitmann, of the Heitmann Lumber 
Co., left this week for a trip to the west Coast 
mills, expecting to return within three or four 
weeks. 


B. M. Gibbs, of B. M. Gibbs & Bro., whole- 
salers at Princeton, Ill, while in the city in at- 
tendance at the convention of the Illinois Lumber 
Merchants’ Association, called on a number of 
friends in the local trade. 


E. W. Bartley, head of the specialty department 
of the Hilgard Lumber Co., has been making a 
tour of the southern mills, making a first hand 
survey of general conditions. 


James W. Smith, sales manager of the Wausau- 
Southern Lumber Co., Laurel, Miss., spent the 
larger part of this week in Chicago, attending the 
retailers’ convention and looking after various in- 
terests of his concern. 


W. O. Webb, of the Marks Veneer Co., Dermott, 
Ark., was among trade visitors in this city during 
the week, Mr. Webb said the outlook in the veneer 
industry is encouraging, and he expects the year 
to leave a very satisfactory record. 


The Chicago sales office of the John D. Mershon 
Lumber Co., Saginaw, Mich., has been removed 
from 205 South State Street to Room 802 Blum 
Building, 624 South Michigan Avenue. This office 
is under the management of P. H. Gerhart. 


Announcement has been made by the Robert 
Hixon Lumber Co., of Toledo, Ohio, that Frank 
S. Smith has resigned as vice president and gen- 
eral manager of that company effective April 1. 
Mr. Smith has been with the company since it was 
organized twenty years ago. 


Lewis H. Dodd, vice president and general man- 
ager of the Sterling Lumber & Supply Co., left 
this week for the west Coast, where he will visit 
many of the leading lumber operations to make a 
close study of manufacturing and stock conditions. 
He expects to remain on the Coast for six weeks, 
returning here April 1. 


J. A. Buchanan, of Texarkana, Ark., vice presi- 
dent of the Louisiana & Arkansas railroad, was in 
Chicago this week on business connected with that 
road. While Mr. Buchanan devotes the major part 
of his attention to railroading, he is an executive 
of the William Buchanan lumber interests, with 
headquarters in Texarkana. 


H. F. Knox, of Chicago, and R. A. Toombs, of 
Fort Worth, Tex., owners of the Knox & Toombs 
Door Factory, Aberdeen-Hoquiam, Wash., left here 
a few days ago for an inspection trip to the 
western plant. While at Aberdeen-Hoquiam, they 
will be the guests of E. W. Daniels, who is resi- 
dent manager of the factory. 


James BW. Milliken, wholesale lumberman of 
East Cleveland, Ohio, was in Chicago last week 
attending the annual meeting of the National As- 
sociation of Commission Lumber Salesmen. He is 
very much interested in the work of this association 
and thinks that it is going to perform a real 
service not only for that branch of the industry, 
but for the industry as a whole, 


George A. Houston, manager of lumber sales of 
the Long-Bell Lumber Co., Kansas City, Mo., paid 
a business visit to Chicago this week, and con- 
ferred with Seth E. Barwick, the concern’s repre- 
sentative in this territory. Like most of his col- 
leagues in the South, Mr. Houston is a keen 
optimist, believing that the lumber trade will be 
very active this spring and summer, 

C. B. Baxter, of C. B. Baxter & Co., Kansas City, 
Mo., came to Chicago this week for the purpose of 
attending the convention of the Illinois Lumber 
Merchants’ Association, in session at the Congress 


Hotel here from Tuesday to Thursday, and also to 
confer with officials of the American Hardwood 
Flooring Co., of Glen Mary, Tenn., which company 
Mr. Baxter represents in the Kansas City market, 


S. M. Barnard, of the S. M. Barnard Lumber Co, 
wholesaler of west Coast lumber, Vancouver, Wash,, 
was a welcome visitor at the office of the Amnpr. 
CAN LUMBERMAN on Wednesday. Mr. Barnard re. 
ported a satisfactory demand, with orders coming 
along in encouraging volume. While in the Chi. 
cago territory, Mr. Barnard made a number of 
side trips to customers in nearby manufacturing 
centers. 


F. B. Pryor, sales manager of the W. M. Ritter 
Lumber Co., Columbus, Ohio, came to Chicago this 
week to be present at the funeral, on Tuesday, of 
Mrs. George H. Ostrander, wife of the company’s 
representative in this city, whose death occurred 
Sunday of this week. Mr. Pryor also called on a 
number of the company’s local connections, and 
expressed himself as well pleased with business 
prospects thruout the territory served by the Rit- 
ter concern’s excellent facilities. 


P. D. Ryan, eastern inspector for the West Coast 
Lumbermen’s Association, with headquarters in 
Chicago, is in Portland, Ore., conferring with L. A, 
Nelson, secretary of the Oregon district of the as- 
sociation, in regard to standardization work. Mr, 
Nelson has just been appointed secretary of the 
grading rules committee recently selected by the 
standardization committee and the conferences will 
bear on grading rules. Mr. Ryan, while on the 
Coast, will also confer with a number of the lead- 
ing lumber manufacturers. 


E. J. Stuhr, of the E. J. Stuhr Lumber Co., Min- 
neapolis, Minn., while in Chicago this week re- 
ported that the little 
snow which the northern 
country is having this 
year is delaying woods 
work materially. Mr. 
Stuhr is a large distrib- 
uter of northern lath, and 
stated that the business 
outlook in connection 
with this commodity is 
very good this year, due 
to the great activity 
which building promises 
to develop thruout the country. Stocks of lath 
meanwhile have been reduced to bedrock, and, as 
producing conditions are not the best, he expects 
that manufacturers will find it difficult to pro- 
duce enough this year to take care of the demand. 
Prices on lath are higher than a short time ago, 
and are very firm. 


T. E. Jones, secretary-treasurer of the F. J. 
Dooley Lumber Co., Brinkley, Ark., passed thru 
Chicago this week: while returning home from an 
extensive eastern business trip, during which he 
visited a number of important lumber distributing 
centers and looked over the current and prospective 
situation carefully. He stated he was favorably 
impressed with the outlook, and that spring should 
witness a very brisk demand for lumber of all 
kinds. 


William Ryan, president of the West Toledo 
Lumber Co., Toledo, Ohio, accompanied by his 
wife, was in Chicago the latter part of last week. 
Mr. Ryan and his wife were en route to Los An- 
geles, Calif., where they were going on a short 
vacation. Mr. Ryan igs a well known retailer and 
takes an active interest in association work and no 
annual meeting of the Ohio Association of Retail 
Lumber Dealers would be considered complete with- 
out his presence. He reports having had a most 
satisfactory year’s business in 1923 and looks for- 
ward confidently to a good business in 1924. 


D. S. Watrous, manager of the hardwood de 
partment of the Chicago Lumber & Coal Co., St. 
Louis, Mo., was in the city this week, conferring 
with Noel Ridlon, who has charge of the com- 
pany’s local sales office. Mr. Watrous was re 
turning to headquarters from Detroit, Mich., where 
he had spent some days on a business mission. 
He said that all hardwood consumers in Detroit, 
among whom the autemobile interests of course 
are the most prominent, are buying large quantities 
of lumber, and are consuming it about as rapidly 
as they are receiving shipments. He looked for 4 
long sustained demand from this source, and, in 
fact, took a very optimistic view of the hardwood 
market as a whole. 





The salesmen and sales officials of the Edward 
Hines interests congregated in Chicago on Friday 
of last week, for a conference on lumber trade 
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conditions and prospects held at the local head- 
quarters of the Edward Hines Lumber Co. Ed- 
ward Hines, president of the concern, led the dis- 
eussions, which were marked by keen optimism re- 
garding the outlook for the lumber industry. Mr. 
Hines, in the course of an address, expressed the 
opinion that the demand for lumber during 1924 
would be in sufficient volume to absorb all that the 
mills could produce. 


John Fossett, secretary of the Victoria Lumber 
Co. (Ltd.), of Shreveport, La., was among the vis- 
itors at the AMERICAN LUMBERMAN Offices this week. 
Mr. Fossett is stationed at Lakeview, Ore., in 
the heart of the southern Oregon white and sugar 
pine producing territory, where he serves in the 
capacity of buyer. Mr. Fossett has spent the last 
two months in the South and East, looking over 
pusiness conditions and prospects, and is on his 
way back to Oregon. However, he expects to visit 
a number of the lumber distributing centers on the 
way, and does not expect to reach his destination 
for another month. 


The National Hardwood Lumber Association an- 
nounces that the hardwood section of the Liver- 
pool (England) Timber Trade Association has re- 
quested an agreement with the former organiza- 
tion, whereby it might adopt the National inspec- 
tion rules as the sole standard for the use of its 
membership. This proposal has been accepted by 
the National Hardwood Lumber Association. The 
association states: “This mutual agreement will 
effect the official adoption of National Hardwood 
Lumber Association rules by the Liverpool Timber 
Trade Association. Our membership is gratified to 
learn that the satisfaction derived from the use 
of our standards abroad has created that degree 
of confidence which leads a large division of for- 
eign buyers, for reasons of self-protection, to take 
steps to preserve and perpetuate the National 
rules as the official standard in a foreign market.” 


Max L. Pease, of Galloway-Pease Lumber Co., re- 
turned a few days ago from an extended business 
trip among the southern hardwood mills. He 
found that many of them were closed down because 
of the extremely wet weather which has brought 
logging operations to a standstill nearly every- 
where. Many others are running on a curtailed 
basis, and very few have even a fair stock of logs 
in reserve. His own company’s operations at 
Poplar Bluffs, Ark., had to close down two weeks 
ago because of inability to get logs out of the 
woods, and he stated that no matter what turn 
weather conditions take, it will be at least four 
weeks before the mill can be reopened. The same 
is true, he said, with a great many operations in 
that section of the southern hardwood producing 
territory. 


Prominent in Community Affairs 


Houston, Tex., Feb. 19.—R. W. Wier, president 
of the R. W. Wier Lumber Co. and the Wier Long 
Leaf Lumber Co., has been drafted for additional 
public service in the city of Houston. 

Having been chosen a member of the board of 
trustees of the George H. Hermann Hospital Es- 
tate, Mr. Wier will have a voice in the management 
of properties valued at many millions left by the 
late George H. Hermann, capitalist, for the erec- 
tion and maintenance of a large charity hospital, 
how nearing completion, and improvement of a 
beautiful park containing thousands of acres set 
aside as “The Hermann Park’ in the south end 
section of Houston. 

For the third con- 
secutive time Mr. Wier 
recently owas chosen 
president of the Hous- 
ton Recreation & Com- 
munity Service Associa- 
tion, an organization 
devoted to the welfare 
of the Houston public, 





R. W. WIER, 
Houston, Tex., 
A Leader in Civic Work 





particularly the  chil- 


dren. During his ad- 
ministration there has 
been considerable  ex- 


pansion of city parks 
and playgrounds and 
the various recreational 
and community service 
activities. The well 
known lumberman has put the same enthusiasm 
into the presidency of the Houston & Recreation 
Community Service as he has shown in the pro- 
tection of the welfare of the employees of the Wier 





Long Leaf Lumber Co. at the large mill at Wier- 
gate, Tex. 

Mr. Wier also is vice president of the San 
Jacinto Trust Co., a director of the Union National 
Bank, the Southern Drug Co., the Houston Light- 
ing & Power Co., the Beaumont-Sour Lake & West- 
ern Railway, and the Southern Pine Association, 
and is a member of the committee on reforestation 
appointed by the governor of Texas to work out 
a plan for reforestation of cut-over pine lands in 
this State. 


(S@@@G2aEaafagaanams 
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Music lovers among the lumbermen of Chicago, 
and there are many of them, will be interested to 
learn that at Orchestra Hall in Chicago on March 
11, a recital is to be given by the Rumanian 
violinist, Socrate Barozzi, who ranks as an artist 
second only to Kreisler. Peculiar interest will at- 
tach to the visit of Barozzi because of his recent 
marriage to a daughter of a prominent lumber man- 
ufacturer. The wife of this famous artist is the 
daughter of Mr. and Mrs. Philip S. Gardiner, of 
Laurel, Miss., Mr. Gardiner being one of the exec- 
utives of Eastman, Gardiner & Co. M. Barozzi 
made his debut in the United States in New York 
last November and his playing was acclaimed by all 
of the music critics of the New York papers in an 
enthusiastic way. In Europe M. Barozzi was the 
protege of Queen Carmen Sylva, has been in recent 
years court artist for Queen Marie of Rumania and 
has appeared as soloist with many of the most 
famous orchestras. He will be accompanied to Chi- 
eago by his wife and they will be at the Congress 
Hotel March 10 and 11. 


Takes Association Position 


MADISON, WIS., Feb. 18.—Official announcement 
is made that Edward P. Ivory, of the section of 
industrial investigations of the Forest Products 
Laboratory, is leaving the Forest Service March 
1 to become associated with the California White 
& Sugar Pine Manufacturers’ Association with 
headquarters in San Francisco. 

Mr. Ivory has been with the laboratory since 
September, 1921, during 
which time he has been 
engaged in lumber stand- 
ardization activities, and 
in their interest has trav- 
eled to every part of the 
United States. He is one 
of the authors of the De- 
partment of Agriculture 





BE. P. IVORY, 
Madison, Wis. ; 


Will Associate with Cali- 
fornia Pines Association 





circular on standardiza- 
tion of yard lumber which 
formed the basis of the 
standard grades recently 
adopted by the industry. 
He was the laboratory’s 
technical representative 
at the standardization 
conferences preceding the 
agreement. 

Mr. Ivory attended Purdue University and is a 
graduate of the New York State College of Forestry 
at Syracuse. He spent two and one-half years in 
the army as an Officer in the field artillery; has 
been employed in Bogalusa, La., by the Great 
Southern Lumber Co., as chief inspector of grades; 
in New York City by the Close Lumber Corporation 
as salesman and lumber buyer; and in Orange, N. 
J., in the Thomas A. Edison laboratories. Mr. 
Ivory’s new work will be in the nature of trade ex- 
tension. 
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To Promote Cooperative Ownership 


The development of the codperative apartment 
form of home ownership has resulted in the or- 
ganization of the Codperative Apartment Associa- 
tion of Chicago, composed of firms engaged in the 
sale of such apartments and the owners of apart- 
ments in codperative buildings. The officers of the 
association are Albert W. Swayne, president; H. 
H. Decker, vice president, and Arthur E. Curtis, 
secretary-treasurer, with headquarters at 220 South 
State Street. Mr. Curtis was formerly connected 
with the real estate loan department of the Chicago 
Trust Co. 

The-purposes of the organization are to promote 
this form of home ownership, and to protect the 
public thru proper legal organization, fair prices 
and proper financing. Another important function 


contemplated is a standardized method of opera- 
tion of codperative apartment buildings, thus ef- 
fecting a considerable saving in operating expenses 
to each codperative organization. 


Accountant Wins Promotion 


Kansas City, Mo., Feb. 
19.—-W. H. Giles, for the 
last seven years head ac- 
countant for the Louisi- 
ana Sawmill Co.,” Glen- 
mora, La., one of the 
Essco milis, has been 
called into the Kansas 
City office of the Ex- 





W. H. GILES, 
Made Chief Clerk, 


Exchange Sawmills Co., 
Kansas City, Mo. 





change Sawmills Sales 
Co. to take the position 
of chief clerk vacated by 
D. J. MeGregor. 

Mr. Giles comes from a 
sawmill family, and has 
been reared in the center 
of the southern pine 
country. 





National Hardwood Lumber Inspection 


Total original inspections by the staff of the 
National Hardwood Lumber Association during 
January of this year totaled 24,794,611 feet, ac- 
cording to a report just compiled. Of this amount, 
22,661,831 feet were handled by the salaried in- 
spectors, and 2,132,780 feet by the fee service. 
Reinspections were made on 361,713 feet. Com- 
menting on this showing, the association says: 

“These figures speak for themselves, and show 
that activities in connection with the hardwood 
lumber trade, as indicated by the demands for our 
inspection service, hold well up to the higher 
ranges reached several months ago, and which 
have since followed in a practically straight line. 
In January, 1923, total original inspections were 
23,827,445 feet.” 


Joins Bank’s Loan Department 


Announcement is made that Philip W. Kniskern, 
who until recently was connected with the city 
loan division of the Metropolitan Life Insurance 
Co., has become associated with the real estate 
loan department of the Chicago Trust Co., man- 
aged by Arthur B. Cody and Hiram S. Cody. Mr. 
Kniskern will have charge of business property 
loans and valuations, especially central properties. 
The Metropolitan Life Insurance Co. is loaning 
considerable more than $100,000,000 a year on 
mortgages on city real estate thruout the United 
States. 


Moves Offices Back to Escanaba 


ESCANABA, MICH., Feb. 18.—The sales office of 
the Stack Lumber Co. which recently was trans- 
ferred to Manistique, Mich., now has been brought 
back to Escanaba and C. W. Hansley formerly of 
Bay City, Mich., has been employed as sales man- 
ager. Mr. Hansley is an experienced lumberman 
under whose direction requirements of customers of 
the Stack Lumber Co. will be given the best at- 
tention. The company advises that all inquiries 
should be addressed to it at Escanaba. 


Uses Oak That Lay 60 Years in River 


Catro, Itu., Feb. 19.—There was unusually 
low water in the Ohio River for a period about 
half a dozen years ago, and P. T. Langan, presi- 
dent of the lumber company which bears his 
name, took advantage of it to get a supply of 
oak from the hull of the gunboat Essex, which 
had been sunk near Mound City, Ill., during the 
Civil War and had lain on the river bottom 
since then. This oak had been perfectly pre- 
served, and from it Mr. Langan—who is known 
to a host of friends as ‘‘ Pete’’—has had made 
paper weights, gavels and other articles. 


Ir THE NEW hardy Snow Gum eucalyptus 
tree proves successful in the United States, it 
will probably be used to plant the dry slopes 
in some parts of the arid Southwest where the 
native trees have great difficulty in becoming 
established. 
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Latest Reports on Lumber Prices 








MICHIGAN HARDWOODS 


The market on birch has strengthened considerably, and there have been some advances in selects and better. 


Hardwood culls have been moy. 


ing very freely, and consequently the market on this stock is stronger. No. 3 common hardwood in 6/4 thickness is scarce, and prices have advanced, 


The following list represents prices f.o.b. Michigan mills: 





FAS Selects No.l1com. No.Zcom. No.3 com. FAS Selects No.leom. No.2com. No.8 com, 
Bass woop— ; Sorr Eim— 
4/4 $ 75.00@ $0.00 $ 60.00@ 65.00 $ 60.00@ 55.00 $30.00@33.00 $26.00@28.00 | 10/4  110.00@115.00 95.00@100.00 80.00@ 85.00 45.00@50.00 .....@..... 
5/4  86.00@ 85.00  65.00@ 70.00  65.00@ 60.00 32.00@35.00 28.00@30.00 | 12/4  115.00@120.00 100:00@105.00 85.00@ 90.00 60.00@55.00 .....@..... 
6/4 85.00 70.00@ 75.00  60.00@ 68.00 35.00@38.00 28.00 30.00 | 16/4  135.00@140.00 120.00@125.00 105.00@110.00 655.00@60.00 .....@..... 
ah BOGS RES ER RRS ER SRCRE ogi | me ure 
| nasa sah ne" 1 aya $,90.00@100.00 § 80.008 85.00 § 65.00 75.00 $36.00@4000 S14.90gtEm 
‘74 { $70.09 16 7E.60 8 80.00 66.00°8 45. 00@ 0. 6 0s 20g 40. ote $3 $12.00 14-08 | 6/4 — 110.00@120.00 100.00@105.00 85.00@ 95.00 40.00@45.00 18°00 20.00 
yr 00% 80:00 $ 008 § Ooo noe eee ot | .8/4  115.00@125.00 105.00@110.00 90.00@ 100.00 45.00@50.00 18.00@20.09 
6/4 80.00@ 85.00 0.00 75-00 65.00@ 60.00 35.00—38.00 19,00@21.00 | 19/4 120-00@130.00 110.00@115.00 96.00@105.00 0-00@05.00 20.0022. 
8/4 —85.00@ 90.00 75.00@ 80.00  60.00@ 65.00 40.00@45.00 18.00@20.00 | 3444  449:00@150.00 130.00@135.00 115.00@125.00 65.00@60.00 .....Q..... 
IRCH— 16/4  150.00@160.00 140.00@145.00 125.00@135.00 65.00@60.00 ;....@..... 
4/4 $125.00@135.00 $100.00@110.00 $ 55.00@ 60.00 $32.00@35.00 $16.00@18.00 | goo a 
5/4 130.00@140.00 105.00@115.00 — 60.00@ 65.00 35.00@38.00 18.00@20.00 pr MaPLe— 
6/4  135.00@145.00 110.00@115.00 70.00@ 75.00 40.00@45.00 18.00@20.00 | 4/4 $ 85.00@ 90.00 $ 70.00@ 75.00 $ 50.00@ 55.00 $30.00@33.00 $16.00@18.0 
8/4  135.00@145.00 110.00@115.00  80.00@ 85.00 45.00@50.00 .....@..... | 6/4  90.00@ 95.00  75.00@ 80.00 | 55.00@ 60.00 32.00@35.00 18.00@20.00 
10/4 14000@ 190.00 115.00@120.00  95.00@100.00 50.00@55.00 .....@..... | 6/4 95.00@100.00  80.00@ 85.00  60.00@ 65.00 35.00@38.00 18.00@20.00 
12/4  145.00@155-00 120.00@125.00 100.00@105.00 50.00@55.00 .....@.. 8/4  100.00@105.00  85.00@ 90.00 65.00@ 70.00 40.00@45.00 18.00@20.00 
Sorr ELu— Enp DRIED WHITH MAPLE— 
4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $30.00932.00 $20.00@22.00 | 4/4 $130.00@145.00 ......@...... 105.00@120.00 .....@.e... seve Quer 
5/4 90.00  70.00@ 75.00  55.00@ 60.00 35.00 22.00@24.00 | 65/4 135.00@150.00 ......@-..-.. 110.00@125.00 .....@..... ..0.-@..., 
6/4 50006 95:00 seGo 80.00  60.00@ 65.00 OO 1000 22,0024:00 6/4 140.00@155.00 ......@...... 115.00@130.00 :....@..... ....@..... 
8/4  100.00@105.00  85.00@ 90.00 70.00@ 75.00 40.00@45.00 .....@..... | 8/4 145.00@160.00 ;.....@...... 120.00@135.00 .....@..... .....Qsc, 





WISCONSIN HARDWOODS AND HEMLOCK 


Too much snow is handicapping logging, but no change is expected in figures for total input. 


and hemlock. The more desirable items of dry hardwoods are scarce. 
percentage of green stock is often included. 


"i FAS Selects No.1com. No.2com. No. 3 com. 
5H— 
4/4 $100.00@115.00 $ 85.00@ 90.00 $ S - bo 00 “ Pe ny 4 $18.00@ 20.00 
6/4 115.00@120.00  90.00@ 95.00 00 19.00@21.00 
6/4 120.00 138: 00 95.00@100.00 10, 00 78. ‘00 38. $0 22. ry 19.00@21.00 
8/4 125.00@130.00 105.00@110.00  80.00@ 85.00 45.00@50.00 20.00@22.00 
Basswoop— 
“ $ 75.00@ 80.00 $ 60.00@ 65.00 $ 48.00@ 50.00 500 35.00 $25.00@27.00 
6/4 80.00@ 35.00 § 00 by . ~ = 60. . 5.00@38.00 28.00@30.00 
6/4 85.00@ 90.00 mg i 65. 36.00 40.00 28.00@30.00 
8/4 90.00¢7 95.00 8 00@ 80. 00 o 00 70. 00 40.00@42.00 28.00@30.00 
BircH— 
4/4 $120.00 raged . * pos aged $ ropes 60.00 $30.00 sy ee #16. 00@18.00 
6/4 126.00 70.00 40.00 00@19.00 
6/4 180.00 135,00 108; 00 i10, 00 40: 90 76.00 42.00 46. 00 i". 00@19.00 
8/4 180.00@135.00 110.00@115.00 80.00@ 85.00 48.00@52.00 17.00@19.00 
10/4 185.00@140.00 115.00@120.00 95.00@100.00 60.00@65.00 .....@..... 
12/4 140.00@145.00 120.00@125.00 100.00@105.00 65. TUL00 veces OP ocsece 


4/4 $ 70.00@ 75.00 $ 55.00@ 60.00 $ 40.00@ 45.00 $25.00@28.00 $18.00@20.00 
5/4 80.00@ 85.00 65.00@ 70.00  55.00@ 60.00 30.00@35.00 20.00@22.00 
6/4 85.00@ 90.00 75.00@ 80.00 65.00 Lag + oy 40.00 20.00@22.00 


8/4 95.00@100.00  80.00@ 85.00 70.00 40. 45.00 20.00@22.00 
10/4 110.00@115.00 95.00@100.00 85.00 0 55.00@60.00 .....@..... 
13/4  115.00@120.00 100.00@105.00  90.00@ 95.00 655.00 00. cree Qaeee. 
Rock ELmM— 

4/4 $ 75.00@ 80.00 ......@...... $ 45.00@ 50.00 $25.00@28.00 $16.00@18.00 

5/4 80.00@ 85.00 ......@......  50.00@ 55.00 28.00@32.00 17.00@19.00 

6/4 85.00@ 90.00 ......@......  55.00@ 60.00 28.00@32.00 17.00@19.00 

8/4 85.00@ 90.00 oo+@.eeeee  55.00@ 60.00 380.00@35.00 18.00@20.00 
10/4 90.00@ 95.00 ......@......  65.00@ 70.00 45.00@50.00 .....@..... 
12/4 95.00@100.00 ......@......  70.00@ 75.00 45.00@50.00 .....@....- 





There is a steady movement of both hardwoods 


In hemlock shipments to retail yards that desire an assortment of sizes, a 
Prices f.o.b. Wisconsin mill points continue firm: 


FAS Selects No. 1 com. No. 2 com. No. 8 com. 
Harp MaPLp— 
4/4 oy 10g Ro 4 $ 2 - 75.00 $ 50.00@ 60.00 $30.00 -. Pf $14.00@16. % 
5/4 90.00 70.00 boy > =. 00 16.00@18.00 
6/4 108,00 118.00 100.00 75.00 0.00 +s. oo 16.00@18.00 
8/ 110.00@120.00 3 00 105.00 80.00 $0.00 4s 00 y re 16.00 a 
10/4 120.00@130.00 115.00 95.00@105.00 65.00 occas Geeta 
12/4 1256.00@135.00 iho. 00 120.00 100.00@110.00 60.00 Hi 00 ee RAR: 
Sort MarpLp— 
4/4 $ im * a 00 $ * i 65.00 $ 45.00 e. 4 7. = 30.00 ie. 00@18.00 
5/4 00 70.00 60.00 gi 5.00 17.00@19.00 
6/4 $0. 00 4 00 7D et 75.00 60.00 oe $0 rt $0 45.00 17.00@19.00 
a 95.00@100.00 80.00@ 85.00 75.00@ 80.00 45. ag 50.00 17.00@19.00 
on $116. oe 1 00 $ 90.00@ 95.00 $ 60.00@ 65.00 $35.00 9 - $15.00@17.00 
ri 00 95.00@10000 65.00 ro +. ps 17.00@19.00 
138° 00 130. 00 100.00@105.00 70.00 40 90 17.00@19.00 
8/4 130.00@135.00 105.00@110.00 75.00 ae. 90 HS 00 55.00 20.00@22.00 
HEMLOCE, >, cE a 
18-20’ 22-24" 
2x 4” $33.00 35.00 $32 00g 34, - oe O0¢ rgd $38.50 so ce $40.50@42.50 
2x 6” 28.50@30.50 31. 37.50 39.50@41.60 
2x 8” 32.00@34.00 00 $3. 60 34 80 37.50 39. Hy 39.50@ 41.50 
2x10” 32.00@34.00  33.00@35.00 33. 00 35. rod 37.50@39.50  39.50@41.60 
2x12” 33.00@35.00 34.00@36.00  35.00@37.0 38.50@40.50  40.50@42.50 
From prices of No. 1, for merchantable oe $2; for No. 2 deduct $4. 


No. 1 HEMLOCK Boarps, oe YS 


-14’ 6’ 18-20’ 8-16’ 
1x 4” $28.00@30.00 $29. 00 31.00 $31.00@33.00 $35.50@37.50 0-38 32.00 
1x 6" 30.50@32.50 31.50@33.50  33.00@35.00  37.50@39.50  32.00@34.00 
1x 8” 32.50@34.50  33.50@35.50  35.00@37.00  39.50@41.50  34.00@37.00 
1x10” 33.50@35.60 34.50@36.60  36.00@38.00  40.50@42.50  35.00@37.00 
1x12 34.50@36.50  35.50@37.50  37.00@39.00  41.50@43.50  36.00@38.00 


For gd or flooring, add 50 cents to prices of No. 1 boards. 


FP et ces of No. 1 boards, for merchantable deduct $3 and for No. 2 


No. 3° hemlock rough, 6’ and longer: 2x4” and wider, $16@18; 1x4” and 





SOUTHERN HARDWOODS 


St. Louls, Mo., Feb. 18.—Current quotations on southern hardwoods, f.o.b. St. Louis: 


wider, $17@19. 
HARDWOOD LOGS 


Memphis, Tenn., Feb. 18.—Following are av- 


Guu— 4/4 5/4@6/4 8/4 4/4 5/4@6/4 8/4 onmare quotations on logs - Memphis, and at 
Qtrd. red: QuarTerep Rep Oak— points mm the Memphis territory, based on av- 
PAS ..ccs -$ 84@ 86 $ 90@ 98 $ 92@ 95 RR sh thrs 4 $110 115 $125@135 $135@145 erage dimensions, 14-inch and up in diameter, 
No.1 com... 53@ 54 57@ 58 60@ 61 No. 1 com..... 70 %T4@T% Ti@ 78 and 12- to 16-foot in length: 
No. 2 com. 80@ 31 32@ 34 36@ 38 No. 2 com..... da 50@ 53 57@ 60 Fo.b. cars 
—.” ny eipemmnes PLAIN WHITE OaK— Delivered ‘Memphis 
etboee emp e 
IT as tl ek, elite No. 1 do ‘snd’ ie pnnsatin poi Variety— PerM PerM 
No.2 com... 29@ 80 30@ 82 82@ 84 = No S com... 42@ 43 45@ 47 47@ 49 | Beg, 2nd White oak.........$09 to $85 8 to 
Plain red No. 3 com..... 20@... 24@ 26 24@ 26 Poplar ........ 40 to rt 80 to 40 
FAS... -++- $ 78@ 79 $ 87@ 90 $ 90@ 95 Sound wormy.. 35@ 38 48@ 50 50@ 52 | gm oT gg 22 to 26 
No 2 mi oy, 4 = z 4 = + PiaAIn Rep OaK— Ash (12” and up)........,. 54 to 65 44 to 55 
eam: ee $ 91@ 93 112@115 118@120 | Hickory (12” and up)...... 42.56 30 
Oe ..$ se 60 a 61 saa 64 No. 1 com. and a here roughly 
No. 1 com::. 46@ 48 47@ 49 52@ 53 Cee So8 Si 888 10 TERT! | won] aed bond the ieee aoe ane 
No. 2 coms: 98@ 38 $h@ 38 B8@ 38 No. Scom:1111° 42@ 43 45@ 47 «47@ 49 Se ee oe ee or oe 
Se eags Perea — to cover the average prices paid 
er ---$ 58@ 60 60@ 62 ...@... FAS .........$108@110 see ae 7” live 
No. 1 com..... 45@ 46 48 50 me; rage Saps and sel.. 76@ 78 82@ 84 The difference in variation as between de 
No. 2 Com.. 36@ 37 39 ae: eed 0. 1 com..... 56@ 58 60@ 62 83 ered prices and f.o.b. prices is based on the dis- 
No. 2 com. A.. 385@ 37 388@ 40 41 tance the logs are hauled, and the weight of the 
a Wuire 0 No. 2 com. B.. 28@ 29 32 33 34 timber. Oak, ash and hickory are drawn from 


s. .. +++ $185@140 $140@150 $150@155 
. and 
sel, ........ 75@ 78 80@ 85 95@100 


Sorr MAPLE— 


Log run... 49.50 67.50@72.50 75.50@77.50 


wider distances; while gum, FF at enw and elm can 
be profitably drawn into 
nearby points. 


mphis only from 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Feb. 18.—Average prices, Cincinnati base, on Virginia, West Virginia, Kentucky and Tennessee hardwoods today: 


4/4 5/4&6/4 8/4 
QUARTERED WHITE OaK— 
a ee deeicns $130@140 $140@150 $150@160 
GelectS ....e- 100@105 105@110 110@115 
No. 1 com..... 70@ 7 80@ 8 85@ 90 
: eS a 45@ 50 55@ 60 60@ 65 
Sound wormy. 45 50 55@ 60 65@ 70 
QUARTERED Rep ities 
WN o.oswe cen SEIOQ11G 6ccQics oe Qc. 
No. 1 com..... 65 70 ee Pee ~ re 
No. 2com..... 40@ 45 ..-@.ee cocQeee 
PLAIN WHITE AND RED OAK— 
MPA o-0:8-0, we0-0r6 $110@115 $115@120 $120@125 
GelectS ...csee 80 85 90 ¢ 95@100 
me; 2 COM: «00 5@ 70 70 75 75@ 85 
No. 2 com..... 4 50 50@ 55 50@ 55 
No. 3 com..... 20 22 25 28 28 380 
Sd. wormy.... 48@ 52 57 60 57 60 
BasswooD— 

AS ......---$ 75@ 80 $ 85@ 95 $ 95@100 
ra i ae . 0g 55 ang 60 60@ 65 
No. 2 com..... 82@ 34 37@ 42 40@ 45 

CHESTNUT— 
BM oie. 6 eae $ 80@ 85 $100@105 $100@105 
No. 1 com..... 60@ 65 80@ 8 80@ 85 
No. 3 com..... 18@ 20 20@ 21 20@ 21 

Sd. wormy and 

No.2 com... 26@ 28 30@ 382 31@ 33 
Sd. wormy and 

No. 1 com. & 

ae 388@ 35 35@ 37 38@ 40 

BIRCH— 
WE ox snwnaes $115@120 $120@125 $130@135 


No. 1 com. and 
sel. ........ 70O@ 75 75@ 80 75@ 80 
No.2 com..... 33@ 88 38@ 43 40@ 42 


MaPLe— 4/4 “ae 8/4 10&12/4 16/4 
WOM kKicceeeus cccccccccccccccsccesg® 19@ 83 §$ 95@100 $$ 95@100 $110@115 ascQ@ees 
No. 1 com...... Kite teceewecdane ne 5@ 60 65@ 70 }S 15 80@ 85 oes@Beae 
NG Ot OO ei tcih cemmnns widwnwee ceoe SO oo 88@ 43 48 50@ 55 ood @paes 

WHITr AsH— 

Pe ccmastdvdhan wowace welde eeceeeeee$ 90@ 95 $105@115 $115@120 $125@130 $155@160 
No. 1 com. = CS ER re 55@ 6 70@ 75 75@ 80 95@100 95@100 
Wk. D GR ii wecdcdidedecenencanceces | - 60@ 65 70@ 75 90@ 95 95@100 
oS Xt a tdecaawawenaede - 80@ 35 35@ 40 40@ 45 50 55 

Hickory— 4/4 5/4&6 /4 8/4 BrEcCH— 4/4 4&6/ 8/4 
WM cackincaie da -@... $ 95@105 $ 95 4 WBE. sévede ---$ 70@ 75 $ 75@ 80 $ 80@ 85 
es © Qe wscs: codecs 65 70 865 No. 1 com..... 45 0@ 55 5 60 
Oe eae 35@ 40 35 i No. 2 com..... 28 3@ 38 838@ 38 





VALLEY HARDWOODS 


Cincinnati, 
GumM— 4/4 5/4&6/4 8/4 
Qtrd. red 
We caawees $ 85@ 95 419098 70 sat ta 
No. 1 com.. 53@ 60 62 70 68@ 75 
bays red sap, N. D.: 
/ SES - 58 65 70 
Ne lcom... 45 48 55 
Plain red: 
FAS PCC re. 90 bea ce G = 110 
P No.1 com... 45 50 70 
, 
moa. tone” GGG GO occ Qacce cic Qeca 
Plain FAS 6” 
& wider... 55 60 57 62 58@ 63 
No. l com... 42@ 44 44 46 46@ 48 
No. 2 com... 24@ 26 26@ 28 27@ 29 
MAPLE— 
Spot worms N. 
D., log run..$ 4 $ 60 $ 70 
Sorr Etm— 4/4 5/4 6/4 8/4 
i /) eer af 0 $80 $85 $85@90 
No. 1 com... 55 60 70 70@75 
No. 2 com... 26 28 30 30@32 


Feb. 18.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 


Corronwoop— 4/4 5/4&6/4 8/4 
FAS, 6” & wdr.$ = 58 $ 60@ 63. ...@.. 
No. 1 Ce 47 48 SS +cc@es 
No. 2 com..... 38 40 40@ 42 ...@.. 

QUARTERED WHITH OAK— 

/) er ---$125@130 $130@135 $135@140 
ere 95@100 100@105 105@110 
No. 1 com..... 65@ 70 70@ 75 75@ 80 
No. 2 com..... 47 47@ 52 52@ 57 

QUARTERED Rep OaAK— 

WAS <<< ---$110@115._.. coe Qine 
No. 1 com..... 0@ 65 ... oe  oed@iee 
No. 2 com..... SSS GS ccc GQiee ccc Qeus 
PLAIN WHITBD AND Rep OaK— 
WASH eo iwacceue $ 85@ 90 $105@110 $110@115 
pe Eee 65 0 q 78 78 85 
No. 1 com..... 55@ 60 60@ 65 65@ 70 
No. 2 com..... 40@ 45 45@ 48 45@ 50 
No. 3 com..... 21 23 23@ 36 26 26@ 30 
Sound wormy. 35 38 40 45 50 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported by the Maple Flooring Manufacturers’ 
Association, averaged as follows f.o.b. cars flooring 
mill basis, during the week ended Feb. 16: 


ME 6h chews $84.01 ee shaagis 
| Arora 88.43 $74.04 $44.13 

oie Seem emake 94.83 82.38 48.06 
MONE eels esac a5 85.08 80.30 50.46 
BM” 664 6 eee man 61.75 enna tare 
Ay ol: 14.56/2i -b' B% 61.65 46.08 “ane 

gle SEE Pa wees 86.00 50.00 

ES ek erie sok aistaars 49.25 
BrECH— 

beta rae ae 85.53 78.43 44.93 
| LMR Sea eae 80.0 esau aan 
BircH— 

MER | kukie cules 83.43 





OAK FLOORING 


The following are average carload prices, Mem- 
phis base, obtained for oak flooring during the 
week ended Feb. 9 as reported by the Oak Flooring 
Manufacturers’ Association : 


28x14Q"” 38x24” 3x1” %x2” 
Clr. qtd. wht. $147.16 rr ‘—ueda 
Clr. qtd. red. 120.00 F 
Sel. qtd. w&r. ..... 96.50 alewate acres 
Clr. pin. wht.$ 80.48 98.83 $66.29 $68.96 
Clr. pln. red. 83.79 94.00 60.67 62.89 
Sel. pln. wht. 68.61 82.17 59.93 60.66 
Sel. pln. red. 68.65 81.80 55.47 54.18 
No. 1 common 45.45 60.10 43.32 emacs 
No. 2 common 24.95 29.12 17.67 ee 

%x1 VA %%x2” fsx1 Y” fex2” 
Clr. pln. wht. $86.72 Perr rere 
Clr. pln. a 78.08 $83.09 
Sel. pln. 78.96 74.28 
Sel. pln, Ted. $70.3 31 sake apenes 
No. 1 common ... 53.57 





OAK FLOORING STRIPS 


Chicago, Feb. 18.—The following are carload 
Prices, f.o.b. Chicago, on 5/16x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 

a Red 


Qrtd. Qrtd. Plain 
re att 50 Pt a8. 50 $114.50 $ 78.50 
Sap clear ......: 50 pees 
Select 108.60 80.50 98.50 67. 60 
No. 
TIN inicthndncitiiiagiihicn skigues oo 


BLACK WALNUT 


Cincinnati, Ohlo, Feb. 18.—The following are 
today’s prices on American black walnut, f.0.b. 
Cincinnati: 








FAS . age $225%280 323009235 $2499 245 
No 1 eevee 110 -119.50@120 125 135@140 
No. 23277) “60 530 65 gO" 





CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 


New Grades 
Factory, Rough 


Factory 
FAS Selects Soy 7 Box Peck 
ii. Sie 60 $108.50 $ 76.50 $51.60 $33.50 $27.50 
‘ 0 118.50 86. 50 36.50 29.50 


123.5 13. 50 63 
6/4. --- 126.50 116.60 89.50 66. 36.50 29.50 
8/4.... 185.25 124.25 97.26 74.50 384.25 30.25 
10/4.... 141.25 180.26 103.25 80.256 ..... «2... 
12/4.... 141.25 130.25 103.25 80.26 ..... «.... 
16/4.... 146.25 108.25 coeee 42.60 


Boards, Rough 


No. 3 


No.1 No.2 
1x4 to 12”, random lengths. .$53.50 $44.50 $34.50 


oo — — ‘aa 


Cc 
1x4 to 11". $108. 00 $00 $104. 00 $ of. 00 $84.00 


D 
$74.00 
1x2 to 11” 

spec. wdths. 109.00 104.00 94.00 84.00 74.00 
x12” 116.00 112.00 102.00 93.00 81.00 
add $5 to above peseaes for 6/4, add 
, add $16; for 5/4 a 6/4 “D” grade, 
or 8/4, add $6. 


Bevel Siding 


A B Cc D 
%”"x4, 5 or 6”, std. Igths. $49.25 $45.75 $41.75 $28.75 
Bungalow Siding 


C&bt 
%4x8”, from 1” ae it 4 $48 15 be a5 


For 5/4, 7 
$8; for 8/4 
ada $3; 


%x8”, from 1%” stock...... 76.76 66.75 
For 10- inch, add $65. 
Lath 
No.1 No, 2 
WIE: iitidctinvecvadscacecscsanecdd $9.25 $8.25 
RED CYPRESS— 
Old Grades— 
Factory, Rough 
No. 1 No.1 No. 3 
FAS Selects Shop common common 
an. ae — 00 90.00 $ 55.00 $50.00 $40.00 
5/4.... 110.00 95.00 70.00 50.00 oa 
6/4.... 112.00 95.00 70.00 60.00 
8/4.... 115.00 100.00 80.00 50.00 ‘0. $0 
10/4.... 185.00 120.00 95.00 55.00 40.00 
12/4.... 135.00 120.00 95.00 etous waeae 
16/4.... 145.00 180.00 100.00 oeeee cadus 
Beards, Rough 
1com. No. 2 comm. Peck 
ae 6, 8 & 10” sees 58.00 $44.00 “inne 
DE .«<¢ennddnuten ae 48.00 “amas 
iz WEEE Xa cunscaducese wages $23. 
YELLOW CYPRESS— 
Factory, Rough 
No.1 No.1 No. 2 
FAS Selects shop com. com. 
BIBS iaisinc $ 90.00 $70.00 $46.00 $40.00 $35.00 
5/4....+- 100.00 76.00 59.00 41.00 37.00 
6/4.....- 100.00 76.00 59.00 41.00 37.00 
8/4...... 105.00 85.00 68.00 44.00 38.00 
Boards, Rough 
Selects No. 1 com. No. 2 com. Peck 
DO -kkagas -- .$75.00 $44.00 $37.00 saeue 
Bee “cvcasade - 76.00 44.00 37.00 rere 
Te cccscscsn Tree 44.00 38.00 éadeus 
TS” vevcsccce: Gee 54.00 45.00 <aada 
1° random..... cecce waaes Pree $29.00 





Cincinnati, Ohio, Feb. 18.—The following are 
average prices today f.o.b. Cincinnati: 
RED CYPRESS— 


Rules of March 18, 1922 
Factory— 





ebescccuseubocanaceue “3s 

64.25 

fran 

No. 1 com. No. 2 
dadekécatdccnaadaaeseaeecades $51.25 $42.25" 2 
il $1S or $2s— 
Heart 
1x4 to 12”......$107.5 0 $103. 50 $92. 50 $87. 50 sue, 50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


Factory— No. 1 Rand. widths 
‘AS shop No.1 No.2 
TLL ESET COTE #550 = seqr70 $37@42 $33 $25 
5&6/4 .... 3eep100 75@80 52@58 38 27 
Le ieee 100 85@90 57@62 41 30 
Boards— No. 1 com. No. 2 com, 
> UT of POPC reer rer err ere $40.00 $33.00 
RNG GG EF s cwicccceticcuccne 47.00 38.00 
St. Louis, Mo., Feb. 18.—The following are 


current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 
Factory— Factory 


Tank Selects Sho Box 
OID) ci cidankasea $115.75 $75.75 $48.75 $30.75 
rer en 120.75 85.75 60.75 32.75 
ChE csixunccwedes 123.75 88.75 63.75 32.75 
Die” wétecenwunas 131.75 96.50 71.50 31.50 
MOLE “echeswadeee 136.75 102.75 77.25 aaea 
NeIE dudkdncdccuas 136.75 102.75 17.25 
NOLO Siucadecdsws 41.75 107.75 82.25 
PUG CRM GIs a a vcckccdcdececdadececcees $24.75 
Common, Rough— No. 1 No. 2 No. 8 
TEGO ccccuascaucsanes $52.75 oe. 75 7. 75 


WE” scncdeadadaue osteue Gaee 48.75 31.76 
Add $2 for specified lengths on common grades. 


Finish, $18 "lear 


a : eee $10 00 $102.00 3 92. 00 $ 83.00 $ 72.00 





Tene sé 4.00 110.00 110.00 79.08 
| * 12700 122.00 112.00 194.90 esece 
1R1@" .nccece 190.50 I we EIR. ss ena 
Seeagee Bevel Siding— B_ C&bdtr. 
1%x ola eked de ahaha Be te sT418 $65.75 $63.26 
exo ddsdtdqaaadeauadbenes i 95 70.75 68.26 

Bevel Siding— Cc D 
%x6” ee ae $46 00 $41.00 $28.00 

YELLOW CYPRESS— 

Factory— No.1 No.1 No.3 
FAS’ Select sho com. com, 
rere -.$ 80 $65 $4 $35 $23 
OT ee 13 55 39 31 
tS 2 12 55 39 31 
CT Sree 92 76 63 43 32 
DOME Sceccandca Bee 82 14 ea ecce 
No. 1 com. |) 1” random 

icuaaeeen ee 32. pores 

Peck, ae. nanne asia $20.06 
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Jacksonville, Fla., Feb. 18.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended Feb. 16: 
Week ended— Feb. 16 Feb. 9 Week ended— Feb. 16 Feb. 9 ; Week ended— Feb. 16 Feb. 9 Week ended— Feb. 16 Feb, 9 
Flooring —_ Ceiling ine Boards Boards 
1x4 BOOMS 2c cccvae badass ; — No. 1 common— 
1x4 B&better ......... aacos BS6.93 No. 1 com smi nace ... 35.00 42.50 B&better 52.00 Te Me cassis 42.50... 
No. COM. wcccccse $42.89 41.20 No. ES 22.00 22.16 BE i605 008 arb Oa . ° 756 6/4x6 & up Rough Cate 45.00 “* 
ND, 2 COM Gs vsss008 20.90 20.26 | 9/16x3% ‘No. 1 com.... ..... 36.00 | 1X 5 D4B ......--..-00- 56.33 47.5 5/4x6 & up Rough 45.00 - 
No. 3 com......... veces 12,88 2 com.... ..... 20.00 | 1X 6 D4S .....-++--. 0s —s ti! oe % — 
ix3 “B” sap rift...... weeee 90.00 | 7716x31% ener ee <3 26.00 30.49 | 1X.8 D4S ......-..--ee, ae Bi “on O23 common “ 
mo, 1 TREE TIME... s2ss 85.00 No. 1 com.... 24.00 tay 1x10 D4S8 re ee Sp SPasas = Econ aye ; 62 
No. 2 heart rift... ..... 52.50 No. 2 GoM... ..... 13.50 Ph BOE Sawissetsese ds 5 1x6 — peoiabaaleens 26°60 Pt 
Bé&better flat...... 56.58 57.53 No. 3 com.... 10.50 ..... | 2X12 & up D4S........ 52.00 KG BES wccccscvcvecece ; 6.61 
No. 1 com. flat.... 48.65 47.52 . 56 £0 12 DGB: 0065.06: 55.00 TSO FROUGR ioc csccesecce 2a gtk 
d : Sidin : i 1x8 S4S 27.00 2 
No. 2 com. flat.... % 97 24.72 : : i g ie | See 59.5 X8 S48 oo. eee e cere eee 27. 25.41 
; 4 ° ‘ Novelty, 1x6”— 5/4x12 D4S . 64.33 1X8 BRIPIGD occccccess Saul ‘Sime 
No. 3 com. flat.... 13.33 12.50 Fe Dee escrccses . t 
“¢ : : tam PSACORUOEN is 600k we uses s a. 45.73 | 5/4x6 to 12 S2S.. 65.00 PROD EG oc icckccececes wsene | Oe 
5/4x3 B&b heart face. 80.00 75.00 . ‘ $ Moeeccces ° Fae . 
- ~ 4 M4 NO. 1 COMMON: .9.0:+ +. 42.41 44.62 | 5/4x6 to 12 Rough 52.00 TS02 TROURN: 4 céecccce es 25.00 . 
No. 1 heart face. 65.00 5.054 Yr F OF 26 Bihe vee . ‘ tees 
s . No. 2 common........ 26.75 25.82 1x6 & Up B46... «0.000000 28.00 , 
Se Sie ee 42.00... y ie tees 
gee pats are No. 3 common........ 14.80 10.00 No. 1 common « ies 
Ee i a 30.00 25.17 : ” No. 3 common 
Partition ont edge, %x6”— ee yb 2 ae 8 | ~ eee A100 joene 1 i hae 14.25 
: LL a ee a . 17 An 
ix4 B&btr. ........... ioc ee ta 26:69 > oneenaeeepiete << Ae cs 1x6 & 8 DAS........... 17.50 17.00 
No; 1 COM, <.5..2.. -...- 43.00 | No. 2 common........ 14.50 (ES) i ae gs 42.89 42. 00 *N 3 sn. SN dalla vere 20.00 
MO; BOOM vs vinesocs 20.50 ‘ea No. 3 common........ 9.00 eae Nae F oO. common 
: DE MIR 665400 Cos eaisine 41.93 1x6 to 12 D4S.......... 19.75 
Lath, Std. 4-foot Roofers BR DR sis 26.5 8 s:0's oxen exe's 48.77 tx8 to 12 DAG.... «066 19.00 
No. 1 kiln dried....... 4.00 3.60 ix6 No, 2 COM, ..66606 2661 26.20 | 2EAe DOB. seer cescec ss 54.00 ye te ee ee eee 
No. 1 partly air dried. 3.00 .... Mo. 8 COM... 050.5. a 1c Fy teen 39.23 Shingles 
No. 2 kiln dried....... 2.00 1x8 No. 2 COM. 66.6 60:00 20.75 25.00 | 1x6 to 12 Rough....... 39.00 4518 Wo: 2 PING... 266055 2.67 
The following f.o.b. mill prices are taken from sales made during week ended Feb. 16 in sections named: 
Bir- MHat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties- sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. ‘ Ala. Miss. Mo, 
Flooring Boards, 81S or 828 Longleaf Timbers 
1x3” EG B&bette PR apsiewesa 86.43 82.00 $2.85 No. 1, = Sha Jo? ae saseees 42.50 pies No. 1 5q.B&s S48, 20’ 
hes 00 060.60 bE Ree Peawve see at 4 anc BP ve. Pre a | mi) H 
BBS Si biscckeeeacne s50 6 BO seni Other Igte.. .6s05 00 ‘seat 37.74 3” eee MRIs Jae ee 27.75 30.64 
Noo D cs scicencv ss .... 35.00 eee 1x10”, 14 and 16’... 40.00 42.57 OE ERR AS SO EN weene, See 
FG B&better ......... 53.11 55.42 55.57 OEY IGtS.. vices c's i rs HAC! oSswe ceariee pe weacuaens esse 36,49 
6 cisanwewaawasine ee 47.72 peas ot end 16"... SEMS .scce esses SD Se RIN ona «ewe 48.00 .... 
ee Seo 48. 5. ; slots the eit aavoane Mpa, aksee 58. 
ot Rapeebeeeeen re 21:00 2007.1... | No. 2 (all 10 to’ 20°): ses Shortleaf ‘Timbers 
1x4” EG Ba&better Poe TG88 .scca. ss000 ROO BES NOI! vies icicinedind ne arers renee ee No. 1 rough, 20’ and 
ne dein <ashicice Sou eieeee BED” Os cesivcdakxansavc'sses. HIG. (Diao. -eote baoue under: 
FG Battier jicmesaes 47.10 51.98 44.28 en —_ pcicuisueee Waa Ree 27.00 a. 24.42 26.69 BP kee ees cneterecvececcie 25.00 
shaw kieawakdas.ee Shick, “Debts aewle .22 RID” vicvsecsievccssccsse BULDD 26100 2676 60:00 
No. L -cieaview sees oe A ge 2 ee No. 3 (all lengths): , m ae Plaster Lath 
i Baaeareneene 28.23 20.17 20.387 27.04 Be BF BP ioe etckvessceces 0 oor. | NO- 1, Hr. +; ret teeeeeeeees 3.86 4.08 4.04 
No, 8 ....ccceee ce meee a ee MTs ddecissagenaecenstas wees 19.00 2... 20.87 | NO- 25 6%) Bee eeeeeeeeeees : reese 2,88 
$56” No, 2) Cr M. .60< cece 23.00 23.81 OWED, dis ivassanineisaviesexe 22.00 20.50 21.50 21.14 Byrkit Lath 
No; 8; 2 °M...<ssees0 1700 ..00 BRNO! are eran siae vets 10 20100 20385 2102 | a vaga see) ec... se. 15.49 
Ceiling No. 4, all widths and 8 and 10’ ..ccccescccccvcces 16.07 
i -4 , 
x4” B&better ........-605 41.06 39.00 39.56 ROREMEE: o:0i0 ssn wear vendo 7.50 7.50 Re “GUE. TONGON. cc i ca cizcoce f 18.67 
5 eee 6 9 be ae te 36.25 Roofers (All 1x4 and 6°): Car Material 
Be ,  c:reroewrseauaes cgewe Be Canes. (soeew 7 ” 0 a : 
5x4” B&better ............ oo eS Saeed ~~ “Mpurearcnite 24.80 28.00 Bé&better, 5° & multiples. . 32.75 
No. piehghs Sesapun ci SOO OREOD  Oeae MRRP SNORE at eee No. 1, 9 and 18’......... 40.00 
No, 2 ....c.ccooccve 2300 19.00 21.00 22.46 Shiplap No.. 2, iad” alee Rae . 21.90 
x4 Bé&better sstiih-arenae sae 78 re ee aye pop No. 1, 1x8”, 14 & 16’...... 37.95 37.04 Car Seshing 
le lane coe Sy si : OUNCE 18GB. oc .cacccse o0ce 36.18 | No. 1, 2”, 9’3”, 9’6” etc... a one Se 
Partition 1x10”, 14 & 16’ Car ‘Sills. 
1x4 & 6” ewe Ph ee RS 51.00 48.94 EOP FONE, ccccwskse asliien 39.30 S48. Sa. E&S: ” 
NO, LD creveccseceess 2.00 46.50 | No. 2 ae ,to 20°): odie af ee ook | SORUOn saa 
No. , see ereeesesece eee 6 i || Serene mreree 25.13 24.00 25.00 26.56 r 88 to 40’. 38.75 40.00 ; 
- 0» Be : ' ‘ Fa seaee 38.75 ; 
Bevel Siding a's = meateaeaen test 27.36 26.69 uP to 9 "38 LOAD acces $8.75 ..... 
4x6” ie L. dsabsrnsaapaws . : IRS oer S041 1004 ..... Bes Tp too” “88 to 40’ 50.00 
Mer © i saacepeseanse 00 x10” gatnreeemaliee 21.00 22.50 19.50 21.03 a oe ee pg i rar 
Drop Siding Dimension, $181E ~ : ete, oS poi Framing 26.85 
1x4 or 6” Bé&better ........ 45.73 ..... 42.44 46.68 | No. 1, 2x 4”,.10’ ......... 28.74 28.35 iad — oe oe ae 
Biss WG nda cosislewewaine 42.33 42.00 41.25 41.38 12° 28.44 27.43 sie ringers. 
i Beeeseenas 32:09 28.15 27:15 33.19 ae 5 ee” & Olen 69.25... 
sia e* oe wage Se Sere a ae 33.59 2 RN veces 68,00 
Finish | ox 6” = to 2 og : 9791 Caps 
Bae to Ise 50.75 meee ae 3469 26.52 | Rough heart, 14”, 20’, 
ype a aeiaoneeiate ponit 447 Be nnedeess 28.43 oe and under «............ 45.00 
BE Geis gpaisaseseeeicn ina 51.34 46.04 af * 3 tee Pog veees 32.15 Ties 
Teste ai late «ait lie, 6s ww: 6 ecece 36.5 - aay ov.0 vane ° ” D 
1x5 and 10".....0...00.. 51.00 68.50 2x 8”, 10" ........, 28.00 hil ad ye bay 
ee nee eiee rei 68.50 12’. ss sees, 27.00 +++ 28.29 | aio gr Som heat 33.08 
Te “a Jeaeennnaee 79.00 eben 29.00 vases 30.03 | 7x9”, % heart ....... 6. 
1% and 2x4 to+12”....... 68.96 ed . 20"; ar ae seeee 33.07 
, to 2’ 31.75 anaes. ena 
gael 5.25 00.00 ..... 57.48 2x10", 10, vane ze uu. 5. 4023 | CYPRESS SHINGLES & LATH 
* P bh - , reer eee 20.00 1s SOLE z 
Be seraveetennestereetenes os fo Se ee | are eee Cincinnati, Ohio, Feb. 18.—The following are 
1x5 and 10*...0..0..01... 68.88 66.00 62.49 68.06 <a” tee 29.67 33.86 | average prices today f.o.b, Cincinnati: 
6 RE: 69.96 69.20 66.38 69.50 x12”. 19° , ae me Shingles D 
ligxd MR  ocisa:hi5:9 00 67.97 geist 5 ‘ 8 On 2. 
14% and 2x4 to 12".....! 71.68 69.80 : ae | a Best Primes Economies 
19x4 to 12"... te 56.41 ris i a 2 
ay og 42.92 — ae eae 5.45 4.80 
MS ht heed coactcese —. +S 8 aerererecererrrres | 5.45 4.85 
or Hingis sarsntenoaicany pe reg 1 .62 Lath, 4-Foot, 3gx1!/-Inch ' 
an ae tt — 43 | No. 1 ...-.++0---$10.05 No. 2 aeweuice ee 
RS Ce ... 64.00 256"; Y 65 
ECE a + aren 63.50 0! i , 
ee i a CROSS TIES 
oe ~~ ee 58.00 72.00 65.72 ox 8” , oe St. Louis, Mo., Feb. 18.—The following cross 
2) | | eae emer en 67.69 63.00 75.44 = . Sy 3 tie prices prevail, f.o.b. St. Louis: 
5. 5.0! Untreated 
: ; Jambs y f White Southern 
B&better: 1 ine 
Se eee 64.96 2x10”. 10° 51°00 55°95 Oak Sap Pin 
1%, 1% & 2x4 & 6”...... 75.60 aa ot Se 51:99 | No. 5, 7x9”, 8’, 9-inch face.....$1.60 $1.40 
Fencing, sis Th Se 28.00 98.13 | No. 4, ixs’ He 8-inch face..... 1.50 1.20 
No. 1, 1x4”, 16’ 37.00 87.11 18 20’. 29.00 58°47 | No. 3, 6x8”, 8’, 8-inch face..... 1.35 1.02 
a . ’ ’ Ps Seg ea ere ot. ot, ° on? a Pid , i h f ie 25 92 
Other lgts. ......... Mee 36.9 10” to 20’. 29.00 vrais No. 2, i S’,. oInCN. TACE...< +6 
ca. we oo... ccs 36 64 38.44 2x12”, 10’ ......... 23.00 -.... 26.00 | No. 1, 6x6”, 8’, 6-inch face..... 1.1 82 
Other Igts. ......... ree 39.29 dante Foe me To Red oak and heart cypress ties, "15 cents less 
No. 2 (alt, lengths) : 18 & 20’.... 28.00 ‘*"** 30°55 | than white oak; sap cypress, 20 cents less than 
PCE OS een 19:76 18.21 ...... 10.42 10’ to 20’. 28,00 ‘ | white oak. 
ee ee 19.40 23.00 24.82 24.60 | no 3 ox4” .......... «1500 ome - Switch — 
No. 3 (all, lengths) RM sa suchis ticki 17.18 ...... MOO. 0:0. ~ 
SS Sea ROE 14.52 ..... 15.00 15.67 OID” oc nisasescceee  eaeas) <sopne MEDD. cmsiace (i e@ele vec casacedenet ceo $5100 $48.58 
1x6” PI ae ae 15.50 18.00 ..... 18.88 CRE NO IS i icnskdssin es 17.25) 2..> “BOAO 7 A Oe sos crete ce stake dae 9.50 
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= ARKANSAS SOFT 
The following are current f.o.b. mill prices on Arkansas soft pine emade during the week ended Feb. 15: 
Feb. 9 Flooring Dimension—Dressed Ceiling and Partition Fencing and Boards 
Edge grain— 1x3” 1x4” No. 1 No. 2 Clg. Clg. Clg. Part. No.1 No.2 No.3 
OA cece ceccccence $83°00 = a a e's a %” 5” zi %” oo a'stia tices ay rg a 
ail B&better ...........$82. ' 2 , : wi CaP... condecue a 
OU nid dd dwar nas 76.50 | $28.25 $31.00 2x 4” $25.50 $27.00 Now Loven. 888 36.00 06 "880 eaenige 6 Saas 37.00 26.25 19.50 
BN aegis sis bRAGAE ce AS 63.00 | 26.00 28.00 2x 6” 21.50 24.00 | No’ 2 117: 22°00 - See | 1x10" o. cst e 38.00 26.50 20.00 
Flat grain— 27.50 30.00 2x 8” 24.75 25.25 : : mit EME Ott actae aa 50.00 28.25 20.50 
60.00 48,00 | 27-00 30.00 2x10" 25.00 26.25 — 
ae peeatter dares pucks Ries a7. Ss 29:00 31.50 2x12” 28°50 Finish—Dressed Lath 
A No. ) oO 1. oe No.1 No.2 
ee ae aioe aaa _ miele tteseniatng ee era BEEN 00 $58.00 | WXIK", Ao eee cece $4.65 $3.70 
25.41 Casing and Base No.1 No.2 No.3.| 1x6 & 8"............... 67.50 56.00 Moldings 
27.00 Dmepetter | ENG” ..ccccccsaes 9 = $25.75 $17.50 PE SOUR cadececussn's 72.50 61.50 
33.79 ONES aCe CORI eye ie $78.00 BE lessor deus 38.0 26.25 20.00 1%, Wa 2”x4 to 8”. 74.00 owns 15” and under..20 percent discount 
vege MOREE pa Oisiqeasreaces 606 4uee 81,00 BIO” Sucacreces 38. 20 26.50 20.25 1%, » 2 ae, 26, 12”... 78.00 deus 1%” and over...15 percent discount 
isis NORTH CAROLINA PINE 
20.00 Norfolk, Va., Feb. 18.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
wy rough— No. 5 & Wali $36 NOas 7” soe bow ™ og aan panes No. 2 & better 
Rasaie Reale cies -00@56.00  $36.00@38.00 -00 : 22.50@23.50 No. 5 ” $31.00@32.00 D4S, 6”.$61.00@69.00 
 heaeaectent: 58.00@61,00 °41.00043.00 27002800 eo... | Lath, No. 3-4 he Sie Moctems, Cee Het yeh 4 pe. 
ots uuipk seo 61.50@64.50 — 43.00@45.00 —-27.50@ 28.50 .....@..... | Factory, 2”. 29.00@32.00 10". 31.50@32.50 10". 64.00@72.00 
BE i6ccs 006 eo 00 CR DOCEFOU 47.00@49.00 Peer Serer wace.e Quwees Sizes, 2”.... 22.00@25.00 12”. 32.50@33.50 12”. 70.00@80.00 
Rough 4/4— ee : . 
——. s EAD vn cles 2) Mk 62.00@ 64.00 41.50@ 43.50 30.00@31.00 25.00@26.00 Finished widths— No. 2 & better No. 3 No. 4 
_ Saeeenp prey .00@ 66. 44.00@ 46.00 .50@31.50 = 26.00@27.00 | » 1 ” vift...... ? SS ee Oe 
OE dic dteavaiec: 70.00@72.00  49.00@51.00  31.50@32.50  27.00@28.00 | Flooring, 18x2 Ag oye sees +B 61.50 $44'80@50.00 $6'50931.00 
Kan- Bark strips, Nos. 1 & 2.$39.50@40.50 Bark strip partition, Ceiling, Mei ccavaaediaaurawaceaee 35.00@46.50 27.00@28.50 16.50@17.50 
sas PME 35 c6.s-0% 18.00@19.00 INOS: BONE Bc cccccess $45.50@ 48.00 Shar ae ree écaeceas 36.50@39.50 28.50@31.00 18.50@21.00 
- Cull red HeGre oc. ccecs 11.50@12.50 WARIO; 407  cvcesccsudsancences 52.50@62.50 45.50@51.00 27.50@32.00 
0. 
Hi Duluth, Minn., Feb. 19.—Northern pine lumber is firm, readjustments having been made recently in a few items. Substantial improvement was 
36.49 reported in inquiry. Quotations f.o.b. Duluth follow: 
<coe ComMON Boarps, RouecH— FENcING, RoucGH— 
: 8’ 10’ 12’ 14&16’ 18’ 20’ 6’ 8’ 10,12&14’ 16’ 18&20’ 
No. 1, 8”.......---$55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 | 6”, No. 1........ esccecesQomee = 00 $60.00 $62.00 $61.00 
le rer coos 61.00 63.00 69.00 71.00 66.00 71.00 71.00 NGG Za ccccaceoccccsce bey 00 42.00 43.00 45.00 45.00 
1a” oc cccccces 65.00 68.00 75.00 75.00 70.00 75.00 75.00 NO. BS. .ccccccodcccccs 7.00 29.00 30.00 31.00 81.00 
No. 2, epee ped 41.00 48.00 50.00 48.00 54.00 66.00 | 4%, No. 1...... eeasneeeae 50.00 53.00 55.00 61.00 63.06 
BUT sivecwcncce See 44.00 51.00 51.00 48.00 54.00 56.00 INGE Se cccecenceaces -- 32.00 35.00 39.00 45.00 27.00 
$0 Dog terres AL 00 49.00 58.09 58.00 53.00 61.00 64.00 WE Bivsces: sainedeane ae 28.00 30.00 31.00 30.00 
2. . 3, coscccccce Sas . z x § ‘ 36.00 a gi ; , 
O°. LLSIIS 82.00 $4.00 38.00 36-00 36.00 36.00 36.00 | Oh Spee cae Senay SAREE ENE O's OOS S's 
15.49 BF veccss eee 34.00 35.00 = 87.00» 87.00 = 37.00 »=— 87.00 == 37.00 5” fencing same as 6”. 
16.07 For all white pine Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
18.67 Boards 6 to 20’, 8, 10 and 12”, No. 4, $31; No. 5, $21. S1 or 2S, add 75 cents; S1S1E, add $1. 
For S1 or 2S, add 75 cents; S1S1E, add $1; for resawed, add $1. Flooring, 5g- and %-inch ceiling, or beveled well tubing, add $2. 
32.5 aren siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. ; Drop siding or partition, add $1.50. 
40.00 ' op and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 
ama 0. I 
a a 12’ 14’ 16’ 18’ op | Ch tae Oe eer 4” 6” 
33.00 ax 4”. -++++$29.00 $31.00 $383.00 $33.00 $32.00 $34.00 $36.00 $36.00 4 
2x BP wees 29.00 30.00 32.00 32.00 31.00 33.00 35.00 35.00 | B&better ...........$48.00 $48.00 BB .ccccccccccccccce - $20.00 $20.00 
x BP sees 30.00 32.00 33.00 35.00 34.00 34.00 37.00 87.00 | C ccccccccccccccces -- 41.00 41.00 Norway, C&better... 40.00 40.00 
2x10"...... 34.00 35.00 37.00 39.00 37.00 36.00 39.00 $9.00 | D ccccccccccccccccecs 33.00 33.00 
2x12”...... 35.00 36.00 38.00 40.00 38.00 37.00 40.00 40.00 
ca axld”...... 40.00 41:00 43.00 45.00 43.00 © 43.00 46.00 +~—«-46.00 | “Siding may contain not to exceed 20 percent of 4- and 9-foot. 
~~ on Wiss stone stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
add $3. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
aoe [Special telegram to AMBRICAN LUMBERMAN] Spokane, Wash., Feb. 18.—Quotations + - — 
8 San Francisco, Calif., Feb. 16.—The following Portiand, Ore., Feb. 19—The following are | ¢rn and Idaho pines and white fir are as follows: 
are average prices, Feb. 1 to 9, of California | f.0.b. mill, and f.o.b. Chicago shop, prices: WESTERN taleg hed e 2 No. 8 No. 4 a wat 
45.00 pines f. 0. b. mill, those on common being for Boards, S28 No. 8 7. ee ee $42.50 $33.00 $23.00 
l-inch stock only and including no other thick- No.2 No. _ EReeeetes 42°50 34.00 25.50 
34.00 nesses: o- ear 41.50 28.00 24.50 
oa ove D4, 1D AIS! co iccecccccoceccsccccQanee Geen 11a... 41.50 28.00 24.50 ies 
5208 Gitiente Wales , 0 SP LED cccenensessecnncecss BE 1 oe... 45.00 2900 2500 |... ..... 
, - oe Mixed Pines 1x 8 aNd 10”. ...sssesseeeseeceees on nn 1 a we... ... » $20.00 «= 9.50 
Nos. 1 & 2 clr. $109.75 ¢ _ SE SEE x ntnccnanceccanes 11. 29.00 24.00 
C select Common- 1x13” and wider, 10 to 16’.......... 30.50 26.00 | WesTerN Pine SHor, S2S— 
Deselect...” i Pathe  caene es $ 30.65 No.4 No.5 Fact ory Com- 
ow Natedear 68.25 No. 3 ...--.- 25.30 com. com. No. 1 No. 2 No. 3 mon 
Inch shop ...... 38.85 “a “ ve taeeees rar 1x4” and wider........... seuatiel $22.00 $ 9.00 5/4 & 6/4.. $18 60 $48.50 $33.50 $23.50 
No.1 shop...... 53.40 a ! e---: Lap Selects, S28 j=  —= | 8/4 cceeeeress 58. —_ 43.50 23.50 $3666 
, No. 2 shop...... 33.90 Tank stock...... 38.50 apie, wer py | A sees see si a 
mies + Gc ccces .25D . ” on ” ’ ” = 
D&btr., short... 47.45 Beveled Siding— gg a ilenee 8", 10 to 20°.....879.00° $67. re Ss oe ro inane Ware Fue. wes at Wd 
Named, A” 5-5 ——. geen eres yet TNE vcsascctemensseasess "225 800 $9.00 78000 | gr $5400 $44.00 $2600 ...-. veces 
) 2s & 2 clr., Sener: 39°36 | 1x18” and wider.............. 99.00 94.00 78.00 | 6” 711i! 55.00 45.00 30.00 
; elie ‘sia’: {ries 29.35 | 674, 6/4x4” and war., 10 to 26° 97.00 92.00 80.00 | g 1.1.1.1.) 53.00 41.00 30.00 
No. page yp Douglas Fir 8/4 and wider.......cccccccces 99.00 94. 00 SROO 8 16" 2 occecceos 56.00 1300 31.00 ay ea 
‘ SS da nemtins 69.50 43. a 
$9.55 Shop, stnd...... 27.20 C&btr. 5... $ 54.90 Shop 82S, f. 0. b. page Pe Bese een se $9300 $i0°60 
Sugar Pine Com., 5/4 & up. 23.50 o/s BU C166 i ectintcccidccnnsees $e. 00 $50. 00 $38. 00 WHITE Fir, 6- TO 20- Foor, INcH— 
Nos. 1 & 2 clr. $116. 80 Ties & timbers. 80.60 SI® 6kcticnccccdannvacnawnnneks 3.00 60.00 39.00 4” 6” 8&10" 12” 4 4" &war. 
C select ........ Above prices are for poate of No. 3 and | No.2 ....... $27.00 $29.00 $30.00 $31.00 .... 
TOSS D select ........ B80 Lath better sho Fo For straight cars of specified | No. 3........ 22.00 24.00 25.00 26.00 
No. 3clear...... 88.60 No. 1 mix. pine.$ 6.00 | 8tades, ad NO. 4 ..ccccce ceoee vee $20.00 
Inch shop . 39.75 Oo. . pine. 5. 
ated Mime. awe No. 2 mix. pine. &18 
ern a eo ese Ptb-4- vo. 3 mix. pine. 2. 
"ine No. > apes BR 32” mix. pine... 2.25 WEST COAST LOGS 
+4 Hop, BROFEs. <0. 33.50 ee , [Special telegram to AMERICAN LUMBERMAN] Everett, Wash., Feb. 16.—The log market re- 
02 9. 3 clr. stnd.. 52.50 Box mains firm, except possibly cedar, which has a 
92 Shop, stnd. ..... 30.00 Portland, Ore., Feb. 19.—Present log quota- | 22% tendency due to the shingle market. Quo- 
82 . Mix. pines, 5/4 tions are: tations: 
White Fir Ye ie $ 22.50 
less Clears $ 47.95 Cedar: $16 to $20. ye: 0,1. 928; ie. 3, $21; ies ay only, $12 
han No. 3 com. & : i 3 edar: s containin A 
Sen eo 21.55 = $ 22.50 ee eee caeeierians pees 25 cents added for each 1 percent of lumber 
lage None coon ney 1] Sr TrerrCcrcr Ts : . moe 
a, No, 1 dimen... — | 38:80 Export Spruce: $32, $25 and $15. Hemlock: No. $20; No, 
He No. 2 dimen.... 18.45 Australian ..... $ 70.50 Hemlock: $14 to $16. Spruce: No. 1 G8: No. oh! ‘No. 3, $15. 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Feb. 16.—The following prices 
were realized on fir, western hemlock and cedar 
for the week ended today: 


DOUGLAS FIR— 
ee — Flooring 


0. 2 No. 2 No. 3 

cin &btr. cin ebtr. Clr.&btr. Clr.&btr. 

1x3”... .$58.50 $48.00 1%4x3”..$61.50 18. a 
1x4”.... 54.00 48.00 134x4”.. 58.50 

1x6”.... 67.50 50.00 1%4x6”.. 60.50 0. 60 

Slash Grain Fleoring 
” 26 $40. ”..$48.50 7.50 
1x3 $40.00 $37.00 1 = a eee ia + 


1x4”.... 40.00 87.00 1 
1x6”.... 43.00 41.00 1 x6" oo 47. £0 37.50 


a Grain Stepping 
1 
itt i 


to 12” -oeeecdbeeseve cee 
& ‘3 1G” . énn0s0no050s00 BOOP 
Finish, No. 2 anne and Better, S28 or S4S 


TAY cccccccccccccccccccccccc es ccGOheO0 $48.00 
UXC”  .ncccccccccsccccccccccccccccs 05.00 49.00 
1x5, 8 & 10”......cccceee coccccsccce 06.00 50.00 
1%, x6, 8, 1 5 sepenenenen . 

4 der cccceccscoce cecccccccccccs 58.00 52.00 
3% & 8x4, 8 “@ iz”: cocccccccs 66.00 60.00 


Celling, ChEV one CAEB and Partition 








mee... ot 00 a 4 3 e et 074 $37.60 
x4”... 41.00 x6”... 44.50 39.00 
x4”... 39, 50 3 80 x6”... 43.00 38.00 
4”.... 42.00 39.00 1x6”.... 45.50 42.50 
Drop Siding, Rustic 
Sh - - $39.00 $36.50 1x6”....$43.00 $40.50 
Pocse 41,00 38.00 1x8”.... 50.00 47.00 
Fir Battens 
BF RE cccccccccesenre + Ne eer 
ie a bovesensnse GUO 
Lath 
Fir, per thousand........ Te 
Common Boards and Shiplap 
No. 1 No. 2 
com. com. 
i=, rene & 1x12” $17.00 
eR 15.00 
x6”. ee eee 15.50 
Se. Sete" owes 16.60 
a 7.00 
1 x8 ,& 10° peheew 18.50 
° 17.50 
igxs & 10”. 18.50 
Common Planks and Small Timbers 
3x3, 3x4” sasesesawone ae $19.00 
8x6, 4x4, 4x6” jisweeeee 18.50 
8x8, 4x8” jonbeeks 19.00 
8x10, 8x12 & 4xi2”.....:: iseaeael 23.00 20.00 
Common Dimension, $1S81E, 12’ 
No.1 No. 2 No.1 No. 2 


com. com. com. com. 


2x8, 2x4.."$18.50 $15.50 2x14” ....$21. 4 $18.00 
2x6, 2x8". Sy 00 16.00 2x16” .... 22.00 


9x10” .... 19.00 16.00 2x18” ;... oe 00 21.00 
| ae 19.50 16.50 2x20” 26.00 23.00 
promenae Dimension, oxe”, ‘Si81E 
6’......-$17.50 $14.50 18’.......$20.50 $17.50 
14’......- 18.50 15.60 24° ..cccee 21.60 18.60 
Be senses 19.50 16.50 82° ....2+- 28.50 20.60 
Common Timbers, Rough, 32’ and Under 

No.1 Sel No.1 Sel 


com. com. com. com. 


6x te 00 +. 00 18x18”....$28.00 $31.00 
10x10". - 25.00 8.00 20x20”.... 29.50 32.60 
14x14”.... 25.50 28. 50 22x22”,,.. 31.50 34.50 
16x16”.... 26.00 29.00 24x24”::.. 34.00 37.00 


Common Timbers 


84 to 40’. oe 00 $29. 4 72 to 80’..$51.00 $54.00 
42 to 50’ 0.00 33.0 82 to 90’.. 61.00 64.00 
52 to 60’. * $e. 00 «389. 00 92 to 100’. 73.00 76.00 
62 to 70’.. 42.00 45.00 
Ties, Rough 
Pe” SasvcspecsesGBeD “SEO” vxsesewececneee 
SEP. c0605ss0008 BPO “ONO, B vinecccvcccs MO 
HEMLOCK— 
Boards, $1S or Shiplap 
No.1 No.2 No.1 No. 2 
com, com. com. com. 
1x2 & 3”..$20.00 $17.00 1% - 
1x4” ..... 18.00 15.00 x4” + 00 wy. 00 
1x6” ..... 18.50 15.50 x6” 0.50 17.50 
ne F & 10”. 19.50 16.50 x8 & 10” 3 50 18.50 
cove Bee 17.00 x12” ... 22.00 19.00 
14%x2 & 3” 22.00 19.00 


RED CEDAR— 


Common Boards and Shiplap 
1x4” ooeee $16.50 $11.50 1x10”.....$19. 00 iat 


1x6”...... 17.0 12.00 1x12”..... 20.00 
1x8”...... 18.00 13.00 


o 


Flume Stock 


a coeeee$22.00 $17.00 1x10”.....$24.00 $19.00 
ud 00 18.00 Taian 122936 00 0. 00 


eereece 





DOUGLAS FIR. 


[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., Feb. 19.—The following prices 
paid for yard items, f.o.b. mill, were reported 
today: 


Pre- 
High Low vailing 
Prices Prices Prices 
Vertical Grain Flooring 
1x4” ie. » i CHAE sicecsss ES co $51.00 siose 


Slash Grain  Forng 


1x4” eo 2 and better .... 33.00 earns enue 
Oye dvksswateaneda ce 25.00 savas cites 


1x6” No. 2 and better .... 36.00 nee vines 
Ee ee ea ee 29.00 étvne pene 
Stepping 
No. 2 clear and better..... 70.00 67.00 rare 
Finish No. 2 and Better 
Me NEE LO” 5 56's 6.0 45-0: 5 000% 59.00 ane 
Casing Ond DABS 2. ..-sc08 66.00 ooan'e 
rai: 
5x4" _ : clr. & bir. . = 00 27.00 eee 
idea seam Cewe 50 21.50 <a 
1x4” No 3 clr. & btr. 39:00 phate pkoeie 
NO. 3 GIOR? 2 00sc000% 26.00 24.00 cine 
Drop Siding 
1x6” No. 2 clr. & btr. . 36.00 35.00 Peer 
PO. BS GAOOE ics civesee 27.50 26.50 cneate 
No. 1 Common Boards and Shiplap 
1x8 and OO” i drvswsenweeoas 19.50 pene 
BG $9655 Sa0esuu see aeuaone 22.00 20.00 
Dimension, No. 1 Common S4S 
Bee” 45 ORE 84? cccvccvcews 18.50 17.50 ae 
Plank and Small Timbers, No. 1 Common 
ext”. 13 to 16" BAB, occ cess 21.50 om 50 esis 
exiz”’, if to 16" BES. 20005 24.00 cee 
Timbers, 32’ and Under, No. 1 “Commen 
it | TO ET eee e 27.00 25.00 Siewee 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Feb. 19.—Fir prices today, 
mixed car basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


1x4” io 1 clear saedanesinnesesensentoene st 
Hg eT ere Sintene sinus ébewecuewes nen 
BEQUOD . 56 0554955000450 ‘ 39.00 


1x3 a 14%x4” No. “2 clear and better..... 54.60 
No. 3 clear ... 3.00 

Slash Grain Flooring 
1x4” No. 2 clear and better ......ssesseees 32.00 
ee eT Teer ere, 
1x6” ag 2 clear and better b:si0, bbb eeie ae bien TD 
NOs BD IOAE Wsuda0scbesdanndadseconcecs BERD 


Vertical Grain Stepping 
1% and 1%” No. 2 clear and better......... 70.00 


Finish 
No. 2 clear and better..... ecseesee ee eecus EID 
Ceiling 
54x4” No. 2 clear and better ........... ee- 31.00 
NOs SOOO wo oss04s00800% 600000ecesceee me 
1x4” No. 2 clear and better ........... «+. 82.00 
No. 3 clear ...cccece. panah {asses bene 27.00 
Drop Siding and Rustic 
1x6” No. 2 clear and better ..........e.++- 34.00 
INO. 3 GIORT  occcccse pineide.e 6:08'5-6.0p- nee v.04) eee 
Boards 


EE, Bo assckodSosuGabeGekueee beens wees red 
No. 2 “ ° 


‘Dimension—2x4- Inch, S4S 


No. 1, 12 and 14’ éciceoe @BieO 


Ceeeeeeesereeesesesees 


No. eT 
Timbers 

BO: 56505500 Se eC EC 

6x6” and RRND oibindcnwcenes000408600000000 MOO 


Miscellaneous Items 
Califormi®. FONGOM ociccccccccccccccccscecccs 1800 
Sar Wt, GIP ce occcs 


WEST COAST SPRUCE 


[Special telegram to AmmricaN LUMBERMAN] 


Portland, Ore., Feb. 19.—The following are 
prices for mixed cars prevailing here today: 


Finish, AXIS. «owe sessssccscccccceccsccccce cSIB.08 
| | er 
Bevel Pt, en eoeas ce0eeee. SUU 
FEED s0.0:6:0-0 

Lath 


SOHO HEHE SEETHER EEE EEE OEE EEE EES 


DODLOLY DUOUED, Fs o.o's.0:0:00:0- 000 0000.00.00 
14%" 





1% Seeanena anes es 

2 a apelin 08 

2% to 3 Pa SS ib ceib eis e160 Sate ewe 46 00 

Common rough dimension............++.+. 25.00 
Box lumber, Green 34005 00566 100/0 ED 
Fe ee nee 





———. 


REDWOOD 


The following are the prevailing redwood 
prices, f.o.b. Chicago (72-cent freight allowance); 


Bevel Siding, Ya-iInch, 8181E 
le A". (pn 
‘i: ae er ae Oa 
” eeeeeeeeeeoe 32. 2. 25 43.25 Hie 


Qe as ge has ae Hr 


Random Shop, Rough or 82S, 5” and up, 8’ .2’ 
1” 1%" 1%" 2” 24%" 3° 4” 5, 
$45.50 $6760 $67'b0 $53.60 $86.00 $78.00 $82.00 Saat 
Finish—Rough, $28 or $48 


lea aren cam ie oe 
1-inch— $-4%' -7’ 8-20 7 $8 8-29’ 
8” 4... + $52.50 $62.60 ee ‘ar 0 sbr-60 sea. 
4”. .eee05 53.50 62.60 89.60 
5” oweeeee 59.50 69.50 
6” 4.2.66. 54.60 64. 
8 to 6”... 2.60 62.60 ..... 
8” eeerece 6 . 
10” ....... 85.60 5 50 . ; 60 
12” ....... 87.50 87.50 98.60 82.50 82.50 93.69 
4 to ae” ee @ecee eeeee 60 
1% & 1%-inch— 
soecee $59.50 $69. 4 rey 4 $54.50 $64.60 $90.59 
re eocceee 69.60 69. 60 64.50 
5” oo... 66.50 76. 60 108. -60 63.60 73.50 100, 
6” ......- 61.50 71.60 101.50 56.50 66.50 96.59 
3 to 6”... 59.50 bt 4 esece 66.6 


10” ....04. 92.60 92. Hy 105.60 89.50 89.50 1028 
12” ......- 94.50 94.60 105.60 91.50 91.50 103.50 
to 12” 50 97.60 


4 ee ee0e0 





eooee 101. eeeee cecce 


2-inch— 


8” £4.46 $57.50 $67.60 $93.50 $52.50 $62.50 $88.50 
4” on eeeee 57.6 +4 67.60 99.50 652.60 62.50 94.50 
BY ....06. 64.60 74.60 101.60 61.50 71.60 98.60 
, 69:60 69.50 99.60 54.50 by 50 94.60 
3 to 6”... 57.50 67.60 ..... 54.60 64.60 ...., 
8” 79.50 99.50 76.60 76. 50 96.56 
0” ccccee 90. 90.60 103.50 87.50 87.50 100.60 
12” ....... 92.60 92.60 103.50 89.60 89.50 100.59 
4 tO 137.. cose cccce 99.60 2.00. cocoe 96,50 


Py hl 22’ and 24’, add $6 to 8’-20’; 26’-82’, add 


Bungalow Siding, 8181E 
mA" 





ooo Clear — 

8’-7’ 8'-20’ 8-7’ 8'-20' 

x 8” ........-+.955.25 $58.25 $53.26 $56.25 
x10” 62.25 67.26 60.25 
76.75 71.76 = (74.16 

oe 718.75 783.75 16.75 

IZ” sce cece s 79,98 80.75 76.75 17.16 


Wide Clear rr sag or 828, ners 8’ .20' 

1” vf 3” sf 
14”...$117.50 vid ‘0 errs 50 wai. - $131. 00 $184.60 
16”... 122.50 127.60 132. 136.00 .50 
18”... 127.60 134.60 132.50 137,00 141.00 144.56 
20”... 132.50 139.50 137.560 142.00 146.00 149.50 
22”... 187.60 144.60 142.60 147.00 161.00 1654.60 
24”... 142.50 149. ‘ 156.00 1659. 
26”... 147.60 164.60 162.6 
28”... 152.60 169.60 167.50 a : 
80”... 157.60 164.60 162.50 167.00 171.00 174.60 


Clear and Tank, Rough or S28, 8 to 20’ 


~ 
oo 
we 





Width— 6” 8” 10” 12” 6-19" 
Thickness— 
AOL tt $113 ws ae 
MO” SWaneecmds saeesieson: ER 118 86119 


Add, for 22-26’, $6; for sat’, $14. 


RED CEDAR SHINGLES 


Seattle, Wash., Feb. 16.—Easern prices f.0.b. 
mill are: 





Per Square Per 
4 bunches 4 or5 awehes 


First Grades, Standard Stock 


TORtEM StOrs, 6/2... 000 cccves $2.28 $2.85 
MUEUCe BtArS, 6/3. .0000000% ee 2.48 3.10 
WURUTO, CIOGTS cccccccceces . 2.68 3.35 
Perrects, 6/2 .cseccvces eee Bore 3.90 
SEE, cc vcncneeservenacd I 4.00 
POTIOGUONG © occsivcrscccesés Gike 4.70 
First Grades, Rite-Grade Inspected Stock 
Extra stars, e/3-: ewengeweed $2.36 $2.95 
MERCED BATS, B/S. 0c ccccccce 2.56 3.20 
BURGER GIOBIS bc ccccccccccce Bene 3.60 
ErORSOCEM, B/D 0.6.0 60000000008 Ocak 4.00 
ere ee 4.10 
POPISCUONS civcccciccsceccee OBA 4.80 
Second _— Standard Stock 
Common stars, 6/2........ 


49 88 $1.10 
Common stars, 5/2..---... 1.08@1.16  1.35@1.4 
Common clears .........+> 1.48@1.60  1.85@2.00 


British Columbia Stock, Seattle Market 


XXX (Canadian) eee ee ae eee $3.3003.4 
PEE Cle Edocccccccce tl 
ae rr £30 
POPLOGUIGOD  v.o50 svecnreseee SOL $2 

XX 6/2, 16” (Canadian)... ......... 1.70 


dian).. 
XX 5/2, 16” (U. a. 1.51@1.63 190 2.06 
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POPLAR 


Cincinnati, Ohio, Feb. 18.—The following are 
average prices, Cincinnati base, on “‘soft tex- 
ture’ poplar, from Virginia, West Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 


poplar: 
EY— 

_— 4/4 5/4&6/4 8/4 
EES gn scaehnie'n 00 $105@110 $110@115 $115@120 
Saps & selects... 70@ 75 80@ 85 85@ 90 
No. 1 com. ....... 538@ 58 58@ 63 63@ 68 
me 2 com. A. ..ss 34@ 36 40@ 45 40@ 45 
mo, 2 com. B..... 26@ 28 28@ 30 30@ 32 

Sort TEXTURE— 

aa ane weace ee $115@120 $120@125 $125@130 
Saps & select..... 85@ 90 90@ 95 95@100 
No. 1 com........ 65@ 70 70@ 75 T5@ 80 
No. 2 com. A..... 40@ 45 45@ 48 48@ 50 
No. 2 com. B..... 26@ 28 28@ 30 30@ 32 








POPLAR BEVEL SIDING 


Cincinnati, Ohio, Feb. 18.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


No. 1 No. 2 

Clear Select com. com. 

Se cane een - »- $60.00 $50.00 $30.00 $20.00 
DP vvéccccccses Gane 50.00 30.00 20.00 
IE 48.00 25.00 19.00 


Louisville, Ky., Feb. 20.—Poplar siding demand 
continues quite good, with the movement steady, 
and mills operating on a capacity basis. Prices 
are steady and show no change, but there have 
been changes threatened for the last two weeks, 
with indications that any revision will be up- 
ward, as good quality poplar lumber is some- 
what scarcer and higher. Quotations: 


Clear Select No. 1 com. No. 2 com. 


6” .s0e006+ $62.00 $52.00 $34.00 $24.00 
BH ..ccceee 60.00 50.00 30.00 22.00 
4” wecoccee 50.00 47.00 24.00 18.00 





For Editorial Review of Current Market OCon- 
ditions See Page 43 


NORTHERN PINE 


Buffalo, N. Y., Feb. 20.—The northern pine 
trade is rather quiet, with wholesalers hopeful 
that with the return of spring weather business 
will show its usual seasonal improvement. 
While certain mills are reported to have moved 
large blocks of stock lately, it is said that some 
concession was made in order to do so. Prices 
here, however, have shown no change for a 
— of weeks and in most grades are called 


North Tonawanda, N. Y., Feb. 19.—Demand is 
increasing right along, sales of the lower and 
better grades being particularly active. ‘The 
manufacturing trade still takes the bulk of stock. 
There has been some ordering from retail yards 
and increasing inquiries from this source give 
evidence of a better market with the approach 
of spring. 


Boston, Mass., Feb. 18.—Northern pine distrib- 
uters note an increase in orders, mostly in lower 
grades for boxing and crating purposes. There 
has been no further change in prices since the 
recent adjustment of common grades on lower 
levels and moderate advances on some low 
grades. The market is beginning to develop 
firmness on the basis of the new lists. Retail 
yards show more interest. 


EASTERN SPRUCE 


Boston, Mass., Feb. 18.—The market for east- 
ern spruce has not been very active the last 
week. The base quotation on frames is held at 
$48, concessions being made only on very easy 
schedules where there is no hurry about delivery. 
Despite the slackening in some lines building 
continues active thruout New England. There 
isa strong market for random and the tendency 
of prices continues upward. Boards show no 
change, the moderate request absorbing offer- 
ings and prices being firmly held. Quotations: 
Dimension, rail shipments, -8-inch and under, 
$48; 9-inch, $49; 10-inch, $50; 12-inch, $52. Pro- 
vincial random, 2x3, to 2x7, $38; 2x8, $44; 2x10, 
$45 to $46. New England random, 2x3 to 2x7, 
$39 to $40; 2x8, $45 to $46; 2x10, $46 to $47; 2x12, 
$48, Covering boards, 5-inch and up wide, 8- 
foot and up long, D1S, $38; matched, elipped, 10- 
to 16-foot, $40 to $42. 


New York, Feb. 18.—Distribution of eastern 
Spruce for the first two weeks of February was 
on a par with that of January. No price changes 

ave occurred during the last week and no 
increase in the amount of lumber reaching this 


port. Random eastern merchantable spruce sells 
for $43 for 2x4 and 2x6. The market for 2x9 is 
$56, and 2x8, $46. * 


HARDWOODS 


Chicago, Feb. 20.—Demand for hardwoods re- 
main very good, all the important consumers 
being actively in the market. Dry lumber is 
becoming harder to find, and several of the 
popular items are moving in green condition. 
Sap gum and Nos. 1 and 2 common oak, on the 
southern list, and maple and birch on the 
northern, continue to be the market leaders, 
both as regards activity and strength. All 
items entering into automobile body construc- 
tion are scarce and firm in price. Lower 
grades continue to enjoy a good demand, and 
are nowhere in big supply. 


New Orleans, La., Feb. 18.—The market trend 
is steady and in the right direction. Stocks are 
reported low in respect of seasoned stuff unsold, 
with assortments breaking, sap gum being cited 
as notably low in supply. Common oak is still 
active and the call for red gum increases. By 
the majority report prices are firm with the 
trend upward. 


Buffalo, N. Y., Feb. 20.—The hardwood de- 
mand has been on a fairly active basis lately 
and prices have been quite firm. There has 
been a steady call for maple and on account of 
the lowering of the stocks in this wood, buyers 
have been making substitution of other sorts, 
including oak, which has therefore gained in 
strength. Basswood has been moving pretty 
well in the last few weeks and an improvement 
is shown in the demand for birch, ash and 
poplar. 





Houston, Tex., Feb. 19.—The recent advances 
in the hardwood market are being maintained. 
There is a splendid demand for sap gum and 
oak. Ash and magnolia also are much desired, 
but few orders were filled, owing to the small 
production of these items. Railroad business is 
increasing. The weather for the most part has 
been ideal for production. 


North Tonawanda, N. Y., Feb. 19.—Sales hold 
up well, all kinds of northern hardwoods finding 
a ready market. Maple and birch still main- 
tain the front rank as the best sellers. Prices 
on these items are strengthening right along, 
consumers showing little disposition to parley 
over quotations when these woods are available 
for prompt consumption. 


Cincinnati, Ohio, Feb. 19.—Hardwood buying 
is not as aggressive as it has been. There has 
been something of a slowing down in business 
as the trade did not take kindly to the rapid 
advances in prices put into effect by some mills. 
The automobile industry is buying in pretty 
good volume. Export conditions have been ad- 
versely affected by the English dockers’ strike. 


Omaha, Neb., Feb. 18.—The supply of hard- 
woods is normal, with demand increasing slight- 
ly during the last week. Prices, according to 
dealers, are firm to strong; however, there have 
been no advances during the last ten days. Oak 
and maple are being offered from $115 to $125 
by all dealers. A slight preference is being 
shown for maple at this time. 


St. Louis, Mo., Feb. 19.—Trade in southern 
hardwoods has been about as good as last week. 
Prices remain firm, and it is thought they will 
continue so for the immediate future. Produc- 
tion is a little below normal, but shipments are 
coming thru satisfactorily, it is reported. 





Columbus, Ohio, Feb. 18.—Hardwood demand 
is strong in every way and the volume of busi- 
ness is better than in January. Buying is pretty 
evenly divided between dealers and factories. 
Most of the orders are for immediate needs. 
Retail stocks are not large in any section and 
in some cases are badly broken. Some mills 
report an accumulation of orders with the lower 


grades showing the most strength. Prices of 
oak at the Ohio River: 

No. 1 No. 2 No. 3 

FAS com. com. com. 

Quartered ....... $150 $90 $55 ia 

De esnnccnnanes 110 75 53 $20 


Kansas City, Mo., Feb. 19.—Hardwood buyers 
are active in placing orders and apparently, 
judging from the inquiry coming in, manufac- 
turing consumers of hardwoods see a very good 
year ahead. Furniture manufacturers are re- 
ported to have a big volume of orders on hand 
and are buying against them steadily. Motor 
car manufacturers are increasing their require- 
ments for various lines of hardwoods. Retail 
demand holds up well, with a strong call for 
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The Dual Service Card 


As a bearer of your name most 
any card will serve, 
but if you place 
value on 
proper card 
representa- 
tion you 
ought to 
use 


Wiggins Peerless Patent Book-Form Cards 


They perform the dual service of announcing you or your sales- 
men, while at the same time adding prestige to your house. Send 
for tab of specimens; detach them one by one and observe the 
superiority of —— engraved cards. You will like their smooth 
edges and the way they are encased in convenient book form style. 


The John B. Wiggins Company 


Established 1857 
Engravers ViateMakers Die Embossers 
CHICAGO | 








OTEEL COMPANY 


% 
PITTSBURGH. PA 
CISHER OUILOINR 
CcHICAsO 





1108 South Wabash Avenue 











Quality ana Service 


Backed by Honesty and 34 Years’ 
. Experience 
Stencils 

Log Hammers 
Steel Stamps 
Metal Checks 
Rubber Stamps 
and Accessories 

Rubber Type 
Write for our Complete Catalogue. 


The R. D. Swisher Mfg. Co. 


CHICAGO git Fe 





ILLINOIS 












SAW MILLS 


ENGINES 
SAW MILL MACHINERY 


Write for Catalog 


THE ENTERPRISE CoO. 
Columbiana, Ohio 
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N the many new and 

extensive logging dev- 
elopments on the Pacific 
Coast, Willamette Log- 
ging Equipment is being 
adopted almost exclu- 
sively. 











IRON & STEEL WORKS| 
( Manufacturers of 

| ee LOGGING MACHINERY 
PORTLAND, OREGON 
U.GiA; 














Log Stop 


AND 


Loader 


“Standard 
the 
World Over” 


Made in 
Every Type and Size. 




















Get Our New and Lower Rates 
on 

Everything for the Saw Mill 

from the smallest portable to 

the largest band mill. 

















oak flooring and gum finish. Demand for rail- 
road material has relaxed a little, but the call 
for oil well timbers is stronger. 


Baltimore, Md., Feb. 18.—The hesitant char- 
acter of the demand in the hardwood trade is 
still in evidence, many potential buyers having 
doubts about the future and being unwilling to 
take on considerable commitments at present. 
Mills are reported to have no large stocks on 
hand. The export business will be unfavorably 
affected by the London strike, which means a 
great deal to the foreign trade, since the United 
Kingdom is the chief customer for American 
hardwoods, 


Boston, Mass., Feb. 18.—Hardwood trade is 
active and the New England market is strong. 
Dry stocks at the mills are reduced by recent 
steady buying to light assortments, and condi- 
tions both in the southern and northern produc- 
ing districts have prevented mills from accu- 
mulating much lumber. The price tendency con- 
tinues upward. Furniture interests are buying 
for expanding requirements. The piano trade is 
quiet this week. Flooring and interior trim 
manufacturers continue active buyers. Quota- 
tions, FAS, inch: Ash, white, $115 to $125. Bass- 
wood, $95 to $106. Beech, $80 to $85. Birch, red, 
$140 to $150; sap, $120 to $130. Gum, red, $95 to 
$105. Maple, $105 to $115. Oak, white, plain, 
$110 to $120; quartered, $150 to $165. Poplar, 
$125 to $130. Flooring, 4%x2%4, clear: Beech, $87 
to $93.50; birch, $87 to $95; maple, $96 to $108.50; 
oak, white, plain, $105 to $115. Northern makes 
of flooring are offered for materially less than 
western makes. 


New York, Feb. 18.—Demand for oak flooring 
is very heavy, and with the increase in building 
has every indication of further gains with higher 
prices. Maple flooring demand is more active 
and price is advancing. All hardwoods show a 
better tone than a month ago, with plentiful 
supplies on hand. The increase in price has not 
kept pace with some of the popular softwoods. 


HEMLOCK 


Buffalo, N. Y., Feb. 20.—The situation in hem- 
lock shows little change. A decline in dimen- 
sion prices in southern pine has not been fol- 
lowed by one in hemlock, the latter wood hav- 
ing been advanced in price only a week or two 
ago. There is not much confidence among re- 
tailers that the prices will stay as high as at 
present, so they will probably delay ordering 
for a week or two longer. 


Boston, Mass., Feb. 18.—Improving demand 
and stronger prices are generally reported by 
hemlock distributers this week. The moderate 
arrivals of western hemlock are being absorbed 
promptly by the expanding demand. The smaller 
sizes are doing’ especially well. West- 
ern hemlock has gained of late until it is now 
selling only a little under the equivalent grades 
and sizes of Douglas fir. Stocks of dry eastern 
and northern hemlock in first hands are light 
and firm prices are quoted. Eastern clipped 
boards, 10- to 16-foot, sell at $40, and northern 
makes at $1 less. Random boards are offered 
at $37 to $38. 


New York, Feb. 18.—Shipments of hemlock 
are seasonably good. Prices rule strong, but 
no increases were recorded for the week. Cargo 
rates are closing at $13.50 with a tendency to 
strengthen. Practically no transit lumber is 
going begging here and sales keep up fairly well 
with those of January. 


NORTH CAROLINA PINE 


Buffalo, N. Y., Feb. 20.—Prices in North Caro- 
lina pine have been declining during the last 
week, particularly in roofers and dimension, 
which are off about $1. Six-inch roofers are 
quoted at $33. Many transit cars are available, 
so that the retailers are not disposed to place 
many direct orders. Building is fair, but the 
stormy weather has occasioned some slowing up. 


New York, Feb. 18.—Prices are very strong. 
Some mills are advancing prices $1 all along the 
line. Boxing and crating materials are very 
strong and in big demand. No. 2 and better 
has advanced more in price than any other 
grade. Price lists are changing with much more 
frequency than usual. 


Baltimore, Md., Feb. 18.—North Carolina pine 
stocks are being received in moderate quantities, 
and withdrawals are on a sufficiently expansive 
scale to keep supplies on the wharves down to 
easily handled proportions. The trend of prices 
is higher, both for framing and stock boards, 
with some other items strengthening. 


Boston, Mass., Feb. 18.—Most shortleaf roofer 
producers are quoting confidently and say that 
orders are running ahead of production. Con. 
cessions have been given within the last few 
days, of 50 cents to $1. Excepting roofers, the 
continued upward price tendency of some items 
on the southern pine list is not so prominently 
noted in the New England market for North 
Carolina pine, and the market here remains 
just about as it was last week. Rough edge, 4/4 
under 12-inch, looks a shade stronger than last 
month and satisfactory stock is no longer offereg 
under $61.50. Yards are taking shortleaf flooring 
sparingly. Low range of quotations on shortleag 
flooring, 1x4: A rift, $92.50; B rift, $88; C rift, 
$74; B&better flat, $59. Partition, B&hetter, 
34-inch, $58.25. 


FIR, SPRUCE, CEDAR 


Chicago, Feb. 20.—Douglas fir trade in this 
territory is being hampered by the unfavorable 
weather conditions, and can not be said to be 
any more than fair. However, distributers are 
decidedly optimistic, believing that demand wil] 
develop into a considerable volume as soon as 
it becomes possible to resume outdoor work 
generally. Prices meanwhile are about the 
same as heretofore, no further weakening being 
in evidence. 


Buffalo, N. Y., Feb. 20.—The fir demand is 
fairly active and prices are firm. An advance 
in water rates has caused some rise in the cost 
of this western stock, but the buying is also 
in pretty fair volume. Some retailers are hold- 
ing off in expectation that prices will slump off 
between now and the arrival of warmer weather, 
Stocks of dimension and uppers seem to be 
ample at the mills. 


Omaha, Neb., Feb. 18.—There has not been 
any particular change during the week in the 
Douglas fir market many specials are offered, 
and shipments, as well as present supplies, are 
fairly satisfactory. 


New York, Feb. 18.—Retailers have not been 
as active in the market with inquiries as in 
previous weeks, but this is attributed to the 
fact that foundation building has been prac- 
tically stopped on account of freezing weather. 
Prices show no change and the amount of lum- 
ber unsold on the docks is negligible. 


Kansas City, Mo., Feb. 19.—Demand .for 
Douglas fir in this territory still is backward 
and in some respects this probably is due to the 
lack of strength shown in prices. Sales man- 
agers here say that falling off in export demand 
and in the volume of orders from the Atlantic 
coast is responsible for the unsettlement in 
prices. Most orders placed here call for floor- 
ing, boards or long dimension. 





Boston, Mass., Feb. 18.—Wholesalers in close 
touch with producing centers report that the 
ideas of the manufacturers are not quite so firm 
as they were a short time ago. Prices on the 
eastern seaboard, however, are slightly higher 
than a month ago. Distributers say that demand 
from many points in the West is quiet, while 
eastern orders are sufficiently numerous to put 
a premium on cargo rates. Desirable schedules 
of Douglas fir, ship’s tackle, Boston, are quoted 
as follows: 2-inch, dressed, $38.50; rough, $39.50; 
3-inch and square, dressed, $40; rough, $41. Ar- 
rivals of cedar and spruce have been light, and 
prices are quite as strong as on fir. 


CYPRESS 


Chicago, Feb. 20.—No change in the former 
tendency of the cypress trade is reported by 
local distributers. The greater volumes of sales 
continues to be to industrial consumers, who 
are reasonably active in the market. Retailers, 
however, are doing very little buying, and are 
not expected to until spring actually opens up. 
Prices have shown no important changes during 
the last week. 








New Orleans, La., Feb. 18.—Again the report 
is that market conditions registered no change 
for the week. A brisk but not a “‘boom’’ busl- 
ness, handled largely in mixed cars, is reported, 
with prices firm as they were. Mill assortments 
remain uneven, with some wanted items in 
depleted supply. Car supply is rated adequate. 





Buffalo, N. Y., Feb. 20.—Cypress trade is called 
somewhat backward, with buyers generally 
holding off until better weather arrives. Prices 
are not much changed. 
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Omaha, Neb., Feb. 18.—Cypress prices are 
fairly firm, with a slightly larger number of 
orders being placed than has been the ease for 
a similar period since Dec. 1 of last year. Much 
of the buying is being done by retail yards in 
rural districts. 





Cincinnati, Ohio, Feb. 19.—There is a some- 
what better tone to the cypress market, with 
more actual business coming thru. Prices are 


firm. 


New York, Feb. 18.—Cypress lumber is rather 
dull and prices are a little lower. Upper grades 
are not moving in any quantity. No. 1 common 
igs about the only grade moving. Cypress con- 
sumption has been reduced in the trim and 
molding business on account of high prices of 
shop and selects. Prices on shop and common 
have been coming down slowly for the last two 
months, but no material reduction has occurred. 





Kansas City, Mo., Feb. 19.—Demand for 
cypress has fallen off somewhat, country yard 
orders being very few, most of the demand for 
the present coming from industrial consumers or 
city yards. There is a good demand for moldings 
and dimension stock. 





Baltimore, Md., Feb. 18.—Cypress mills are 
able to find takers for their output as fast as 
it can be made ready for the market and there 
is every indication that the requirements will 
fully keep up with production. Some items on 
the list have been still further marked up. 
Some delays are now experienced in having 
orders filled, while shipping facilities seem to 
be ample. . 





Boston, Mass., Feb. 18.—There has been no no- 
table change in the cypress trade. Retailers are 
slow about coming into the market and when 
they do place orders the schedule is usually for 
an assortment so badly mixed that mills have 
difficulty in filling it promptly. Industrial buyers 
have placed some fairly good orders of late. 
Quotations: FAS, 4/4, $98 to $105; 5/4 and 6/4, 
$103 to $110; 8/4, $108 to $121; 12/4, $130 to $136. 
Selects, 4/4, $83 to $93; 5/4 and 6/4, $88 to $98; 
8/4, $95 to $101. Shop, 4/4, $53 to $63; 5/4 and 
6/4, $65 to $71; 8/4, $75 to $85. 


WESTERN PINES 


Chicago, Feb. 20.—A good demand for western 
pines is reported by local distributers. Most 
of the current call comes from industrial con- 
sumers, who, tho not buying in any large quanti- 
ties at a time, are now coming into the market 
more frequently than some weeks. ago. The 
outlook in connection with this trade is judged 
to be very good. Retail demand has naturally 
been cut down during the last two or three 
weeks by inclement weather conditions, but a 
good deal of buying is expected to follow an 
improvement in this respect. Prices have shown 
no reportable changes, but strength features the 
entire list. 





Omaha, Neb., Feb. 18.—The western pines 
market has shown more strength, with an addi- 
tional advance of $2 a thousand on No. 2 boards. 
There is not much dry lumber at the mills and 
it is becoming harder to get. Retail stocks are 
in fairly good condition. 


New York, Feb. 18.—Idaho white pine prices 
have been raised slightly this week. Western 
white pine holds its own. The upper grades 
show less tendency than the lower grades to hold 
very firm. 





Kansas City, Mo., Feb. 19.—Factory buyers 
are quite active in the western pines market and 
mill representatives here report that orders are 
considerably harder to place, with stocks be- 
Coming broken. There is practically no Nos. 
4 or 5 to be had and No. 2 common is getting 
very low. Selects are firm in price. There is a 
pound good volume of retail demand for mixed 


Boston, Mass., Feb. 18.—Demand for western 
Pines is good for February. Prices are firmly 
held. The improvement in the request for shop 
lumber is especially noticeable. Idaho white 
Pine is strong at recent advances, confirming re- 
Ports that the supply in first hands is light. Re- 
‘ail yards are coming into the market better. 


Wholesale quotations on Idaho white pine: 


N 1x4 1x6 1x8 1x10 
Me * COM... 3: $69.50 $70.50 $69.50 $72.50 
No 2 com..... 59.50 60.50 58.00 58.00 

0. 3 com..... 41.50 45.00 46.50 46.50 


REDWOOD 


Boston, Mass., Feb. 18.—Retail yards are 
rather slow about buying for spring stocks. 
Shop lumber is moving in fair volume. Whole- 
salers operating eastern yards have been fol- 
lowing a consistent policy of- building up stocks 
at every opportunity. Mills are making better 
shipments than earlier in the winter. Prices 
look steady and the market is fairly free from 
concessions. 





Kansas City, Mo., Feb. 19.—Redwood orders 
seem to be hard to find in this territory. There 
is a very small factory business being placed, 
and an order now and then from retail sources, 
but the total volume is disappointing. 


SOUTHERN PINE 


Chicago, Feb. 20.—Continued bad weather con- 
ditions have limited both retail and wholesale 
trade. Transit cars are moving into consump- 
tion slowly and are frequently being sold at 
concessions. This, however, is about the only 
weak point in the market, most of the mills 
having good order files and poor stocks and 
not being overly eager for new _ business. 
They, therefore, are holding firmly to their price 
lists. Prospects in this territory have in no wise 
been marred, but it is expected that demand 
will quickly be stimulated by more clement 
weather. 





New Orleans, La., Feb. 18.—Mill reports indi- 
cate, for the week just ended, a decline of orders 
booked, a slight increase of production and a 
recession in volume of shipments. For the week, 
production led, with shipments second and book- 
ings third. Mill stocks continue broken and 
order files comfortably filled, some concerns de- 
clining offered business for one or both these 
reasons. Temporary slackening demand, at- 
tributed in part also to severe weather north, 
has neither impaired the confidence of the 
manufacturers nor shaken their optimism. 
Prices are said to be well held, tho transit cars 
according to report have changed hands at con- 
cessions in the North. 


Buffalo, N. Y., Feb. 20.—The southern pine 
market has shown a declining tendency during 
the last week and this has caused a falling off 
in the buying. The stormy weather has no 
doubt caused some of this decline in trade, but 
it is said to be due also to the larger amount 
of stock shown by the mills. A few more 
cars are in transit than was recently the case. 
Wholesalers believe the declines are only 
temporary. 


Houston, Tex., Feb. 19.—Owing to an unfavor- 
able situation as to transit shipments, southern 
pine business this week suffered a temporary 
lull. The fact that there have been more cars 
shipped in transit than there was ready demand 
for has resulted in some being sacrificed. The 
upper grades, however, have remained firm. In- 
quiries are plentiful. 


Cincinnati, Ohio, Feb. 19.—There is not quite 
as much pep to the southern pine trade and 
orders are harder to get. Retail yards have 
about filled their requirements for the time being 
and have returned to the hand-to-mouth basis 
of doing business. Prices hold fairly well. 


Omaha, Neb., Feb. 18.—There is not much 
buying in southern pine at present, and stocks 
are badly broken. Prices are firm. One south- 
ern pine salesman said that he placed an un- 
usually large number of orders during the thirty- 
fourth annual convention of the Nebraska Lum- 
ber Dealers’ Association held in Omaha last 
week. 


St. Louis, Mo., Feb. 19.—Trade in southern pine 
is reported as satisfactory. There has been no 
improvement in prices, and some items are a 
little less than they were a week ago, especially 
No. 1 dimension. A good volume of mill orders 
has been placed, at satisfactory prices. There 
is very little demand for small timbers and 
3-inch stock. Prices on transit 1x6 No. 2 com- 
mon S2S&CM and 1x8 No. 2 common are a 
little less than last week, but prices on cars of 
No. 2 common and better are about the same. 


Boston, Mass., Feb. 18.—There has been some 
slackening noted the last few days in the interest 
retailers show in southern pine. Retail yards 
continue unusually busy. Retailers are keeping 
purchases down to the minimum. The latest 
advances on longleaf flooring and partition are 
meeting with strong resistance here. Distrib- 
uters of roofers are becoming a little more con- 
ciliatory. There are now chances to buy 6-inch 
air dried, No. 2 common southern pine roofers 
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Babcock 


SPRUCE 
LADDERS 


Make Spring 
Cleaning Safe 


Extension Ladders 
Single Ladders 

Fruit Ladders 

Painter Ladders 

Mason Ladders 

Paper Hanger Ladders 
Household Step Ladders 
Extension Trestles 
Painter Trestles 

Window Cleaner Ladders 


Buy the Best. 
on cheap ladders. 





Don’t risk your life 
Safety first. 


Send for free booklet. 
We pay freight. 
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Ww. W.BABCOCK 
Company 
BATH, N. Y. 
































Soe 


AMERICAN LUMBERMAN 


FEBRUARY 23, 1924 

































h S29 we Ly ke 
KV. 









who handle it. 


PRODUCED IN OUR OWN OFFICES 





SAKE this as an axiom,—“that if 
@| you believe that your organiza- 
tion is worth anything, or if you 
feel that your standing in the 
community wherein you do business is of 
value, then you can well afford to pay the 
dollar or two additional which we ask for 
LONG LIFE ”—an Oak Flooring which 
relieves you of all further reponsibility 
after it has been sold, and a product 
which brings greater prestige to those 


THE AMERICAN HARDWOOD FLOORING CO. 
111 WEST WASHINGTON ST., CHICAGO, ILL. 
{ EIGHTEENTH IN AN ADVERTISING SERIES 


























It Makes Figuring 
As Easy As Reading 


You say it sounds like a big job 
to make the figuring of lumber bills 
as easy as reading. It is a big job 


but the Meilicke Lumber Calcula- 


tor does it. 


The ‘*Meilicke’’ was prepared by 
a man who once knew the drudgery 
of figuring pieces of lumber into 
board feet and board feet into 
dollars. 


To do away with the old 
time-eating system he pre- 
pared over a third of a mil- 
lion correct answers. 


Now you can have them at your finger-tips 


all scientifically grouped and tabbed, ready for 
jiffy reference. 


Meilicke Calculator Company 
Makers of Reliable Efficiency Devices. 
932 Wrightwood Avenue, CHICAGO, ILL. 

















Lumber Calculator 


“Like a 
chart to 
a seaman.” 


TRY IT FREE 


If time means money 
to you you're losing dol- 
lars every day you de- 
lay buying a Meilicke. 


It costs you nothing 
to try a Meilicke in your 
office for 10 days. Write 
— without obligation — 
for our free trial offer. 











at $33.50, and 8-inch at $34.50. Longleaf dimen. 
sion and timbers are held at steady prices. High 
range of quotations on longleaf flooring, 1x4; 
A rift, $102; B rift, $97; C rift, $87.50; B&better 
flat, $65. Partition, B&better, }4-inch, $62. 





New York, Feb. 18.—A slight falling off in the 
volume of southern pine has been noticed the 
last week, due to weather conditions. All han. 
dlers report good sales. Southern pine flooring 
is unchanged. Dimension shows some weakness 
in 2-inch stock, having receded approximately 
$1. Three-inch stock holds firm. Southern pine 
roofers range from $32 to $33 for 6-inch and $33 
to $34 for 8- and 10-inch. Demand has slack. 
ened up slightly. Southern pine flat grain floor. 
ing shortleaf B&better, is quoted $638; longleaf, 
$66.50; longleaf rift, $95. 


Kansas City, Mo., Feb. 19.—The southern pine 
market is inclined to be somewhat draggy, be- 
cause of bad weather. Prices are somewhat 
soft, tho the bigger mills are not showing any 
changes in their lists. There are a good many 
transit cars being offered at attractive prices, 
and with country demand slow these have not 
been any too easy to dispose of. Flooring and 
boards have held up better in price than other 
items, eastern orders running strong to these, 


SHINGLES AND LATH 


Chicago, Feb. 20.—The lath market is very 
strong, with a good demand and a better one 
in prospect as spring building operations begin. 
Stocks are low in all the important producing 
territories, and prices are strong. No. 1 mer- 
chantable balsam lath was quoted this week at 
$8.75 to $9; No. 1 merchantable mixed pine lath 
at $8.25 to $8.50; No. 3 mixed pine lath at $6.75 
to $7; 32-inch Nos. 1 and 2 mixed pine at $4 
to $4.25, and 4-foot No. 1 Canadian spruce at 
$8.50 to $9. Shingles are still in relatively poor 
demand, and prices have shown no improve- 
ment, 


New Orleans, La., Feb. 18.—Demand for 
cypress shingles is up to last week and rated 
seasonably brisk. Cypress lath are moving in 
fair volume, with acceptances of No. 1 lath still 
restricted by most mills to mixed car orders, 
Prices on both are reported unchanged and firm, 





Buffalo, N. Y., Feb. 20.—The shingle trade has 
been slow recently and most retailers are show- 
ing little interest. Prices are easy, with extra 
clears quoted at $4.96, or slightly lower than a 
week ago, and stars at $4.31. British Columbia 
XXXXX are unchanged at $5.76. Mills in the 
domestic shingle trade are reported to be con- 
sidering further curtailment. Lath prices are 
steady, with not much demand shown. 


Houston, Tex., Feb. 19.—Shingle prices hold 
up in spite of a poor demand for both upper 
and lower grades. Stars are quoted at $2.60 and 
clears at $3.25, delivered. Lath are in poorer 
demand than usual, prevailing prices being $4 to 
$4.25 and $2.75 to $3. 


Omaha, Neb., Feb. 18.—Clear shingles are 
being sold for $3.25 with a fairly good demand, 
occasioned by more satisfactory weather condi- 
tions. An advance of 15 cents is expected within 
the next week. Short lath sell at $4.10 to $4.20, 
and long, from $8.50 to $9. The market is not 
very active, but prices are steadier than in some 
time. 


Seattle, Wash., Feb. 16.—The market for 16- 
inch shingles continues quiet with prices un- 
changed. Extra stars are quoted at $2.70 and 
extra clears $3.10 to $3.35 a thousand. A few 
more mills have resumed operations, in this 
district this week. There is a strong demand 
for 18-inch shingles from the north Atlantic 
coast, but wholesalers find it exceedingly dif- 
ficult to place the business. The lath market is 
steady with prices unchanged. Sales for export 
have been very few. Limited buying for water 
shipment to the Atlantic coast is noted. 








New York, Feb. 18.—Red cedar shingles have 
weakened the least bit, with a minor lessening in 
call. Washington Perfections dry by car, 
delivered New York; British Columbia, $7.20; 
green shingles by water, 30 to 40 cents a thou- 
sand less. Washington Eurekas, $6.02 by car 
British Columbia Eurekas, $6.20; extra clears, 
$5.25 dry by car. The lath market is active. No. 
1 Canadian spruce lath sell about $9.50 for 4-foot 
and prices are strong. 


Columbus, Ohio, Feb. 18.—The shingle trade 
shows up fairly well, altho there has been 4 
slight reduction in price, amounting to about 10 
cents a thousand. Buying by rural dealers is the 
best feature, altho some city dealers are placing 
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gers to take care of spring building. Ship- 
ents from the Pacific coast are sufficient for 
wrent needs. Prices are $4.91 for extra clears, 
ind $4.23 for extra stars, red cedar stocks. Other 
varieties are rather steady. Lath trade is fair 
and prices are unchanged. 

Kansas City, Mo., Feb. 19.—Shingle demand 
entinues slow here and wholesalers who have 
transit cars at better prices than are offered on 
mill orders are getting the business. Mill quota- 
tions remain at $3.85 for clears and $2.85 for 
gars, but it is said that most of the stars sold 
here recently have been at from 10 to 20 cents 
cheaper. Demand for siding is fairly good, and 
most buyers prefer mixed cars when they can 
get them. Prices are unchanged. Demand for 
lath is not so heavy. Southern pine mills have 
heen getting most of the business at prices 
around $4. Other prices show no change. 


Boston, Mass., Feb. 18.—While demand for 
shingles is far from being active, wholesalers are 
poking some orders. Quotations are steady. 
Ordinary white cedar extras are offered at $5.50 
and very fancy makes range up to $6. Clears are 
$4.75 to $5.50. Red cedar shingles retain their 
firmer tone. Not many are being sold but arriv- 
als also are very light. The best British Colum- 
pia red cedar shingles now sell here at $5.76 to 
$5.86, The lath market retains recent advances. 
The bulk of the trading in 1%-inch lath is now 
at $8.25, but up to $8.75 is being quoted. There 
have been rumors of business in 1%-inch lath 
at $9, but most sales are made at $9.25 to $9.50. 
At least one manufacturer selling direct thru a 
Boston office has just advanced his list on wide 
lath to $10. Furring is moving in moderate 
quantities at slightly firmer prices, but the full 
range on 1x2 is still $39 to $40. The clapboard 
market is quiet and offerings light, but desirable 
stock is very firm. Spruce extras are strong 
at $120 and clears at $115. 


MAHOGANY 


Boston, Mass., Feb. 18.—The continued good 
demand for mahogany is absorbing production 
promptly. Where quick shipment is wanted dis- 
tributers find some difficulty in filling assort- 


iments with all the grades and sizes called for. 


The request for No. 3 common has been es- 
pecially keen and this grade is sold for some 
weeks ahead. Mahogany inside finish and panel- 
ing are active and prices are strong. Piano 
makers show less interest than a few weeks ago, 
but the call from furniture plants is expanding. 
Wholesale quotations on air dried mahogany, 
fo.b, Boston, log run for figure: 


4/4 5/4,6/4&8/4 10/4&12/4 
J) Se $220 _ $225 $230 
No.1 com...., 170@175 175@180 185@200 
No. 2 com..... 115 125 135 
No. 3 com..... broken lots only at $55 


New York, Feb. 18.—Demand for mahogany 
has been good since Jan. 1 and the trend of 
prices is upward. The falling off in shipments 
of Mexican mahogany has increased the call 
for that of other countries and shipments on the 
way to this territory are larger than usual. A 
big spring trade is looked for. 


BOXBOARDS 


Boston, Mass., Feb. 18.—The New England 
market for boxboards and shook is fairly active. 
Prices are steady to strong, especially on boxing 
and crating stock brought into this territory 
from outside producing districts. Really good 
inch pine boxboards are quoted around $40. The 
low range for this stock is about $34 to $37. 


~~ lots of inch boxboards are offered at $25 


Recent Patents 


PR... following patents of interest to lumbermen 
ently were issued from the United States Patent 
ag Copies may be obtained from R. E. Burn- 
Trust Patent and trade mark attorney, Continental 
aa Building, Washington, D. C., at 20 cents 
pet State number of patent and name of in- 
ntor when ordering. 


wats 459, Gang saw mill. George A. Dickie, Seattle, 


1,481,5 Tri ; 
Rapids, Hoh tmaming saw. Carl E. Tannewitz, Grand 


, a8signor to Tannewitz Works, same place. 


pe Saw set. James L. Allen, Memphis, Tenn. 

Dickie, Headblock for saw carriages. Aaron ©. 
lam Fraser Mills, B. C. 

Pag Collapsible box and crate. Frank T. Lahey, 

calite!*728- Saw clamp. Purley V. Morgan, Stockton, 
Lae yes Lae eg gpaen Crestline, Ohio. 
7 ’ . atu 

Konig, Hoboken, x ; or making saw blades. Adolph 
9 Combined saw 7 

Anterwon, Atlin, B''C. jointer and gage. Gustaf 

Rast Grease Band saw machine. Benjamin E. Davis, 


» N. J., and Leonard ©, Lotz, Newark, N. J. 

















Bradley- Miller K. D. Frames lower building costs, speed 


construction and will outlast the building in which 
they are installed. Made of genuine white pine in a 
variety of sizes to fit every window opening. Quality 


and workmanship guaranteed. 


Our facilities for mixed car shipment of mouldings, 
lumber and frames reduce transportation costs and pro- 
vide a means of carrying smaller material investments 
and securing more rapid stock turnovers. 


Bradley - Miller & Co. 


Bay City, Michigan 


Eastern Frame Representative: 


A i a For 


BRADLEY -MILLER{ 


FRAME \ 
gmt Ni 
—— 


This Labe 
Your Protection 


) EVERY 
} 
OPENING 





A. D. MOORE, P. O. Box 867, New Haven, Connecticut. 


Bradl 


AW pitene BO RAMES 





‘Miller 








1,482,038. Shipping crate. Lester Smith, Port Wash- 
ington, Wis 


1,482,323. 2 Rotesy feed gang saw. Howell R. Sanders, 


Sacramento, 

1,482,631. Woodworking machine. Louis de Liniers, 
Detroit, Mich., assignor to Woodworker Manufacturing 
Co., same place, 

1,482,711. Adjusting mechanism for resawing ma- 
chines. John Sorenson, Rhinelander, Wis. 

1,482,771. Machine for use in making boxes. Osceola 
©. Thompson, Rockaway, N. J., assignor to Wirebounds 


Patents Co. 
1,482,780. Saw set. Peter A. Bugge, Seattle, Wash. 
1,482,971. Wirebound box. Charles A. Cummings, 


Battle Creek, Mich., assignor to Battle Creek Box ™ 
same place, 


(BEEBE aaa 


TROUBLE AND LITIGATION 


WHEELING, W. VA., Feb. 18.—Herman A. Hundt 
was appointed receiver for the McConnell Lumber 
Co., of this city, in circuit court on petition of At- 
torney P. J. McGinley, representing Otto Schenk 
and other stockholders. The action is to dissolve 
the concern on behalf of its creditors and stock- 
holders on the grounds that the company is a finan- 
cial failure. It has been operating since 1919. 


Victoria, B. C., Feb. 16.—The Kitchener Timber 
Co. (Ltd.), has made an assignment for the benefit 
of its creditors. The total liabilities’ are about 


$20,000, and the assets under $9,000. Under the 
1923 amendment to the Bankruptcy Act, the work 
formerly done by an official trustee is now done by 
three Government appointees. The Government 
has appointed H. R. Townsend, official receiver; 
A. G. Studwick, custodian, and D. St. Denis, 
trustee. 


HoOQuIAM, WASH., Feb. 16.—The property of the 
Sather Shingle & Lumber Co., near Carlisle, which 
is now in the hands of a receiver, has been offered 
for sale. Walter Shaw has been appointed re- 
ceiver. The Sather company operated two shingle 
mills, and the property includes these and three 
miles of loggizg railroad in addition to the usual 
equipment. 





CENTRALIA, WASH., Feb. 16.—The entire plant 
of the South Bend Lumber Co. will be sold at re- 
ceiver’s sale Feb. 29, according to announcement 
made by H. S. Gaunce, trustee in bankruptcy. The 
company’s assets will be offered in four groups. 
The plant is located at South Bend and the sale 
will take place in the Finch Building, Aberdeen. 
The first and principal group consists of the mill 
site, machinery and shipping facilities, dry kiln 
ete. The second consists of three lots near the mill. 
The other groups cover the tidelands, logs and tim- 
ber products in the boom. The entire property is 
valued at $300,000. 
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LO» Head and Sill Bundle. 


Side Bundle ——— 


Why Ship the Lumber 
Across the Continent? 


TODAY “jobs” go to those 

who give quality at the 
lowest figure. Why ship 
frame lumber across the 
continent when the frames 
ready to nail up in 10 min- 
utes, could be shipped in- 


stead? 
COWIE mee, 


Units 


| Window &Door Frames 


—Are made where the 
White Pine Grows! 

—Save you the cost of 
shipping the waste! 
















Completed 





—Also save you high, Crowley 
uncertain Labor Costs! Frame 
in 7 to 10 





THE fact that other Eastern and Mid- 

Western yards buy carload after car- 
load, PROVES their economy and high 
quality. Follow the lumber business to the 
Northwest, for your frames ! 


Minutes! 


Time Is 
Money— 
SAVE It! 


Write For Fully Illustrated 
“Blue Print Book” Just Out! 


The Crowley Co. 


P. O. Box 2113 
(Offices and Factory) 
SPOKANE, WASHINGTON 










A New Sales Manager 
Will Handle Your Orders 


Mr. C. W. Hansley, formerly of Bay City, Mich., 
will handle the selling of our Northern Hardwood 
and Hemlock lumber. He is a ‘‘seasoned” lum- 
berman and can therefore correctly interpret 
your orders. 


Address Your. Future Inquiries to ——, 


Stack Lumber Company, memcan 











Ls 


News Letters 


(Continued from page 9C) 
KALISPELL, MONT. 


Feb. 18.—Timber owners and county asseggo, 
from the timbered counties of the western part ¢ 
the State held a joint session with the State boar 
of equalization in Missoula this week, fifty g. 
tending. Problems in regard to assessing timbe 
lands were discussed, the morning being give 
over almost entirely to testimony as to price 
received by different lumber companies, in 4) 
effort to arrive at a fair valuation. Lumberme 
in attendance were: C. B. March, Empire Ly. 
ber Co., Kalispell; BE. N. McDevitt, Somers Lup. 
ber Co., Somers; Walter Neils and G. W. Millett, 
J. Neils Lumber Co., Libby; 8S. L. Boyd, Mam 
Lumber Co., Henderson; Kenneth Ross, lumber 
department, and Roscoe Haines, land agent fo 
Anaconda Copper Mining Co., Bonner. 

Thomas Baird, after twenty-eight years in th 
sawmill business, has retired from the Baird. 
Harper Lumber Co. He and Robert Harper startej 
sawmilling near Victor and until eight year 
ago he was engaged in sawmill enterprises {p 
western Montana with members of the Harpe 
family. ‘The Baird-Harper Co. was incorporate 
before sawing was started in the northwestern 
part of the State. William Harper, who bought 
Mr. Baird’s stock, now controls about 75 percent, 
Mr. Baird will make his home in Missoula. The 
sawmill is operating two shifts on a long run at 
Warland, employing about two hundred men. 


VANCOUVER, B. C. 


Feb. 16.—Lumber activity on the Coast has been 
on the increase steadily for some weeks. Rail 
trade is still “spotty,” but picking up, and the 
Canadian Prairie Provinces are looked to for 4 
better demand than in the last three seasons, Rail 
orders for United States middlewestern points have 
not warmed up to the extent expected, but Atlantic 
seaboard trade is excellent and export overseas 
orders are piling up in the offices of export com 
panies. Cargo rates for overseas have been marked 
up as much as $5 a ton over rates quoted a few 
months ago. It is believed that there will be more 
vessels in the lumber trade as soon as the wheat 
movement, now at its height for the season, slacks 
off. British Columbia millmen and lumber dealers 
are quite keyed up with prospects for Japanese 
trade, now that the huge Japanese loan has been 
oversubscribed. The part allotted to Canada has 
been offered on the strict basis that the money 
thus loaned must be spent in the Dominion, The 
expectation is that the greater part of Canada's 
$50,000,000 share of the loan will come to this 
Province. Already there are indications of {1 
creased activity in the lumber exports to Japan. 
Orders have been filled during the past week, ani 
others are in course of being filled, several steam 
ers having taken on full cargoes for Yokohama and 
other Japanese ports. 


Logging in the Comox Valley, on Vancouver 
Island, one of the most valuable timber areas i 
the coast section of British Columbia, has show 
signs of very much increased activity in the last 
week or two. Recently a tract containing 4,000,000 
acres changed hands, the new owners, W. 
Scaife and A. Ohlsen, of Colwood, planning t 
log the area at once. The Dawson Timber Co. is 
another concern operating in Comox, having just 
completed a 4-mile logging railway. 

Northern British Columbia is experiencing fur 
ther activity in lumber exports. The Buckley {n- 
terests, operating on Queen Charlotte Islands, last 
year shipped to San Pedro direct roughly 50,000, 
000 feet. Only the year previous, the first direct 
export shipments of lumber were made from Prince 
Rupert. Before the end of the present month the 
Canadian Scottish is to load there 1,000,000 feet, 
which is now being assembled from mills on the 
Skeena River at the Canadian National wharf. Tie 
lumber goes to Japan, and the mills in the trade 
expect to make regular shipments all season. There 
is not much doubt that the five hundred miles of 
British Columbia coast line centering at Prine 
Rupert, and the vast timbered areas on the severtl 
large rivers in that section of the Province, are 
due to be the scene of the next big expansion 
the timber manufacturing industry on this Coast. 

Eighteen million dollars is the budget whic 
Vancouver harbor commissioners are putting ® 
to Dominion authorities for this year’s capl 
expenditures on the port. Another booming 8 
for the waters contiguous to Vancouver, ant’ 
lumber assembling wharf with modern equipme 
for rapid and economical handling of lumber, 4 
among the items on the big building progr 
The board three years ago established a new 
ing ground, which is operated as a public arg" 
That ground has been taxed to capacity and, 
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gddition, it is on Burrard Inlet, the inner harbor. 
The new ground proposed is on Spanish Bank, in 
fnglish Bay, and its use would serve many mills 
jp False Creek. Towing charges would thus be 
reduced. An assembly wharf here has long been 
discussed. Many mills not now supplied with 
direct wharfage have had to lighter their shipments 
to lumber vessels in port, or at the loading docks 
of other mills. Then there are many small mills 
qhich can send surplus cars to a central as- 
gembling plant for export. 

The Royal Commission on pulpwood, the scope 
of which has been widened to take in the log export 
question, will meet Feb. 18. Loggers contend that 
a surplus of logs is accumulated when all opera- 
tions are running to capacity. To the argument 
that the timber ought properly to be manufactured 
before export, the loggers answer that there should 
be more mills built. Uncertainty as to the future 
geale of royalties on timber in British Columbia 
jg asserted to be one of the causes which work 
toward checking the building of new mills. It must 
be settled one way or another before Jan. 1, 1925, 
because at that date the scale now fixed by law 
for the ensuing 5-year period comes into effect 
unless changed or amended before. The question 
of tonnage to carry Canadian lumber to the At- 
lantic seaboard is another matter which will be 
laid before the commission. At present there is so 
much lumber trade offering from American Pacific 
ports that American vessels are rather indifferent 
to offerings from British Columbia. Government 
cobperation is to be sought. 


WINNIPEG, MAN. 


Feb. 18.—Local wholesalers are complaining 
about business continuing very quiet, altho orders 
are being placed for an occasional sorting-up car. 
Logging operations in the northern spruce district 
are still in full sway under ideal conditions, with 
the result that most of these operations expect to 
get out a very large supply of logs. They report 
further that the demand for their products in the 
United States still continues, and as a result prices 
remain very firm. The strike situation in the 
mountains is reported somewhat better, altho in 
the Cranbrook district the strikers are causing 
some trouble. Production, however, will be cur- 
tailed and it is felt that prices are bound to be 
very stiff on all mountain stocks. Coast prices 
hold firm, and some lines last week made a small 
advance. 

B. F. Harris, of the Harris Lumber Co., Winni- 
peg, has just returned from a trip to Minneapolis 
and Chicago and reports that demand in those ter- 
ritories continues good. 

Harold Manning, who is associated with the 
Cuddy-Nelson Lumber Co., with headquarters in 
Saskatoon, Sask., will shortly move to Camrose, 
Alta., where he is taking over the managership of 
the Manning-Sutherlarid Lumber Co., operating 
fifteen yards. Dave Sutherland, general manager 
fora number of years, is shortly leaving for Cali- 
fornia in hopes of regaining his health. Tom 
Sed is expected back soon from his trip to Hono- 

u. 

Percy Hazelfield, who is operating north of Ed- 
monton, reports a very good winter and expects 
to have 5,000,000 feet ready for shipment as soon 
48a planing mill is installed. The cut is largely 
spruce, with a small amount of tamarack. 


SPOKANE, WASH. 


Feb, 16.—Demand this week has slackened, but 
there is a firm undertone, as indicated by price ad- 
vances On a number of grades and items in both 
western and Idaho white pine. On mixed orders, 
prices are firm at market quotations, but on 
straight orders for items on which the mills are 
long it is possible to do better. No. 2 and better 
Idaho white pine is scarce and strong, so scarce 
in fact as to be almost out of the market. A 
scarcity has also developed in 5/4 and 8/4 shop, 
with consequent firmness of price. There is plenty 
of 6/4, with a corresponding weakness of price. 
Idaho selects have shown the greatest advance, $14 
on 5/4 B&better, all widths, as the maximum. In 
common, the advances have been of $1 and $2, 
mostly the former. Idaho white pine No. 1 com- 
mon has advanced $2 in 4- and 6-inch widths; and 
$1 in the 8-, 10- and 12-inch widths. No. 2 com- 
mon has advanced $2 in the 4- to 12-inch widths. 
There have also been $1 advances in No. 4 and 
No.5 common. In western white pine, advances of 
$1 in all widths No. 2 and No. 8 are in effect. 

J. P. McGoldrick was reélected president of 
the McGoldrick Lumber Co. at the annual meeting 
held at the plant here Thursday afternoon. The 
other officers of the company, also reélected, are J. 
D, Bronson, Stillwater, Minn., vice president; R. 
C. Lammers, Spokane, secretary ; M. T. McGoldrick, 
Spokane, treasurer, and C. A. Rockstrom, plant 
superintendent. A capacity production of 60,- 
000,000 feet for 1924 was agreed upon at the meet- 
ing. The mill is now operating one shift and it is 
Planned to start a second shift March 1, according 
to J. P. McGoldrick. The favorable milling in 








Builders Prefer 


BRITISH COLUMBIA 


Red Cedar Siding 


They know that no more beautiful or 
durable siding is manufactured. 


Our mill is located in the heart of the 
finest Red Cedar timber belt in British Co- 
lumbia. We specialize in the manufac- 
ture of 


4” to 8” Clear “A” Bevel Siding 
10” to 12” Bungalow Siding 


and can therefore make prompt shipments 
of straight car orders. 





We stamp our name on our products for 
your protection. Order direct, or specify 
siding with our name on it to be shipped 
in mixed cars with shingles from other 
British Columbia shingle mills. 


THURSTON - FLAVELLE, Lo. 


PORT MOODY, B. C. 























UR modern band 





twelve million feet of 


mill runs 


ob every day cutting each year 


rye ! Hard Maple, Birch, 


Basswood, Soft and Rock Elm 


If you want Hardwood lumber cut to fit your requirements, write us. 


TIPLER LUMBER CO., Tipler, Wis. 


























" 
SL ee er 


iS a PONE 





a te pas 


aren aes be 


Tc 


106 


AMERICAN LUMBERMAN 





FEBRUARY 23, 1924 














(/ 


Points 
of 
Superior 


Monarch 


Construction — Point No. 12 
COMFORT AND CONVENIENCE 


In designing Monarch trac- 
tors, long consideration was 
given to the comfort, conven- 
ience and pride of the operator. 
To him, whose efforts and abil- 
ity we recognize and whose 
good-will we solicit, we have 
given special evidence of our 
appreciation. 





tops for warm temperatures; 
ready accessibility of all parts 
for repair and adjustment and 
Dot lubricating system are fea- 
tures which increase the efh- 
ciency of both driver and 
machine. There is nothing 
mysterious about the construc- 
tion of a Monarch tractor. It 
Spring mounting; electric is a machine with which any 
lights and starter; easy steering; 
completely enclosed cab for 
winter and open cabs or canopy 


operator may become easily ac- 
quainted and of which he will 
ultimately become proud. 


Write for literature descriptive of our line. 


Three models: “C’’ 30-20, “E” 4-40, “D” 6-60. 


Monarch Tractors Incorporated 
WATERTOWN, WISCONSIN, U.S. A. 


Builders of 
“THE MOST DEPENDABLE CRAWLER TRACTORS” 




















>) 
























Mills Can’t Be Beat 


For Service 


Knight mills are built to stand treat- 
ment that would be breakdown abuse 
to the average mill. That iswhy you 
will find them used in all parts of the 
country by successful operators. 


Portable or 
Stationary Mills. 


Write Today for Catalog. 


The Knight Mfg. 


Company 


ee > t kh ood 2? 
oey pe eee re. Ss 1700 Market Ave.,S, CANTON, OHIO 


on hard or Soft Wood. 
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transit privileges now enjoyed by Spokane and the 
mills in the surrounding territory provide a plentj. 
ful supply of raw material for the Spokane woo. 
working plants and insure the growth of Spokane 
as the woodworking center of the Northwest, Mr 
McGoldrick states. 

E. Sorbo, of the H. B. Waite Lumber Co., Minne. 
apolis, Minn., arrived in Spokane this week tg 
spend a month here familiarizing himself with Ip. 
land Empire mill and market conditions ang 
stocks. 

J. E. Keith, O. L. Walker and Mr, Vance, retajj 
lumbermen of Casper, Wyo., together with Harry 
Griffen, wholesale lumberman, of Denver, Colo,, 
formed a party which spent several days jp 
Spokane this week. They will go from Seattle to 
Portland and then home. 


OBITUARY 


(Continued from page 91) 


went to Georgia originally from Cleveland, Ohio, 

and established himself in the lumber manufage- 

turing business at Coleen, later expanding the 

Universal Lumber & Manufacturing Co., which 

Ge headed, and constructing a branch plant at 
acon. 

















GEORGE DIETRICH, a contractor and lum- 
berman at Buffalo, N. Y. for many years, died 
at his home on Feb. 13, aged 638. For a number 
of years he conducted a lumber yard at 3050 
Main street, Buffalo, which he sold out to the 
A. G. Hauenstein Lumber Co., several years ago 
when he reéngaged in business as a contractor, 
He was a member of the Washington lodge of 
Masons. Surviving are a_ brother, Rudolph 
Dietrich, and two sisters, Mrs. Bertha Grader, 
and Mrs. Laura Dietrich Minehan. 





W. T. GEDDES, 55 years old, a widely known 
lumber dealer of Windber, Pa., and a bride- 
groom of a few weeks, died in Memorial hospi- 
tal, Johnstown,:Pa., Tuesday, Feb. 12. He mar- 
ried Miss Zelda Howe of Windber in Johnstown 
last month, and with his wife visited Pitts- 
burgh, where he became ill. Returning to 
Johnstown, he entered the hospital and had so 
far recovered that he was planning a trip South, 
when he suffered a relapse and died. 





EDWIN JOEL HOPKINS, father of C. E. 
Hopkins, lumberman of Cotter, Ark., died at his 
home in that city on Feb. 2 at the age of 88, 
He was himself a lumberman, having operated 
mills and also a retail yard in Ohio and later 
in Arkansas. Mr. Hopkins was born in Bain- 
bridge, Ohio, in 1835. His son is well known 
among Arkansas lumbermen as an active mem- 
ber of the State association. Besides the son 
a widow and three daughters survive. 





MRS. BLANCHE PEARL OSTRANDER, wife 
of George H. Ostrander, Chicago representative 
for the W. M. Ritter Lumber Co., of Columbus, 
Ohio, died at her home in this city on Feb. 16. 
She was the daughter of Mrs. Lizzie C. Atkinson 
and sister of Charles W. Atkinson, of Chicago. 
Funeral services were held at her home on 
Tuesday, Feb. 19, with interment in Rose Hill. 





D. O. EVANS, veteran lumberman of Hazel- 
ton, Ia., died Feb. 12 at his home following 4 
long illness. He was a native of Wales but his 
parents moved to Iowa when he was a child 
and he had since resided there. He is survived 
by his widow and a daughter. 


Laboratory Courses Announced 


MapIson, Wis., Feb. 19.—The Forest Prod- 
ucts Laboratory announces that the next group 
of instructional courses will be given at that 
institution in April. The courses in kiln dry- 
ing, gluing of wood, and wood properties and 
uses will begin April 7, the course in boxing 
and crating April 14. The kiln drying course 
continues for two weeks, the others one week. 

Forty-four men attended the last group of 
these courses in December, bringing the total 
enrollment to 675. The kiln drying classes 
have been the most largely attended, the total 
registration being 378. The box course has 
been attended by an even 200; 66 have taken 
the instructional work in gluing, and 31 the 
course in wood properties and uses. The latter 
course, designed primarily for lumbermen, 18 
comparatively new, having been given but four 
times. Increasing interest is being manifested 
in this course, however, particularly among 
the retail dealers, and it bids fair to become 
as popular as the others. 
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